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Property Board is revising sales 
policies to give first choice to other 
U. S. agencies, then to local govern- 
ments, then veterans, then farmers, 
then regular dealers, etc. 

* * * 


Auto Financing Off 


Finance companies report that 
the number of new passenger auto- 
mobiles financed in December de- 
clined 14 percent from November 
while the number of used passen- 






ger cars financed was off 16 per- 
cent. But the number of new com- 


mercial vehicles financed increased 


35 percent and the number of used 


CHICAGO.—Assured of “most encouraging” progress on 
factory-dealer relations, National Automobile Dealers Assn. 
directors voted here last week to continue for at least an- 


commercial vehicles was up 58 pct. 
* * * 


Block Plans? 


If Fisher brothers enter new car 
in field, it’ll probably block OPA 
pricing plans, believes Harvey 
Campbell, executive vice president 
of Detroit Board of Commerce. 

OPA hopes to base postwar car 
prices on 1942 levels, but with no 
Fisher price precedent it would be 
unfair and impractical to set com- 
petitors’ prices on the 1942 basis 
and the Fisher’s on another. A lot 
depends of course on how soon the 
Fishers can turn out their first car. 


= a 


other year the conference-table method of seeking reforms. 
In a serious but unspectacular session, taking the place of 
the cancelled NADA conven-¢—. 
tion, the directors also took | 
these steps: 
Called on OPA to revoke MPR- | 
540 and RMPR-341, or at least 
put into immediate effect recom- 
mendations of the OPA Advisory | 
committee. | 
Praised manufacturers for their | 
quick response to needed | 
changes in factory-dealer relations. 
3 Set in motion a study of the 
postwar market to avoid “in- 
vestment by dealers in unwarranted 
large facilities” as a result of op- 


Bank-Finance Co. 


Battle Preview 
Seen by ATAM 


By Mel Adams 
Staff Correspondent 


CHICAGO.—Thomas Rogers, ex- 
ecutive vice-president of the Ameri- 
can Finance Conference, and Carl 
Flora, chairman of the committee 
on consumer relations, American 






1945 OFFICERS of National Automobile Dealers Assn., elected last week at 


directors’ meeting in ee. William L. Mallon (extreme right), Pontiac 

dealer in East Orange and Irvington, N. J., is the new president, succeeding 

Dave Kelly of Grand Forks, N. D. Other officers in the p/ioto are, left to right, 

Jack Beatty of Denver, renamed secretary; Charles Robertson jr., of Richmond, 

Va., reelected treasurer; R. C. Jones of Reading, Pa., chosen first vice president. 
* 


OPA Strengthens Warranty; 


Tires from France 


French factories are reported be- 
ginning to deliver new tires in sub- 
stantial quantities to both the army 

‘and civilians. The Allies have made 

available sufficient stocks of na- 
tural and synthetic rubber to fully 
employ France’s tire industry. 

With the U. S. behind schedule 
on tires and cotton textile, French 
plants are said to have received the 


go-signal on these items. 
* * - 


Accident Toll Drops 

The National Safety Council has 
reported a five percent reduction in 
deaths in America’s 1944 accident 
toll, compared to 1943 figures. The 
time lost by accidents equaled a 
year’s shut-down of plants employ- 
ing 1,000,000 persons. 

The 1944 toll was 94,000 compared 
to 99,038 in 1943. Of last year’s total, 
motor vehicles tallied 23,800 while 
occupational mishaps accounted for 
17,500 deaths. | 


Two Sides? 

Possibility of slower reconversion 
of American plants immediately 
after V-E Day, but faster recon- 
version a few months later, was 
seen last week as a result of the 
reported decision to shift American 
troops quickly from Europe to the 
Pacific after Germany’s defeat, 
leaving the bulk of their weapons 
behind. 

The theory (completely unoffi- 
cial) is that as soon as the troops 
are moved and the pressure on 
Europe’s battered transportation 
system relieved, the arms would 
then be moved, since some feel that 
the presence of surplus arms in 
Europe might encourage local up- 
risings. Meanwhile, American plants 
would have been turning out new 
arms at nearly full capacity. With 
both the old and new arms avail- 
able, the pace of civilian produc- 
tion could be stepped up. 


* * 
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Other Changes Far Off 


CHICAGO. — Following a session 
with its automotive advisory com- 
mittee here last week, OPA an- 
nounced approval of a number of 
changes in Amendment 5 of MPR- 
540 aimed mainly at eliminating 
warranted sales of used cars by 
those not entitled to make such 
sales. 

In Washington, it was indicated 
by officials that there would be no 
additional changes for some time 
and that rumors about price 
changes had no foundation. Fur- 
ther, it was said that licensing of 
dealers by OPA was still in the 
conversation stage. 

Following are the provisions that 
are to become effective March 1: 

Good operating conditions under 
warranty sales was spelled out as 
the standard customarily used by 


Mallon to Head 
NADA; Jones 


Vice-President 


CHICAGO.—William L. Mallon, 
for the past four years chairman of 
the association’s Legislative com- 
mittee, was elected president of 
National Automobile Dealers Assn. 
here last week. He succeeds David 
G. Kelly (Dodge) of Grand Forks, 
N. D. 

R. C. Jones (Packard) of Read- 
ing, Pa., was chosen first vice-presi- 
dent, while E. Jack Beatty (Olds- 
mobile) of Denver was reelected 
secretary and C. B. Robertson jr. 
(Chevrolet) of Richmond, Va., was 
renamed treasurer. Jones succeeds 
Lynn S. Snow (Ford), who was 
elected an honorary director of 
NADA along with Kelly. 

Mallon, a Pontiac dealer in East 
Orange and Irvington, N. J., is 
also manager of the Newark and 
New Jersey dealer associations, 
as well as a member of the Auto- 
motive Trade Assn. Managers. He 
has been a leading figure in asso- 
ciation affairs for many years and 

(See OFFICERS, Page 2, Col. 4) 











the industry. Failure of dealers to 


fulfill warranty requirements will 
be a specific violation of the regu- 
lation if dealers do not refund to 
the purchaser 50 percent of the 
amount required to pay for repair- 
ing and reconditioning that should 
have been done under the war- 
ranty. Facilities of the dealer must 
be adequate to put the car in good 
condition. 

A seller who applies for special 
authorization to sell as a dealer 

(See OPA, Page 8, Col. 1) 





Plan Set for Rationing 


Of First New Cars 
DETROIT.—Plans have al: 
ready been drawn by OPA for 
the rationing of new cars once 
production is resumed, it was 
learned authoritatively last week. 
The program involves an “in- 
verted pyramid”’system, which 
would provide a narrow eligibil- 
ity list for the first few thou- 
sand cars, the list gradually 


broadening as more cars become 
available. 





timistic forecasts by car manufac- 

turers. 

4, Requested the Surplus Property 
board to apply principles of the 

Patman- Halleck amendments to 


NADA Reports 
Text of reports given by vari- 
ous committees at the NADA di- 
rectors’ meeting will be found 
on pages 6, 16, 61 and 62. 


the interpretation of the surplus 
|property law; if they cannot be ap- 
| plied, NADA is authorized to seek 
|new legislation making these 
amendments mandatory. (The Pat- 
|man-Halleck amendments provide 
for advisory trade groups under the 
surplus board, as well as the move- 


|established trade channels when- 
| ever possible.) 
5 Passed resolutions reaffirming 
NADA’s belief in private enter- 
prise and individual initiative; 
praising the Senate and House 
Small Business committees for as- 
| sistance in the past year; lauding 
|the “excellent public service” per- 
formed by Lee Moran as head of 
(Continued on Page 58, Col. 1) 








Feb. Tire Quota Cut 200,000; 
No Relief Is in Sight 


WASHINGTON. — Only 1,600,000 
passenger car tires will be available 
for rationing this month—the small- 
est supply since last October—and 
prospects of any relief before V-E 
day are slim indeed, according to the 
Office of Price Administration. 

The February quota represents a 


| cut of 200,000 from last month’s allot- 
| ment, and 400,000 from December’s. 


Truck, bus and tractor tire quotas 
remain substantially what they were 
in January. 

“The reduced passenger car tire 
quotas again point up the vital im- 
portance of prompt recapping and 
repairs,” Max McCullough, deputy 
OPA administrator for rationing 


said following announcement of the 
February quota. 
our present shortage can be ex- 


plained in two words: military re- | 
| riod, he said that customers will be 


quirements.” 


McCullough quoted  Brig.-Gen. | 


Royal Lord, deputy chief of staff to 
Gen. Eisenhower, 


They wear out at a tremendous rate 
and we simply can’t get enough of 
them.” 

As long as this military shortage 
exists there is no chance of catching 
up on civilian demand, McCullough 





said. “The only answer is recapping, 
maximum use of car pools and pa- 
tience.” 





ment of surplus goods through | 


“The reason for | 


as saying last | 
week: “Our main bottleneck is tires. | 


Bankers Assn., gave members of the 
Automotive Trade Assn. Managers 
a preview last week of the battle 
ahead for the business of motorists 
after the war. They were the fea- 
tured speakers at the ATAM mid- 
winter meeting in the Stevens hotel. 

Appearing on the opening day’s 
session, Flora, a Milwaukee banker, 


| granted full credit to sales finance 


companies for their courage and 
foresight in building instalment 
buying of automobiles to tremen- 
dous proportions. In contrast, he 
said, the banks lacked both and 
were fearful of such business until 
within comparatively recent years. 

New encouragement to bankers 
in their fight for this market has 
followed in the wake of several 
surveys, Flora declared. One of 
them conducted by the American 
Bankers Assn., he added, showed 
that 87 percent of the people who 
sent back returns registered a 
preference to buy their automo- 
biles through the banks. Another, 
he asserted, disclosed that 8,000 
banks plan direct financing of in- 
stalment purchases, while 7,000 
propose to work through car 
dealers. 

He stressed the necessity for rea- 
sonable financing charges to the 





| 





public, stating that instalment buy- 
ing will experience a boom after the 
war because people will prefer to 
buy on time rather than cash in the 
war bonds or use other savings for 
cash purchases. 

Rogers had his inning the follow- 
ing day in behalf of the sales 
finance companies. Pointing out 
that competition will be keen in all 
directions during the postwar pe- 


cost conscious despite their accumu- 
lation of large savings. Employ- 
(See ATAM, Page 61, Col. 5) 
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Panel Favors Grievance Machinery .. . 


Foremen See Progress 
Toward Recognition 





DETROIT.—A special War Labor 
Board panel recommendation that 
grievance machinery be established 
for foremen and other supervisory 
employes in 12 large corporations, 
six of them automotive, was seen 
last week by a foremen’s spokes- 
man as the forerunner of complete 
recognition and collective bargain- 
ing privileges. 

In the panel report, it was 
pointed out that the question of 
bargaining rights and union rec- 
ognition were beyond the juris- 
diction of the panel. Employers 
are not required to bargain with 
organizations of supervisory em- 
ployes under present NLRB pol- 
icy, although the employers may 
do so if they desire. 

The case involving foremen at 
Packard Motor Car Co. was taken 


Ford Shifts 
Williams, Steinert 


And Graham 


DEARBORN. — Transfer 
of Walker- A. Williams from man- 
ager of the Ford Motor Co.’s Salt 
Lake City branch to manager of the 
Somerville (Mass.) branch and pro- 
motion of two other officials were 
announced last week by J. R. Davis, 
director of sales and advertising. 

Williams succeeds C. J. Seyffer, 
recently promoted to regional man- 
ager with headquarters at Edge- 
water, N. J. 

The promotions are Louis G. 
Steinert, from sales manager to as- 
sistant manager at Indianapolis 
branch, and John J. Graham, from 
sales manager at Memphis branch 
to assistant manager at the New 
Orleans branch. Steinert replaced 
E. E. Carmichael, resigned, and 
Graham succeeds G. P. Montagnet, 
recently named manager at New 
Orleans. 

Employed by Ford in October, 
1925, at the Kansas City branch, 
Williams served there as Ford and 
Lincoln traveling representative, 
sales promotion manager, assistant 
wholesale manager and wholesale 
manager. In November, 1934, he was 
named assistant manager at Omaha, 
and later served in the same cCa- 
pacity at Kansas City. He was 
named manager at Salt Lake City 
in April, 1941. 

Steinert started with the com- 
pany in September, 1919, at the 
Rouge plant. In 1928 he was as- 
signed to the Dearborn branch, 
where he served until his appoint- 
ment last November to the position 
of sales manager at the Indianapo- 
lis branch. 

Graham was first employed by 
the company in February, 1924, at 
the Memphis branch. He was named 
sales manager at that branch in 
January, 1940. 


LEO BERGER, chairman of the War Service Council of Greater New 
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to WLB by the Foreman’s Assn. of 
America on Jan. 1. The finding of 
the special panel is a prelude to 
disposition of the Packard case. 

Companies whose cases were 
heard by the panel include Pack- 
ard, Aeronautical Products, Mur- 
ray, Briggs, Chrysler, Gar Wood, 
Hudson, Bohn Aluminum and Re- 
public Steel. The disputes did not 
involve all the plants of the com- 
panies. 


The panel report said while the 
foremen had made clear that they 
were seéking bargaining rights, a 
point on which the panel could not 
rule, “their interest in bargaining 
rights does not appear in the main 
to spring from complaints concern- 
ing their compensation or working 
conditions.” 

“On the contrary,” the report 
said, “it appears to spring from two 
principal causes: 

“1. The desire of foremen to re- 
tain their jobs, which they know 
to be unusually good ones, and to 
escape demotions when cutbacks 
come. 


“2. The desire of the foremen for 
freer interchange of viewpoints 
with higher management, particu- 
larly better opportunities to pre- 
vent such grievances as may arise.” 

+ * * 
Seeks GM Parley 

Walter Reuther, UAW-CIO vice 
president, has asked ODT for per- 
mission to hold a national confer- 
ence of representatives of General 
Motors Corp. workers within the 
next 10 days. Reuther said that a 
crisis was threatening war produc- 
tion due to failure of the National 
War Labor Board to take action on 
eighteen - month-old demands for 
wage boosts. The parley would be 
held in Detroit or Washington. 

* * * 


The Bureau of Labor Statistics 
estimated last week that there 
were 5,000 strikes and lockouts in 
1944, involving 2,100,000 workers. 
However, the total time lost was 
only two-thirds of that of 1943 
and amounted to one-fenth of 1 
percent of the available. working 
time. 

* * ok 

Following the UAW executive 
board parley in New Orleans, R. J. 
Thomas, president, announced that 
a worldwide labor organization to 
raise living standards of backward 
nations throughout the globe is one 
of the principal postwar aims of 
the CIO. 


Obituaries 


Russell S. Gamby 

TOLEDO.—Russell S. Gamby, 52, sec- 
retary-treasurer of the Davis Motor 
Sales Co. (Buick) here, died last week. 
Mr. Gamby had been with the Davis 
company since 1923. He entered the 
Army Air Force as captain in May, 
1942, and rejoined Davis on receiving 
a medical discharge in April, 1944. 








York, receives a miniature Hudson car model and a certificate entitling him 
to one of the first Hudson postwar automobiles as the result of a $9,000,000 
bid in war bonds made at a recent victory auction. The bid was made by 
the War Service Council of Greater New York to honor Berger for his 
outstanding leadership in connection with its war activities. The car was 
donated to the United States Treasury by the Hudson Motor Car Co., and 
the presentation of the ownership certificate was made by George H. Pratt, 
Hudson general sales manager, at a luncheon in New York. Left to right 
are William R. White, vice chairman of the War Finance Committee of the 
State of New York; Berger; Pratt; Dave Elman, originator of the victory 
auction radio program, and Peter Finney, public relations director of the 
War Finance Committee, Others in attendance from Hudson were M. M. 
Roberts, advertising manager; H, P. Grove, northeast divisional sales man- 
ager; C. H,. Calhoun, New York zone manager; Don Gartland, assistant zone 
manager, and George Johnston, account executive, Breoke, Smith, French 
and Dorrance, Hudson’s advertising agency. 


receiving a government letter of intent. 


WASHINGTON. — In his role as 
director of the Office of War Mo- 
bilization and Reconversion, James 
F. Byrnes last week laid down the 
law in the matter of how war con- 
tracts are going to be terminated 
and how cutbacks are to be admin- 
istered. 

His directive, affecting the activi- 
ties of Army, Navy, OCS, WPB, 
WMC and the war production effort 
generally, indicated to many in 
Washington that he was really tak- 
ing over as assistant president and 
that more sweeping directives 
might be expected from the east 
wing of the White House. 

This one isn’t seen as likely to 
change in any drastic way the es- 
tablished procedure for handling 
contract terminations and cutbacks 
but it spells it out more definitely 
and puts the authority of the 
OWMR behind it. In brief the 
points made are: 

1—After the defeat of Germany 
(but not before) privately-owned 
plants equipped to go back into 
civilian production shall be given 
priority on the termination list: 

2—Basic consideration in cut- 
backs and termination shall be 
retention of facilities that can 
produce known and contingent 
future requirements; 

3—Critical labor areas and trans- 
portation problems should be given 
full consideration in deciding which 
plants shall be taken out of 
war production or shifted to new 
products; 

4—The cost factor is still sec- 
ondary. Manpower, transportation 
and other factors rank ahead of it; 

5—Plants in critical labor areas 
(Groups I and III) should have their 
contracts terminated (if there is a 
cut-back) to the “greatest extent 
possible”; 

6—Where possible, prime con- 
tracts should be terminated par- 
tially on a pro-rata basis over an 
entire industry, if other factors 
are in substantial balance, rather 
than attempting to wipe out the 

entire contract of one plant, or a 

small group; 

7—Fixed-price contracts should be 
retained in preference to cost-plus; 

8—Companies which developed 
and engineered specialized products 
should be given first call over those 
to which the contracts have simply 
been farmed out. The same should 
apply to contractors with a record 
of economic use of critical ma- 
terial; 

9—Notification of intended cut- 
backs should be given prime con- 








SHELLS FOR FIGHTING YANKS. Responding to Gen. Eisenhower’s plea for 
more 155mm artillery shells, workmen at the Grand Rapids Stamping 
Fisher Body are shown putting finishing touches on the huge projectiles. An 
elaborate system of conveyors is used to route the shells from one operation to 
another. Fisher Body produced the shells in quantity within four months after 


lant of 


Byrnes Lays Down Law 
On Contract Terminations 


tractors as far in advance as 
possible, and plans to utilize the 
labor thus released shall be formu- 
lated by WPB and submitted to 
the Byrnes office at least 30 days 
in advance. 

In general, most of these prac- 
tices have been followed by the 
procurement agencies, and much 
progress has been made by them in 
simplifying the procedures in ter- 
mination, renegotiation and cut- 
backs. 

But this Byrnes directive, in the 
opinion of Washington observers, 
spells it out all in one piece—even 
if in pretty general terms—for the 
first time. In this, many govern- 
ment officials profess to see the 
shape of things to come. 


Officers 
(Continued from Page 1) 
took a prominent role in obtaining 
passage of the Murray-Patman 
bills and other national legislation. 

Following are the committees for 
1945: 

AUDITING: Ray Allen of Iowa, 
chairman; Cecil Walker, West Vir- 
ginia; Dave Griffith, Michigan. 

NEW TRUCK: E. G. FitzHenry, 
Massachusetts, chairman; Ed Ham- 


mer, Wyoming; J. P. Enright, New 
Jersey. 


RESOLUTIONS: Carl Wallerich, | 


Indiana, chairman; M. O. Anderson, 
Washington State; H. O. Bell, Mon- 
tana; Harry Sommers, Georgia; G. 
B. Wallace, Oregon. 

NOMINATING: George Lyon, 
Cleveland, chairman; E. L. Ben- 
ning, Wisconsin; J. J. Verschoor, 
South Dakota; A. H. Jones, Ne- 
braska; W. E. Edwards jr., Ala- 
bama. 

GUIDE BOOK: D. E. Castles, 
Missouri, chairman; C. B. Robert- 
son jr., Virginia; A. J. Dingeman, 
California. 

MEMBERSHIP: A. G. Miller, Illi- 
nois, chairman; Ben T. Wright, Chi- 


cago, co-chairman; H. H. Mack, 
Kansas; Mike Turk, Ohio; C. C. 
Freed, Utah. 


LEGISLATIVE: D. G. Kelly, 
North Dakota, chairman; D. E. 
Castles, Missouri; L. C. Cargile, 
Arkansas; Jess Rodman, California; 
H. H. Hull, Tennessee. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Lewellen Heads 
Parts Sales 
For Chevrolet 


DETROIT.—Appointment of Wen- 
dell G. Lewellen, assistant general 
sales manager, Chevrolet, to be in 
charge of parts 
and accessory 
merchandising, 
warehousing and 
distribution is 
made by William 
E. Holler, general 
sales manager. 

Due to the in- 
creasing contribu- 
tion parts ware- 
housing and dis- 
tribution is mak- 
ing to the main- 
tenance of the 
civilian transportation system, so 
essential to the war effort, this ac- 
tivity is being highly specialized by 
the separation of the distribution 
and warehousing functions in order 
to better serve owners and users 
through the Chevrolet dealer or- 
ganization. . 

Lewellen will be assisted by I. W. 
Thompson as national manager of 
parts and accessory merchandising, 
and John P. Hopkins as national 
manager of warehousing and dis- 
tribution. 

Thompson will have as his aides 
J. H. Meisch and J. J. McLaughlin 
serving as assistant managers of 
parts and accessory merchandising 
for the eastern and western halves 
of the United States, respectively. 

As assistant managers of parts 
and accessory warehousing and dis- 
tribution, Hopkins will be aided by 
G. B. Sturgis in the eastern half of 
the country and C. D. Essex in the 
western half. Additionally, P. E. 
McCracken is named coordinator 
for divisional distribution of parts 
and accessories. 





W. G. Lewellen 





All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 








Fee Raises Denied 


St. Louis Mechanics 

ST. LOUIS. — Requests for a 
revision on the percentage of 
labor charges received by 426 
employes from St. Louis auto- 
mobile dealers have been denied 
by the War Labor Board at 
Kansas City, Mo. 

The AFL, International Assn. 
of Machinists, Local 777, repre- 
senting the men, had sought in- 
creases of 40 to 42 percent for 
mechanics and 46 percent for 
body and fender men. The labor 
charge of the dealers is $2.50 
per hour. 








APPLICATION of Nash Motors 
“know-how” in producing intricate, 
high-precision products in tremen- 
dous quantities is reflected in this 
demonstration of perfect balance. 
Gentle blowing on one of the blades 
of a huge Hamilton Standard hydro- 
matic propeller built by Nash turns 
the big  400-pound prop in its test 
rack. One of the world’s largest pro- 
ducers of aircraft propellers, the 
company passed the 100,000 mark 
nearly a year ago, supplying them 
for more than 23 different fighter and 
bomber planes. 


ete nt ee ok” 
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By John 0. Munn 


Dealers in Uniform 
(One of a Series) 
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Chicago Dealers Hold On 


Survey in Cook County Shows Decline of 
Only One Since Oct. 1 












Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 






UDGING FROM REPORTS Ijthe regulations were invoked, an 


have received from all parts of 
the country about their experience 
with the special enforcement pro- 
gram of OPA on the used passen- 
ger car ceiling regulation since the 
first of the year, dealers without 
exception are far from satisfied. 
OPA’s intention was good, but ap- 
parently was misdirected. 

The OPA national office has to 
deal through regional and district 
offices. Their instructions to the en- 
forcement division bore down on 
uncovering violations in dealer 
sales, rather than in individual-to- 
individual sales. 

There is not a dealer I know of 
who objects to OPA’s demanding 
strict compliance from members 
of the trade. It is safe to say that 
95 percent of them are complying 
to the letter. In fact they are 
leaning over backwards in their 
effort to comply—not only from 
the moral and legal standpoints, 
but because they have an invest- 
ment to protect. 

For that reason they cannot see 
why this investigation was directed 
entirely against the dealers, who, 
because of the regulation, are now 
losing business in an _ increasing 
percentage each month because of 
the lack of enforcement on indi- 


vidual-to-individual sales. 
* * * 


Individual Sales 
On the Increase 
HE RECORDS show that used- 
car sales are decreasing all over 
America. That is only natural un- 


increasing percentage of the dim- 
adnishing total are individual-to- 
individual sales. 


Automobile dealers feel that the 
government is vitally interested in 
maintaining motor car transporta- 
tion. Our transportation system— 
passenger cars, trucks, railroads 
and buses—is being worked to the 
maximum, There is no chance to 
help the passenger car situation 
until new automobiles are built. 


That is why the government’s in- 
terpretation and enforcement of the 
regulation should be aimed at keep- 
ing automobile dealers in business. 


On the contrary, according to 
my informers, district OPA offices 
are making a lot of fuss about 
what they consider violations on 
the part of automobile dealers. 
The attorneys in the district 
offices, not being experienced in 
automotive trade practices, think 
they see violations of the regula- 
tion in every complaint that 


comes in. 
od oe * 


Rate Schedule Used 


In Self-Defense 

HE PRIMARY FUNCTION of 

the OPA is to maintain price 
ceilings. It can’t very well take on 
the job of solving problems and re- 
vising practices that all previous 
efforts by trade associations, news- 
papers, Better Business Bureaus 
and state and national legislation 
have not completely licked. 


I don’t want to use this column 


der existing conditions, but these \to defend dealers—they need no de- 


same figures also show that since |fense—but I do want to point out 
jto the government that its agents 


Just Among 
Dealers 


QUITE A NUMBER of automo- 
bile dealers got themselves in illus- 
trious company by being born in 
the month of February. Here are 
some that we know of: 

J. W. Nolan (Chevrolet-Oldsmo- 
bile), Garden City, Kan., born Feb. 
1, 1889, in Madison County, Ia. 

A. J. Dingeman (Ford-Mercury- 
Lincoln), Oxnard, Calif—Feb. 1, 
1889, in Detroit. 

M. O. Anderson (Buick), Seattle 
—Feb. 2, 1893, in Spokane, Wash. 

Melvin R. Ballard (Nash), Salt 
Lake City—Feb. 5, 1897, in Logan, 
Utah. 

Fred E. Haller (Ford-Mercury- 
Lincoln), Pittsburgh—Feb. 5, 1898, 
in Mt. Lebanon, near Pittsburgh. 

J.E.Rodman (Chevrolet), Fresno, 
Calif—Feb. 6, 1890, in Scio, Ore. 

J. Leo Johnson (Chrysler-Plym- 
outh), Montpelier, Vt.—Feb. 9, 1890, 
in Craftsbury, Vt. 

Geo. M. Holtsinger (Ford - Mer- 
cury-Lincoln), Tampa, Fla.—Feb. 9, 
1895, in Dandridge, Tenn. 

Ralph A. Hult (Chevrolet), Mad- 
ison, Wis.—Feb. 10, 1891, in Madi- 
son. 





* * * 


BEN F. LONG (Chevrolet), 
Louisville, Ky.—Feb. 12, 1899, in 
Charleston, Ind. 

Edward George Usem_ (Chev- 
rolet), Austin, Minn.—Feb. 12, 1900, 
in Russia. 

Maxwell A. Behrend (Ford-Mer- 
cury-Lincoln), Baltimore—Feb. 13, 
1908, in Baltimore. 

Fred A. Ordway (Hudson), Bos- 
ton—Feb. 14, 1887, in Derry, N. H. 

Harry G. Range (Buick), John- 
son City, Tenn.—Feb. 17, 1893, in 
Johnson City. 

James G. Stathas (Dodge-Plym- 
outh), Green Bay, Wis.—Feb. 17, 
1892, in Greece. 

F. W. A. Vesper (dealer emer- 
itus), LaJolla, Calif—Feb. 19, 1873, 
in Lawrence, Kan. 

John P. Hughes (Dodge), Lynch- 
burg, Va.—Feb. 21, 1898, in nearby 
Oakville, Va. 

George H. Jones (Ford), Corpus 
Christi, Tex.—Feb. 24, 1895, in Okla- 
homa City. 

Wm.. Myers Liddon (Pontiac), 

(Continued on Page 41, Col. 1) 


aren’t discovering anything new 
when they find a dealer has used a 
rate schedule in financing a small 
balance on a used car that provides 
a “kick-back” to the dealer. Most 
finance companies have always had 
this kind of rate schedule. Compe- 
tition forced them to it. The deal- 
ers who used such a schedule did it 
in self-defense. 


When an owner jockeyed a 
dealer into too long an allowance 
for a used car, the only thing 
that enabled the dealer to accept 
the deal and come out even was 
the fact that he had a big finance 
reserve. These dealers, and the 
new ones who have crept into the 
business since the regulation was 
imposed, are using the same 
method to protect themselves 
from an owner who wants a ceil- 
ing price for a worn-out or 
wrecked crate. 

In justification they point out 
that most OPA regulations cover- 
ing other lines of trade provide 
that prices of commodities and ser- 
vices which were in effect in March, 
1942, are permitted to be main- 
tained, and that such rates and 
practices WERE in effect in the 


used-car trade at that time. 
- * * 


OPA Itself to Blame 


For Warranty Abuses 

HEN THERE IS another type 

of complaint—that the dealer is 
not living up to the warranty re- 
quirements. In answer to this, mem- 
bers of the trade say that OPA has 
certified a lot of “dealers” who re- 
cently entered the business and 
have no service facilities as eligible 
to sell at the guaranteed price. 


These are the dealers, as the OPA 
is now learning, who make an ar- 
rangement with a repair shop to 
bill a job at double the cost, which, 
in effect, permits such outfits to 
make good on the government 
guarantee with no expense to them- 
selves. Among responsible oper- 
ators in the trade, the 50-50 war- 
ranty was never considered an ex- 
cuse for not reconditioning the car, 
but if OPA has certified dealers 
who are interested only in quick 
wartime profits and have no per- 
manent responsibility, it must ob- 
viously expect such chiseling to 
develop. 

Reputable dealers don’t like to 
(Continued on Page 22, Col. 4) 





LiguT. Cot. WILLIAM H. 
ALEN, officer of ETO, Office 
of the Chief of Ordnance over- 
seas (31 months to date). For- 
merly a Hudson distributor in 
Phoenix, Ariz., Col. Alen en- 
tered the Army as a captain 
in April, 1942, and in June of 
the same year went overseas 
in his present capacity. 

He started in the auto busi- 
ness in 1932 as manager of 
the San Francisco branch of 
Market Analysis Co. In 1933 
he went to Colorado as the 
NADA representative and in 
December that year became 
NRA code commissioner for 
auto dealers in that state. 
While in that capacity Col. 
Alen did organizational work 
in the formation of the Colo- 
rado Motor Car Dealers Assn. 
In 1935 he became Hudson 
district manager at Syracuse, 
N. Y., and was transferred in 
1936 to handle the Rocky 
Mountain district for Hudson. 

Col. Alen plans to return to 
the auto business after the 
war, probably with J. R. Dick, 
present Hudson distributor 
for Arizona. 


Licensing Bill 
Introduced in 


Nebraska 


LINCOLN, Neb.—Senator J. H. 
Anderson, of Scottsbluff, has intro- 
duced in the Unicameral a bill to 
require automobile dealers to have 
a building, suitable service equip- 
ment and skilled workmen before 
they can gain a license to do busi- 
ness. 

This bill will be the major auto- 
motive measure to be presented at 
this session. There are several cur- 
ative bills, Disagreement among the 
dealers blocked introduction of a 
version of the Wisconsin law to 
protect dealers from onerous re- 
quirements that might be imposed 
by manufacturers. 

John B. Quinn, manager of the 
Stassen-for-President movement in 
the midwest area last summer, has 
been engaged as manager of the 
Nebraska Motor Dealers Assn. He 
is making a drive for memberships. 






















CHICAGO.—The number of au- 
tomobile dealers doing business in 
Cook County dropped by only one, 


Assn. showed. ; . 
Of the dealers operating as 1945 


New Car Quota 
For February 


Shrinks to 2,000 


WASHINGTON.—A cut of one- 
third has been made in the num- 
ber of new passenger cars available 
for rationing in February. 

The reduced national quota is 
2,000 cars, with a correspondingly 
lower regional and national reserve 
of 400. In January, as in the four 
preceding months, the quota was 
3,000 with regional and national re- 
serves of 600. 

The estimated stockpile of new 
passenger cars available for ra- 
tioning is now near the 12,000 level, 
OPA said. 

Here is a breakdown of the Feb- 
ruary quota by OPA regions: 





Regional 
Region Quota Reserve 
I 153 15 
II 406 41 
III 230 23 
IV 222 22 
V 424 42 
VI 260 26 
VII 48 5 
VIII 257 26 
Total 2,000 200 
National Reserve 200 
Grand Total 2,400 





Calif. Dealers 
Win in Workers 


Insurance Case 


SAN FRANCISCO.—Rates for 
workmen’s compensation insurance 
for automobile dealers, have been 
reduced heer through the efforts of 
the Northern California Motor Car 
Dealers Assn. 

The new rates are cut for sales- 
men from 49 cents to 42 cents, and 
for all other employes the rate 
drops from $1.92 to $1.55. 

The change of rates was brought 
about by protest after the Cali- 
fornia Inspection Rating bureau 
effected an increase two years ago. 

The association was supported in 
its drive for lower rates by the 
firm of Bayly, Martin & Fay, Inc. 


Donnell Elected 


In Youngstown 


YOUNGSTOWN, O.—L. F. Don- 
nell has been elected president of 
the Mahoning County Automotive 
Assn. Bill Dunn was named first 
vice president, and Karl Armbrecht, 
second vice president, secretary 
and treasurer. 

Trustees elected at the meeting 
include W. O. Strausbaugh, James 
A. Henderson and E. A. Molenske. 


Permanent N. H. Tags Ok’d 
CONCORD, N. H.—(UTPS)—A meas- 
ure providing for issuance of perma- 
nent license plates by the state Motor 
Vehicle Department for use on public- 
ly-owned vehicles, has been passed by 
the House and sent to the Senate for 
concurrence here. 





from 397 to 396, on Jan. 1 as 
against last Oct. 1, and increased 
by two by comparison with Jan. 1, 
1944, a survey released last week 
by the Chicago Automobile Trade 


On the House... 


Dealers are being warned to beware of a group of racketeers, 
who’ve organized a concern to obtain surplus trucks for clients; 
Treasury Procurement emphasizes it’s not necessary. ... Big fear is 
that government’s drive to declare in interstate commerce Southern 
dealers’ transactions since 1938, will spread to other states. . 

Memories from NADA directors’ meeting: A. J. Dingeman arriving 
in Chicago’s near-zero weather, declaring it was almost as bad as 
California (28 above when he left). ... Walt Hamer of Ohio getting 
out of sick bed to do a little hosting. .. . Bob Ledterman’s buildup 
story on “Dr.” Bert St. Clair... . Dave Kelly’s swan song at the 
director’s banquet. ... Hd Hammer’s pointed discussion (somethin’ I 
never knew before) at the same affair... . Confab with Cliff Bishop 


and Clel Forsythe aboard the sleeper to Detroit... . 
—PerEtTe WEMHOFF 





began, 249 were in Chicago and 147 
in the rest of the county. 

During the preceding year, 15 
Chicago dealers went out of busi- 
ness and 18 were newly appointed 
dealers. Twelve dropped out and 
11 were appointed in the suburban 
towns. 

Following is the breakdown by 
makes of cars, the total being con- 
siderably higher than the 396 out- 
lets since some dealers handle more 
than one make: 

Buick, 31; Cadillac, 10; Chevro- 
let, 47; Chrysler, 30; Crosley, 1; 
De Soto, 28; Dodge, 31; Ford, 57; 
Hudson, 25; Lincoln, 35; Mercury, 
45; Nash, 24; Oldsmobile, 33; Pack- 
ard, 15; Plymouth, 90; Pontiac, 31; 
Studebaker, 21, and Willys, 9. 


Brooks Elected 
President of 


Md. Dealers 


BALTIMORE.—Daniel B. Brooks 
has been elected president of the 
Automobile Trade Assn. of Mary- 
land. 

Other officers are Robert B. 
Fleigh, vice-president and M. A. 
Behrend, secretary-treasurer. 


The annual meeting was con- 
fined to regular business, with no 
attempt being made to have any- 
thing resembling a convention. 

Retiring officers are Henry A. 
Weil, president; H. Dorsey Shipley, 
vice-president, and Louis W. Kie- 
fer, secretary-treasurer. 


Dennard to Head 
Dallas Dealers 


DALLAS.—Clifton Dennard was 
elected president of the Dallas 
Automotive Trades Assn. for 1945 
at a meeting here recently. I. W. 
Walls was named vice president, 
H. W. Schoellkopf was re-elected 
treasurer, and Gladys E. Walker 
retains the position of executive 
secretary. ’ 

The board of directors of the 
association will include Harry 
Bogue, Ed Maher, A. L. May, F. C. 
Carter, Walter Browning, A. S. 
Taylor, and J. J. Horn, retiring 
president. 
























. r 
Flying Dealer 
Head of Va. Firm Serves 


On Pacific Bomber 
ALEXANDRIA, Va.—Being presi- 
dent of an automobile dealership is 
seldom regarded as a dangerous 
occupation. But when the dealer is 
in the armed forces, it’s a different 
story. 


Such is the case of Gilbert Illch, 
head of Aero Auto Co. here. Iilch is 
a Staff Sergeant in the army, and 
is seeing plenty of action in the 
South Pacific, serving as a radio 
operator and gunner on a Liber- 
ator, according to his father, Wil- 
liam G. Illch, who is operating the 
dealership in his son’s absence. Ser- 
geant Illch enlisted in the army in 
July, 1942, and on his twenty-first 
birthday last year he was given the 
presidency of the dealership by his 
father. 


Louisville Dealership 


Plans $25,000 Annex 

LOUISVILLE.—The Universal Car 
Co. will build a $25,000 addition to 
its service department at 25th and 
Broadway, Ben F. Long, general 
manager, announced. 

The addition, which Long said 
will enlarge the service department 
100 percent, will adjoin the west 
side of the present building, front- 
ing 85 feet along Broadway and 
extending 265 feet back. The build- 
ing will be brick with two stories 
in front and single story in rear. 
Construction will be completed by 
May 1, Long said. 


Chain Store Tax Asked 


LITTLE ROCK, Ark.—Rep. O. C. 
Burnside, of Chicot, has introduced a 
chain-store tax bill which would 


place a graduated tax of $5 to $450 
annually on each store belonging to 
a chain. 


All Wars End! There'll be Cars and 
| Trucks and Tires to sell again. 
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AUTOMOTIVE 


OUR FIELD DEFINED 
0 A Mi 
Dy, SP ne 


Automotive: Self-propelling, hence, of, pertaining 





Et to, or concerned with, vehicles or machines, as auto- 
. mobiles, airplanes, or motorboats, that contain with- 
E in themselves means of motion, control, & direction, 
R 1 as, automotive engineering.—Websters New Inter- 


national Dictionary. 








Dave and Bill 


| Sipe his indefatigable work as president of National Auto- 
mobile Dealers Assn. during the past year, dealers of the 
nation owe a sincere vote of thanks to Dave Kelly. We have 
watched his dealings with government, factories and dealers 
with great interest. And we feel dealers are fortunate that 
Dave will continue to look after their interests during 1945 
as . director and as chairman of NADA’s Legislative com- 
mittee. 


Bill Mallon, Kelly’s successor as NADA chief, needs no 
introduction to dealers. His labor and success on legislative 
matters during the past four years bode well for 1945. 


Kill, Then Bury! 
ENEGOTIATION is a tremendous and now an unneces- 
sary burden on all industry participating in the war 
effort. But to many small firms, it is more than a burden. It 
is a detriment to the war effort. It is keeping many small 


firms from taking on work that might prove of vital im- 
portance. 


Renegotiation is mandatory to service firms whose gross 
profits exceed $25,000 ‘a year and to manufacturing firms 
whose profits exceed $500,000. And many small firms whose 
profits are just below these figures cannot afford the lawyers’ 
fees, the time and the red tape which is involved in going 
through the renegotiation wringer. They could take on more 
war work, but by doing so they would subject themselves to 
renegotiation—an expense that they cannot carry. 


A case in point is that of the manufacturers agents, who 
are in the service classification. It is the business of these 
men to know who can handle particular items. And often 
the agents aid with real engineering and technical skill. 
They can find manufacturing sources the government never 
heard of for scores of war critical items. But for those who 
are on the borderline of renegotiation, to do so would imme- 
diately bring an invasion of second lieutenants who would 
proceed to renegotiate a business they know nothing about. 
The manufacturers agent finds that the ingenuity he used to 
aid the war effort has been twisted into government red tape. 


Even the Mead committee, which is investigating the war 
effort, has indicated that it is ready to go along with any 
move for elimination of renegotiation. The committee’s stand 
is that in the early days of the war, renegotiation was neces- 
sary. At that time, the report points out, contracts were 
being let for articles with which there had been little or no 
manufacturing experience, and renegotiation of many con- 
tracts was necessary as a check on excessive profits and 
prices. This condition no longer exists, the report continues. 


Unless Congress extends the act, it will expire on June 30. 
The law has outlived any usefulness it may have had. Indus- 
try should take steps to see that Congress knows the facts, 
and that the renegotiation law is sent on its way to limbo. 


Some of you will remember, I am 
sure, when this column suggested 
two or three years ago a plan for 
helping to solve the unemployment 
problem, which seemed so sim- 


ple and practical 
WHERE DO that it provoked 
WE GO quite a little in- 
FROM HERE? terest among our 
readers. Today, 
with nearly twice the number of 
subscribers, I am prompted to re- 
state it, because, although the pres- 
ent situation is exactly the reverse 
of unemployment, no one can say 
but what it may be just around 
the corner—or at least around the 
second corner! 
+ ot *” 


We proposed, you will remem- 
ber, that the individual income 
tax payer be allowed to deduct 
from his net income the amounts 
he had paid directly for labor for 
any purpose whatsoever during 
the tax year. For example, if you 
built a new home, you would re- 
port the actual amounts you had 
paid for labor—masons, carpen- 
ters, plumbers, electricians, paint- 
ers, etc—and the total would 
be a direct deduction from your 
net income. The same would ap- 
ply to wages paid for domestic 
help—maids, cooks, gardeners, 
nurses, chauffeurs, etc. Whenever 
and however you, the individual 
taxpayer, gave direct employment 
to others, you would be credited 
for this contribution to the elimi- 
nation of unemployment. 

x * * 


Under the present tax laws, it is 
obvious that tens of millions of 
Americans who could give employ- 
ment to others are discouraged 
from doing so. The white-collar 
family with, say, an income of 
$5,000 a year, who could well afford 
a domestic helper for the over- 
worked housewife, hesitates to hire 
one because this burden, added to 
the already heavy tax load, seems 
beyond their means. Yet there will 
be millions of employables who 
would welcome a good home at 
good wages and who would much 
prefer to pay their own income tax 
based on their earnings, than to go 
back on the un-American panhan- 
dling system of a government dole 
or a WPA leaf-raking job. 


* * * 


No one expects that the tax bur- 
den will be any lighter when this 
war is won. It will undoubtedly be 
double that of the years before 
Pearl Harbor and yet we are head- 
ing straight for a condition of un- 
employment far worse than we 
have ever seen in this country. In- 
dustry must again depend on indi- 
vidual buyers for its market. 
Every incentive must be given our 
people to buy the billions of prod- 
ucts which they need; to build the 
homes, barns, resort cottages; to 
repair, repaint and landscape their 
home properties which have been 
allowed to deteriorate because of 
unavailable labor and materials 
during the war years. To accom- 
plish these things, there is enough 
work crying to be done in this 
country to keep everyone well em- 
ployed at good wages for a gener- 
ation. 

* * * 

So far, to our shame, we have 
borrowed only the fallacious 
schemes from a decadent Old 
World. The dole system from Eng- 
land, the regimented labor system 
from Germany, the government- 
owned factories and farms from 
Russia. Is it not about time for a 
free and 
such as America to work out its 
own plan which has for its single 
objective better living standards 
for everyone of its 130 million citi- 
zens? Is there not somewhere a 
plan which will encourage better 
living—more spending, if you please, 
by more people for the things 
which go to make life worthwhile? 
If this costly war, which America 
will have largely financed, has not 
proven the God-given right of every 
American family to better living, 
more leisure, greater independence 
for the individual, we will indeed be 
blind to our opportunities.—G.M.S. 


independent democracy. 
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‘Cancels All Others .... 


views expressed in this column are those of our readers. 
sinan contributions will not be accepted but confidence will 
be observed upon request. 





One and Only 


We want to compliment you at 
this time on the fine reading mate- 
rial contained in Automotive News 
and are pleased to advise that the 
writer has cancelled all of his other 
automotive trade papers as he feels 
that we can get much more up-to- 
the-minute news out of AUTOMOTIVE 
News than out of any other publi- 
cation. Our only regret is that our 
particular copy of Automotive News 
seems to arrive approximately five 
or six days after it has been issued, 
although some of the other dealers 
in this community do not seem to 
have the same trouble and we were 
wondering if there is not some way 
this could be corrected. — WILLIAM 
Grampp, Grampp Motor Sales Co. 
(Studebaker), Davenport, Ia. 


Roster 


The writer is interested in secur- 
ing a copy of your paper which was 
distributed some time ago, and 
which contained a complete list of 
all cars, passenger cars that is, 
which had been manufactured in 
the United States. 

If there is a copy of this edition 
available, will you please mail it di- 
rect to the writer’s attention.— 
C. H. Weaver, R-B-M Mfg. Co., 
Logansport, Ind. 

Eprror’s Note: The “Roster of 
American Cars” appeared in Auto- 
MOTIVE News’ 1941 Almanac. 


Most Timely 


I am writing this letter to let you 
know that John Munn’s column in 
the Dec. 11 issue was, in my opin- 
ion, most timely and very much to 
the point. 


The history of the automobile 


dealer is that he always wakes up 
just a little bit too late. 

He has lost so many various by- 
products such as gas and oil sales, 
tire sales, battery sales and acces- 
sory sales, and now in his tempo- 
rary fool’s paradise, he is asleep 
while certain banks and insurance 
companies are doing their best to 
undermine his profits from the 
financing of automobile sales. 

Congratulations on your straight- 
from-the-shoulder article which I 
wish all dealers would read or have 
called to their attention.—Car. L. 
Voss, Voss Motor Co. (Dodge- 
Plymouth), Salinas, Calif. 


Goodwill 


Your issue of Nov. 20 carried an 
item concerning dealer “goodwill” 
in which we are very much inter- 
ested. 

Several years ago, our organiza- 
tion was disincorporated and a part- 
nership formed, with no change of 
actual ownership, and a tax levied 
on our “goodwill.” 7 

In contesting this assessment, we 
offered much the same arguments 
as were used in the case referred to, 
but, rather than take the case to 
court, which is also costly, we PAID 
—on a settlement basis. 

We are, therefore, very anxious to 
know the decision reached by Judge 
Mellot in the Savidge case, and are 
waiting for the issue which will 
carry a full report of it—LeRoy 
Herring, The Herring Motor Car 


Co. (Chrysler-Plymouth), Mansfield, 
Ohio. 


Epiror’s Note: No decision has 
yet been reached. 
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HOW DEALERS FEEL ABOUT OLDSMOBILE .. . . NO. 29, CHICAGO, ILL. 
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A the service business has become more and more important to 
Oldsmobile dealers during the war, so has the Oldsmobile 


Service Department assumed a more and more active role in 
dealer affairs. 


At the factory, for example, this department has done much of the 
over-all, long-range planning which has helped dealers convert— 
profitably —to a wartime basis by expanding their service opera- 
tions. The service direct mail campaign has been stepped up and 
“re-aligned,” to groove it with the needs and the thinking of war- 
time America. The Oldsmobile Service Control Plan has been 

developed and successfully introduced in scores of dealerships all 

over the country. Many service problems, brought on by the man- 

power shortage, the increasing age of cars on the road, and other 

wartime conditions, have been tackled . . . and solved. 
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HOUSTON, TEXAS—‘‘Particularly in 
the field of service, parts, and man- 
power, the counsel and aid given 
by your men have been of great 
help to us in developing this part 
of our business up to its present 
high peak.” 
—BYRON B. BROWN, 
ROUNTREE MOTORS, LIMITED 


MUSKEGON, MICHIGAN—"“‘ Y our serv- 
ice promotional programs have 
made it possible for us to nearly 
double our sales in this depart- 
ment, and your personnel training 
has been the means of helping us 
in the many problems confronting 
us. Oldsmobile’s business manage- 
ment department has done a good 
job in setting up our sales and 
expense forecasts for the current 
year. We have profited greatly 
through this.” 
—CARL J. MATSON, 
MATSON OLDSMOBILE CO. 


TOPEKA, KANSAS—‘‘With what has 
happened during the past two 
years, and looking to the future, 
we feel safe in saying that we, as 
Oldsmobile dealers, have nothing 
to fear and that Oldsmobile will 
again come forward with construc- 
tive ideas that will be of real 
benefit and help in every phase 
of our business.” 


-H. L. FROST, JACK FROST MOTORS 


LITTLE ROCK, ARKANSAS—‘‘Dealers 
in used cars have found that there 
is no better merchandise than 
Oldsmobile to put on their show 
room or lot. No advertising could 
possibly equal this well earned 
reputation, and we who sell and 
service them know that the future 
value of the franchise will be even 
greater than ever.” 


—FRED S. BALCH, 
COMMUNITY MOTORS, INC, 


AMERICA’S OLDEST: 
MOTOR CAR 
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Report of NADA Committee ... 
Progress Is Reported 
On Factory Relations 


Following is the NADA Postwar 
Planning Committee’s report, given 
by Chairman Arthur Summerfield, 
to the NADA directors last week: 

“The surplus property situation, 
particularly as it relates to legisla- 
tion, has been a very difficult one 
during the last year. NADA’s Post- 
war and Legislative committees 
have been in the thick of the fight 
since the beginning and still are 
fighting. 

“From the beginning our contact 
groups have worked with executive 
and legislative principals who were 
drafting the legislation and laying 
sales plans. Our contacts extended 
into departments, Congressional 
committees and to various individu- 
als in government. We helped plan 
inquiries and congressional hear- 
ings, drafted suggested bills, made 
researches and did countless other 
chores incident to the passage of 
legislation. Scarcely a day passed 
throughout the year that NADA was 
not assisting some business or gov- 
ernmental outfit in the surplus pic- 
ture. 


“So long as the legislation was 
being prepared in the open, the 
NADA program was followed 
pretty generally. Every major 
proposal sought was included in 
the bills as they went to confer- 
ence. Then, behind closed doors, 
the political wrecking crews went 
to work, and the bills suffered. 
Members of both parties in the 
conference virtually rewrote the 
bills in a manner which they 
hoped would appeal to the small 
business, soldier and farmer vote 
especially in the coming election. 
All of the important provisions for 
which NADA and business groups 
generally had fought, such as sell- 
ing surplus through established 
trade channels, protecting deal- 
ers against speculators, etc., were 
left in the measure as objectives, 
but they were not made manda- 
tory. 

“The purposes of the bill as passed 
still are good, but its teeth were 
drawn and members of both parties 
are to blame. Diligent efforts of all 
business groups to prevent adoption 
of the conference report were 
futile. As passed, the bill promises 
plenty of surplus to everybody and 
simply dumps the whole problem 
into the lap of the recently appoint- 
ed surplus property board. 

“The situation, however, is not 
without hope. As a result of the long 
educational campaign waged by 
NADA and the excellent manage- 
ment of Lee Moran in the sales of 
surplus automotive equipment, the 
Administration and minority lead- 
ers in Congress know that the 
NADA program was sound both in 
conception and operation. Within 
the last week our surplus program 
has been hailed on the floor of Con- 
gress as the soundest presented dur- 
ing the year of Surplus Property 
discussion. Neither has the fact that 
the NADA program was not en- 
acted into law in mandatory fashion 
prevented it from being utilized in 
its broad aspects. 

“The Procurement Automotive 
Sales program, while not satisfac- 
tory to all dealers or to govern- 
ment in every respect, is the best 
that has been put into operation 
by any government sales agency. 
More than 40 percent of the sur- 
plus goods sales by Treasury Pro- 
curement have been made by the 
automotive section, and its results 
are pointed to by conservative 
Washington as what should be 
accomplished in other sections. 
“The surplus property board is 

just now going to work. Under the 
inferior law the board will of neces- 
sity have to feel its way and, very 
largely, make its own program. 
Nothing is more natural, therefore, 
than that it should examine the past 
sales records of various sections and 
follow the most successful ones, 

“It was a matter of keen regret to 
NADA that Will Clayton did not re- 
main as administrator. In the short 
time that he was at the head of sur- 
plus property disposal, he proved 
himself an able and cooperative 
business man. Upon his appoint- 
ment, he went over the NADA plan 
with our representatives, gave it his 
approval, asked that NADA provide 


an able man to carry it out, and told 
our people to do the best job they 
knew how in the public interest. 
Thenceforth, we had no occasion to 
contact him, except to urge him to 
remain as administrator after the 
passage of the law. He refused be- 
cause he thought the law would de- 
feat all attempts at good business 
administration. 
Factory-Dealer 

“Much thoughtful consideration 
has been given to factory-dealer re- 
lations, and the conclusion has been 
reached unanimously by our com- 
mittee that the best interests of both 
dealer and factory could be served 
by discussion of dealer problems 
with factories by the conference 
table method of negotiation. Pre- 
liminary discussions with the officers 
of the Automobile Manufacturers 
Assn. were held during 1944, and 
your committee felt and so reported 
to this body that the results were 
most encouraging. 


“We did feel, however, that be- 
fore further conferences were had 
with representatives of the vari- 
ous factories our committee could 
well afford to spend considerable 
amount of time and effort in the 
perfection of our program. We 
felt it should be designed to cre- 
ate a more desirable ‘climate’— 
for the postwar operation of au- 
tomobile dealers which would 
serve toencourage them not only 
to continue to carry on under the 
most trying conditions for the 
duration of the war, but also to 
encourage them to plan on re- 
building and, in many Cases, en- | 
larging their existing service fa- 
cilities. 

“Your committee carefully ana- 
lyzed dealer opinion in all parts of 
the country before submitting to 
the executive board of NADA our 
proposed program or statement of 
policy which was adopted officially 
by this body on August 23, 1944. This 
statement of policy or program em- 
bodies the objectives for which our 
association has pledged to work. 
This statement of policy was given 
wide circulation and publication 
and has been acclaimed by our deal- 
ers everywhere as being absolutely 
sound and completely fair. In our 
opinion, when these objectives have 
been reached they will do much to 
encourage dealers to continue to in- 
vest large portions of their financial 
resources and in addition to give the 
best of their time and effort in the 
building of an even finer retail au- 
tomobile industry devoted to the 
service of the motoring public. 

“As soon as dealer reaction to this 
statement of 12-point policy was 
known, your Postwar Committee ap- 
pointed sub-committees to discuss 
point by point the statement of pol- 
icy with nearly all automobile and 
truck manufacturers. These discus- 
sions have been completed, and I 
now am going to call on the various 
subcommittee heads to report to you 
the results of their conferences.” 

Reports, largely verbal, were then 
made on the conferences as follows: 
A. J. Dingeman, Oxnard, Calif., on 
Ford; C. H. Wallerich, Indianapo- 
lis, on Chrysler; Edward Schroer- 
der, Saginaw, Mich., on Packard; 
R. B. Fleigh, Baltimore, on Stude- 
baker, and R. L. Ledterman, Tulsa, 
Okla., on General Motors (all 
divisions). 


All of the sub-committeemen 
reported highly favorable recep- 
tions by factory representatives, 
and their reports indicated gen- 
eral friendly attitudes toward the 
12 NADA proposals. (At press time 
these reports had not been tran- 
scribed by the official stenogra- 
pher. They will be reported in de- 
tail in a later issue of Automotive 
News.) 

Rehabilitation 

“The subject of dealer postwar 
rehabilitation was another subject 
to which an extensive study was 
made by our committee. This study, 
made under the able leadership of 
Lynn Snow, of Chicago, was most 
revealing. Dealers showed tremen- 
dous interest in learning what new 
helps in the way of equipment and 
methods were available to them, 
and the designers of and dealers in 
these helps displayed keen desire to 
demonstrate their plans to dealers.” 


New Products. . : 





COMMERCIAL CREDIT CORP., 
National 
dealers to the fact it was 
without affecting their cas 


in its proposed exhibit at the cancelled 
utomobile Dealers Assn. service exhibit, intended to call attention of 
ossible to completely modernize their service shop 

capital position. Over 100 automotive equipment 


manufacturers use this equipment-finance plan, it is said. 





THE SENIOR BRAKE SHOE grinder is one of four modern service - 
machines which Lempco Products, Inc., intended to show dealers in a boot! 
at the NADA shop equipment exhibit. The advantage claimed for this grinder is 
that it needs no attachments and has a special moulded wheel which merely 
needs an occasional wire brushing to operate. Two sizes of drum lathes and a 
60-ton hydraulic press were other machines which would have been exhibited. 


Two New Service Tools 


Announced by Miller 


DETROIT.—At the NADA Equip- 
ment Exhibit, now cancelled, Miller 
Mfg. Co. here had planned an exhibit 
demonstrating Miller special service 
tools, 

Among the new tools to be shown 
were two items illustrated here: The 
new Miller portable shop light and 
the new Miller fixture for assembling 
and adjusting clutches. 


The Miller shop light rolls to any 
shop location, adjusts to any angle, 
raises or lowers to any desired posi- 
tion, it is said. It puts the light ex- 
actly where it is wanted and effec- 
tively lights the “hard-to-get-at” 
places. It provides a clear, strong 
light yet shields the mechanic’s eyes 
from glare. 

The new Miller clutch fixture 
speeds up clutch repair service and 
also assures accurate, dependable 
Borg & Beck clutch adjustments, it 
is said. In addition to the fixture as 
illustrated, a three-legged spider is 
supplied for the compression of 
clutch units when removing the 
clutch cover and installing new 





Portable shop light 





New Fixture 


springs and parts. After springs are 
completely depressed, it is only nec- 
essary to remove the clutch release 
lever nuts and all parts of clutch as- 
sembly are available for service. Re- 
assembly of clutch is just as easy. 

Accurate, dependable clutch ad- 
justments are mainly dependent on 
the proper adjustment of the clutch 
release levers to correctly align the 
pressure plate. This is said to be as- 
sured with this Miller clutch tool, 
through a method of first setting the 
levers in the correct engineered 
parallel position. The correct spacer 
is then assembled on the fixture 
screw and the compression plate 
tightened snugly against the spacer. 
A self-aligning thrust washer as- 
sures parallel alignment of the com- 
pression plate as the lever is com- 
pressed until the compression plate 
bottoms on the spacer. The clutch 
housing is then clamped tight to the 
fixture base with individual quick 
acting housing clamps. The clutch 
levers are now adjusted until the 
three feeler blades (1) can just be 
moved in and out. 

These blades are in direct contact 
with the finished face of the pres- 
sure plate so that it can be quickly 
and properly adjusted to the thou- 
sandth part of an inch. 








FOB 
Factory 


By A. H. Allen 


WEATHER has taken the play 
away from labor turnover and ab- 
senteeism in recent weeks as the 
principal war production brake. 
Rail movement of freight in the 
Buffalo - Pittsburgh - Cleveland tri- 
angle has been slowed to a walk by 
mountainous snows, sleet storms, 
ice and bitter cold, the worst win- 
ter conditions in 30 years. Freight 
classification yards have jammed 
from frozen switches and derail- 
ments to the point where serious 
interruptions have spread back all 
the way to the East Coast and west 
to Chicago. 

The Car Service division of the 
Assn. of American Railroads, at the 
request of the ODT, has tried brief 
embargos as a solution, ‘the latest 
being a three-day affair a week 
ago. An embargo applies to all rail- 


roads in the U. S., Canada and 
Mexico and re- 
stricts movement a. 


of any freight 
whatsoever, with 
a few exceptions 
covering Ord- 
nance shipments 
and material for 
the Navy, Mari- 
time Commission 
and a few others. 
Purpose is to per- 
mit railroads to 
concentrate on 
clearing their 
yards and on moving congested 
cars to their normal positions in 
the national systems. Results so far 
are reported as of meager value, 
and another embargo is being 
talked. 


Continuation of the cold weather 
complicates the situation, and a 
good week’s thaw might accomplish 
more than any kind of embargo. 


In Detroit plants, enforcement of 
the embargo would have seriously 
curtailed shipments between plants 
within the Detroit switching limits, 
and unnecessarily so since this area 
has not suffered nearly to the ex- 
tent of points farther east. There- 
fore, after considerable pressure, . 
the embargo was relaxed within the 
Detroit switching limits and most 
plants were able to continue opera- 
tions, although there were a few 
layoffs and considerable shifting of 


personnel and schedules. 
x n * 


Efforts Are Made 


To Protect Morale 

PILING UP of finished materiel 
constitutes a serious morale prob- 
lem .At least authorities think it 
does, so they hastened to assure 
workers that the battlefront needs 
have not slackened to any extent, 
and pile-ups are attributable solely 
to the weather. 


There is little doubt railroad 
freight throughout the entire east- 
ern half of the country is in the 
worst snarl] in history, and the prob- 
lem is further complicated by the 
accelerated deterioration of tracks, 
cars and locomotives. Maintenance 
personnel is probably at the mini- 
mum level and replacement parts 
are seriously restricted. 


At that, railroad maintenance 
activity is in far better shape 
than truck maintenance. In the 
latter field, experienced personnel 
is even ‘shorter than in railroad 
shops, and parts even tighter. 

But if anyone thinks the trans- 
portation crisis in this country is 
perilous, let him consider what it 
must be in Nazi Germany where 
the Germans, too, have been ex- 
periencing the worst winter in 70 
years and also have to assimilate 
incessant bombing of equipment 
and rights-of-way. 

Someone has suggested that the 
throwing in of about 5,000 Army 
trucks with drivers could do a lot 
to ease the current bottlenecks in 
transportation. 

* 





A. H. Allen 


* * 


Aircraft Gears 


Held Inferior 

TAKE IT FROM a top authority 
that aircraft engine gears of all 
types, with all their precision ap- 
pearance and high polish, design- 
wise are far inferior to the crudest 
gear used on any passenger car or 
truck. The inferiority springs large- 
ly from the lack of extensive serv- 
ice data which might be used to 
rectify design errors. 





Se RD Oh Ft me Ss 1 Oor.r 1 DBM AS pO 


wri we Ww lw t fe 








The purpose of compulsory 
military training, as advo- 
cated in this article by the 
President’s right-hand man, 
is to insure peace, by force if necessary. 
A highly trained reserve citizen army, 
Mr. Hopkins points out, is our surest 
guarantee that future aggressors will not 
threaten our liberties again. 
International relations are beyond hu- 
man prediction. In the years to come 


7\monical 
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BUD SCHIRMER, Detroit Manager 







BOB WOODRUFF, American Magazine Representative 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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by HARRY L. HOPKINS 


after peace, who will be our potential 
enemy? Certainly Germany and Japan 
will not forget all that we have done to 
crush their bids for world conquest. 
Whether you agree or disagree with 
the principle of compulsory military 
training advocated by Mr. Hopkins in 
the March issue of The American Maga- 
zine, this authoritative article should 
prove of vital interest to every American 
parent and patriot. 


OuT 














DOUBLE EXPOSURE 


Ever since ancestor Adam got himself 
ribbed by Eve in Eden, this old earth of 
ours has been a two-sexed affair. 









This fact, with rare exceptions, is the clue 
to successful advertising . . . advertising 
that appeals to botfi sexes, to male and 
female, husband and wife, son and 
- daughter. 









Experienced advertisers know _ this. 
That’s why more and more of them are 
showing an increasing appreciation of 
the advertising values of The American 
Magazine. 


It’s edited with dual sex appeal... edited 
to double-expose advertising to millions 
of women, millions of men, multimillions 
of aspirational Americans who buy The 
American Magazine on the newsstands, 
who subscribe, or who beg, borrow, or 
steal somebody else’s copy. 


























Share your American Magazine, then save it 
for the Government's waste paper drive. 


GENERAL MOTORS BLDG. DETROIT, MICH. 











OPA 


(Continued from Page 1) 
must furnish OPA with copy of 
the written contract with his ser- 
vice supplier for reconditioning 
and repairing, wherein supplier 
must guarantee the making of 
the repairs and replacements cov- 
ered by the warranty. It is also 
required that the dealer’s repair- 
ing and reconditioning facilities 
must be within reasonable dis- 
tance from the place the car was 
delivered to the buyer. 

Dealers are declared to be in eva- | 
sion of the regulation if they pay 
or received a finder’s fee when this 
fee plus the purchase price of the 
car exceeds the permitted maxi- 
mum price. 

All cars must be tagged when on 
display in dealer places of business 
to show price, equipment and other 
information. The certificate of trans- 
fer will contain a warning notice 
of criminal penalty for false state- 
ments made thereon. 

Prices must be reduced when 
standard equipment is missing on 
cars being sold. 

Three counties in Illinois and one 


in Wisconsin were changed from | 
Region A to Region B. 





































Since we couldn't get together = 


sonally in Chicago, 


this Opportunity to answer the ques- 
tions which we believe many of you 


would have asked: 


Have you developed any new products 


recently? 


New items include: Carbon Interleaved Re- 
pair Orders, a time-saving Payroll Applica- 
tion, an improved Customer Control 


new Service Promotion 


new Prospect Control set-up and many new 
auxiliary forms, to mention only a few. 


Are any of these new products available 


today? 


Carbon interleaved repair orders are available 


now. 


Why are your other new 
kept “under wraps”? 


For three important reasons: 

1. More than two-thirds of our normal peace- 
time facilities are devoted to printing crit- 
ical data for our armed forces om 


nance plants. 


2. Some of our new products require materials 


restricted by wartime 


3. Our first aim is to maintain sufficient in- 
ventories of dur pre-war line of some two 
thousand items to supply our thousands of 
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THIS GROUP is pictured in Detroit, where the men attended a factory train- 


ing program before assumin 
to right, around the table: 


York, and Edward L. 
sales manager. 

Base prices are lower in Region 
A than in Region B. Sellers located 
in Region B have been buying cars 
in these counties formerly located 
in Region A and selling them in Re- 
gion B at the higher prices. Having 
higher selling prices, they could pay 
full “as is” prices regardless of the 
condition of the cars. Sellers re- 
stricted to Region A prices could 


| not do this. 
| By the change, sellers in Region 


we are taking 
x 


oard, 


Material, a complete 


products being 


ord- 


regulations. 


state legislature here. 


new field assignments for Dodge. Seated, left 
lis; C. W Soames Ves buguiee; 1A 

Dolliver, Minneapolis; C. . Dessart, Los Angeles; L. A. 
Desmond, — oe ag oente, eae a . 
’ , C. Riefe, New York; ran yle, Chicago; 08s . 
ork? d Baer, Atlanta. Standing is Edward C. Quinn, assistant 


Rennix, Washington, D. C.; Kaye C. 
Heiler, Boston; L. F. 
Green, Detroit; 
Godshalk, New 


B are no longer able because of a 
price advantage to replenish inven- 
tories with cars which would nor- 
mally be good to dealers in Re- 
gion A. 


Montana Road Financing 

HELENA, Mont. — Bills —, for 
issuance of $12,000,000 in state high- 
way debentures for postwar road con- 
struction in cooperation with the fed- 
eral government, and providing for a 
special election to validate such bor- 
rowing, have been introduced in the 





Detroit auto and advertising lead- 
ers were reassured last week on 
dealings with Russia. 

They were told by a government 
authority who has spent a great part 
of his life studying Russia and the 
Russians that not only is that coun- 
try likely to be peaceful after the 
war but it will also be determined to 
keep the peace among the other na- 
tions in Europe. 


“For the first time in history,” 
he said, “the dominant power in 
Europe will be one demanding that 
there be peace.” 


Once, he said, the Russians were 
eager to promote Communism in 
other countries. But the Russians 
can take a-hint, he said. In every 
country except Russia, this authority 
pointed out, the people have risen up 
against Communism when it seemed 


customers. The ee introduction of new 


items would jeopar 
nish these essential 


When will these new p 
duced? 


ize our ability to fur- 
systems and forms. 


roducts be intro- 


As soon as the pressure of war commitments 


eases off. 


AY . 


Why have ! sometimes experienced 
“spotty” deliveries during the past several 


war years? 


Emergenc 
from wee 


wart orders have varied greatl 
to week and our deliver 


sched- 


ules have reflected this fluctuation. Shortages 
of certain paper stocks and other materials 


have existed. Despite 


these conditions our 


past year’s average shows that 8 out of 10 
orders followed this schedule: 24 hours for 
package goods—48 hours for imprinted forms. 


What can! do to insure an adequate supply 


of The Reynolds & Reyno 


Ids Co. forms and 


systems that I need to operate my business? 


Check your inventory 
ning out. Then place 


regularly to avoid run- 
your order a few days 


earlier than you would in normal times. Re- 
member that shipments may be longer in 


transit than prewar. 


Will your nationwide sales organization be 


restored? 


At the earliest possible date, we will have 
sales offices in 50 key spots throughout the 
country and also a chain of emergency stock 


depots. 


WE WILL BE PLEASED TO 


QUESTIONS YOU MAY HAVE IN MIND. 


ANSWER ANY OTHER 





* 





the 4th Dimension 


Auto Leaders Reassured 
On Dealing With Russia 


By Robert M. Finlay 


likely that adherents of that belief 
would gain power. 


The Soviets’ statement that they 
were no longer interested in promot- 
ing world Communism can be ac- 
cepted, he said, and his quiet, busi- 
ness-like manner did much to chase 
the Red bogeyman away from those 
who heard him. 


The U. S. is now dealing smooth- 
ly with Russia, and those relations 
are likely to continue and incréase 
in postwar, he said. Russia needs 
everything an industrial nation 
can produce, he asserted, and 
Moscow looks to the United States 
first for most of its needs. 


Nearly every Russian expert who 
visits this country returns with the 
desire to rebuild Russia on the pat- 
tern of the U.S., only bigger. Where 
we have 12 auto makers, the Russians 
would want 20 of equal size. Where 
we have three Kresge stores, they 
would need 10. 


He said that we would have to help 
Russia buy from us. Financing talk 
centers around the Export-Import 
bank. He expressed complete confi- 
dence in Russia’s credit. 


Questioned on Stalin’s dictator- 
ship, he asserted his belief that there 
are two innate democracies in the 
world—one is the U. S. and the other 
is Russia. The forms may be differ- 
ent and the Communist Party may 
run the country, but it listens to the 
people. 


Sunshine Stuff ° 
Take it from Bob Smith, there’s 
more to Southern California than 
sunshine and oranges. Smith, execu- 
tive vice-president and_ general 
manager of the Los Angeles Daily 
News, cited the marketing possi- 
bilities of the area at a luncheon in 
Detroit’s Statler for auto men. 
The sun may be warm and the 
air fragrant, but the boys out there 
aren’t going in for siestas. The 
area, Smith said, is a center for 
agriculture, livestock, style, auto 
assembly (when there are cars to 
assemble), aviation, rubber and oil, 
to say nothing of motion pictures. 
What’s more, Smith predicted a 
population for the Los Angeles 
metropolitan area of 10 to 15 mil- 
lion by 1955, which indicates quite 
a little home industry as well. 
Charles E. Arnn, vice-president 
and advertising director of the 
Daily News, told of the rapid 
growth of the paper and of its 
efforts to meet advertising de- 
mands. The party was arranged by 
Charles H. Marvin and Dave Samp- 
son, of Jann & Kelley, newspaper 
representatives. Henry C. Jann and 
Vincent J. Kelley spoke briefly. 


Names 

Campbell-Ewald Co., Detroit, an- 
nounces the appointment of Nor- 
man T. Farr, formerly editor of 
Automobile Topics, Michigan Manu- 
facturer and other publications, to 
the company’s publicity staff, on the 
Chevrolet account. He will prepare 
and distribute information on the 
wartime activities of the Chevrolet 
organization to the division’s field 
forces and to the industrial press. 

* * 

As a step in its preparation for 
expanding activities after the war, 
Brooke, Smith, French & Dorrance, 
Inc., Detroit and New York adver- 
tising agency, has announced the 
appointment of Henry B. Selleck 
and George J. Johnston as vice pres- 
idents. 

* co a 

Edward F.. Thomas, director of 
public relations for Geyer, Cornell & 
Newell, Inc., has been elected vice- 
president, B. B. Geyer, president, 
announced. Thomas joined the 
agency early in 1943. He was pre- 
viously account executive, and di- 
rector of researeh and planning for 
Car! Byoir & Associates. 

* * a 


Storey M. Larkin, formerly with 
Sidener & Van Riper, has joined 
Caldwell-Baker, of Indianapolis, as 
vice president. 

” x x 

Rena Johnson takes over as De- 
troit manager for CBS as Art 
Kemp goes to McCann-Erickson, 





BUY MORE BONDS... SPEED THE VICTORY 


CHEVROLET MOTOR DIVISION 
General Motors Corporation, DETROIT 2, MICHIGAN 
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Dodge Adds 1! to Field Staff; 


Starts Training Program 


DETROIT.—Appointment of ad- 
ditional field personnel and the be- 
ginning of a new: Dodge training 
program were announced last week 
by Forest H. Akers, vice-president. 
Eleven men, five of them with for- 
mer Dodge experience, have been 
added to regional staffs to assist 
dealers in providing better service 
for essential transportation. 

Before reporting to their new posi- 
tions in the field, the new men 
spent several weeks in Detroit for 
a complete review of wartime de- 
velopments in the automotive indus- 
try. At these training sessions, 
Akers stressed the fact that, even 
under present conditions, dealers 
may expand their service depart- 
ments. ° 

C. W. Dessart has joined the Los 
Angeles staff as city manager, the 
same position he resigned in June, 
1942, to direct one of the rationing 
divisions of OPA. His automotive 
experience goes back to 1915, when 
he worked for the English Motor 
Car Co., distributors of Stevens- 
Duryea and King 8 cars. 


Bosses of the boveats 


Here's the C&O, the Pennsy, the N. Y. Central, the Western Maryland, = 
the Lehigh, the Southern, the Burlington, the A. C. L., the Erie, the 


In the New York region Ross M. 
Godshalk and H. C. Riefe have been 
named district managers. Godshalk 
was with Dodge from 1935 until the 
war stopped automobile production. 
Now he will serve the Syracuse ter- 
ritory. 

In the Chicago region, Kaye C. 
Dolliver and F. D. Boyle have been 
named district managers. Dolliver, 
who will serve the North Dakota 
area, joined Chrysler in 1936 as a 
central service division representa- 
tive in Minneapolis. During the war 
he has served as an engineer in the 
Signal Corps at Washington. 

In the Atlanta region, Sam Kelly 
and E. L. Baer have been named 
district managers. Kelly, who will 
serve the Orlando (Fla.) area, has 
had both retail and factory experi- 
ence in Dodge truck sales since 
1934. During the war he became an 
instructor in the operation and 
maintenance of army vehicles at 
the Motor Transport School; more 
recently he was a field engineer in 
the Signal Corps. 

In the Philadelphia region, Wil- 


Users of ‘Clear’ Gas 


Warned in Vancouver 

VANCOUVER, B. C.—Warn- 
ing has been issued by E. V. Ab- 
lett, regional oil controller here, 
that the use of uncolored or 
“clear” gasoline in automobiles 
is illegal. 

It was reported to the oil con- 
troller’s department that this 
gasoline was being used by some 
motorists in Vancouver. Ablett 
stated that even in peacetime it 
was illegal to put anything in the 
tank of a car except graded gaso- 
line and that heavy penalties 
would be imposed on anyone vio- 
lating the regulations. 





liam J. Rennix has been named 
manager of the Washington (D. C.) 
district. He joined Dodge in 1935 as 
service manager for a dealership in 
Norristown, Pa., and became a fac- 
tory representatives in 1940. 

In the Kansas City region R. K. 
Higgins and L. F. Desmond have 
been named district managers. Both 
men are new with the company. 

In the Boston region L. A. Heiler 
has been named a district manager. 
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Dealer Bills Periled 


Ohio Governor Opposes Changing of Present 
State Tax Structure 


COLUMBUS, O.—In opening the 
ninty-sixth general 
the Ohio Legislature, Gov. Lausche 
has gone on record as opposing any 
changes in the tax structure of the 
state, either by increasing or de- 
creasing present revenues, accord- 
ing to a report by the Ohio Automo- 
bile Dealers Assn. 

Such a program, if carried out by 
the legislature, would peril the ef- 
forts of the association in seeking 
new laws for motor vehicles. 

The OADA is urging the removal 
of sales tax on vehicles, after the 
tax has once been paid. This effort 
is supported in a bill introduced by 
Senator Fred R. Seibert, of St. 
Marys, Ohio. 

Another bill promoted by the as- 
sociation and introduced in the 
legislature by Henry H. Metcalf, 
Columbus, would provide a straight 
$10.00 license plate fee. This would 
mean an increase in the fee for 
456,451 motorists who now pay $7.00, 
but a decrease for the 122,586 who 
are assessed $16.00. 
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Great Northern, the Canadian National, the New Haven. And in the 


executive switch towers of these 12 roads, among the boxcars’ bosses, 


are 185 Business Week subscribers . . . 33 chief officers, 152 other 


operating officials... and about three times that many others who 


share their copies ... reading, evaluating, starting wheels in motion, 


keeping them rolling. 
Wherever you find men with authority, you’ll find Business Week 


close at hand... and at work! 


You have 


many things to say to management-men 





and. one best place to say them 






At present there are 1,189,514 mo- 


assembly of | torists paying a $10.00 license fee. In 
this connection, based on 1943 regis- 
trations, the average license plate 
fee is $9.35, while under the $10.00 
fee proposal the state would in- 
crease its revenue by $1,149,400.00, 
the report says. 





Britain Plans 
80 Pct. Rise 
In Auto Ratio 


LONDON.—(UTPS)—Great Brit- 
ain expects to have one car in 
operation for every 10 of her post- 
war population, marking an 80 per- 
cent increase over the 1938 ratio of 
one in every eighteen, Sir Miles 
Thomas, of the Society of Motor 
Manufacturer, declared here. 

Thomas added that Britain is 
aiming to attain one in 10 within 10 
years of the end of the war. The 
prewar auto ratio in the United 
States was one in every four. 


Three reasons were cited by 
Thomas in support of the prospects 
for the postwar increase: 


1. The government has avowed a 
policy of full employment which 
should encourage spending and cre- 
ate an upward spiral in the stand- 
ard of living undeterred by fear of 
unemployment. 

2. The British motor engineer is 
“perhaps the most enterprising and 
technically energetic in existence;” 

3. Cars.will, in the postwar world, 
“compare very favorably with other 
commodities which may aspire to 
interest the buyers’ money because 
of the very great technical develop- 
ments which have been demon- 
strated during the war years.” 





Lewis to Head 
D.C. Dealers 


WASHINGTON.—Robert L. Lew- 
is was elected president of the 
Washington Automotive Trade 
Assn. at a regular meeting of the 
organization here last week. Aiding 
Lewis are Joseph R. Trew, first 
vice-president, Floyd D. Akers, 
second vice-president, L. S. Jullien, 
treasurer, and Fred L., Haller, sec- 
retary. 

Re-elected members of the di- 
rectorate to serve for a three-year 
term include Earle O. Baker, Lee 
D. Butler, and Paul B. Lum. 


7 
Giant Bomber 
Accessories Hold Key 
To XB-19A Success 

NEW YORK.—Behind the story 
of the XB-19A, the Army’s largest 
plane, which has just been released 
by censorship, is another story. It is 
about the part that aircraft acces- 
sory manufacturers played in help- 
ing make this huge plane workable 
with a minimum crew, and with as 
little exhaustive labor on the part 
of this crew as possible. 

This giant of airplanes is powered 
by four giant 2600 HP Allison en- 
gines. When General Motors first 
began work on the installation of 
these engines, they called upon the 
engineering staff of Lear, Inc., to 
design and build some of the special 
accessories required. It was an or- 
der that called for a great deal of 
engineering skill and design be- 
cause, up to that time, such controls 
had not been built. 

The task that faced Lear engi- 
ueers was to prepare actuators to 
move the air filter doors, oil cooler 
flaps, glycol cooler flaps, intercooler 
exit flaps. Among other things, this 
order called for the use of auto- 
matic temperature controls in com- 
bination with flexible shaft power 
transmission systems for the first 
time in aviation history. This is the 
first such successful installation. 


Parking Meters for Ind. 

_ INDIANAPOLIS.—A bill has been 
introduced in the Indiana House of 
Representatives which permits all 
cities and towns in Indiana to pur- 
chase parking meters, but specifies 
that neither the seller or a city offi- 
cial may receive a percentage or 
other compensation from the opera- 
tion of the machines. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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Seven TARE boots 


ORDER to border — coast to 

coast — wherever skilled tech- 
nical service may be needed, Jack 
& Heintz can be on the job in 24 
hours! Not satisfied with mass pro- 
ducing precision aircraft equipment 
for war, we have built 
up a corps of trained 
field experts to help 
with its installation and 


maintenance. 


Since Pearl Harbor, 


this group of nearly a 


hundred specialists has done yeo- 
man duty in keeping ’em flying for 
victory. Because idle planes are as 
profitless in peace as they are use- 
less in war, these men can be a 
tremendous asset to postwar com- 


mercial aviation. 


Remember, in future planning, 
that all Jack & Heintz products — 
Mmstruments, starters, motors, gen- 
erators, magnetos — are backed by 
nationwide service . . . im seven- 


league boots. 


Buy Wore War Sonds and Stampe 





Jack & Heintz Inc., Cleveland, Ohio, manufacturers of aircraft engine starters, generators, gyre pilots, gyro flight instruments, magnetos, metors. 
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How many lives 
has an M-I8 


BUICK pivision of GENERAL MOTORS 


One way to answer that question is to 
take a look at battle-front reports from a 
Buick engineer, sent to get firsthand dope 
on how the Buick-built M-18 Hellcat is 
doing. 


On one occasion, he writes, one of our 
Hellcats ran into nine enemy tanks of 
various Sizes. 


When the smoke cleared away, all of the 
German vehicles lay in blasted ruins. The 
Hellcat was knocked out, too — but only 
after taking a nine-to-one toll. 


In another engagement, eight M-18’s were 


Every Sunday Afternoon YOU LEND A HAND WHEN YOU LEND 


GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 
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attacked by 20 enemy tanks. When the On that score, this can be quoted direct 
battle was over, three German tanks from the same sort of battle-front reports: 


were scurrying for cover, 17 were done 
6é ° . . 
for—and none of our vehicles or men had The vehicles have gone mile after mile 


been hurt. with little or no maintenance, and in most 
, ses they k ight on going.” 

But that isn’t the whole story. ee enn ee 
To the men who handle them, ability to All of which, as we see it, makes a grati- 
stay in the fight is just as important as the fying picture. The Hellcats are fast. They 
Hellcat’s 55-mile top speed, its ability to go anywhere. They hit hard. And, in the 
master any terrain, and the accuracy of good Buick tradition, they can take it. 


its high velocity 76-mm. cannon. 


Phas Which is exactly what Buick men and 


a bi is 
- Ordnance experts were aiming for 


from the start. 
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The Army-Navy “E”’ proudly flies over all Buick plants. 
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AUTOMOTIVE WASHINGTON 


Loan Czar Wields 


Sweeping Powers 


By William Ullman 
Washington Correspondent 
THE HECTIC SENATE controversy over the nomination 
of former Vice President Henry A. Wallace to succeed Jesse 


Jones as secre 


of commerce may be said to have at least 


revealed to the public the vast powers over the nation’s busi- 
ness and industrial life that can be wielded by the occupant 
re 


of that cabinet post under 
existing law. 

Such power comes through 
control of the Reconstruction Fi- 
nance Corp. and its subsidiaries, 
attached to the Department of 
Commerce by executive order in 
1942. These loan agencies reach 
deep into every phase of the coun- 
try’s financial, industrial, business 
and transportation life. Since crea- 
tion of the RFC in 1932, they have 
authorized loans totaling $12,000,- 
000,000 for non-war purposes, of 
which 80 percent is said to have 
been repaid. 


in Winnetka or Westchester ... SuccessruL FArminG is the farmer’s architect, 
offers practical plans for useful and beautiful modern farm homes, hundreds 
of which have been built and are occupied . . . The farm builder faces 


fewer restrictions, usually knows what he needs, buys direct. Local labor 


comes at lower costs. 


After five years of good crops, with the highest savings and best 
credit in history . . . reclamation, remodeling and rebuilding is the 
inevitable next step in the agricultural revolution that has led to 
better farming, better living on the farm. And the next ten years of 


farm housing affords an unimaginably vast market! ... 


Front door to that market is SuccessruL FARMING, which has served 
farm families for more than forty years, earned respect and confidence... 
reaches the farm women and young folks as well as the farmer . .. And numbers 

among its 1,150,000 subscribers the farmers in the best farm states, 










Expenditures authorized for vari- 
ous war purposes total $32,000,000,- 
000, of which $18,000,000,000 has 
been actually disbursed. 

Since this fabulous giant was cre- 
ated and endowed with its’ power 
by Congress, the first reaction to 
the president’s removal of Jones 
and his nomination of Wallace 
came, naturally, on Capitol Hill. 
Senator George introduced a bill to 
divorce the RFC setup from the 
Department of Commerce, and the 
Senate Commerce Committee, to 
which the Wallace nomination was 


One summer, three men, and four thousand dollars 
... produced a Midwest farm home which would be worth three times its cost 


with the largest investment in land and property, the highest 
yield and most progressive methods, the best cash 


incomes and profits . . 


world today! Because it reaches so much of this market, 


. the best ‘‘class’’ market in the 


ings on the measure. 


Both Jones and Wallace ap- 
peared as witnesses. The dis- 
charged secretary described the 
power vested in the head of the 
RFC, and urged passage of the 
George bill, while Wallace argued 
that he should be allowed to re- 
tain control over the loan agen- 
cies. 

Wallace frank- 
ly told the com- 
mittee that if ap- 
proved for the 
combination post 
he would use his 
authority and fi- 
nancial power to 
implement the 
President’s “eco- 
nomic bill of 
rights” and the 
postwar program 
for 60,000,000 jobs. 

“If the Congress 
does not feel that the powers of the 
RFC should be exercised in such a 
way as to further the objectives 
which I have set forth here, then I 
respectfully urge the Congress to 
take the RFC out from under the 
control of the Commerce Depart- 
ment,” Wallace said. 








As Loan Czar 

JONES, ANSWERING a ques- 
tion as to his lending powers as 
RFC chairman, replied: 

“] have authority to make 
loans in any amount, for any 
length of time, at any rate of in- 
terest—to anybody.” 

As the magnitude of the RFC op- 
erations and the importance of the 
Commerce Department activities— 
such as the U. S. Patent Office and 
the Bureau of Foreign and Domes- 
tic Commerce —were unfolded at 
the hearing, some congressmen ex- 
pressed belief that provision should 
be made for increasing the power 
and influence of the department’s 
Business Advisory Council and for 
tying the council closer to activities 
of the agencies. 

This council, of which the secre- 
tary of commerce is chairman, was 
organized in 1933 to devote itself to 
questions referred to it by the Pres- 
ident and the secretary and to act 
as clearing house for industrial 
views on governmental matters 
which affect business. It consists of 
businessmen who serve without 
compensation for one-year terms. 
Here is a brief outline of the most 
active RFC subsidiaries: 

Metals Reserve Co.: Objective of 
this subsidiary is to buy up and 






exclusively, influences all of it, SuccessruL FARMING deserves more than casual 


Atlanta, San Francisco, Los Angeles 


consideration from any manufacturer of anything worthwhile to the American 
home ... Find out your future in the first farm market. Inquire any office... 
SuccessFUL FARMING, Des Moines, New York, Chicago, 








stimulate production of critical 
metals and minerals. Has commit- 
ments of $5,000,000,000 of which $2,- 
150,000,000 have been disbursed and 
$2,149,000,000 have been cancelled, 
assigned to industry or FEA. 


Rubber Reserve Co.: Has in- 
vested more than $700,000,000 in 
51 plants and facilities for pro- 
duction of synthetic rubber. 


Defense Plant Corp.: Has made 
commitments totaling $10,704,925,000 
for the construction of 920 complete 
plants, the expansion of 122 pri- 
vately-owned plants and the pur- 
chase of tools and equipment which 
have been rented to 1,007 war con- 
tractors. 

Defense Supplies Corp.: Has au- 
thorized expenditures of $10,350,- 
000,000 for the purchase of strate- 
gic supplies, such as aviation gaso- 
line. 

War Damage Corp.: Has issued 
more than 6,500,000 policies with 
@ maximum liability of $140,000,- 
000,000. 

Federal National Mortgage Assn.: 
Has paid-in capital of $10,000,000,000 
to purchase first mortgages. 

RFC Mortgage Co.: Deals in 
mortgages on income producing 
property and makes loans on stock 
in national mortgage associations. 

Disaster Loan Corp.: Makes 
emergency loans made necessary 
by floods and storms—on funds ad- 
vanced by RFC. 


RFC also provides funds for— 
but no longer controls—the Petro- 
leum Reserves Corp., Rubber De- 
velopment Corp. and United States 
Commercial Corp. RFC’s chair- 
man also sits on the board of di- 
rectors of the Export-Import 
Bank. : 


The RFC also exerts great in- 
fluence over building, loan and in- 
surance companies, as well as the 
nation’s building industry through 
another Congressional grant of 
power which authorizes the chair- 
man to deal in first mortgages, 
again at his own discretion and 
without limit. 

RFC wields a powerful influence 
on the banking industry, through 
the sweeping powers bestowed upon 
it by Congress, which has author- 
ized it to buy from the banks their 
preferred stocks, capital notes and 
debentures, at the RFC’s own dis- 
cretion and without limit. It has 
only to call upon the Treasury for 
funds. Congress has given it carte 


blanche. 
oF ++ * 


RFC Holds Key 


To Rubber Future 

THE INTERNATIONAL aspects 
of the fight in the Senate as to who 
shall control RFC’s financial and 
industrial operations were high- 
lighted by the adjournment of a 
British, Dutch and American parley 
on the future of the world’s rubber 
trade. 

Hovering over that trade’s future 
—and the future of some 90,000,000 
natives of British Malaya and the 
Netherlands East Indies, as well as 
many Britons and Dutchmen whose 
livelihoods are also dependent on 
it—is the shadow of the RFC’s 
$750,000,000 sy nt hetic-rubber in- 
dustry. 

Owned by the government, that 
industry, which has grown up 
since 1941, is capable of producing 
over 1,000,000 tons of rubber annu- 
ally, or almost twice as much as 
the United States—the world’s 
biggest rubber consumer—bought 
from the British and Dutch in 
prewar years. 

Just what becomes of the indus- 
try after the war, how it is fitted 
into the international trade picture, 
|will depend in large measure on 
the attitude of those who direct 
the RFC. 

How complicated the problems at 
issue are is indicated by the fact 
that the British, American and 
Dutch governments currently are no 
nearer an agreement on a policy for 
the immediate postwar years than 
they were last August when such 
an agreement first was bruited. 

Conversations held in London 
produced only an agreement that 
each of the participant govern- 
ments should have certain studies 
made and that another parley 
should be held. This second parley, 
which opened here as the Jones- 
Wallace scrap began, ended a week 
later without tangible results save 
a decision to continue the studies 
begun last August and hold another 
— on them at some future 

ate, 





THE RARITY of true transparencies in na- 
ture and the growing need for such mate- 
rials in practical form for industry have long 
challenged science. 

Synthetics provided the answer in trans- 
parent plastics. Crystal clear, yet tough and 
flexible, plastics have revolutionized count- 
less industries and brought benefits to mil- 
lions of people. 

The Lumarith* family of Celanese* plas- 
tics is an ideal illustration. Various types of 
this tough, durable synthetic have been cre- 
ated in a wide range of formulations to 
meet specific needs with precision. Lumarith 
plastics can be brilliantly clear or carry a 
full range of handsome, all-through colors. 
Virtually any combination of properties can 
be had — from high impact strength, to 
waterproof ness, to electrical characteristics. 

These transparent plastics are serving in 
many vital war roles—from cockpit covers in 
military planes to the tough weather-proof 
covers of military maps. They form the un- 


breakable lenses used in military gas masks. 


Celanese 
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—SYNTHETICS 


Millions of see-through containers for both 
civilian and military products depend on 
plastics for protection against water, fungi, 
mold and mechanical damage. 

In thousands of factories, non-shattering 
plastic machine guards and goggles protect 
life and limb and eye-sight, while promot- 
ing efficiency through visibility. 

Actually, clear plastics have limitless ap- 
plications, and here again synthetics have 
demonstrated the inherent ability to correct 
nature’s deficiencies by means of materials 
exactly suited to modern needs. 

Yet plastics are only one field of Celanese 
research which also embraces synthetic tex- 
tiles and chemicals. Celanese yarns are fa- 
mous for their beauty, utility and economy. 
An example of how synthetics can develop 
and accentuate special properties in a tex- 
tile is the new Celanese yarn, Fortisan*. It is 
the world’s strongest textile yarn—yet aston- 
ishingly light. Virtually all Fortisan now 


goes for flare parachutes, but there are end- 


“GREAT MOMENTS IN MUSIC”* PRESENTED BY CELANESE 
... EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


less postwar civilian opportunities for this 
unique union of sheer lightness and high 
tensile strength. 

Lindol*, a Celanese chemical, is becom- 
ing increasingly known to the industrial 
chemist as a product of many potentialities. 


Here are just two examples: As a lubricant 


additive, it increases the film strength of . 


modern aviation motor oils many times 
and sustains greatly prolonged periods of 
engine operation. As a non-flammable seal- 
ing fluid, it is used in hydraulic presses where 
it protects workers against the hazards of 
fire and explosion. 

What are your goals in advanced prod- 
ucts? Perhaps you may find the answers, as 
so many others have, in synthetics—in Cela- 
nese continuous research. If your war work, 
or future plans, can benefit from a research 
policy which insists that materials be fitted 
to needs, not needs to materials, Celanese 
Technical Service—in textiles, plastics and 
chemicals—is at your disposal. 





TEXTILES 







PLASTICS 


CHEMICALS 
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*Reg. U.S. Pat. Off. 
Copyright 1945, Celanese Corporation of America 


CELANESE CORPORATION OF AMERICA + 180 MADISON AVENUE +: NEW YORK 16, N. Y. 
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Postwar Selling 


Motley Sees Need for 10 Million Sales People 


To Insure Jobs, Permanent Peace 


NEW YORK.—Plans for bigger 
and better sales programs key- 
noted an address by Arthur H. 
Motley, publisher of the American 
Magazine, prepared for the Na- 
tional Automobile 
Dealers Assn. 
convention in Chi- 
cago, which was 
recently can- 
celled. 

Motley high- 
lighted the con- 
version to war 
production and 
submitted evi- 
dence by the Psy- 
chological Corp. 
of America, that A. H. Motley 
a@ recent survey 
showed that 50 percent of the peo- 
ple in this country have not indi- 
cated a want for any particular 
item. 

“Those who mentioned a want 
could only name two items,” Mot- 
ley said. “This is evidence of how 





quickly the American people have 
become accustomed to war short- 
ages.” 

To overcome this problem, Motley 
pointed out that there will be a 
need for 10,000,000 good sales peo- 
ple right after the war. He empha- 
sized that the required number of 
salesmen would have to be care- 
fully selected and trained. 

In connection with a lasting 
peace for America Motley said, 
“Our permanent peace depends on 
a sound domestic economy. The 
only way to have a sound domestic 
economy is to have jobs for all 
those who are willing and able to 
work.” 

A good sales program will create 
the wants in American people, and 
the wants will create the jobs, Mot- 
ley stressed. “Any plan calling for 
bigger and better sales automati- 
cally operates in the public’s inter- 
est and in the maintenance of high- 
level employment,” Motley said. 

“After the war, the men now in 


uniform will be primarily inter- 
ested in a job with a future. A part 
of this responsibility can be dis- 
charged by preparing now to pro- 
duce more sales which will make 
possible the job the returning ser- 
viceman is looking for,” Motley 
concluded. 


Business Held Facing 


Toughest Fight 

DETROIT.—Postwar business is 
“heading into the toughest fight in 
the history of business for the 
greatest stakes in the history of 
business,” believes Walter C. Ayers, 
vice-president in charge of market- 
ing for Brooke, Smith, French & 
Dorrance, Inc. 

Ayers, who was scheduled to ad- 
dress the annual convention of Na- 
tional Automobile Dealers Assn. on 
“Postwar Competition—What Will 
It Be Like?”, declares that “the ex- 
istence of a lot of business after the 
war will not guarantee that any of 
us will automatically share in this 
business. Business will go to those 
who get out and hustle for it.” 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Report to Dealers... 





Spot Parts Shortages 


Foreseen by Romney 


DETROIT. — Automobile dealers 
have done a great war job, but a 
greater one lies ahead, according to 
George Romney, 
managing direc- 
tor of the auto- 
motive council for 
war production, in 
a report prepared 
for the National 
Automobile Deal- 
ers Assn. con- 
vention which 
was recently can- 
celled. 

‘Mt iItaeys 
requirements for 
replacement parts 
are increasing, not decreasing,” 
Romney said. “The Army is calling 
for larger quantities of certain parts 
and the Navy’s requirements for 
parts produced by automotive 
plants are still mounting steadily 


Romney 










By LAND, SEA, and AIR, millions of gallons of 
high-octane gasoline are going to our 


fighting men. 


The fighting gasoline our armed forces 
are getting today is better gasoline than 
anything ever offered to car owners in 
pre-war years. From both quantity and 
quality standpoints, it represents the best 
part of the American petroleum indus- 


Ethyl is a 


try’s production—plus most of the Ethyl 
fluid being manufactured. 


But some fine day the Army and Navy 
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will say it’s safe to cut back on military 
production. Then it will be your turn to 
get all the Ethyl you want and better 
Ethyl than ever before . . . gasoline that 
will bring out the best performance of 
any car—pre-war or post-war. 


ETHYL 


CORPORATION 
Chrysler Building, New York, N. Y. 





and can be expected to continue up- 
ward after victory in Europe.” 

Romney said that spot shortages 
artificially created by wartime con- 
trols can be expected in 1945. There 
is no other reason for the present 
shortage of lead which has resulted 
in a WPB order limiting 1945 quar- 
terly battery production to 60 per- 
cent of output for the fourth quar- 
ter of 1944, he added. 


“Efforts must be made to mect 
home-front replacement parts re- 
quirements, but dealers should 
continue to aid the war effort by 
making efficient and economical 
use of everything available,” he 
said. “Unnecessary use of com- 
plete assemblies as an offset to 
manpower shortages would inter- 
fere with the war effort.” 


Recognizing their obligation to 
produce the weapons needed by our 
own soldiers and those of our Allies, 
automobile companies have long 
recommended to government agen- 
cies that no effort be made to re- 
sume passenger car _ production, 
even on a partial basis, before V-E 
Day. In recent weeks, automobile 
companies have stepped-up their 
war production schedules and un- 
dertaken production of new weap- 
ons. 


“As far as I can see,” Romney 
said, “there is no possibility of re- 
placing any existing passenger cars 
with new vehicles before victory has 
been achieved in Europe. 


“Therefore, we must do every- 
thing possible to keep existing cars 
and trucks operating efficiently and 
safely. There is no need to empha- 
size to dealers the essentiality of 
cars and trucks in the war effort. 
Providing the service and repair 
work on which conservation of ex- 
isting car and truck inventories de- 
pend is the biggest single war job 
of automobile dealers. With the 
upping of draft schedules, man- 
power shortages can be expected to 
prove more difficult in meeting this 
responsibility. Wise dealers will ac- 
celerate their training and use of 
women.” 


When can new cars be expected? 
Many predictions have been made. 
Dealers can safely use the following 
yardsticks to appraise them, Rom- 
ney said: 

“New cars will not be available 
before the end of the war in Eu- 
rope. New cars will not be avail- 
able after the end of the war in 
Europe until hundreds of assem- 
bly and parts plants now produc- 
ing all types of war weapons have 
been cleared, reconditioned and 
retooled with automotive ma- 
chinery. 

“To permit these reconversion 
steps to be taken speedily, a small 
amount of preparatory, or pre-re- 
conversion, work must first be com- 
pleted. Until recently, national pol- 
icy put resumption of output in 
some civilian lines ahead of the pre- 
reconversion work of industries, 
like the automotive, which had 
completely converted. Partially as a 
result of efforts made by the indus- 
try last fall, “make-ready” work of 
our industry and other converted 
industries has been given priority 
over the expansion or resumption of 
civilian production on the part of 
unconverted industries.” 

However, adverse military devel- 
opments have slowed down such 
preparatory work, according to 
Romney. 

Pre-reconversion consists of re- 
placing essential automotive ma- 
chine tools consumed in the war ef- 
fort, essential tools, dies, jigs and 
fixtures similarly consumed, and ob- 
taining advance decisions from 
Government agencies on the re- 
moval of Government-owned equip- 
ment and materials with which the 
plants are now filled for war pro- 
duction purposes. If all such steps 
are fully completed by V-E Day, 
companies can produce their first 
cars within three or four months. 
If these steps have not been com- 
pleted, the first cars cannot be pro- 
duced in less than six or nine 
months. 

Buy War Bonds and Stamps—crush 
the axis, 
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shall guide our country? 
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ODAY there is an increasing need for all of us to 
aa clearly and realistically. 
Innumerable post-war plans are in the making by busi- 
ness and government. And we hear much of a brave 
new world served by scientific marvels of every kind. 

But with all the worthwhile gains which will be 
made, the post-war days will also bring formidable 
problems . . . problems which will affect the lives of 
every one of us. 

Jobs must be found . . . good jobs. . . for 12,000,000 
servicemen. 

Means must be provided to keep 
in operation some at least of the vast 
new war plants in which so much 


private and public money is invested. 





Continuing high taxes. . . a stag- 
gering public debt . . . the upward pressure on prices 

. all must be faced. 

These problems will not solve themselves. A few 
new laws, formulas or theories will not case them to 
disappear. 

For these are personal problems. . . and as such they 
are the personal responsibility of every one of us. Out 
of the courage and good sense and fundamental decency 
of 130 million Americans, the all-important answers 
must be forged. 

What specifically then can we, as 
individual Americans, do to help 
solve these problems? 

We can exercise our franchise in- 


telligently and vote for the ablest and 





most conscientious public servants 
and representatives. 
We can obey the law in letter and spirit, thus helping 


to set an example of stability for the entire world. 


FOR D 


MOTOR 


We can pay our debts and spend our money carefully 
and wisely to keep prices down. For the financial health 
of the nation depends upon the financial health of its 
citizens. 

We can deliver honest value in our business or at our 
job, and thereby contribute to lasting prosperity. 

We can support our religious institutions, which are 
fundamental in the moral life of the community. 

We can be tolerant of other races, 
other ideas and beliefs, while we hold 
fast to our American ideals. 

And last but not least, we can take 
interest and pride in our family life. 

It is in the home that character is bred 
and nourished. Our home should be the fountainhead 
of honor and decency. 

With the youth of America lie our hopes. If a better 
America is to be built, they must build it. To this great 
task they must bring strength and courage and deter- 
mination and all the inspiration we can give them. 

The history of our country is a history of united 
struggle .. . of dangers and difficulties faced together 
and overcome. In her hour of need, America has 
always found the answers to her problems in the minds 
and hearts of her people. 

It is there she must look for the answers today. It is 
there she will find the star which will keep her true to 


her course. 


COMPANY 
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U. S. Labor Pool 
Falls 3.7 Million 
From July Peak 


WASHINGTON.—The number of 
persons available for employment 
in the United States declined from 
a record high figure of 66,900,000 in 
July last year to 63,200,000 in De- 
cember, according to official figures 
disclosed last week. 

This reduction in the supply of 
labor was. due to such factors, it 
was stated, as students returning to 
school and women returning to 
household duties. Meanwhile, the 
number of persons in the armed 
forces showed an upward tendency, 
rising from 11,300,000 in July to 11,- 
900,000 in December. 

Consequently, the supply of civil- 
ian labor dropped from 55,000,000 
persons in July to 51,300,000 in De- 
cember. Although unemployment, 
which was primarily the result of 
persons being temporarily idle 
while shifting from one job to an- 
other, was reduced to a minimum, 
the number of persons actually 
available for employment in Decem- 
ber was 700,000 smaller than the 
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AFTER MORE THAN TWO YEARS of almost constant contact with 60 per- 
cent sulphuric acid at temperatures ranging from 90 to 100 degrees F., Pres-O- 
Lite battery-filler units of Plexiglas show no signs of deterioration. The use of 
Plexiglas permits the filling of three battery cells simultaneously. Besides its 
resistance to chemicals, the plastic provides the high degree of transparency 
required for easy visual inspection. Its light weight facilitates handling and its 
shatterproofness contributes to safety. Shown are battery fillers of Plexiglas, in 
use, conducting hot sulphuric acid to three battery cells simultaneously. 


as compared with the wartime peak 
of 54,700,000 in July, 1943, a decrease 
of 4,100,000. 


supply. 
The number of civilians employed 
in December thus totaled 50,600,000, 








Commerce Official Reports . . . 





Transportation Lack Hits 
Pan-American Trade 


WASHINGTON. — All American 
republics today stand in need of 
more transportation facilities, lack 
of which is causing serious eco- 
nomic loss to business and trade, 
according to an article appearing in 
the current issue of Foreign Com- 
merce Weekly, official publication 
of the Department of Commerce. 


Maj.-Gen. Julian L. Schley, direc- 
tor of transportation, Office of 
Inter-American Affairs, the author, 
points out that war demands on 
transportation and deterioration of 
equipment and facilities have con- 
tributed to shortages of food and 
price inflation in many countries in 
this hemisphere. 


Much has been done in the past 
to improve and develop hemisphere 
transportation, Gen. Schley adds, 
but it has taken a global war “to 
demonstrate the imperious neces- 
sity for far greater improvement 





Today’s Profit Opportunity 


How good a job have you done in keeping a 
service contact with your new car customers 
of former years? According to a Collier’s 
survey, the repair and service business of 
former new car customers—in 66% of the 
cases, on the average—is now being handled 
by service stations or someone other than the 
dealer who originally sold the car. 


Today, both the owner’s necessity and the 
country’s war effort requires that every pos- 
sible car be kept on the road ... able to run 
—safely and without excessive fuel con- 


sumption. 


Of course you are doing your utmost, under 
difficulties. Universal C.I.T., too, is seeking 
every means to give help so that your current 


UNIVERSAL C.1.T. CREDIT CORPORATION 


Our CARepair Plan—which 
tomers to recondition now, 


be 


repairs? If not, ask for it.) 


ice facilities. 


A phone call to our near- 
est Local Office will bring 
full details on these Plans 
and others offered to help 
meet current dealer needs. 


A CUSTOMER SERVICE AVAILABLE THROUGH 
OUR COAST-TO-COAST NETWORK OF OFFICES 


profit opportunities may be realized. Here 
are two Plans of timely aid: 


permits your cus- 
spreading the cost 


of parts and labor over many months. (Are you 
using our free dealer mailing piece on car 


Our Shop Equipment Purchase Plan—to help 
Automobile Dealers expand or modernize serv- 
Equipment may be purchased, 
the balance payable in 12 equal monthly in- 
stalments at 6% simple interest. Every feature 
of this Plan has been arranged to make the 
transaction simple and inexpensive. 


ACME MOTOR COMPANY 
(120+ Mas amet Nat 
ete ee tt 





We imprint your name, address 
and phone number FREE. 
Actual Size 7“ x 842". 


One Park Avenue 
New York 16, N. Y. 


and development of inter-American 
transportation for hemisphere de- 
fense than was envisaged before 
this war.” 

“Moreover,” the article continues, 
“we in the Americas must face the 
fact that if postwar security is 
predicated on expanded interna- 
tional trade, increased economic de- 
velopment and higher standards of 
living, extensive improvement and 
development of hemisphere trans- 
portation will be needed to attain 
these postwar objectives.” 

Reference is made to a recent re- 
port of the Inter-American Defense 
Board, which not only reveals the 
deficiencies of hemisphere trans- 
portation systems, but also makes 
valuable recommendations for their 
correction. Although the report 
deals primarily with military needs, 
its findings and recommendations 
are said to be pertinent to postwar 
civilian needs for improved hemis- 
phere transportation. 


In this connection Gen. Schley 
| Says: 
“The postwar plans to increase 
|inter-American trade and to open 
up undeveloped areas in South 
America will result in greater de- 
mands on transportation systems 
than the traffic they carried before 
the war. Furthermore, when the 
war ends, we may expect tourist 
| travel among the Americas to be 
| resumed on an increasing scale.” 


Portland OPA 
‘Pleased with 
‘MPR-540 Drive 


PORTLAND, Ore.—OPA officials 
here have publicly expressed satis- 
| faction with results from their en- 
| forcement campaign in support of 
MPR-540. 

Representing dealers of the Port- 
land area, which includes Oregon 
and southwestern Washington, a 
car dealer advisory committee is 
working with OPA. Members are 
George B. Wallace, NADA director, 
Oregon, Catlin Wolfard, president 
of the Oregon Auto Dealers’ Assn., 
and James H. Cassell, executive 
secretary of Oregon and Portland 
dealer groups. 


Trade Factfinder 


| Census Names Truppner 


Business Chief 

| WASHINGTON. — Appointment 
| of William C. Truppner, formerly of 
| the War Production Board, as chief 
of the business division of the 
Bureau of the Census was an- 
nounced here last week by J. C. 
Capt, director. 

Truppner will have charge of the 
| decennial census of retail and 
| wholesale trade, construction, and 
| service establishments. An impor- 
tant phase of his work will be to 
develop a program to provide busi- 
; ness men and government with up- 
| to-date information on marketing 
and distribution. 

The current program will be de- 
veloped by extending into the field 
of business Statistics the area 
sampling technique now being em- 
ployed by the Bureau of the Census 
to obtain information on various 
| phases of the national economy. He 
will also be responsible for the col- 
lection of data on the supply of 
| processed foods for the OPA and 
'the War Food Administration for 
Iepeesne- rationing policies. 
| NAM Names Canaday 
|A Director-at-Large 
| CINCINNATI.—Ward M. Cana- 
| day, chairman of the board of 
| Willys-Overland Motors, Inc., has 
been appointed a director-at-large 
of the National Assn. of Manufac- 
turers. 

Canaday’s appointment, for a 
one-year term, was announced by 
Ira Mosher, president of the NAM, 
following a meeting of the board of 
directors here in connection with 
the current Golden Anniversary 
| meeting of the association. 
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reward for serving, for being useful to humankind. Thus, for 44 
consecutive years, the Chicago Daily News has carried more Total 
Display advertising than any other Chicago newspaper— morning, 
evening or Sunday.* Advertisers have learned how. abundantly 
the Daily News helps their marketing ambitions in this great 
Mid-West city of rich sales opportunities. And learned so well 


that they rank the Daily News as 


*For fair comparison, 
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FOR 69 YEARS CHICAGO'S HOME NEWSPAPER 
ITS PLACE IN THE HOME IS ONE OF 
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AIRCRAFT NEWS 


Light-Plane Problem 
Typified by Debate 


By Charles Evans 
Aviation Editor 
TWO CHAMPIONS of more extensive private flying are | 
William T. Piper, gruff and talkative president of the Piper | 
Aircraft Corp., and John H. Geisse, newly appointed to de- | 
velop personal flying for the Civil Aeronautics Administra- 
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|airplane. Our one car must be q li 
available for those not flying. mise cee rs : 
| cannot be left at the airport. Nor |“? vet Frice Down 
|can we gear all the family sched- | oe question whether the materi- | 
jules to the use of the airplane by | als, engines, instruments, etc. for a 
having someone take the fliers to | 150 mph, four-passenger plane can 
the airport. Furthermore, we want | be purchased for $1,500, the wT 
ito keep it home so our neighbors Sale price of a $2,000 airplane,” 
| will know we have it, and so we|Said recently. “This is still ty a 
lean show it off to our friends. All | mass- -production industry, and we 
this adds up to a plane that will |pay high prices for everything we | 
take us to our door via the ground. | buy which is not used in the manu- 
“The airplane must use short |facture of some other article. 
one-way strips if it is to land “There is no question about the 
close to our home. Since I will | desirability of having quieter 
probably do most of the piloting, | Planes. For many years we have 
there must be no difference in | been putting mufflers on our 
procedure between cross-wind | Planes with very satisfactory re- 





tion. The two have not recently shared the same platform, 
————————— 


but they are appearing often 
in the trade magazines, one 


answering the other, and with 
such arguments that the semblance, 
at least, of a debate is visible. Both 
are, of course, on the same side. 
Both want to see private flying 
boom, Piper wants to sell airplanes. 
Geisse wants to “encourage and 
foster the development of civil avi- 
ation,” as he is charged by law to 
do. Their differences lie in the 
methods by which they intend to 
act, and in their vision. 





Recently, in an article in Flying 
Magazine, Geisse unburdened him- 
self under the subject, “Before I 
Buy a Plane.” He wrapped his phil- 
osophy on personal flying into an 
interesting ball and let fly mainly 
at the industry, which, he contends, 
is planning to sell prewar planes in 
a postwar world. Piper, never loath 
to take a good, American, free- | 
speech crack at government and 
the men who run it, swung his club 
in another magazine, questioning— 
almost ridiculing—the expressed 
opinions of Geisse and his boss, Ad- 
ministrator T. P. Wright, of the 
CAA. 

“Millions of Americans want to 
fly,” Geisse wrote, “and it is im- 
portant to our national economy 
that they do so. But whether they 
will depends on how well we 
manage our economy, how suc- 
cessful the airplane manufactur- 
ers are in building the kind of 

airplanes the public wants, the 
number and accessibility of air- 
ports for the personal airplane, 
whether airport personnel pro- | 
vide satisfactory service, and 
whether the government discon- 
tinues its prewar regulatory pol- 
icies.” 

Of these requirements, Piper 
chooses to emphasize one, the ne- 
cessity for many landing places. 

“The costs of covering America 
with satisfactory airports is not go- 
ing to be a tremendous sum and I, 
do not think it is desirable to pen- 
alize every plane built by jeakinn | 
it carry a complicated landing gear 
when for a nominal sum airports | 
can be made to accommodate the | 
planes such as we now have.” He | 
was referring to the growing inter- | 
est in a swiveling landing gear 
which would make possible cross- 
wind landings, and thus make a 
single-runway airport adequate. 

* * *% 


Piper Has Made 


Practical Tests 

Strangely, the Piper company is | 
the only one that has made prac- 
tical tests of such a landing gear in 
this country, although it is much 
further along in development in 
England. But Piper is consistent in | 
holding out for the kind of airplane 
we have now. He has stated, here- 
tofore, that we will buy exactly the 
same kind of planes right after the 
war that we bought before, and yet 
a picture of a proposed Piper plane, 
somewhat different, took the lime- 
light at a recent meeting of pros- 
pective retail plane salesmen. 

Four bills in Congress propos- 
ing federal participation in air- 
port construction provide for 

from $65,000,000 to $100,000,000 a 

year of federal funds to be 

matched by an equal amount 
from cities, counties or states. 

This, apparently, Piper considers 
a “nominal sum.” 

You can see that Piper does not 
fall into a simple, understandable 
pattern. 

Geisse makes perfectly clear the 
kind of a plane he will buy. 

“The plane I want, and what's 
more important, the plane my wife 
wants—is the closest approxima- 
tion to the magic carpet. It must 
‘float through the air with the 
greatest of ease,’ it must go slowly, 
it must deliver us to our front door. 
Like most prospective purchasers, 


and into-the-wind landings. I | Sults, and we hope that sometime 
never was very good at telling 
we want an airplane for pleasure.| Which way the wind is blowing. 
We cannot enjoy feeling our plane! “But the one-way strip close to 
shake and hearing it roar in its|home is out unless we can take off 
pe is sausiee to te ove, hen |without disturbing the neighbors. | 
means we want to be able to slow — es + Se ¥ 
down occasionally and see the same| Piper hasn’t discussed those spe- 
things at the same time and not at | Cifications yet. Like most manufac- 
times separated by periods of vio- |turers, he is certain to “blow up” 
lent aerial maneuvering. ‘when he does, and repeat what he 
ci 2. | has said about dream planes. He 
Wants Neighbors iscoffs today at the $2,000 plane 
To See Plane | which will carry four, thinks it will 
“Next comes front-door delivery. | be a long time before a satisfactory 
We can’t afford two cars and an| plane of that pype will be available. 





| an engine will be available that 


will have a reduction gear so that 
the propeller may turn up slower. 

This will make the airplane much 

more quiet than an automobile. I 

really think that the great objec- 
tion to the aircraft noise is due 
largely to its newness.” 

These two men, trying to walk- 
or fly—in the same direction, typify 
the confusion existing in the light 
airplane field today. One, eager to 





quantity market, too, but he just 


| can’t see how it can be attained. 





| 


see millions flying, calls for revolu- | 
tionary changes in the craft itself | 


to make it more desirable to more 
people. The other, who has been 


building planes for years, wants a/| 


‘Colo. Grange nse Hits 
Gas Tax Boost 


DENVER.—The Colorado Grange, 
which held its annual meeting here 
last week, went on record as being 
against a bill before the state legis- 
lature that would increase the state 
gasoline tax one cent a gallon. 

The bill also would increase all 
license fees on cars, pickups and 
trucks—the latter to be licensed to 
load capacity rather than by fac- 
tory rating. The Grange claimed 
that such additional taxation would 
| be an unwarranted expense on the 
farm people of Colorado. 

Following the lead of the national 

| Grange, the state Grange passed a 
| resolution asking Colorado to adopt 
trucking laws to conform with those 
of other states. Another resolution 
asked for more aid for farm-to-mar- 
ket roads. 


Gas Hike Sought in Conn. 


HARTFORD, Conn.—An_ increase 


of one cent in Connecticut’s gasoline 
tax rate is proposed in a bill intro- 
duced in the state legislature here to 
finance postwar highway construc- 
tion. The state’s present gasoline tax 
rate is three cents per gallon. 


US. PIONEERS 


A NEW CONSTRUCTION 


] GREATER RESISTANCE TO TREAD SEPARA- 
TION—With wider spacing of heavier cords, there 
is more rubber-to-rubber contact. This improves 


adhesion of the tread and carcass. 


2 GREATER RESISTANCE TO PLY SEPARATION 


—The larger units of rubber-to-rubber contact be- 


tween the individual cords provide greater 
hesion of ply to ply. 


3 GREATER RESISTANCE TO RUPTURE GROWTH 


—The stronger, heavier gauge cord reduces 
tendency of a carcass rupture to grow. More 
repairable. 


4 GREATER RESISTANCE TO BEAD FAILURE— 


—In this construction, the ply ends can be more 


efficiently “stepped off’ around the bead. 


eliminates bunching of ply ends and gives better 


performance. 





Serving Through Science 


FOR GREATER 
TRUCK TIRE MILEAGE 
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UNITED STATES 


Listen to the Philharmonic-Symphony program over the CBS network Sunday afternoon, 3:00 to 


4:30 E.W.T. 
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DETROIT.—The Detroit district 
is turning out a tenth of the rockets 
being produced under a gigantic 
billion-dollar program now in oper- 
ation throughout the nation, the 
Navy announces. 

Approximately 800 Detroit com- 
panies are engaged in producing 
the weapon, or component parts, 
that has participated in every Pa- 
cific invasion since Tarawa. 

More than 1,500 war plants hold 
contracts for the production of 
rockets in the Detroit district, which 
the Navy defines as Michigan, In- 
diana and part of Ohio. Of these, at 
least 17 are prime contractors— 
large firms equipped to turn out 
weapons en masse. The remainder 
are sub-contractors engaged to as- 
sist the larger companies. 

Of the billion-dollar outlay in the 
overall program, the Navy said, ap- 
proximately $150,000,000 is being 
channeled into the Detroit district 
in prime and sub-contracts. When 
the nation’s production hits its peak 
in the last quarter of 1945, the 
monthly outlay will total $100,000,- 
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truck tires was “L100 Denier”. 
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Detroit Area Plants Produce 
10% of Total Rocket Output 





000, which is more than the Navy 
spent on its entire ammunition pro- 
gram in the last three months. 


Michigan war plants producing 
rockets are overcoming the snags 
usually found in the early stages of 
reconversion to a new-type weapon, 
the Navy said, although 13 prime 
contractors are still behind sched- 
ule. Much of the lag is due to the 
lack. of tools, however. Toolmakers, 
already heavily engaged in other 
production, were swamped by or- 
ders from rocket producers. 


Cheap, simple to construct, and 
possessing great portability, rockets 
enable small landing craft to pack 
the punch of a much larger ship. 
The five-inch high-velocity rocket, 
for example, carries the explosive 
power of a 155 mm. shell. The rock- 
ets are fired from rows of tubes re- 
sembling barrels of trench mortars, 
which are set up on the craft’s deck. 

When fired from airplanes, the 
rocket is regarded highly effective 
| for spot target operation because 

of the high initial velocity of the 
'plane’s travel. Rockets are used on 





at least eight types of American 
war planes—the Army’s Lightnings, 
Aircobras, Warhawks, Thunderbolts 
and Mustangs, and the Navy’s Hell- 
cats, TBF torpedo planes and Bell 
| manufactured jet-propelled planes. 


Responsibility Bill 
Introduced in Colo. 


DENVER.—The Colorado legis- 
| lature is considering a bill entitled 
“An Act Relating to the Giving of 
| Proof of Financial Responsibility 
| by Owners and Operators of Motor 
| Vehicles.” 

| The purpose of the measure is 
to protect the careful responsible 
users of the highways in the state 
|}and provide assurance that injury 
|and destruction of property will be 
| compensated by the person at fault. 
|It is intended that the criminal 
driver and the driver who cannot or 
; will not drive his vehicle safely be 
| denied the privilege of the highways. 








NEW YORK.—The general meet- 
ing of the American Iron and Steel 
Institute, customarily held in New 
York City each May will be omitted 
this year. The board of directors of 
the institute took this action re- 
cently in accordance with the request 


of Office of Defense Transportation. 


HIGH TENACITY RAYON 


“2200 DENIER” 


Here is what it means. The word “Denier” 
is a term used in the rayon industry to 
measure the weight of truck tire cords. Up 


to now the rayon cord generally used in 


this new “U.S.° development, double the 
number of rayon filaments have been twisted 


together to form “2200 Denier” cord. 
Each of these cords is stronger, heavier, 
greater gauge than the cords previously 


used. By spacing these cords properly in 


Through 


has greater strength. 


5, 1945 
Off 135,000 Tons... 
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Carrier Haulage Dips 
7.8 Pct. in Month 


WASHINGTON. — Freight 
ume transported by motor carriers 
in December decreased 7.8 percent 
below November and 5.7 percent 
under December, 1943, the Ameri- 
ean Trucking Associations an- 
nounced last week. 

Comparable reports received by 
ATA from 241 carriers in 44 states 


showed these carriers transported 
an aggregate of 1,600,044 tons in De- | 


cember, as against 1,735,567 in No- 
vember and 1,696,124 in December, 
1943. 

The ATA index figure, computed 
on the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 169.94 
in December; the November index 
figure was 188.45. 

Approximately 84 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 7.8 percent below 


IN TRUCK TIRES... 


means More Truck Tire Life! 


bigger, stronger rivets of rubber, every ply 


With this new improved construction, 
truck tire capacity and stamina no longer 
need be measured by the number of plies. 
This new principle provides for using 


stronger but fewer plies in the tire—it is the 


strength in each ply that counts. U.S. Royal 


each ply and bonding them together with 


Fleetway Truck Tires in this new construc- 
tion will carry the marking “PLY RATING” 
instead of “PLY—plus “HT-RAYON”. 





OLD CONSTRUCTION NEW CONSTRUCTION 


In the new Fleetway construction, stronger. heavier rayon goes into every 
ply replacing smaller gauge cord previously used. Larger units of rubber- 
to-rubber bonding welds the plies together—guards against tread and ply 
separation. This new construction, pioneered by “U.S.”, gives each ply 
more strength, requires less plies to carry the load. 


RUBBER COMPANY 


ROCKEFELLER CENTER .- 


NEW YORK 20, NEW YORK 


vol- | 


November and was 5.4 percent 
under December, 1943. 


Transportation of petroleum prod- 
| ucts, accounting for about 10 per- 
cent of the total tonnage reported, 
| Showed a decrease of 1.9 percent be- 
| low November but was 10.7 percent 
| below December of the previous 
year. 


Carriers of iron and steel products 

| hauled about 2 percent of the total 

tonnage. Their traffic volume was 

35.4 percent below November and 

i percent under December of 
43. 


About 4 percent of the total ton- 
nage reported consisted of mis- 
cellaneous commodities, includ- 
ing tobacco, milk, textile prod- 
ucts, coke, brick, building mate- 
rials, cement and _ household 
goods. Tonnage in this class in- 
creased 1.1 percent above Novem- 
ber and was 6.8 percent above De- 
cember, 1943. 


The December tonnage of car- 
riers reporting from the eastern 
district represented a decrease of 
8.6 percent below November and 
was down 8 percent from December 
of the previous year. 

Carriers in the southern region 
reported a decline of 7.9 percent be- 
low November but an increase of 
4.2 percent above December, 1943. 

Tonnage reported from the west- 
ern district revealed & decrease of 
5.8 percent below November and 
was 4.7 percent under December, 
1943. 


Ordnance Chief 


Lauds Chrysler’s 


Tank Production 


DETROIT. — While congratulat- 
ing Chrysler Corp. and its employes 
on their tank “production achieve- 
ments” and pointing out that Chrys- 
ler Corp. not only was the “nation’s 
largest supplier of medium tanks,” 
but also has constantly met its 
“ever growing schedules,” Brig.- 
Gen. A. B. Quinton jr., district chief 
of the Detroit Ordnance ‘district ad- 
vised the company last week that 
there was a greater need than ever 
before for Chrysler tanks at the 
front. 

Gen. Quinton wired K. T. Keller, 
president of the corporation, that 
the Ordnance district office was 
doing everything it could to allevi- 
ate any possible holdups as a result 
of recent transportation difficulties 
because of bad weather, and re- 
quested that Chrysler do everything 
it could to keep tanks rolling. 

The corporation advised Gen. 
Quinton that it had done and would 
continue to do everything possible 
to meet and exceed its tank 
schedules. 





Body Inventor 
Wins $140,000 


PHILADELPHIA. John G. 
Ogden, Germantown, has been paid 
$140,000 for an invention of a spe- 
cial body to be placed on an auto- 
;mobile chassis and used in the 
| transportation of bottled beverages. 
| Ogden received the sum in an out- 
| of-court settlement, reached by at- 
torneys for himself and the Spe- 
|cialty Engineering Co., Philadel- 
| phia, the firm which manufactured 
|and marketed the body. The settle- 
ment came after six years of litiga- 
tion while his suit was pending 
before the Supreme Court. 


| Income Tax Repeal 


| Proposed in Missouri 

JEFFERSON CITY, Mo.—A bill 
to repeal Missouri’s state income 
tax has been introduced in the state 
legislature by Senator L. D. Joslyn, 
of Charleston. 

Senator Joslyn said his bill ‘would 
permit the state to withdraw 
from a field already exhausted by 
the federal government.” Missouri’s 
state income tax law was enacted 
in the administration of Gov. Gard- 
ner, which was in the period of the 
first World War. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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J. A. O'MALLEY, assistant — sales manager of Chrysler division, 


the Los Angeles region at a luncheon meeting at the Hotel Ambassador. Left to ri 
Beach dealer; Burch E. Greene, Los Angeles dealer; Glen B. Austin, 


Gould, Long 


mgs 8 addressed Chrysler dealers of 


t at the head table are: R. O. 
s Angeles dealer; Floyd Osborn, 


Los Angeles regional manager for Chrysler division; O’Malley; A. A. MacLean, Los Angeles dealer, and G. V. Orr, 


vice president of Chrysler 


Farm-to-Markets Roads 

Planned in III. Bill 
SPRINGFIELD, Ill.—A farm-to- 

markets roads proposal introduced 


here in the Illinois General Assem- 
bly by Reps. Carl Preihs and Sen. 


otors of California. 


John W. Fribley calls for the appro- 
priation of $60,000,000 from the gen- 
eral revenue fund for construction 
costs. Twenty-five percent of the 
state sales tax would be set aside to 
pay for these roads. 

Also passed by the state senate 





were measures setting up a com- 
mission of state officers to study 
possible utilizations of the aban- 
doned Illinois-Michigan canal be- 
tween the Chicago River and Peru, 
Illinois. 


(Continued 


see the OPA publicize violations 
of used-car regulations by a few 
dealers whom OPA itself was re- 
sponsible for certifying into the 
trade, since such publicity tends 
to indict the whole industry. Deal- 
ers who really have the interests 
of the nation at heart feel that 
the major effort to detect vio- 
lators should be put on indi- 
vidual-to-individual sales, which 
constitute by far the greatest 
number of transactions today. 
The government surely should 
recognize that the regulation itself 
encourages individual-to-individual 
sales and takes business away from 
the legitimate dealer. The latter 
is bound to abide by the law. He 
willingly does so, but the individual 
has no franchise to lose. He makes 
only one used car sale in a lifetime, 
perhaps, and because he doesn’t 
have any trade responsibility, feels 
he-is entitled to get just as much 
for his car as he can. 


When the dealer won't give it to 


him, he immediately seeks an indi- 





with entertainment value rated at $4,000,000 


This show has an unusually firm hold on its audience—a four 
million dollar hold, in fact. 


The show is Redbook. The audience— 1,500,000 whose great 
enjoyment is good reading. They enjoy the fine fiction in Redbook 
so much that they pay $4,000,000 a year to get this distinctive 
entertainment. They spend 3 hours with each issue, turn to 

it many times, then pass it on to a huge secondary audience. 


In this light, Redbook readers are a cohesive audience for 
your advertising message—an opportunity to do a 
concentrated selling job on a very worth-while segment of 
America. And for $37,200 a year! That is all you pay for a 
full page in every issue—not $370,000 or $670,000. | 


Will such advertising pay? That it will is one of the 
surest things in advertising. Most of the great advertising 


names that come to mind—Listerine Antiseptic, Campbell’s Soups, 


Arrid, Pond’s, etc., became great using 
this kind of advertising chiefly, sometimes exclusively. 


While Redbook space is sold out at present, 


it is not too early to inquire. Write for ‘The Rating You 
Can Expect in Redbook.’’ Redbook, 230 Park Avenue, New York 17. 
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SUCCESS... 


Measured in sales! 


e ARRID was a new name in the 


deodorant field in 1937. 


@ In 1944 Arrid was the largest 


selling deodorant. 


e In these 7 years, Arrid has used 
magazines consistently. 


tion. A full page in every issue of all 3 magazines (costing only 
$160,000 a year) will insure your product’s position (to say the 
least) in one out of every 5 U. S. homes. How else can advertising 


do such a dominating job on so much of America at so low a cost! 


Make sure of 1/5th of America — for $160,000 


The Monthly Group — Redbook, Cosmopolitan and American 
Magazine, reach 6,000,000 families with,less than 15% duplica- 
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vidual buyer. The individual buye: 
is very much interested. He has 
seen the car listed for say $1,250, 
and in many states, if he bought 
from a dealer, he would have to 
pay a sizeable sales tax in addition. 


So he naturally is tempted by 
the opportunity to get a nice 
clean car for $100 or so under the 
dealer guaranteed price, on which 
he also saves the state sales tax. 
Temptation is also strong for the 
owner who wants to sell, 
by conniving with the purchaser, 
he can get $100 or more above the 
“as is” ceiling price which is the 
legal limit a dealer can offer. 

* * * 


Each Has Incentive 


To Shield Facts 

ACH HAS A financial reason fo: 

not showing the true facts on 
the Certificate of Transfer. OPA 
investigators cannot spot these vio- 
lations because there are no wit- 
nesses. They are therefore not sus- 
picious and do not develop a line 
of questioning that reveals the in- 
fraction. Both buyer and seller are 
willing and are benefited by the 
deal. 


The monetary advantage is too 
great for them to resist, and they 
can settle the difference in the 
money transaction as compared 
with statements on the certificate 
by a little friendly card game or 
other connivance. 


Some dealers who have served 
on local boards tell me, however, 
that they have been successful in 
interesting district OPA offices in 
following up individual - to - indi- 
vidual sales on which they re- 
ported their suspicions. These in- 
dividual - to - individual sales are 
made by owners who originally 
offered the car to dealers and 
laughed at the “as is” ceiling 
price, saying they see cars adver- 
tised for much more and they are 
going to get the top for their car, 
because it is a good one. 


When the certificate of transfer 
covering the sale of such a car 
shows up later at the board as an 
individual sale, it is referred by the 
dealer panel to the price clerk, who 
in turn refers it to the district 
office for investigation. These deal- 
ers are certain that if the govern- 
ment will: revise its enforcement 
instructions to. the various district 
offices, more effective action can be 
taken in policing individual-to-indi- 


vidual sales. 
* * * 


OPA Lags in Policing 


Other Casual Sales 

HE GOVERNMENT has had 

little experience with regulating 
sales of merchandise in the hands 
of the consumer. It is true that 
used refrigerators and other house- 
hold equipment, tractors, etc., are 
often sold by one individual to 
another. 


Enforcement of the regulations 
covering such items has not been 
very satisfactory, according to deal- 
ers in those trades. OPA cannot 
check the 200,000 casual used-car 
sales each month, but they can 
check those individual-to-individual 
sales that dealers are suspicious of 
and will report to local boards. 

This situation is serious. Deal- 
ers want to cooperate with the 
authorities if they are permitted 
to do so. But they are worried. 

Any time it becomes profitable to 

violate OPA regulations, viola- 

tions occur. It is serious for the 
nation, because these individual- 
to-individual sales violations 
break down the morale of the 
trade and public respect for other 

OPA regulations. 

What’s more, used cars which are 
transferred directly from owner to 
buyer wear out much faster than 
if they passed through a reputable 
dealer’s hands. This means that our 
dwindling bank of public transpor- 
tation is being dangerously and un- 
necessarily jeopardized. 

Mogul Unit Wins Star 

_ DETROIT.—Admiral C. C. Bloch (re 
tired), chairman of the Board of Pro 
duction Awards, notified T. F. W 
Meyer, division manager of Federal 
Mogul Marine, that the Greenville 
plant of Federal-Mogul Marine had 


been awarded y= 
Navy & tone a star for the Army 


“Dealers Tell Me,” by John O 
unn, is an open forum for the 
expression of dealers’ opinions. 
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" 


. The most reliable and 
promptly informative publication 
of current events published 
today." 


J.-J. Elder, Exec. Ass't. 
LOUISVILLE & NASHVILLE R.R. 
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$5. The only publication of its kind Sx 
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a frend is a foundation 


4d 


Only when a trend is known is it safe 
to move ahead... The United States 
News for 12 years has been furnishing 


the Management Men of industry with 





(200,000 GUARANTEE) 
trends, spot-analyzed from the news of The Direct Route to 


those who O.K. both 


corporate and family buying 


national affairs—reliable information on 


* 


Daniel WH. Ashlev 
Vice President in Charge of Advertising 


* 
which to plan and act . « * » * e 2 « 30 Rockefeller Plaza, New York 20, N. Y. 





a a rane ene eeeeinene ners ce ead nee nns 








| 


24 AUTOMOTIVE NEWS, FEBRUARY 5, 1945 


U.S. Sells 6,900 of 27,200 
Planes Freed as Surplus 


WASHINGTON.—A total of* 27,- 
253 airplanes was released as sur- 
plus property by the Army, Navy 
and other government agencies up 
to Jan. 1, the federal Surplus Board 
announces. Up to the same date 
6,912 planes had been sold and paid 
for. 

In december 641 planes were sold 
and 3,862 were declared surplus. 

Most of the surplus aircraft sold 
has been of the light civilian type. 
These planes had been requisi- 


Timken Promotes Hite 


To Steel Mill Engineer 

CANTON, O.—Everett C. Hite 
has been appointed combustion and 
refractories engineer in the steel 
mill metallurgical department of 
the Timken Roller Bearing Co. 
here, according to an announce- 
ment by Gilbert Soler, superinten- 
dent of quality. Hite has been an 
assistant engineer in the same de- 
partment. 


Buy War 1 Bonds ‘and Stamps—crush 
the axis. 





RECOGN 


tioned from their former owners 
|shortly after the United States en- 
|tered the war. 


Light planes are being sold at 
competitive bidding by the Recon- 
struction Finance Corp., the dis- 
posal agency for surplus aircraft in 
this country. (Surplus planes 
abroad are disposed of by the 
|Foreign Economic Administration.) 


The domestic planes are sold on 
an “as is, where is” basis, and a 
large portion of the purchasers are 
dealers who recondition the planes 
|and resell them, the Surplus Prop- 
,erty Board explained. A price ceil- 
|ing has been put on each plane. 


The Surplus Board’s tabulation of 
plane sales showed that of the total 
of 27,253 craft declared surplus 
since the disposal program began, 
| 21,854 were military-type planes 
and 5,399 were civilian planes. 
Nearly all the civilian planes have 
been disposed of (only 39 were left 
on Jan. 1), but of the 21,854 mili- 
|tary craft, 20,302 were still on hand 
‘at the first of the year. 











THESE NATIONALLY FAMOUS 
AUTOMOTIVE ADVERTISERS 


IZED THE POWER OF 


THE CHICAGO SUN 
* YEAR 1944 * 
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American Trucking Association 


Automotive Council for War Production 
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The Goodyear Tire & Rubber Co., Inc. 
Hudson Motor Car Company 
International Harvester Company 
Oldsmobile Division 


Motor Car Company 


Petroleum Industry Committee for District 2 
Phillips Petroleum Company 
The Pure Oil Company 
Shell Oil Company, Inc. 


Refining Company 


Socony-Vacuum Oil Co., Inc. 
Standard Oil Company (Indiana) 
The Texas Company 
U. S. Industrial Chemicals, Inc. 





Going Up 


New Ignition System Lifts 
Aircraft Ceiling 


SIDNEY, N. Y.—A new low- 
tension aircraft ignition system— 
one of the first developments 
toward making practical flights at 
altitudes of 50,000 feet and over— 
has been developed by the Scintilla 
Magneto division of Bendix Avia- 
tion Corp., Herman Hanni, general 
manager, announced last week. 


The new system, announced with 
permission of the Army, makes pos- 
sible higher voltage sparks at the 
spark plugs while replacing a high- 
tension current of more than 12,000 
volts with a low-tension current of 
comparatively few hundred volts. 
It makes possible efficient opera- 
tion at higher altitudes than ever 
before, easier control of the electric 
current, less interference to radio 
reception, and greatly increased re- 
sistance to moisture and other at- 
mospheric conditions, the announce- 
ment revealed. 


$100,000 Fire Hits McBee Co. 


BILLINGS, MONT.—Fire caused by ex- 
ploding gasoline tanks destroyed the McBee 
Motor Co. recently with a loss in excess of 
$100,000. Destroyed in the interior of the 
building were 45 cars and trucks. 





DETROIT.—Plans are now un- 
derway to give Chrysler dealers 
now in the armed forces every op- 
portunity to resume business in 
their former locations, and are 
backed by the distributors accord- 
ing to a bulletin received here from 
the Chrysler Corp. 


In a recent letter to distributors, 
Stewart W. Munroe, general sales 
manager of Chrysler, set forth the 
company’s ideas as follows: 

“We had many dealers who were 
given varying periods of time by 
their local draft boards to liquidate 
their businesses, and others who 
volunteered for service. 

“Some of these dealers own their 
buildings, others were on leases and 
in many cases dealers sublet their 
property for the duration. In all 
these cases, it is reasonable to sup- 
pose that dealers who are in the 
armed forces hope to come back 
and pick up where they left off. I 
believe that such men are deserving 
of that opportunity.” 

Munroe called upon the patriot- 





FOR 1944 


These practical-minded automotive advertisers—all 


leaders in the industry —are not waiting for the 


‘green light’! 


They were in The Sun yesterday, today, and will 


be there tomorrow — for they know the importance of 


winning now the large potential market of loyal and 


receptive Sun readers. 


A reliable criterion —the merchandising and ad- 


vertising practices of 


these 


astute automotive 


leaders! Whatever you have to sell—whenever you 


want to sell it... 


When thinking of Chicago—remember that: 


1. You need the exclusive morning audience 






Chicago. 


of responsive Sun readers in any newspaper 


combination to do a complete selling job in 


2. With The Sun alone, you can make a tre- 


mendous impact against America’s No. 2 


market —with a relatively small investment! 


CHICAGO’S MORNING TRUTH paper 


400 West Madison Street, Chicago 6, Illinois 
250 Park Avenue, New York 17, N. Y. 


NATIONAL REPRESENTATIVES: THE BRANHAM COMPANY, CHICAGO: 360 NORTH MICHIGAN AVENUE 


ATLANTA * CHARLOTTE + DAL 


LAS * DETROIT « 


NEWSPAPERS GET 


KANSAS CITY « 


IMMEDIATE 


LOS ANGELES + MEMPHIS e 


ACTION 


ST. 


NEW YORK: 230 PARK AVENUE 
LOUIS « SAN FRANCISCO 


War-Vet Dealers 


Munroe Urges Chrysler Distributors to Give 
Servicemen Preference After the War 












ism of the distributors and urged 
that they refrain from writing any 
new agreements until the dealers 
now in the armed forces have had 
a chance to commit themselves. 
Favorable replies to the request 
of distributors, were received in al! 
cases, according to Munroe. 


Goodyear Official 
Sees 20% Boost - 
In Tire Output 


CUMBERLAND, Md. — Although 
the present tire situation is the 
“most critical” since the early days 
of the war, the tire industry will 
master it, Robert 8. Wilson, vice 
president of the Goodyear Tire and 
Rubber Co., declared in an address 
before the Cumberland Rotary 
Club. 

“Up to Jan. 1, 1945,” Wilson said, 
“the tonnage output of the tire in- 
dustry had been increased 40 percent 
over prewar. By July 1 it will be in- 
creased another 20 percent, and 
that, remember, after cutting pas- 
genger tire production by two- 
thirds.” 
| The latest estimate of the coun- 
| try’s annual truck tire requirements 
= for 28,000,000 tires, the speaker 
| 





reported—just double the first esti- 
| mate of war needs and far in excess 
| of the 11,000,000 truck tires built in 
| the biggest prewar year. 

| To meet these requirements, a new 
$100,000,000 expansion program has 
just been authorized—in addition to 
| a $75,000,000 expansion financed by 
| the industry which is just being 
| completed, which, Wilson pointed 
| out, calls for 100,000 tons of steel, 
| 65,000 connected horsepower and 
the labor of 14,158 men working 48 
hours a week for one year. The in- 
dustry itself, he added, needs 20,000 
additional workers, “practically all 
| of them men and good husky men 
| at that.” 

| “Can this industry do it?” he 
asked. “Well, we are a pretty rugged 
crew in the rubber itidustry and 
when a job is put up to us to get 
done, we usually get it done.” 


te ae 
‘New Method Ups 
| é 7 
Tire Output 

NEW YORK.—Truck tire pro- 
duction has been increased sub- 
stantially at United States Rubber 
Co. tire plants with the adoption of 
the new 2200 denier rayon method 
of construction recently developed 
| by the company, it was revealed 
last week by Dr. Sidney M. Cald- 
well, director of tire development. 

The new scientific principle which 
consists of using stronger but fewer 
plies provides stronger and better 
| synthetic tires, and at the same time 
| materially increases production due 
to the handling of fewer component 
parts. 

The company’s four major tire 
plants, at Detroit, Chicopee Falls, 


; Mass.; Los Angeles and Eau Claire, 


Wis., are now in mass production on 
the new type of tire. Besides assur- 
ing increased production, the 2200 
denier rayon tire greatly reduces 
blow-outs and holds recaps better 
than the old type, he said. 


Dynamometer Production 


Is Authorized by WPB 
ALHAMBRA, Calif. Clayton 
Manufacturing Co. here has been 
authorized by the WPB to produce 
heavy-duty, truck-type chassis dyn- 
amometers. The necessity of main- 
taining motor transportation and 


| the critical shortage of competent 
mechanics and repair parts are the 
| basis for this decision by the fed- 


eral agency, WPB said. 
Clayton chassis dynamometers 
provide laboratory-accurate equip- 


| ment for testing truéks and buses 
under actual operating conditions 


right in the shop, it is said. 


Jaspersen Made Manager 


TOLEDO,.—Appointment of J. W 
Jaspersen as district manager in 4a 
newly created territory consisting 
of Wisconsin and a part of the uppe! 
peninsula of Michigan has been an 
nounced by J. Ef. Adams, vice-presi- 
dent of the Toledo Steel Products Co 
is the American way of 


Democracy 
let’s keep it that way. 


life; 
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ore than three million owners . . . their families and friends 


... their share-the-ride passengers .. . are sold on Plymouth. 


They’re sold on its performance ... always great .. . greatest 
under tough wartime conditions. They’re sold on the service 
set-up of the Plymouth dealer organization, now efficiently 


maintaining essential transportation with factory-engineered parts. 


Plymouth’s friends today will be Plymouth buyers tomorrow. 


) PLYMOUTH Division of CHRYSLER CORPORATION 
n SNES. 


NU er 
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OPA Pictdes 


Separate Ruling 


For Rental Rates 


WASHINGTON. — Maximum 
rates for the rental, without driver, 
of passenger cars, taxicabs, trucks, 
buses, tractors, trailers, semi-trail- 
ers or any combination of these ve- 
hicles, were put under a new regu- 
lation by the Office of Price Admin- 
istration last week. Certain rentals 
with driver, including hearses, 
funeral cars and school buses, are 
also subject to the regulation. 

This change, effective Feb. 3, is 
designed to provide a set of maxi- 
mum pricing provisions is specially 
adapted to the needs of the com- 
mercial motor vehicle rental in- 
dusty. , 

Simplification of maximum pric- 
ing for the industry will be achieved 
by having a separate, new regula- 
tion made applicable specifically to 
these rentals instead of having them 
subject to the longer general serv- 
ices regulation, whose provisions are 
designed for broad coverage of a 
wide variety of services. 

No change is made in the basic 
provision controlling these rental 





AUTOMOTIVE NEWS, FEBRUARY 5, 1945 





AMONG THE 500 DEALERS and sales managers who attended the recent 
annual dinner of the Cincinnati Automobile Dealers Assn. were these Hudson 
men. Left to right, standing, are: C. R. Collins, zone manager of Hudson Sales 
Corp.; C. B. Ayer, of C. B. Ayer Sales; Ray Schultz, of Schultz Aute Sales, and 
Karl Koett, of Ficke-Koett Motor Co. Seated: A. H. Lenning, of Twin Auto 
Sales; L. H. Logan, special representative of Hudson Sales Corp.; Bernard G. 
Steman, of Ficke-Koett Motor Co., and Les Black, of Les Black Motor Sales. 
Joseph A. Sander, of Sander-Miller, downtown metropolitan Hudson dealer, was 
seated at the speakers’ table when the picture was taken. He was elected presi- 
dent of the Cincinnati Hudson dealers. 





rates. They continue frozen to the|or similar service. The 
highest price charged by the lessor! phrase, however, is more clearly 
during March, 1942, for the same | defined. 





Rasmussen Cites Necessity 


Of Building Postwar Market 


NEW YORK.—Debunking dreams 
of a long-time sellers’ market after 
the war, James H. Rasmussen, gen- 
eral sales manager of Crosley Corp.’s 
manufacturing division, told the 
Sales Executives Club of New York 
last week that “it is up to us as sales 
executives to sell to our engineers 
and industrial designers the need for 
product improvements and to direct 
their efforts in accomplishing them.” 

“Products must be improved to the 
point that it becomes economically 
sound for Mr. and Mrs. America to 
buy the new model,” he said. 

As an example of this, Rasmussen 
cited a motor that has been develop- 
ed in the Crosley engineering lab- 
oratories for the Navy which is 
smaller, lighter, yet more powerful 
than the motor it replaced. 

Rasmussen cited the following 
reasons for his belief that postwar 
will not be a bedof roses: 1. While 
war-time savings have been esti- 


latter | mated at $58,000,000,000, about $43,- 


000,000,000 of this is in the hands of 
families with incomes above $5,000 


The tire that was “frozen and fried” 





we Russell Angert, shown above, 
worked in a Pittsburgh shipyard, 
he bought a B. F. Goodrich a/l-synthetic 
tire. Two months later, believing that 
these new synthetics were O.K., Mr. 
Angert bought two more. 

Driving 46 miles a day to and from 
his job, Mr. Angert covered roads that 
he classes as “newly constructed,” 
“extremely bad,” and “impossible.” 
Most of this. driving was done in the 
coldest part of winter. Most people didn’t 
know then whether synthetic rubber could 
take that kind of usage. 

Later the tires that had been “‘frozen’ 
on Pennsylvania’s winter roads were sent 


to “fry” in San Antonio. Mr. Angert had 
to drive cross-country to a new job, on 
pavements that could fry eggs in less 
than two minutes. Most people didn’t 
know whether synthetic rubber could 
take shat either. 

The tire you see here had covered 
21,000 miles when this picture was taken. 
It has not been recapped, and Mr. Angert 
says he expects “‘at least another 25,000 
miles."’ (That seems optimistic, but B. F. 
Goodrich tires have set even higher mile- 
age records, and we can’t help admiring 
his enthusiasm.) 

Tires of synthetic rubber may not yet 
be quite as good as pre-war tires, but 


they're a definite success when made the 
B. F. Goodrich way. Mr. Angert's case 
is just one of many. One reason is that 
B. F. Goodrich had a three-year head 
start in making and selling tires contain- 
ing synthetic rubber. That was in 1940, 
eighteen months before the war. After 
that extra experience, B. F. Goodrich tires 
today offer extra wear, extra safety, extra 
value to essential drivers who qualify for 
them. The B. F. Goodrich Company, 
Akron, Ohio. 






OC A ee 
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a year which constitute only about 
9 percent of the total number of 
American families. Families having 
incomes of $3,000 a year or less, 
which constitute 73 percent of the 
total number of families, have esti- 
mated war-time savings of only $8,- 
000,000,000, and many in this group 
will have to spend most of their sav- 
ings for rent and food during the re- 
conversion period. 

2. Sales are dependent to a greater 
degree on income than they are on 
savings. Today, Joe Doakes has an 
average take-home of $70 a week, 
by working 56 hours a week. His 
wife and daughter each are earning 
$40 a week. Today, they will buy 
almost anything they can get. When 
Germany is defeated, Joe will no 
longer be working 56 hours a week 
and will not bring home $70 a week. 
His wife and daughter probably will 
be laid off. 

8. There is plenty of evidence to 
indicate that dealers have become 
overly optimistic. A recent survey 
among dealers and consumers in the 
same area showed that the dealers 
are ready to buy, in the first post- 
war year, 80 percent more refrigera- 
tors, more than twice as many ra- 
dios, and over 2% times as many 
electric irons as the consumers 
would buy from them. 

4, The nation’s productive capacity 
has increased so tremendously in 
the past four years that, when it is 
turned to civilian production, it can 
fill quickly the first easy-to-get 
orders. 

5. No company will be satisfied to 
go back to its 1941 sales volume. All 
are thinking in terms of increased 
postwar sales to support increased 
manpower and to utilize the greater 
production facilities we have ac- 
quired. 

6. Most companies will have new 
competitors in their industries. He 
cited a Curtis Publishing Co. survey 
to show that 85 percent of the com- 
panies interviewed planned to man- 
ufacture one or more entirely new 
products after the war and 32 per- 
cent of these indicated that their 
new products would be in new fields. 


U. S. Action Perils 


Truck Service 
in Three States 


FARGO, N. D.—(UTPS)—Min- 
nesota, North and South Dakota 
counties have joined the Fargo 
chamber of commerce in an appeal 
to J. Monroe Johnson, director of 
OPA asking him to avert the dis- 
continuance of Shafer Transport 
Inc., for such discontinuance would 
deprive many communities of all 
trucking service. 

A. E. Elsholtz, vice president and 
general manager of the firm, said 
the company was forced to suspend 
its service temporarily because of 
the termination of a working agree- 
ment the Midnite Express. 

In December the Express had 
been seized to enforce a WLB order 
concerning wages and has been in 
charge of a federal manager ever 
since. After the federal manager 
ordered working agreements be- 
tween the two companies discon- 
tinued it placed ST Inc. in a posi- 
tion where it could not operate with 
profit. 


New ‘Crankshafts 


For Superforts 


CLEVELAND.—Since Pearl Har- 
bor more than 52,000 precision 
made fourteen-cylinder aviation 
crankshafts for 1700 H.P. “Cy- 
clone” engines have been miachined 
and shipped by the Ohio Crank- 
shaft Co. here, reports William C. 
Dunn, president. 

Dunn revealed also that Ohio 
Crankshaft is now in full produc- 
tion on a new and larger radial 
engine crankshaft for eighteen- 
cylinder “Cyclone” engines going 
into B-29 Superfortress bombers. 

Cyclone” engines, a product of the 
Wright Aeronautical Corp., are 
used in many Army and Navy 
fighting and bombing planes. 


Dealer Heads C of C 


TUCSON, Ariz.—(UTPS)— t 
Mansfield Ford dealer here, ay os 


elected president 
or af Gee of the Tucson Cham- 
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The Hearst Papers stand for 


Americanism and Genuine Democracy 


Some un-American disturbers and malcontents, 
advocates of Communism or Fascism or some 
other form of foreign despotism, are agitating 
for the boycott of the Hearst papers, because of 
our militant Americanism. 


We thank them for the compliment to the patriotism of 
our publications, and want to aid them in their dull-minded 
endeavor to publicize our American principles. 


We state here, with all the force and frankness possible, 
our unalterable policies, so that those who desire to agitate 
against our principles and our publications may have ample 
material for their crusade. 


The Hearst papers are American papers published 
for the American people. 


They support the American system of government, 
the American Constitution, American institutions and 
American ideals. 


They labor to maintain the American standard of living. 


They are opposed to the various forms of tyranny which 
our American forefathers came to this country to avoid. 


They are in favor of American independence, American 
rights and liberties, free speech, free assembly, freedom of 
thought and action, and freedom of the press. 


They are advocates of rugged individualism, and of the 
industrial independence and enterprise which have made our 
country the richest and greatest in the world. 


They are opposed to paternalism in government. 


They believe with Thomas Jefferson that the least 
governed country is the best governed country, par- 
ticularly in view of recent political experiments, which 
have done nothing but prove that the most governed 
country is the worst governed country. 


They are opposed to Communism, Fascism or any form 


of despotism. 


They are opposed to intolerance, as well as to fanaticism. 


This Editorial was written by 


William Randolph Hearst APRIL 21, 1935 


They are opposed to race prejudice and to class conflict. 


They believe in opportunity for all and equality before 
the law. 


They believe in the capitalistic system, so-called, which 
is the only practical economic system of proven worth and 
with adequate reward for merit. 


They believe in compensation in proportion to serv- 
ice rendered, and in no limit to the extent of the com- 
pensation if the extent of the service is equally great. 


They believe in the creation of wealth through industry 
and the distribution of wealth in wages. 


They believe that the attempt to distribute wealth through 
thef¢ is not only disastrous morally but economically, and 
means the ruination of industry and the destruction of all 


possible prosperity. 


They are opposed to any form of politics and eco- 
nomics which endeavor to grade down the most pros- 
perous to the level of the lowest; and they believe 
ardently in the American system of politics and eco- 
nomics which for a century and a half has successfully 
raised the lower strata to a nearer level with the upper. 


They believe in deportation of alien cranks and criminals, 
particularly those who came to this country to find freedom 
of speech and remained to abuse it; who came to this country 
to gain the liberties which they are unable intelligently to 
understand and enjoy; who came to this country to find pros- 
perity and who are trying to create in this country the con- 
ditions which have brought adversity to other lands. 


They are opposed to government by any clique or class. 


They believe in genuine democracy, the rule of the 
majority. 
They believe that America should be for Americans and 


that Americans should be for America. 


Those who do not approve of these policies would 
better not take these papers, because these are the 
policies which will be adhered to as long as these papers 


are published. 











DENVER.—OPA officials here re- 
port that they are receiving com- 
plaints in regard to the sale of used 
cars in this city. According to 
French L. Taylor, district OPA en- 
forcement attorney, various guises 
of using the “gold plated” jalopy is 
used by individuals seeking to 
manipulate an “off-white market” in 
second-hand automobiles. 

The most common pattern of the 
practice is this: A customer ap- 
proaches a dealer in used cars and 
describes his wants. A car fitting the 
specification is shown and its merits 
discussed. The car carries a speci- 
fied ceiling price. 

The prospect decides to buy and 
hauls out his money. Then comes the 
snag. The dealer shows the prospect 
an old car elsewhere on the premises 
and tells him if he buys it at some 
exaggerated price of say, $300, he 
then can buy the other car at the 
agreed price. The jalopy is bought 
with the understanding the dealer 
will buy it back the next day for $1. 
Then the other sale is completed. 


S. D. May Add 
To Tax Load for 


Road Program 


PIERRE, S. D.—Despite the fact 
that Gov. M. Q. Sharpe and mem- 
bers of the state legislature had 
earlier expressed belief that no new 
taxes would have to be levied, the 
possibility that added revenues may 
be sought to enable South Dakota 
to match federal postwar highway 
aid has been reported here. 

Recently enacted federal highway 
legislation would make $6,273,000 in 
federal aid available to South Da- 
kota in each of the first three post- 
war years. This would be divided 
into $3,535,000 for the federal-aid 
system, $2,516,000 for secondary and 
feeder roads, and $222,000 for urban 
roads. 

State Highway Commissioner E. 
W. Meeker has stated that state 
highway funds now held in reserve 
are sufficient to match the $3,535,- 
000 available the first year, but that 
for the two succeeding years the 
state would fall short about $3,308,- 
000 in matching the rest of the al- 
location. The State Highway Com- 
mission had not at this writing 
made any recommendations as how 
the additional funds could be 
raised. 

A gasoline tax increase has been 
suggested as one way to raise addi- 
tional revenue for the postwar road 
program. Another proposal is that 
the county budget law be amended 
to permit counties to accumulate 
highway funds, raised by direct 
taxation. 


Highway Funds 
Sought in Okla. 


OKLAHOMA CITY.—Gov. Robert 
S. Kerr has announced he will ask 
the 1945 Oklahoma legislature to 
transfer from $2,000,000 to $3,000,- 
000 of anticipated surplus general 
funds to the state highway depart- 
ment for road construction. 

Kerr also said he would ask the 
legislature to earmark the one-cent 
gasoline tax now going to the 
general fund for the highway de- 
partment, after agricultural tax is 
exempted. The one-cent levy is 
expected to yield nearly $7,000,000 
during the next biennium. 


Rohm & Haas Co. Opens 


New Offices in N. Y. 

NEW YORK.—Rohm & Haas Co. 
of Philadelphia announces the re- 
moval of their office here to new and 
larger quarters at 11 West 42nd St., 
telephone LOngacre 2-3190. The sale 
of plexiglas sheets and molding 
powders will be handled by D. S. 
Plume and H. L. Stauffer, who will 
make their headquarters in the new 
office. 

At the same time, Rohm & Haas 
also announces that William Torres, 
of Woodbury, Conn., will handle the 
sale of plexiglas sheets and molding 
powders in the New England terri- 
tory together with Harry E. Holmes. 


Wins C of C Post 
NEWPORT, N. H.—(UTPS)—Harold 
G. Fairbanks (Chevrolet) has been 
elected to a one-year term as director 
of the Newport Chamber of Commerce. 


Dirty Work in Denver 


Irresponsible Dealers Reported Using 
Tricks to Evade Ceilings 
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Thus the buyer actually pays $299 
more than the prescribed price for 
the machine. 

Another case on record here con- 
cerns a businessman who needed a 
car, saw one to his liking and under- 
took to buy it. 

The specified price was in the 
neighborhood of $1,500 and the pros- 
pect was willing to pay cash. The 
dealer demurred, saying only a de- 
ferred payment plan would be ac- 
ceptable and included in its pay- 
ments would be installments to cover 
various other charges of such a 
transaction. 

The buyer protested and showed 
his money in hand. The dealer re- 
fused to sell. Finally the buyer 
agreed to a modified “time” arrange- 
ment. Later, he thought it over and 
complained to OPA. The dealer was 
cited to appear before a volunteer 
price panel, which ruled he must 
either withdraw goods from sale or 
sell them to anyone who wishes to 
pay the price in cash. 






'Tie-In' Banned 
Skis Slide Out of Used Car 


Sale in Seattle 

SEATTLE. — U. S. District 
Judge John C. Bowen has issued 
the first order here forbidding 
sale of a used car which involved 
trade-in of another commodity 
and subsequent increase of the 
trade price. 

Permanent injunction was 
granted in Federal Court against 
Paul T. Pethrus, Seattle, from 
selling the car he advertised or 
any other car for which another 
commodity also had to be pur- 
chased. He was charged by OPA 
with offering his used car at the 
ceiling price, on condition the 
purchaser also buy a pair of skis 
for an additional $110. 


Simmons Heads Dealers 


In Olympia, Wash. 

OLYMPIA, Wash.—The Olympia 
Automobile Dealers have re-organ- 
ized their group with Warren Sim- 
mons, Simmons Co., president, and 
Stan Butler, A. G. Shaefer Co., as 
secretary. 






















Loud Warns Truck Dealers 


To Prepare for Postwar 


BOSTON.—Only those truck deal- 
ers who lay the ground work now 
for sound postwar operations will 
be in a position to capitalize on post- 
war opportunities, Carl Loud, Fed- 
eral Motor Truck Co. sales manager, 
told representatives of more than 
20 truck dealer organizations in the 
New England states at a meeting 
last week. 

“We will be doing business in a 
new age,” Loud said. “Dealers who 
go into the postwar period with the 
same ideas, the same outlook, and 
the same viewpoints as they had 
before Pearl Harbor, will find them- 
selves unable to take full advantage 
of the golden opportunities of the 
future.” 

While predicting that the two 
year period immediately following 
the war would undoubtedly offer the 
greatest dealer sales volume in the 
history of the truck industry, Loud 
warned that only those dealers who 
had established complete servicing 
facilities could expect to benefit most 


from the rich postwar market esti- 
mated to be in the neighborhood of 
4,000,000 trucks. 

Dealers were told it would be im- 
possible for any truck manufac- 
turer to anticipate that volume of 
civilian trucks could be expected in 
1945 as long as the European War 
continued. Loud declared produc- 
tion of civilian trucks would con- 
tinue to be dependent upon what 
the demand for military vehicles 
would be during the current year. 

Loud pointed out however that 
when the war did end Federal would 
not face the serious reconversion 
problem now apparently confront- 
ing many plants engaged in air- 
craft, tanks and shipbuilding pro- 
duction. While continuing to pro- 
duce a large volume of heavy duty 
military trucks for our armed 
forces, he said reconversion had 
already taken place to a large ex- 
tent inasmuch as Federal has been 
in daily production of civilian trucks 
since March, 1944. 
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Resin Compound 
Improves Rubber, 


Durez Says 


NEW YORK.—One of the tough- 
est problems confronting the syn- 
thetic rubber industry in its rapid 
advance is the processing of syn- 
thetics to reproduce the character- 
istics and properties of hard and 
semi-hard rubber stocks as pro- 
duced from natural rubber, accord- 
ing to a report from the Durez 
Plastics & Chemicals Co., here. 

Chemical science has again dem- 
onstrated its potent resourceful- 
ness by finding an answer to that 
problem, the report says. Research 
engineers of the synthetic rubber 
manufacturers and the plastics in- 
dustry have evolved a method of 
processing most synthetic rubber 
with a Durez phenolic resin where- 
by very excellent hard and semi- 
hard rubber stocks can be pro- 
duced. 

To date the use of this resin has 
been confined to these synthetics, 
Buna S and Buna N, but it is 
known that the resin is compatible 
with neoprene and also with na- 


. 
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In Contrast... 
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Auto Industry Deliveries 
Up as Others Decline 


WASHINGTON.—The value of all 
goods delivered by manufacturers in 
November is estimated at $13.5 bil- 
lion, according to the monthly in- 
dustry survey just released by the 
U.S. Department of Commerce. 
Down but slightly from October, 
November sales of both durable and 
nondurable goods represent a con- 
tinuance of the high volume main- 
tained during 1944. 

All of the major industries in the 
durable goods group showed minor 
declines from October with the ex- 
ception of the automobile industry 
which registered a substantial ad- 


A. W. HERRINGTON (left), chairman of Marmon-Herrington Co. and former | vance during the month. 


president of the Society of Automotive Engineers, happily shows his certificate 
of life membership in the organization to Comm. John J. Bergen, USNR (in- 
active), chairman of the executive committee of Gar Wood Industries, Inc., of 
which Herrington is a director. The award was made at the recent SAE con- 


-vention in Detroit. 


tural rubber. Its use with other 
synthetics is being investigated. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


In this case, the rise of 4 percent 
is a continuation of the upward 
movement of the shipments of this 
industry during 1944 and reflects in 
part, it was pointed out, increased 
deliveries of combat and motor ve- 
hicles. 
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If there is one thing that the war has taught car 
dealers, it is that there is real money to be made 
from complete service facilities—that service 
and service-sales, in themselves, can keep you 
going profitably without selling a single new car. 


And we, at General, have seen during the War 
just how important fires have become in the 
service-sales profit picture; have watched hun- 


come to depend for service. 





ripe for replacement with America’s long mile- 
age, Top-Quality Tire . .. The General Tire... 
through the car dealers upon whom they have 


And, as the only tire that has always offered 
car dealers a new car change-over opportunity 
. . . General Tire’s postwar plan will give car 
dealers and salesmen their biggest opportunity 


dreds of leading car dealers as much as double 
their service department’s net profit with The 


General Tire franchise. 


You can count on it... aggressive car dealers 
never again will be content to move just cars. 
They are going to continue to emphasize service. 
Recognizing this, General Tire has ready a tire- 
department sales plan for postwar profit . . . keyed 


to the specific needs of car dealers. 


All America is “quality tire conscious” because 
of wartime rationing. When unrestricted civilian 
production can be resumed, car owners will be 


in history for substantial plus-profit at the time 
of the new car sale. 


Every car that comes into your shop will be a 
prospect for replacement with Generals. Every 
new car you sell can go out on Generals. 


In your postwar set-up, you will want the kind 
of proved profit-opportunity General Tire will 
offer . . . for which complete details will be 
released at the time franchises can be established. 






Among the nondurable, the out- 
standing gains in November, 1944, 
from the preceding November were 
made by the petroleum, paper and 
chemical industries—20, 10 and 5 
percent, respectively. These indus- 
tries are closely associated with war 
activities and their sales reflect 
heavy direct and indirect military 
purchases of such products as gaso- 
line, paperboard containers, sulphur- 
ic acid and explosives. 

The gradual downward trend of 

manufacturers’ inventories contin- 
ued in November. The total value of 
inventories at the end of the month 
is estimated at $17 billion, only 
slightly more than $100 million be- 
low October. The decline was con- 
centrated entirely in the durable 
goods industries. Following the pat- 
tern of the preceding twelve-month 
period, this liquidation occurred in 
the raw materials and goods in proc- 
ess inventories which were reduced 
by $200 million during the month. 
Finished goods inventories, on the 
other hand, increased by about $100 
million. Wholesalers’ inventories re- 
corded practically no change while 
stocks held by retailers were re- 
duced by slightly more than $100 
million. As a result total business 
inventories declined by $250 million 
from October 1944. 
New orders booked by manufac- 
turers in November continued at the 
high October rate, with orders 
placed with durable goods manufac- 
turers showing considerably more 
strength than for the nondurable 
goods. Both the durable and nondur- 
able goods industries participated in 
the increase of 15 percent over No- 
vember, 1943. A striking feature of 
the rise in new orders in recent 
months was that the increase in the 
new business of the nondurable 
goods industries was accompanied 
by a much smaller gain in the deliv- 
eries of these industries, reflecting 
their inability to meet current de- 
mands. ns 


Frazer Sees 
Mechanization 


Saving Farms 


DETROIT. — New and improved 
mechanized equipment to be pro- 
duced by American industry in vol- 
ume after the war will enable the 
family-size farm to compete more 
successfully with large-scale farm- 
ing operations, it was stated here 
last Friday by Joseph W. Frazer, 
chairman of Graham-Paige Motors 
Corp., which will manufacture trac- 
tors and other agricultural tools as 
soon as materials are available. 

“Industry plans low-cost mecha- 
nized tools which will help solve 
the multiplying problems of the 
small farmer not only by saving 
man-hours but also by improving 
the quality of his production,” he 
said. “The family-size farm, the 
backbone of American agriculture 
and an important factor in the 
country’s social development, will 
need greater mechanization to sur- 
vive the competition from increas- 
ing big operators with complete 
labor-saving equipment.” 

Frazer pointed out that less than 
a third of the six million U. S. 
farms are adequately mechanized 
and that although the horse-and- 
mule population is dropping at the 
rate of 300,000 a year, there are 
still 13 million of them on farms 
today. Horse- drawn implements 
must be replaced with economical, 
time-saving and efficient machines, 
he said, if small farms of 100 acres 
and less are to flourish in the post- 
war era. 

Frazer said that Graham-Paige 
will produce special farm equip- 
ment including a rotary tillage im- 
plement and a tractor. Other man- 
ufacturers, he said, have indicated 
they will market one-man balers, 
harvesters, improved combines, me- 
chanical cotton pickers and similar 
equipment designed to aid the 
small farmer. 


Barr Heads Firm 
OREGON CITY, Ore.—Harold Barr 
announces reorganization of the 
Farm Equipment Co. (Ford-Fergu- 
son) in Clackamas county. Barr now 
is president and general manager. 
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New Automobile Tax System 


Proposed in Britain 


LONDON.—(UTPS)—A new sys- 
tem of taxation on automobiles, 
based on the cubic capacity of the 
engine instead of on horsepower, 
was introduced in the Commons 
here recently by Sir John Anderson, 
chancellor of the exchequor. 

The rate will be equal to $4.03% 
(one pound) per 100 cubic centi- 
meters, compared to $5 (25 shillings) 
per horsepower. 

Scheduled to take effect on Jan. 1, 
1946, the system is intended to allow 
world competition by British manu- 
facturers, according to Anderson. 
However, the proposed system will 


only cause a slight drop in the total 
assessment on each automobile. 

Anderson’s proposal will not effect 
the present car license duty or the 
fuel tax. 

The Royal Automobile Club, while 
agreeing that the proposal is an im- 
provement over the present system, 
pointed out that the high rate of 
taxation has not been reduced. 

The auto club and the Automobile 
Assn., the leading British motorist’s 
organizations, have protested that 
the proposal is “unreasonable.” 





All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


These are the unsung heroes of the battlefronts 
. .. the engineer-technicians whose courage, skill 
and sheer ingenuity keeps our mechanized equip- 
ment working and fighting! . 


"Timken Bearing Equipped" mobile machine 
shops and repair units complete with welding 
equipment, drill presses, lathes, auxiliary tools 
and independent electrical generators provide 
them with the means to accomplish repair 
miracles. Mounted on a standard truck chas- 












Roadside Firms Rap 
. ‘Free-Way’ Bill 
ee Pde te Ecol for 


half a dozen or more groups, 
along with a large number of 
individuals, appeared before the 
joint roads and highways com- 
mittee of the Senate and House 
to protest passage of the contro- 
versial “free-way” bill. 

The bill is sponsored by the 
Portland Chamber of Commerce 
and the Oregon Roadside Coun- 
cil. In purchasing rights of way 
for new roads, the state Highway 
Commission would have author- 
ity to buy the right of access and 
thus prevent gasoline stations, 
lunch counters and other com- 
mercial developments from being 
built along the highway. 








WASHINGTON.—Gasoline taxes 
and motor vehicle registration fees, 
collected by all 48 states, are shared 
with their municipalities by 30 
states, though in half a dozen in- 
stances the revenues are shared 
only with certain cities “perform- 
ing county functions.” 

Value of this sharing to mu- 
nicipalities in the 30 states is in- 
dicated by the fact that they re- 
ceived $71,900,000 of so-called 
state “highway user” revenues in 
1942 as compared with the total 
$230,000,000 paid municipalities in 
all 48 states in 1942 as their 
















Pe ey 





sis, they include 50 or more Timken Bearings. 
Timken Bearings, found in large quantities in 
Allied planes, ships, tanks, trucks and guns, are 
speeding the day of final victory. Timken Bear- 
ings withstand the brutal punishment of all-out 
war under every conceivable condition of road 
and load and through meritorious achievement 
have earned the privilege of continuing to serve 
in post-war vehicles when the peace is won. The 
Timken Roller Bearing Company, Canton 6, Ohio. 


States’ ‘Auto Melon’ 


$71,900,000 Goes to Citizens in 30 States 
That Share Revenue 










share of all state-collected mu- 
nicipally shared revenues from 
all sources, according to the 
American Municipal Assn. 


Motor vehicle taxes and fees, 
usually considered together as 
highway user taxes, apply on one 
hand to a number of various fuels 
an doils, and on the other to the 
different kinds of machines and 
drivers, certifications, examina- 
tions, etc. 

The states use two methods in 
sharing motor vehicle revenues 
with their municipalities—percent- 
age of collections and fixed amount 
appropriated. Motor fuel taxes gen- 
erally are shared on a percentage 
of collection basis, but both meth- 
ods are used in the distribution of 
vehicle license fees. 


Municipal shares generally are 
allocated for street, highway and 
bridge construction purposes, 
though in a few states communi- 
ties may use the funds for other 
purposes. Wisconsin and Louisi- 
ana, for example, may use part of 
their share of state motor fuel 
taxes for schools; New York City 
may use part of its share for wel- 
fare purposes; Ohio, Oklahoma 
and Pennsylvania cities may 
place part of their state gas tax 
revenues in their general funds. 

Motor Fuel Taxes—include gaso- 
line, oil and similar levies, shared 
generally by 14 states—Alabama, 
North Carolina, Virginia, Illinois, 
Indiana, Michigan, Ohio, Wiscon- 
sin, Arkansas, Nebraska, Okla- 
homa, California, Oregon and 
Washington; and shared with cer- 
tain cities performing county func- 
tions by five states—New York 
(New York City), Pennsylvania, 
Louisiana (New Orleans as a par- 
ish), Maryland (Baltimore) and 
Colorado (Denver). 


Examples of basis of allocation: 
Alabama, $125,000 by population; 
Illinois, 1/3 of three-cent tax, by 
population; Wisconsin, 20% of net, 
by source of net registration fees; 
Oklahoma, 5% of total collection, 
allotted per capita; Oregon, 5% of 
total collection when it exceeds 
$11,000,000, by population. 

Motor Vehicle Fees—shared gen- 
erally by 17 states — Connecticut, 
Massachusetts, Vermont, Alabama, 
South Carolina, Indiana, Michigan, 
Ohio, Wisconsin, Arkansas, Kansas, 
North Dakota, Oklahoma, Arizona, 
New Mexico, Utah and California; 
and shared with certain cities by 
five states—New York, Maryland, 
Nebraska (to help retire bonds al- 
ready issued), Colorado and Mon- 
tana (Butte receives 50% of resi- 
dents’ fees). 

Examples of basis of allocation: 
Connecticut, $3,000,000 annually 
from state highway fund, shared 
among communities equally; Ala- 
bama, 30% of city collections, by 
number of registrants; Ohio, 25% 
from licenses issued to residents; 
California, 40% of balance after 
state debt reduction, by population. 


R. I. Faces Crisis 


As Tax Net Drops 


PROVIDENCE, R. I.—That new 
state taxes may become an issue 
here was indicated when Gov. J. 
Howard McGrath warned in a spe- 
cial message to the state legislature 
that the state faces a tax yield 
shrinkage of $717,000 this year and 
$2,735,000 next year unless new rev- 
enue sources are found. 

Terming the situation “serious,” 
the governor revealed he had called 
in the state Tax Study Commission, 
headed by Col. Thomas J. Flynn, 
to review the present tax structure 
and make recommendations upon 
which next year’s budget might be 
based. 

Unless the revenue problem is 
solved, Gov. McGrath warned, the 
$4,455,307.48 free surplus accumu- 
lated up to last June 30 will be 
wiped out by June 30, 1946. 


New Firm in Aberdeen 

_ ABERDEEN, Wash.—Pison Serv- 
ice, Inc., has filed articles of incor- 
poration. James Brennen, Dora M. 
Gardner, Donald Leon Estes and An- 
drew Mervic Anderson, all of Aber- 
deen, are owners. 

Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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Mr. Iffley’s Ivory Tower... 


Mr. Iffley is the kind of a man who would 
rather make a phone call than answer a letter, 
listen to a report than read one, play solitaire 
than read a book. 

Mr. Iffley can work in a crowd, think as he 
talks; and prefers people to meat, drink or money. 
But he is hard to reach! He skims over his mail 
unless he knows the signers. He likes magazines 
~—on his library table. He will pass up Bob Hope 
for a bridge game, even with bores. 

If you want to interest Mr. Iffley, the best 
way is to get a friend of his to catch him alone 
sometime, and pass on your proposition. 

Too much trouble? But suppose Mr. Iffley 
is important to you? And remember—he’s no 
curio. About one out of two people are like him 
—extrovert. Fifty percent is a lot to pass up. 


Prrnars we can help. We happen to know 
Mr. Iffley has an Ivory Tower. We know when 
he goes there. And we know a friend who goes 
with him, can carry your message. 

Mr. Iffley goes to his Ivory Tower every 
Sunday morning—usually because there was 
too much fun, or too many people Saturday 
night. And the friend he takes with him is the 
comics section of the Sunday paper. He may not 


see all the Sunday paper, but he’s sure to see the 
comics section. Never misses—like three out of 
four adults who read Sunday newspapers. 

So in the Sunday comics section, you can get 
Mr. Iffley’s interest every Sunday morning when 
he’s quiet, not engaged, or absorbed. You will 
hardly find a better time—or a better way. And 
you can reach everybody in the Iffley family at 
the same time! 


Pickinc out the comics sections of the best 
Sunday papers, of course, could be quite a job— 
if Metropolitan Group hadn’t already done it for 
you ... gathered together forty-three major 
Sunday papers into a single package of more 
than 15,000,000 circulation! This Group takes 
in half the Sunday morning ivory tower sitters in 
the whole country; and the better half, too. It’s 
the greatest extrovert medium in existence. And 
without extra charge, throws in half the better 
introverts! The better-buying half of the families 
in the whole national market—every Sunday. 

This unusual medium for elusive extroverts 
is not costly; is effective (ask for evidence); and 
is convenient (one piece of copy, one order, one 
bill). Any Metropolitan Group representative, 
extrovert or introvert, will give you the details. 


Dallas News 

































The first national newspaper network... M etro po i it an & roup 


Comics Section Advertising in: Baltimore Sun + Boston Globe + Chicago Tribune + Cleveland Plain Dealer + Detroit News * New York News 
Philadelphia Inquirer « Pittsburgh Press « St. Louis Globe-Democrat * Washington Star « Des Moines Register « Milwaukee Journal + Minneapolis Tribune 
St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald + Detroit Free Press « New York Herald Tribune « St. Louis Post-Dispatch * Washington Post 
OPTIONAL: Atlanta Journal ¢ Buffalo Courier-Express ¢ Cincinnati Enquirer ¢ Columbus Dispatch 
New Orleans Times-Picayune-States * Omaha World-Herald + Providence Journal « Rochester Democrat & Chronicle « San Antonio Express 
Springfield Union & Republican « Syracuse Post-Standard * METRO PAciFic: FresnoBee ¢ Long Beach Press-Telegram « Los Angeles Times Oakland Tribune 
Oregon Journal « Sacramento Bee « San Diego Union « San Francisco Chronicle « Seattle Times « Spokane Spokesman-Review « Tacoma News Tribune 


220 F. 42d St., New York 17 « Tribune Tower, Cuicaco 11 * New Center Bldg., DeTrorr 2 « 155 Montgomery St., SAN FRANCISCO 4 


Houston Chronicle 


“ 
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_ An Important 


Statement 
to Every Automobile 
Dealer 





Here you see pictured the annual ~ advanced, most dependable, most 

statement of Nash-Kelvinator. It is comfortable and economical 
| prepared primarily for stockholders automobiles in America: the new 
fi and dealers. Yet it is of importance Nash “600” in the low-priced field... 
to every automobile dealer in America. the new Nash Ambassador in the 
medium-priced field. 

For out of its pages of progress reports, 
technical achievements, tabulations Further . . . 
of assets and liabilities, listings of . This great volume will be distributed 
plants and plant capacity, emerge on the basis of a selective dealer 
these facts... franchise granted to a limited number 


of selected dealers ...insuring more 
profits per dealer in the big sales years 
to come, and the opportunity for 
every Nash dealer to get set for life. 


That the company’s financial statement 
is among the strongest in industry, 
notwithstanding the fact that wartime 


profits have been held to a minimum. 
That is why, to the automotive 


That wartime technical advances and industry and Nash automobile dealers, 
engineering development by Nash the Nash annual statement 
are second to none in private enterprise. can be summed up in three words... 


That Nash production has been “Now . . . it’s Nash.” 


quadrupled since war began. There are afew selective dealer points 


still open. 
That Nash is ready to produce, when . 


peace comes...in volume three times N ASH MOTORS 
reater than its 1941 jai 
& ; P eak two Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 
grect new cars designed to be the most NOW DEVOTED 100% TO WAR WORK 
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44 Sales in N. J. 
Total 2,382 Cars, 
2,411 Trucks 


TRENTON, N. J.—Passenger cars 
sold in New Jersey in 1944 totaled 
2,382 and commercial car sales 
2,411, it was revealed last week by 
Automotive Listings, Inc. 

The following table shows sales 









by months: 
Month Pass. -Comm. 
JOMUREY 6 6s sks s 365 65 
February ...... 252 121 
BE xn Sienvens 211 59 
ROPE 55 bye es 256 92 
| RPP Ea eee 280 104 
SOM iio eave vies 233 159 
WE Aidkéscrewen es 234 217 
PUNE foie. 5 oes 160 381 
September ..... 110 195 
Ooteeet easicses 117 261 
November ...... 82 387 
December ...... 82 370 


TOTALS. .2,382 2,411 
The figures include all vehicles 
sold within New Jersey, both by 
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For Postwar Working Capital 


eee 


Small Business Seeks 
Profits Tax Relief 


CHICAGO. — Amendment of fed- 
eral tax laws to permit small manu- 
facturers to utilize accumulated 
excess profits taxes for working 
capital after the war was urged by 
trustees of the National Small Busi- 
ness Men’s Assn. at the conclusion 
of a two-day meeting here. 

Without such assistance, the as- 
sociation declared, many smaller 
companies now greatly expanded 
through war production will be un- 
able to survive’ the reconversion 
period. In many cases, it noted, the 
withheld money owed to the govern- 
ment’ would be cancelled out by 
losses sustained in resuming civilian 
production. 

“Our plan,” explained Dewitt 
Emery, association president, “is 
merely another way of approaching 
the carry-over and carry-back pro- 


New Jersey dealers and by out-of- 
state dealers, but do not include ve-| ROCKETS READY. High velocity assault rockets, such as the Navy has asked visions of the existing federal tax 
hicles sold by New Jersey dealers | Pontiac Motor to supply, are shown here in their cradles beneath the wing of a| laws. Instead of setting up credits, 


to out-of-the-state buyers. 


Rokers to the rescue 


It takes more than a heavy load to 
stop ingenious American youngsters. 
They'll find a couple of round logs— 
slip them under that dinghy—and in 
no time at all have it high and dry. 
That's the simple principle General 
Motors long has used to ease heavy 
burdens—both in peace and in war. 
Like this: 
* * * 


Sins the earliest days of General 
Motors, its engineers have worked 
continuously to cut down friction 
and multiply power. Not only in cars 
and trucks, but wherever shafts turn 
and wheels roll. 


And one of the short cuts in carrying 
bigger loads at less cost proved to 
lie in the development and expansion 
of the roller bearing. 


Always trying to make more and 
better things for more people, GM 









MAKE VICTORY COMPLETE 


Buy More War Bonds 


engineers speeded up the wheels, and 
incidentally cut the operating costs, 
of many American industries with 
these spinning steel rollers. Auto- 
mobiles, planes, trucks — practically 
every modern form of transportation 
owes something of its speed and 
smoothness to their research in this 
field. 


‘Tike wart, a mechanized war, 
swamped them with a flood of un- 
heard of demands. 


Could they make huge roller bearings 
to take million-pound weights for 
Navy catapults? Could they make a 
little roller bearing fora supercharger 
that would work at 25,000 revolu- 
tions per minute? (Yes, that’s right 
— per minute!) Could they design 
and manufacture roller bearings in 
enormous quantities for fast new 
planes, swift new tanks, new types of 


hotograph.) 





ships? Starting from scratch? 


Yes, they could. And they did. The 
planes in the skies, the convoys on 
the seas, the tank and truck columns 
striking out on land bear witness that 
the great emergency was well met. 


Once more, American techniques 
built up in peacetime proved their 
value in war. 


The nation’s vast reservoir of indus- 
trial skills and knowledge was more 
than ready when the time for action 
came. It was ready because of the 
American way of providing oppor- 
tunity and rewarding the enterprise 
of men who wanted to build a better 
land. 


For the same reason, this skill and 
knowledge will be ready for the great 
job of helping to build the better 
world for which America has worked 
and fought. 


GENERAL Motors 


“VICTORY IS OUR BUSINESS” 


CHEVROLET e PONTIAC « OLDSMOBILE «+ BUICK 
CADILLAC e BODY BY FISHER e FRIGIDAIRE 


GMC TRUCK AND COACH 


Every Sunday Afternoon 
GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 


carrier-based Hellcat. This is one of the first close-up pictures to be released of * : ‘s 
this highly-restricted weapon. (Official U. S. Navy which would be paid by the Treas 





ury in one to five years, we would 
retain the money when it is needed 
and settle up when conditions are 
back to normal.” 


The group also urged that the ex- 
cess profits exemption be increased 
from $10,000 to $20,000 a year in the 
next revenue revision. It was de- 
clared this would increase incentive 
for new small business ventures and 
put smaller companies in a stronger 
financial position to survive post- 
war adjustments. 


Also adopted was a resolution 
calling for elimination of “subsidies, 
preferential loans and other advan- 
tages” now granted to cooperatives. 


OPA Increases 


Ceilings on 5 
Steel Products 


WASHINGTON. — Interim _in- 
creases of $2 to $5 per ton in the 
ceiling prices for five basic steel 
products at the mill level are an- 
nounced by the Office of Price Ad- 
ministration. 


These increases are the first in- 
dustrywide price rises in basic steel 
products since 1939, or two years be- 
fore the beginning of OPA price 
control. They are made on an in- 
terim basis, OPA said, pending the 
completion of a cost study now 
under way. 


The increases are based upon a 
need for adjustment in prices of 
these products that existed before 
labor wage adjustments became 
effective on Dec. 30, 1944, OPA said. 


Labor costs used in determining 
the price increases were based on 
wage rates in effect prior to the Dec. 
30 wage adjustment. 


The increases, which become 
effective as of January 11, 1945, are 
as follows: 

1.—Hot rolled carbon plates pro- 
duced to sheared mill or universal 
mill width and length tolerances, 
10 cents per 100 pounds; 2.—Hot 
rolled carbon steel sheets, 10 cents 
per 100 pounds; 3.—Galvanized 
sheets, roofing and siding, 15 cents 
per 100 pounds; 4.—Rails, all types 
and grades, $3 per gross ton; 5.— 
Nails and staples, other than gal- 
vanized, 25 cents per 100 pounds. 





R. I. Jurisdiction 
In Gouge Suit 
Cases Upheld 


_ PROVIDENCE, R. I.—In a case 
involving an alleged over-ceiling 
sale of a used car, Presiding Justice 
Jeremiah E. O’Connell of the state 
Superior Court handed down a rul- 
ing here upholding the right of 
state courts to entertain triple- 
damage suits brought under the 
— Emergency Price Control 
ct. 

The issue arose on a demurrer 
filed by Philip B. Goldberg, as 
counsel for Harry Katt of this city, 
who was sued by Alfred Testa, also 
of Providence, to recover tripi: 
damages for $210 he claimed Katt 
charged him over the ceiling price 
for a used car. 

Judge O’Connell overruled the 
demurrer. The case was in Superior 
Court on Katt’s appeal from Sixth 
District Court, where Judge John P. 
Cooney jr., by agreement awarded 
Testa triple damages, and also 
overruled the demurrer, which was 
first filed there. 

Goldberg contended that if there 
was a cause of action, the case 
should be tried before the Federal 
Court, because the statute is penal 
in nature and therefore, he claimed, 
not enforceable by a state court. 

Declaring that none of the Rhode 
Island emergency enactments deal 
with automobiles or price control, 
Goldberg contended that not until 
there is such action can it be said 
that there has been any price con- 
trol enactment in Rhode Island or 
that any person can get such relief 
in the state courts. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 
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Squeeze Also Hits Tools... 


WPB Freezes Output 
Of Peace Machinery 


WASHINGTON.—The War Pro- 
duction Board abruptly halted pro- 
duction of machinery and equip- 
ment for postwar civilian manufac- 
turing last week, striking a blow to 
manufacturers who hoped to pre- 
pare for reconversion by the time 
Germany fell. 


Meanwhile, WPB tightened the 
distribution of machine tools on un- 
rated orders to increase the flow of 
the critical equipment to war re- 
quirements. In an amendment to 
the tool order, the WPB ordered 
machine tool builders first to meet 
required delivery dates on rated or- 
ders before scheduling any unrated 
orders. 


Since last summer, manufac- 
turers have been able to get de- 
livery on peacetime machinery 
when its production did not inter- 
fere with the war effort. Although 
manufacturers may ‘still place 
nonpriority orders for machin- 
ery, the WPB action prevents 
machinery builders from filling 
the orders or delivering the equip- 
ment. 


The backlog of machine tool or- 
ders on Dec. 31 was $260,501,000, of 
which $200,000,000 represented rated 
commitments, tools division offi- 
cials said. At the current rate of 
shipments, 5% months will be re- 
quired to ship the rated orders, and 
few unrated orders will be delivered 
under these circumstances. 


Delivery schedules established for 
February and March are not affect- 
ed by the latest amendment, tools 
division representatives pointed out. 
However, diversions to insure de- 
livery of war requirements will con- 
tinue to be made wherever neces- 
sary, they emphasized. 

WPB urged machine tool builders 
to advise all customers whose re- 
quirements are for war-related ac- 
tivities to apply immediately for 
priorities assistance if unable to ob- 
tain delivery on time without rat- 
ings. 

Machine tool shipments during 
December, 1944, by 199 firms re- 


Mo. Auto Club 
Maps Postwar 


Safety Program 


ST. LOUIS.—The board of gov- 
ernors of the Automobile Club of 
Missouri meeting here has unani- 
mously asked the Missouri legisla- 
ture, now in session, to adopt a 
three-way legislative program to 
offset a forecast of a postwar traffic 
death toll of 80,000 persons annually. 

The measures, which will be 
drawn up by the club’s legislative 
experts, will provide for an adequate 
standard drivers’ license law, a 
financial responsibility law similar 
to those in 38 other states, and a 
revision of the motor vehicle laws to 
meet modern driving conditions. 

John C. Tobin, a vice president of 
the organization, introduced the fol- 





lowing resolution, unanimously 
adopted, on which the bills are 
predicated: 


“Increase in traffic accidents caus- 
ing loss of life and injury is a major 
public problem, that a successful 
program of accident prevention de- 
pends upon adequate laws to con- 
trol persons whose carelessness and 
neglect are the cause of accidents, 
and that such control cannot be ob- 
tained without reasonable traffic 
regulations, without reasonable con- 
trol over operators privileged to 
drive, and without control of their 
liability to compensate aggrieved 
parties who may be killed or in- 
jured.” 


PCA Names Hock 


Chief of Traffic 
WASHINGTON.—A. F. Hock, for- 
mer Chrysler sales executive, has 
joined Pennsylvania - Central Air- 
lines to fill the newly created posi- 
tion of general traffic manager, it 
was announced last week by J. J. 
O’Donovan, vice president of PCA. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
baek cover) will solve your problem. 





porting to the War Production 
Board, increased 1.4 percent to 
$36,782,000, over November valua- 
tions of $36,277,000, WPB’s tools 
division reported, 


Total orders received during De- 
cember amounted to $65,009,000. Net 
new orders (total orders less can- 
cellations) increased 5.8 percent 
during December, or $3,399,000 over 
November figures, officials reported. 

The backlog of unfilled orders 
showed an increase to $260,501,000, 
gaining 10.7 percent over Novem- 
ber’s unfilled orders. Export or un- 
rated orders represented less than 
half of this backlog, tools division 
officials said. 

Maintenance of current shipment 
rates will require approximately 
seven months to fill orders on hand 
at the end of 1944, WPB indicated. 


Pacific Optimist |Plan to Link Pacific Coast 
With Alcan Road Urged 


Chrysler Distributor on Guam 
Sees Postwar Boom 

DETROIT.—Guam, scene of sav- 
age fighting in the South Pacific 
theater and still in the area of 
American-Japanese action, never- 
theless is able to find reason for 
optimism, as witness a letter re- 
ceived by C. B. Thomas, president 
of the Chrysler export division. 


Written by Pedro Martinez, 
Chrysler distributor for Guam since 
1921, the letter requests that his dis- 
tributor’s contract be renewed “to 
take effect immediately.” 


Martinez wrote that he is in good 
health, although “really happy and 
thankful to be alive.” His optimism 
extends to the belief that the post- 
war period will be productive of 
better business than he has ever en- 
joyed in the past. 


Paxton Names Badger 

OMAHA,.—Appointment of George 
T. Badger, of Chicago, as chief sales 
engineer of the Paxton Diesel Engi- 
neering Co., newly-formed subsidi- 
ary of the Paxton-Mitchell Co. here, 
is announced by James L. Paxton jr., 
president of both companies. 


SEATTLE.—An appropriation of 
$15,000,000 to build an extension of 
the Pacific highway that will form 
a connecting link to the Alcan 
highway will be asked in a bill by 
Senator Magnusson, congressman 
from this district. 

The proposed link, if the project 
wins congressional approval, would 
likely extend from Prince George 
to Teslin, located on the Alcan 
highway in Yukon territory in Can- 
ada, for a distance of 700 miles. 

The highway is proposed as an 
early postwar project. 

Automobile dealers here have en- 
dorsed the highway, indicating that 
the project would become a mecca 
for tourist travel in the northwest, 
as well as opening a hinterland 
with great potential mineral and 
other resources. 

In speaking of the Alcan high- 
way, J. Lonce Rumble, manager of 
the Toronto Retail Truck branch 
of General Motors of Canada, who 





organized the Alaska Highways 
Transportation System, forecast lit- 
tle prospect of paving the road. 

The 130 million dollar Alaska 
highway is today a better road 
than the Ferguson highway in On- 
tario was over its entire length 
when first opened for traffic, ac- 
cording to Rumble. 


Rumble pointed out that the 
Alaska highway was built in the 
first place to supply airplanes. “It 
is impossible to have an airline 
without access to it by road, and 
that is the first responsibility of 
the Alaska highway,” he said. 

The highway brings the whole 
continent closer to Behring Straits, 
and a tunnel may some day con- 
nect North America and Asia there, 
according to Rumble. Maximum 
depths of the strait is only 28 feet, 
and surveys made in 1870 showed 
that the tunnel project is a feasible 
one. 


E. A. LABORATORIES, Inc., BROOKLYN, N. Y. Makers of Automotive, Aviation, Bicycle and Marine Appliances 
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Arkansas Union Regulation 
Looms as Bitter Issue 


LITTLE ROCK, Ark.—State, reg- 
ulation of labor unions is looming 
as one of the most controversial 
issues of the 1945 legislative ses- 
sion here, despite efforts by Gov. 
Ben T. Laney to follow a “middle- 
of-the-road” course. 

Through a bill introduced by 
Senator Clyde E. Byrd, of El Do- 
rado, union labor is seeking to re- 
peal the state’s so-called “anti- 
violence” law of 1943, which pro- 
hibits “any person by the use of 
force or violence, or threat of the 
use of violence, to prevent or at- 
tempt to prevent any person from 
engaging in any lawful vocation in 
this state.” Violations can be pun- 
ished by jail terms. The act has 
been upheld by the State Supreme 
Court. 

In introducing the repealer, Sen- 
ator Byrd said he feared the “anti- 
violence” law might affect produc- 
tion of war materials. The 1943 law, 
together with a state constitutional 
amendment outlawing the closed 
shop which was adopted at the No- 





vember election, may cause a seri- 
ous union labor shortage in the 
state, he said. 

Meanwhile, it was announced 
that an enabling act establishing 
penalties for violation of the closed- 
shop ban amendment would be in- 
troduced in the legislature. 
Governor Laney told a press con- 
ference he did not believe an en- 
abling act would be necessary to 
effectuate the mandate of voters 
who approved the anti-closed shop 
amendment. The amendment’s 
sponsors announced, however, they 
would introduce a bill to make the 
amendment effective but penalties 
would be civil and not criminal. 

“This is a highly controversial 
question and during the wartime 
emergency is no time for such a 
question to be agitated,” Governor 
Laney said. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 


- Rail Trailers 


RRs Seek Auto Units 


To House Crews 


ELKHART, Ind.—American rail- 
roads are planning to replace old- 
fashioned boxcar living quarters 
used for section crews with new and 
modern automobile housé trailers. 

Negotiations are now under way 
between several of the large West- 
ern railroads and the Schult Corp. 
here for modern automobile house 
trailers to be used for housing and 
transporting section gangs from 
one job to another. The trailers will 
not be equipped with flanged wheels 
for operation on rails, but will have 
standard pneumatic tires and will 
be operated on highways. 

In addition to toilet and ktichen 
facilities each trailer will contain 
sleeping quarters for four em- 
ployees. 


Wash. Picks Chairman 


For U.S. Brake Drive 


YAKIMA, WASH.—Law enforce- 
ment and auto brake specialists met 
here for discussions concerning the 
planned national brake check pro- 
gram. Police Chief Herbert D. Min- 
sey is state chairman of the drive. 





NEW YORK.—Asserting that the 
nation’s 200,000 separate local gov- 
ernments and their subdivisions 
have “an urgent need now” for sup- 
plies and equipment no longer nec- 
essary to the war effort, the United 
States Conference of Mayors has 
submitted a report to the Surplus 
Property Board by which the lo- 
calities might take advantage of 
their priority in obtaining federal 
war surpluses. 

“From day to day,” the report 
said, citing one phase of the prob- 
lem, “relatively small quantities of 
relatively few commodities, not 
available in the open market but 
obtainable as surplus property, are 
required to avert breakdowns in 
sewage and garbage disposal, pol- 
lice and fire protection, public 
health and other vital services. 

‘If information is not made 
readily available, such surplus 
property might as_ well be 
dumped. Despite the urgency, no 
channels of information about 


With a half million more circulation than the next publication 
Farm Journat is the largest of all rural magazines. 


COMPARATIVE CIRCULATIONS, 


Fanm JOURNAL . .'. .. .« 
Country Gentleman . . 
Capper’s Farmer . . . 


Succeseful Farming. . . . . . « ~ 


*Latest A. B. 


C, statements 


1944* 


- »- 2,587,097 

- 2,023,353 
- - 1,235,338 
1,136,550 





Let rural customers know you have what they want. Stock and display 
these products advertised in current issues of FARM JOURNAL. 


A. C. SPARK PLUGS & FUEL PUMPS 
ALCOA ALUMINUM 
ALLIS-CHALMERS MFG. CO, 


ARMCO STEEL 


BORG-WARNER PRODUCTS 
BOWES AUTOMOTIVE PRODUCTS 
BRIGGS & STRATTON 

GASOLINE ENGINES 
J. 1. CASE EQUIPMENT 


CASITE 


CATERPILLAR DIESEL TRACTORS 
CHAMPION SPARK PLUGS 


CHEVROLET 


CHEVROLET TRUCKS 


CHRYSLER 


CONSOLIDATED VULTEE AIRCRAFT 
CONTINENTAL MOTORS 





DELCO BATTERIES 
DODGE 

DODGE TRUCKS 
ETHYL 

EXIDE BATTERIES 


FIRESTONE TIRES 
FORD-FERGUSON 
FORD TRUCKS 


G. M. DIESEL 
G. M. TRUCKS 
GOODRICH TIRES 


GOODYEAR TIRES 


GRAHAM-PAIGE 


The two and a half million circulation of Farm JourNAL makes 
it one of the “Big Four” general magazines—with Life, 
Saturday Evening Post and Collier’s. Farm Journat is the 


ONE that covers the rural market. 


GRAHAM PATTERSON, Publisher 
Washington Square, PHILADELPHIA 5 


JOHN DEERE FARM EQUIPMENT 


FAIRBANKS-MORSE MOTORS 


GENERAL ELECTRIC 


INTERNATIONAL HARVESTER 


LOOSITE 


MOBILGAS & MOBILOIL 


NASH 


OLIVER FARM EQUIPMENT 


PHILCO PRODUCTS 
PLYMOUTH 

RCA PRODUCTS 
SILOO 

STUDEBAKER 
TEXACO PRODUCTS 
U. S. RUBBER TIRES 
U. S. STEEL 


TRACTORS 


VAN DER HORST PORUS-KROME 


WEED CHAINS 


WESTINGHOUSE PRODUCTS 
WILLARD STORAGE BATTERIES 


WISCONSIN MOTOR CORP 


ZENITH RADIOS 





Cities Ask Surplus Aid 


Need, But Cannot Get, Excess U. S. Supplies to Avert 
Utility Breakdowns, Mayors Declare 









such requirements have yet been 
developed.” 

Mayor LaGuardia, as president of 
the conference, which represents 
the nation’s 200 largest cities, made 
the report public at City Hall here. 
Calling attention to the preference 
granted to public agencies by the 
surplus property act of 1944, the 
mayor emphasized: 

“Congress does not expect the 
cities to compete with secondhand 
or junk dealers, speculators, pro- 
fessional liquidators or auctioneers, 
in obtaining needed supplies and 
equipment.” 

Major recommendations were 
for a government division to be 
set up in the board, distribution 
of property on the basis of need 
and direct dealing with the 
Treasury, Reconstruction Finance 
Corp. and War Food Administra- 
tion as disposal agencies. 

It was observed that local gov- 
ernments’ purchasing laws make it 
difficult for .most of them to buy 
federal surpluses under current 
regulations. The cities advocated “a 
surplus property disposal banking 
system, similar to ration banking,” 
by which local governments would 
in effect redeem certificates instead 
of buying property. 

Under this plan, local govern- 
ments registered with the War Pro- 
duction Board’s Office of Civilian 
Requirements would receive quar- 
terly allotments of disposal certifi- 
cates in proportion to value of 
available surpluses. 

The report criticized the pres- 
ent law and plans on several 
counts. Scoring the method of an- 
nouncing surpluses, it said “a 
machine-tabulated Treasury re- 
gional list of available surplus 
property, even at this early stage, 
is approximately one and a half 
feet square and one foot thick, 
and a new one comes off the 
machines about every ten days.” 

It was further declared that dis- 
posal agencies’ “unrealistic pricing 
policies” fail to take into account 
unusual overhead, transportation 
costs, breakage, latent defects and 
obsolescence in the acquisition of 
surpluses. The Mayors argued that 
“much surplus property ultimately 
will be sold at no more than 15 to 
20 percent of the sale value pres- 
ently fixed,” and asserted: 

“Only a very substantial dis- 
count from present prices would 
justify local governments’ surplus 
property acquisition.” 


Illinois Auto Investigator 
SPRINGFIELD, Ill.—Secretary of 
State Edward J. Barrett appointed 


Benjamin O. Cooper, of E. St. Louis, 
as chief investigator of the automo- 
bile department. 





.NOW IN PRODUCTION on self-lub- 
ricating cored and solid bar units up 
to 95 pounds in weight, Chrysler Corp. 
has announced an expanded bar stock 
size list on_ its Oilite Bronze and _ fer- 
rous base Super-Oilite. Merva Wilson, 
above, is shown with some of the giant 
Oilite units, many of which are the lat- 
est in large size cored and solid bars. 
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Little Opposition Seen... 


States Spur Measures 


To Boost Jobless Aid 


NEW YORK.—Bills to liberalize 
unemployment coinpensation laws 
are pending in virtually all of the 
state legislatures now in session, 
with indications that such measures 
will be widely enacted. 

Recommendations for such action 
have been given by the governors 
of New York, Connecticut, Mary- 
land, South Dakota, Massachusetts, 
Montana, New Jersey, Illinois, In- 
diana, Iowa, California, Oregon, 
Washington and Delaware. 

Most of the governors who made 
definite recommendations limited 
their support to proposals for in- 
creased benefit payments or longer 
benefit periods, or both. With state 
unemployment compensation re- 
serve funds currently bulging as a 
result of steady wartime employ- 
ment, there appears to be little op- 
position to this form of liberaliza- 
tion, although it may eventually 
lead to increased tax levies on em- 
ployers if the funds are drained by 
a postwar employment slump. 

Broadened Scope Fought 

Expected to arouse more opposi- 
tion are proposals for broadening 
the scope of unemployment compen- 
sation to include all employers, in- 
stead of only those employing more 
than four or eight or other numbers 
specified under present laws in the 
various states. In at least one in- 
stance—California—such a proposal 
has gubernatorial backing. It is also 
being pressed in many other states, 
but is regarded as likely to be 
strongly opposed by small mer- 
chants and other small employers 
who already are nearly strangled 


with government red tape and taxes. | 


In addition to proposals for liber- 
alization of unemployment compen- 
sation laws, the so-called merit rat- 
ing, under which the unemployment 
insurance tax is varied so as to re- 
ward the maintenance of stable em- 
ployment levels, is being raised as 
an issue in a number of states. Such 
a system, in one form or another, is 
already operative in three-quarters 
of the states. 

Gov. Dewey, of New York, has 
urged that state’s legislature to 
consider such a step and other 
states which do not already have 
the system will consider it. Or- 
ganized labor is opposing these 
moves toward extension of merit 
rating, as well as seeking its re- 
peal in some states where it 
already is in effect. ‘ 

Also appearing in a number of 
states are bills to broaden social se- 
curity to include compensation for 
loss of wages due to illness as well 
as unemployment. Rhode Island is 
the only state which now has such 
a statute. That state and several 
others are further considering pro- 
posals for compulsory state hos- 
pitalization insurance laws, to be 
financed either wholly or partially 
by employer contributions. In sev- 
eral instances such proposals are re- 
ceiving gubernatorial support. 

Progress Seen This Year 

Although the trend toward liber- 
alization of unemployment compen- 
sation and other social security 
laws is by no means new, having 
been steadily progressing ever since 
the inception of such laws, the 
movement appears likely to make 
more rapid progress this year in the 
states than heretofore. A significant 
factor in this development is fear 
on the part of state officials that the 
federal government will move fur- 
ther into the field, or take it over 
entirely, if the states themselves do 
not act. 

The current-year legislatures 
have been urged by the Council of 
State Governments to revise their 
unemployment compensation laws 
to bring payments up to a maxi- 
mum of $20 a week for a maximum 
of 26 weeks. 


The council also has suggested 
that each state consider whether 
effective administration will per- 
mit extending coverage to em- 
ployes of small business concerns 
—those employing less than four 
or eight workers, as the case may 
be from state to state—and will 
permit the amending of state laws 
to supplement any action Con- 
gress may take with respect to the 
extension of the federal unem- 
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ployment tax act to small employ- 
ers. Consideration also should be 
given, the council said, to the cov- 
erage of major groups in agricul- 
tural processing industries and to 
maritime workers. 


Thirty-one states have reduced 
their waiting periods for unemploy- 
ment compensation to one week, 
and a substantial number already 
have raised benefit payments by as 
much as $5 since the start of the 
war, according to the council, which 
pointed out that a maximum weekly 
benefit payment of $20 or more is 
now provided in nine states—Cali- 
fornia, Illinois, Maryland, Michigan, 
Minnesota, Utah, Wisconsin, Wyo- 
ming and Connecticut; maximum 
weekly benefits of $15 are provided 
by 21 states, with 14 states having 
$18 as their maximum weekly 
payments. - 








JAMES SESSIONS paints his impression of Borg-Warner’s 
Ingersoll plant at Kalamazoo. Here, where furnaces are 
made in peacetime, Borg-Warner-designed amphibian 
*“Beachbusters”’ are now built by mass production methods. 










CLUTCH SPRINGS 


FLUID COUPLINGS +» CARBURETORS 


Partners with the automotive 
industry from the start, Borg- 
Warner supplies these and 
other essential parts... 





LT. COL. E. L. LOVE, AAF, plant representative at Dodge Chicago plant, 


last week made his first visit to Dodge 
manufacturing operations on vital ee of the B-29 engines being con- 
ducted there. Accompanied on his tour by Lt. Col. G. M. Sudgen, AAF, chief of 
production, Central Procurement district, and Lt. Col. J. A. Thompson, AAF, 
plant representative, Chrysler Corp., Detroit plants, Col. Love was escorted 
along the oh ees owe line by Otto W. Franke, general works manager. Col. Love 
revealed that letters from the fighting fronts show that “‘the boys are very 


happy with the engines we have in the B-29s.’’ 
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OPA Seeking 
Test in Truck 
Ceiling Case 


FARGO, N. D.—(UTPS)—Nation- 
al attention has been centered on 
the case of Ed Goebel, of Goebel 
Motors, Inc., of Grand Forks, N. D., 
because it is the first of its kind to 
be tried before a federal court in 
this section of the country. 

OPA attorneys moved in U. S. 
District Court that either a jury 
decision given in December be set 
aside and treble charges be as- 
sessed against the defendants in a 
truck ceiling price case, or that a 
new trial be granted. 

The jury had returned a verdict 
directing the firm to pay the U. S. 
Treasury the sum of $2,248.83, the 
amount of the overcharge. 

OPA Attorney James E. Eriksson 
made his motion on the grounds 
that the court had erred in denying 


Main plant in Detroit to inspect | the plaintiff’s motion for a verdict 


of treble charges and erred again 
when it instructed the jury it could 
return a verdict assessing any sum 
between the actual overcharge and 
three times the overcharge. 





The appliances that make your 
home more livable . . . the auto- 
mobile, airplane or boat that 
transports you .. . the food you 
eat . . . all bring Borg-Warner 







Almost every American 
henefits every day 
Jrom the products of 









“design it better—make it better.” 

Perhaps this explains why Borg- 
Warner has, for years, been privi- 
leged to work with other indus- 
tries in developing ever better 






TRANSMISSIONS + TRANSFER GEARS 
OVERDRIVES + SYNCHRONIZERS + CLUTCHES 





UNIVERSAL JOINTS AND DRIVE SHAFTS 






RADIATORS + TAPERED WHEEL DISCS 





into your life. 

For, in peacetime, this com- 
pany makes a truly astounding 
variety of essential products. And 
no matter what the product, 
Borg-Warner engineers are guided 
by this one basic principle: 


products at ever lower cost. 

When America’s production 
genius need no longer be concen- 
trated on war needs, Borg-Warner 
will again work hand in hand with 
your industry in turning out the 
products of peace. 


Peacetime makers of essential operating parts for the automotive, aviation, marine and farm implement industries, 


and of Norge home appliances . . . these units which form the Borg- Warner Corporation are today devoted exclusively to the 
needs of war: BORG & BECK * BORG-WARNER INTERNATIONAL * BORG WARNER SERVICE PARTS * B-W SUPERCHARGERS, INC. * CALUMET STEEL * 
DETROIT GEAR AIRCRAFT PARTS * DETROIT VAPOR STOVE + INGERSOLL STEEL & DISC * LONG * MARBON * MARVEL-SCHEBLER CARBURETER * 
MECHANICS UNIVERSAL JOINT * MORSE CHAIN « NORGE * NORGE MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD CLUTCH e SPRING DIVISION * 


WARNER AUTOMOTIVE PARTS * WARNER GEAR 
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Canadian Auto Wholesalers 
Plan Convention March 5-7 


MONTREAL. — The Canadian 
Automotive Wholesalers Assn. will 
hold their annual convention at the 
Mount Royal Hotel on March 5-7, 
it has been learned from automo- 
tive firms here who will participate. 

It is understood that conference 
exhibits will be allowed in the form 
of literature of companies repre- 
sented. Exhibits of mercantile prod- 
ucts will not be shown in the booths 
reserved by these companies. It is 
learned that all the prominent auto- 
parts wholesalers in the United 
States have not only secured booth 
space but will be well represented 
with trade literature in these ex- 
hibits. 

S. Boyd Millen, secretary of the 
firm of John Millen & Son, Ltd., said 
that he understood that for some 
weeks the association had freely 
circulated convention literature 
both in Canada and the United 
States in its effort to have a large 
representation at the forthcoming 
convention. 

The Canadian association is an 
important one in the automotive life 





of Canada and is closely allied with 
both the NSPA and the MEWA. 

The CAWA is a national body 
with head offices in Ottawa. It has 
from 80 to 100 firms and their 
branch houses as members. The as- 
sociation extends across Canada 
and has four territorial divisions. 
Corliss Keyes, Ottawa, is president 
and L. M. Pannelton is secretary of 
the national body. 


Navy Promotes Cashin, 


Former Brunner Agent 

DEL MONTE, Calif.—William M. 
Cashin, U.S.N.R., now stationed at 
the Naval Training School here as 
commanding officer, has been ele- 
vated from lieutenant-commander 
to commander. 

Prior to his enlistment in 1942, he 
was for 19 years the New England 
representative of the Brunner Mfg. 
Co., manufacturers of air com- 
pressors and refrigerating equip- 
ment. 


There are profit-makin op: ortunities 
in AN Want Ads. See inside back-cover. 


NAVIGATORS 


AUTOMOBILE DRIVERS 


need Clear Vision! 


and 





The Sextant is a high precision optical instrument. 


Its high-quality glass lenses, ground and polished, 


provide the clearest vision for navigators. 


Clearer vision, through glass, also is vitally essential to 
automobile drivers. That’s an important reason to standardize 


on Libbey-Owens: Ford Clear Vision, Hi-Test Safety Plate Glass 










Get-Together 


Memphis Dealer Holds 
Staff Parley 


MEMPHIS.—The importance of 
obtaining parts and mechanics 
was the theme of the annual staff 
meeting of Hull-Dobbs (Ford) here. 
The 1945 outlook was discussed by 
the manager, parts managers and 
office managers, H. H. Hull, J. K. 
Dobbs, and Oscar Oakley, vice- 
president and general manager, led 
the discussion. 


Among the guests were Tom 
O’Neill and Phil Boykin, manager 
and assistant manager of the Mem- 
phis Ford branch; I. H. Williams, 
executive vice-president of the 
Union and Plants National Bank & 
Trust Co.; Leslie Thornton, vice- 
president of the National Bank of 
Commerce, Allen and D. Fisher, 
Fisher Insurance Firm; Lee P. 
Learned, president of Clover Farm 
Dairy; W. H. Mathews, president of 
Forrest Products Chemical Co., and 
H. B. Jackson, vice-president of the 
Fred Jones Co., Oklahoma City. 


B.C. Station Changes Name 


VANCOUVER, B. C.—The name of 
Steveston Service Station, Steveston, 
B. C., has now been officially changed 
to Steveston Motors. 


f 







WPB Warns of More Boosts... 


|1945 Truck Schedules 


Top 1944 Total Output 


DETROIT.—This year’s civilian 
and military requirements for trucks 
will be even greater than 1944 total 
production, according to informa- 
tion presented to the War Produc- 
tion Board’s new heavy-truck labor 
advisory committee by WPB officials 
and the armed forces. 

Tentative schedules for 1945 call 
for the production of 869,212 trucks 
of all types in 1945, as contrasted 
with the 743,750 (excluding half- 
trucks and armored cars), which 


Reo Depicts 41 Years 


Of Growth in Calendar 


LANSING. — Entering its forty- 
first year, Reo Motors, Inc., has 
issued a calendar based on the 
theme, “41-Years of Growing with 
America.” 

The calendar attempts to depict 
the new and the old in commercial 
transportation. 





all around, in your postwar models. For this glass is ground 


- 
Py iad 


Libbey-Owens:Ford uses. 


aid to safer motoring. 


and polished to provide clearer vision and maximum 
freedom from annoying distortion. It’s safer glass too, 


because of the super-tough plastic interlayer that 


Give your future customers this important 


It’s a highly mer- 


chandisable sales feature! Libbey-Owens: 
Ford Glass Company, 4425 Nicholas 


Building, ‘Toledo 3, Ohio. 


LIBBEY> OWENS - FORD 
a Guat Name in GLASS 


were produced in 1944, the WPB 
said. 

At a recent meeting, the heavy- 
truck labor advisory committee was 
given the following breakdown of 
military and civilian truck produc- 
tion, with the warning that sched- 
ules for 1945 are still subject to fur- 
ther increases: 








1944 1945 
Actual Schedule 
Light Trucks 247,113 296,985 
Medium Trucks 175,370 184,436 
Light-Heavy 
Trucks 256,185 322,734 
Heavy-Heavy 
Trucks 65,082 65,057 
TOTAL 743,570 869,212 
Hiland G. Batcheller, chief of 


operations of WPB, informed the 
labor advisory committee that, in 
order to clarify production needs 
and problems in particular regions 
of the country, WPB is now com- 
piling monthly reports on produc- 
tion of trucks and other critical war 
materials. 

Other WPB officials praised the 
efforts of labor and management 
in truck and truck component 
plants during 1944, emphasizing 
that in December the number of 


light-heavy trucks produced was ‘ 


2,000 above the annual peacetime 
output, and the number of heavy- 
heavy trucks was 400 above the 
peacetime peak. However, the 
WPB officials stressed that even 
greater levels of output must be 
achieved in 1945, because of the 
increased tempo of military oper- 
ations. 

Representatives of the labor com- 
mittee joined with WPB officials in 


agreement that truck production | 
can be increased through regular | 
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consultation with the heavy-truck 


labor advisory committee and other 
labor advisory committees 


vehicles. 

The advisory committee expressed 
the following views on factors affect- 
ing maximum output of heavy-heavy 
trucks: 

1. No manpower shortage exists in 
the truck assembly plants. This gen- 
eralization does not include the spe- 
cial case of foundries and forge 
shops, which produce basic compo- 
nent parts for trucks. A severe man- 
power shortage exists in many foun- 
dries, especially in the case of un- 
skilled workers. 

2. Among obstacles interfering 
with heavy-truck production are 
layoffs, temporary shutdowns and 
poor utilization of manpower in 
some plants, as well as absen- 
teeism. 

3. Plants achieving maximum 
truck production are those in which 
good relations prevail between man- 
agement and labor. Where joint 
labor-management cooperation is 
possible, the advisory committee 
members said, labor has been suc- 
cessful in keeping workers on the 

job and in explaining the need to 
work overtime and Sundays. 

4. Greatest heavy-truck output 


will require these steps, in the opin- | 


ion of the labor representatives: 


Full utilization of existing plant | 
facilities; no idle machines in fac- 7 
tories in which workers are waiting 7 


around for work; use of sub-con- 
tractors to supplement home plant 
facilities—not to take their place; a 
seven-day week in critical sections 


of a plant to insure continuous oper- | 


ations on assembly lines. 

Also, no usable foundry should | 
lie idle for want of contracts; bet- 
ter planning and early placement 
of orders with suppliers of com- 
ponent parts; plants that are 
holding back war production in 
favor of production for post war 
must be checked; elimination of 
retiming of jobs at the expense of 
the workers when they speed up 
production; management must be 
urged to shoot at maximum rather 
than minimum figures; improve- 
ments in labor relations in some 
plants; clear cut information to 
workers regarding the schedules 
which have to be met. 

WPB officials said that they would 
give consideration to calling meet- 
ings of labor representatives from 
plants making storage batteries, 
engines and electrical accessories. 
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Immediate Action is Urged 
For Better Access Roads 


WASHINGTON.—An urgent need 
for the construction, improvement 
and maintenance of access roads 
and truck trails to sources of criti- 
cal and strategic minerals and 
metals, coal, oil, and forest products 
was revealed here last week by Sen- 
ator James G. Scrugham, Nevada, 
chairman of the subcommittee on 
mining and minerals industry of the 
Senate Special Committee on Small 
Business. 

Senator Scrugham declared it 
to be “a matter of immediate 
concern” that only $2,000,000, or 

less, remain of previous authori- 
zations totaling $27,500,000 for ac- 
cess roads to sources of raw ma- 
terials under the Defense High- 
way Act of 1941, whereas present 
estimates indicate a total of $12,- 
000,000 may be needed for this 
work during the calendar year 
1945. 

The information on which he 
based his statement, the Senator 
said, came from responses to recent 
inquiries made of the various Fed- 
eral Government agencies respon- 
sible for the production of raw ma- 
terials. 

Senator Scrugham pointed out 
that during the past three years 
some $25,500,000 of federal funds 
have been expended for the con- 
struction and maintenance of ac- 
cess roads to sources of raw mate- 
rials when such materials and the 
projects themselves have been cer- 
tified as important to the war pro- 
gram by the War Production Board. 
Information secured by the sub- 
committee shows that vital raw ma- 
terials have been made accessible 
at approximately the following 
costs to the government: Critical 
and strategic minerals and metals, 
$10,250,000; coal, $3,000,000; petro- 
leum, $750,000; and forest products, 


“If military and essential civil- 
ian requirements are to be met, 
further raw material shortages 
must be avoided,” said the Nevada 
Senator. “It is imperative, to the 
point of urgency, that roads and 
truck trails be constructed to new 
timber tracts and sawmill loca- 
tions, coal stripping operations, 
oil wells, and deposits of critical 
and strategic minerals and metals. 
It is equally essential that an in- 
creasing number of projects for 
the maintenance of access roads, 
including snow removal, be 
financed from federal funds. 

“In addition to the accessibility 
problem, serious transportation dif- 


ficulties caused by the critical short- 
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Studebaker Names 
Stevens, Bender 
To Regional Posts 


SOUTH BEND, IND.—Appoint- 
ment of William H. Stevens as 
manager of Studebaker Corp.’s At- 
lanta sales region 
was announced 
last week by K. 
B. Elliott, vice- 
president in 
charge of sales. 

Stevens suc- 
ceeds Paul R. 


R. B. Bender 


Davis, who was 
recently elevated 
to the post of 
general sales 
manager of the 
var 

e same 
ee a Melt a 
vealed that R. B. Bender would 
take over Stevens’ former post in 
Cleveland as acting regional man- 
ager. 

Stevens is a veteran in the au- 
tomotive field. He served as dis- 
trict manager in the Chicago, 
Omaha, Pittsburgh and South Bend 
branches before being given the 
Cleveland assignment. 

Bender was stationed in Cleve- 
land prior to his transfer to the 
Dallas, Tex., district. Previous to 
his Studebaker connection, he was 
manager of a dealer organization 
in Pittsburgh. 





age of tires, trucks, and other auto- 
motive equipment require that close 
attention be given to the elimina- 
tion of excess wear and tear on this 
equipment. Obviously, the necessary 
conservation of raw _ material 
transport equipment depends upon 
the proper maintenance of access 
roads, especially in the rough ter- 
rain of our mountain, forest, and 
desert regions.” 

Senator Scrugham recalled that 
WPB Chairman J. A. Krug, in a re- 
cent letter to Major General Philip 
B. Fleming, Federal Works Agency 
Administrator, said: “In order that 
ample funds be available for the 
construction of access roads as an 
aid to the production and availabil- 
ity of raw materials necessary to 
the war effort, it is the recommen- 
dation of the War Production Board 
that an additional appropriation of 
$10,000,000 be provided.” The Sen- 
ator remarked that the Federal 
Works Agency probably will submit 
its recommendations to Congress at 
an early date. 








Firestone Honored 


Liberia Rewards Service 
With Coveted Degree 


NEW YORK. — For service to 
Liberia, Harvey S. Firestone jr., 
president of the Firestone Tire and 
Rubber Co., has been awarded the 
degree of Commander of the Order 
of the Star of Africa, Walter F. 
Walker, consul general of the Re- 
public, announces. 


The citation, conferred by Presi- 
dent W. V. S. Tubman of Liberia, 
acting in his capacity as Grand 
Master of the Order, is the highest 
presented by the Republic. 

Membership in the order is lim- 
ited to individuals who have made 
an outstanding contribution in the 
fields of public service, science, poli- 
tics, art or literature. Only a very 
few persons from countries other 
than Liberia receive this high honor, 
and those selected from outside the 
Republic must have won worldwide 
recognition in one of the fields for 
which the decoration is given, 
Walker said. 





New Trailer Firm 
SPOKANE, Wash. — The Keehn 
Trailer Co. has been incorporated, 
capital $100,000, by Glen L. Fish and 
others. 
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New British Auto 


$400 Car with Six Horsepower Engine 
Planned for Postwar Production 


LONDON. — (UTPS) — A British 
automobile slated to sell at approxi- 
mately $400 if the present purchase 
tax is dropped was proposed here 
last week. Production of the new 
automobile would involve the con- 
struction of two new plants near 
Glasgow, Scotland. 

The new car would have a six 
horsepower engine, placed in the 
rear of the car, and it is reported 
that it will develop 60 miles an hour. 
The engine is air cooled, and has 
no radiator. 

The designer of the automobile, 
Denis Kendall, M.P., estimates that 
the car will go into production at 
the rate of 50,000 per year. 

(EDITOR’S NOTE — Kendall is 
now in the United States seeking 
an American manufacturer for his 
car. Recently, it was reported that 
Boat Builder Higgins, of New Or- 
leans, had rejected Kendall’s de- 
sign. Some time ago it was an- 
nounced: that Kendall would visit 
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auto manufacturers in Detroit, but 
he has not turned up as yet.) 

If the purchase tax on automo- 
biles continues after the war, how- 
ever, the price of the proposed au- 
tomobile would increase 33 1/3 per- 
cent, according to sources here. 

Release of further details of the 
automobile is withheld by the de- 
signer, pending consideration by the 
chanceller of the exchequer. As yet 
there has been no name released for 
the car. 


Sutherland Shuffles 


Partners in Ore. Firm 

PORTLAND, Ore.—R. E. (Suds) 
Sutherland has bought out his 
partner, J. M. Duval, in the Suther- 
land-Duval Co. and has obtained 
two new partners, C. L. Keef and 
F. D. Patterson, formerly with 
Markworth Gear Co. ‘They have 
changed the name of the firm to 
Sutherland Parts Co. 






CITY OF ENTERPRISE 


BOEING’S NEW STRATOCRUISER — The people of 
Seattle have had the thrill of seeing the prototype of 
this “flying hotel” sail over the city on its test flights! 
It is the first super transport to be made, and is the 
first of a long line of postwar planes and products to 
be built in Seattle by Boeing. Stratocruiser statistics: 
Capacity, 100 passengers; cruising speed, 340 mph; 
operating range, 3500 miles; ceiling, 30,000 feet; 
power, four 3500 horsepower engines; operating cost, 
1 cent per passenger mile. An all-cargo version of the 
Stratocruiser will carry 2014 tons of freight at an oper- 
ating cost of 5 cents per ton mile. 


spirit of enterprise and high adventure 
prevails in Seattle . . . just as in the 


days of the Alaskan gold rush. Great things 
are ahead! The direction is toward expanding 
industry and trade . .. by land, sea and air. 


Seattle has taken its place as capital of the 
thriving North Pacific. Development of the 


Boeing Stratocruiser is just one example of 
many new products that are strengthening 
Seattle industrially. Other illustrations: Im- 
provements in wood laminations, plywoods, 
pulp and cellulose ‘materials that will mean 
more and more employment in the great lum- 
ber industry. Big developments in Alaska are 
ahead. These are the reasons why all surveys 
to find “the cities most likely to retain their 
wartime growth” rank Seattle near the top! 

BE SURE that your plans for the future 
recognize Seattle as a city of unusual promise. 
The SEATTLE TIMES is the preferred news- 
paper in 7 out of 10:Seattle homes, 


Represented by O'MARA & ORMSBEE, Inc. 


New York « Detroit »« Chicago « San Francisco « Los Angeles 
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NEW YORK.—Continuous em- 
ployment for more than a million 
men for at least three years after 
the war will be provided by high- 
way and ,street construction and 
maintenance, it was predicted by 
Hal H. Hale, executive secretary of 
the American Assn. of State High- 
way Officials, in an address here 
during the ninety-second annual 
meeting of the American Society 
of Civil Engineers. 

-Noting that three years of war, 
during which only the most essen- 
tial work has been done, has left 
the nation’s highways and streets 
in bad condition, Hale said that 
the cost of projects currently pro- 
posed to restore the nation’s roads 
and prepare them for an antici- 
pated postwar traffic increase is 
now estimated at $8,281,000,000. 

Hale estimated that 600,000 men 
will be needed for employment on 
construction of highways and 
streets and 423,000 for maintenance. 
He noted that the federal govern- 


A Million Road Workers? 


600,000 Builders, 20,000 Maintenance Men Will Be 
Needed for 3 Years, Civil Engineers Told 
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Mileage Cuts Aid States, 


ment had enacted legislation mak- 
ing $160,000,000 available for con- 
ducting surveys and _ preparing 
plans for postwar highway con- 
struction, as well as authorizing 
greatly expanded postwar federal 
aid for construction. 

Joseph Burnett, chief of urban 
roads, Public Roads Administra- 
tion, Federal Works Agency, Wash- 
ington, told the enginesr that ex- 
pected growth of street traffic after 
the war will greatly exceed the ca- 
pacity of existing surface roadways 
that were not planned for express 
travel. He said this will make it 
essential to construct express high- 
ways in many urban areas. 

John P. Hogan, a former presi- 
dent of the society, said that South 
America is badly in need of all- 
weather highways from centers of 
production to centers of import, 
export and consumption, rather 
than “spectacular projects” like the 
Pan-American Highway and expen- 
sive railroad building. 






Specialists 
Agency Places 50,000 
In Vital Jobs 

WASHINGTON. — American 
dustry, now engaged in war pro- 
duction but planning ahead for the 
postwar world, is finding an un- 
usual organization of particular 
help in solving knotty problems in 
both fields. 

That organization is the National 
Roster of Scientific and Specialized 
Personnel, which has collected a 
list of nearly 500,000 names of spe- 
cialists ranging from experts in the 
field of biological sciences to lead- 
ers in the field of management and 
administration. 

Since its inception in 1940, the 
NRSSP has placed more than 50,000 
men in specialized service in the 
Army, Navy, war industries and re- 
search projects, and its officials be- 
lieve that it will play an equally 
important role when industry starts 
looking for specialists after the 
war. Already it is filing applica- 
tions from firms who want special- 
ists to go to the far corners of the 
world to handle specific jobs. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


gallons of gasoline, 28,136 tires and 


WASHINGTON.—Mileage reduc- 


_|Save 14,068,000 Gals. of Gas 


3,517 motor vehicles, all needed for 


tion programs are paying dividends | the armed forces. 


in money and equipment to both 
states and local governments and 
the nation’s war effort, it was re- 
vealed in figures given out here 
last week. 


Reports from 45 states and the 
District of Columbia show a saving 
of 211,021,000 miles for the first six 
months of 1944 in comparison with 
the same period of 1941. 

On a state-by-state basis, the re- 
duction in mileage averaged out at 
35 percent. And at a basic cost of 
five cents a mile, the figures*mean 
a monetary saving of at least 
$10,550,000 to the states, according 
to the Office of Price Administra- 
tion. 

Translated into terms of vital 
equipment, the figures mean that 
the mileage reduction programs of 
the states—which include car pools, 
central dispatching, share-the-ride 
practices— have saved 14,068,000 





WHERE HAVE WE MET BEFORE? 


T was at Tarawa — on the beach 
at Anzio — in Normandy — in 


the battle lines. 


bombers over Berlin — in tank 


battles, dog fights, and on the high 
seas —on every fighting front. 


These are the recent places where the 


craftsmanship symbolized 


emblem has been meeting up with 
the men who are winning the war. . 
And every day sees a new meeting 
on other fronts as the output of 


Major assemblies for the B-29 and 
other bombers, delicate aircraft in- 


The Army-Navy “‘E” flies above six Fisher Body plants 
for excellence in aircraft production and from two others 
for tank production, while the Navy “E,” with five ‘stars, 


is flown by still another Fisher Body plant for its naval 


ordnance work, 


Fisher Body factories moves into 


the Fisher Body coach a symbol of 
fine craftsmanship throughout the 


struments, big guns of various cali- 


by this 


victory. 


a oe 


bers, tanks—the flood of Fisher Body 


armament knows no end until final 


Into every single piece go the skills 
and techniques that have always made 





length and breadth of our land. 


Every Sunday Afternoon 


GENERAL MOTORS SYMPHONY OF THE AIR 


NBC Network 
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Topping the list of the states 
submitting complete figures for the 
six months period is South Carolina 
with a 56 percent cut in mileage. 
Other states with reductions of 40 
percent or more are Arizona, 40 
percent; Kentucky, Rhode Island 
and South Dakota, 44 percent; 
Montana, 47 percent; Nevada and 
Oklahoma, 49 percent; Connecticut, 
50 percent. 

Greatest mileage savings for the 
six months were made by Pennsy]l- 
vania, Indiana, California, New 
York, South Carolina and Illinois; 
these states together saved more 
than 72,000,000 miles—better than 
12,000,000 miles a month. 


On the local governmental level, 
meantime, some 600 municipalities 
and counties representing 22 states 
reduced their official travel by 30 
percent during the second quarter 
of 1944, saving a total of 19,972,000 
miles during the three-month pe- 
riod. 

From a total mileage of 67,353,000 
for the second quarter of i411, 
travel was reduced to 47,380,000 
during the corresponding quarte: 
of 1944. Of the local government 
units reported in the survey, 165 
were counties; all the rest were 
cities, boroughs, townships and 
other incorporated places, varying 
in size from slightly under 5,000 
population to large metropolitan 
centers. 


Conn. Expands 
Road Program 


To $250,000,000 


HARTFORD, Conn.—Connecti- 
cut’s highway department is plan- 
ning a $250,000,000 long-range high- 
way development and integration 
program for postwar years, it was 
disclosed by the biennial report of 
Commissioner William J. Cox. 


Earlier, a $35,000,000 program for 
immediate postwar highway con- 
struction and development was out- 
lined in the report of the State 
Highway Advisory Commission. The 
large overall program, it was ex- 
plained, is long range and repre- 
sents complete development of the 
state’s highway network. 


Included are plans for the con- 
struction and expansion of express 
highways through heavily travelled 
portions of the state and also for 
the reconstruction and development 
of presently inadequate sections of 
lesser-travelled roads. 

The long-range program, it was 
said, does not include anticipated 
postwar construction and develop- 
ment under terms of the federal 
highway aid plan. 

Besides express highways, the 
program includes plans for recon- 
structing inadequate sections of 
lesser travelled roads. On about 100 
miles of two-lane roads, it is pro- 
posed to widen the narrowest sec- 
tions, to flatten the sharp curves 
and to cut sidebanks or hillcrests 
to provide reasonably good thor- 
oughfares. 





Road Bond Issue 


Questioned in Me. 


AUGUSTA, ME.—In his inaugu- 
ral address to the Maine legisla- 
ture, Gov. Horance A. Hildreth 
recommended that a large part of 
the current limited highway income 
be used for maintenance work, bond 
retirement and administrative ex- 
penses, “leaving the construction 
of new highways to be financed 
from other sources.” 

The new Governor called upon 
the State legislature to be pre- 
pared to match federal highway 
funds of $4,000,000, which will be 
made available after the war, and 
to develop a balanced program giv- 
ing “a fair share of highway de- 
velopments” to rural areas. He 
said this matching of funds might 
have to be accomplished by re- 
issuing state highway bonds, al- 
though he questioned the wisdom 
of such a move. 





Buy War Bonds and Stamps—crush 
the axis. 
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Nashville, Tenn.—Feb. 26, 1903, in 
Osceola, Ark. 

Hugo F. Keller (Ford-Mercury- 
Lincoln), Oneida, N. Y.—Feb. 26, 
1889, in Durhamville, N. Y. 

E. L. Scouten (Dodge-Plymouth) 
Birmingham, Ala.—Feb. 26, 1884, in 
Staatsburg, N. Y. 

Harry A. Egolf (Oldsmobile), Pe- 
oria, Ill—Feb. 27, 1891, in Meta- 
mora, Til. 

4 * * t 

WHY NOT VARY these thumb- 
nails of dealers occasionally by an 
all-state column? Why not start 
with Ohio, my home state? 


Like many other associations, 
Ohio’s membership is now at an 
all-time high. Long years ago it 
was a chapter of the national asso- 
ciation. During the NRA days, it 
was reorganized and has since been 
particularly effective. 

The executive secretary is Walt 
R. Hamer, who came to the associ- 
ation three years ago after long ex- 
perience as legislative representa- 
tive of outstanding corporations 
and associations at the state capital 
in Columbus. He became affiliated 
with the Ohio Automobile Dealers 
Assn. the day after Pearl Harbor. 

He immediately swung in and did 
some _ outstanding organization 
work in recruiting Ordnance De- 
partment regiments early in the 
spring of 1942. There are 32 direc- 
tors in the Ohio state association. 
We regret that we haven’t space to 
mention them all in this column, 
but we will introduce a few of the 
leaders and follow up with the 
others later. | 


SCOTT A. ROGERS (Studebaker- 
Hudson), Cleveland. Rogers is the 
current president of the Ohio Auto- 
mobile Dealers Assn. He was born 
Aug. 27, 1889, in Fort Wayne, Ind., 
and came into the automobile busi- | 
ness as vice president of the Walter 
F. Wright Co., Willys-Overland dis- 
tributor, Cleveland, in 1921. 

Rogers is well liked and held in 
high respect throughout Ohio, as | 
well as in his home town of Cleve- 
land, where he has long been active | 
in every movement for the benefit 
of the trade. 

* * * 

MICHAEL TURK (Buick - Pack- 
ard), East Liverpool, O., was born 
in Russia on May 16, 1899. He 
started at the bottom as a car/ 
washer in 1913, when a mere boy, | 
and so rapidly worked himself up 
in the business that he was in posi- | 
tion to take on the Nash contract | 
in 1926. | 

He is past president of the East 
Liverpool Dealers Assn., has been a 
director of the Ohio Automobile | 
Dealers Assn. for three years and | 
is now Ohio state director of the | 
NADA. | 

As you may surmise from this | 
brief review, he has had most inter- | 
esting experiences in building him- | 
self up to his present position of | 
honor. This column will go more | 
into detail regarding his outstané- | 
ing story later on. j 

* * % 

WILLIS J. HAKES (Ford), Fos- 
toria, O., was born on a farm right 
outside that town on Aug. 15, 1885. 
This old-timer—he has been a Ford 
dealer for 35 years—has many} 
friends throughout the country. | 

At present he is a trustee of the | 
state association and president of | 
the Fostoria Automobile Club. He is 
another one of the Buckeye state } 
dealers whose experiences warrant | 
further mention in this column in | 
some succeeding issue. 

% # * i 
| 

D. J. TOWELL (Cadillac-Olds- | 
mobile), Akron, O., bears a name 
of long-standing fame among Cad- 
illac distributors and dealers, his 
uncle having formerly been distrib- 
utor of this line for the entire state. 
He was born in Olean, N. Y., June 
16, 1900, and entered the automo- | 
bile business as a mechanic’s helper 
in 1918. 


He started in for himself in 1934, 
having previously been the Cadillac 
branch manager in Akron since | 
1927. Dave, as he is known among | 
his friends, is the president of the 
Akron Automobile Dealers Assn. as 
well as a director of the state asso- 
ciation. He has been president of 
the Akron Chamber of Commerce, 
and has served as director of the | 
local War Chest, Automobile Club, 


Just Among Dealers... 


(Continued from Page 3) 





Catholic Charities and the YMCA. 
+ * a 


E. H. HAWISHER (Studebaker), 
Lima, O., was born in New Bremen, 
O., on January 12, 1876. He started 
out as a Studebaker distributor in 
1912 and has continued with the 
line ever since. 

In addition to being a director of 
the state association, he is a past 
president of the Lima Automobile 
Dealers Assn., Kiwanis Club, a di- 
rector of the YMCA and at present 
is serving on the automobile panel 
of the local rationing board. 


Chrysler Corp. Dealers 


Hold Banquet in Peoria 

PEORIA, Ill. — (UTPS) — Repre- 
sentatives of Chrysler Corp. at- 
tended a banquet given for its deal- 
ers Jan. 4 at the Pere Marquette 
Hotel. 

E. C. Quinn, assistant general 
sales manager of Dodge, K. A. 
Rideour, regional manager from 
Chicago, and Dan Mooney, district 
manager also of Dodge, spoke. 





ALL SET TO HAUL SUPPLIES to Allied battlefronts is the Army’s new 
heavy cargo trailer, STV-620, now being built in quantities by the American 
Bantam Car Co. Constructed entirely of steel, except for a wooden floor, it is 
400 pounds lighter than the Army’s earlier all-wood model which it replaces, 
and has a six-ton load capacity. The big trailer can be knocked down and 
packed fiat for shipping, pom) is quickly assembled at the receiving point. Illumi- 
nation is provided by two separate lighting systems, one operating from the 
battery of the hauling vehicle, and the other from high-powered sources, when 
available. The latter lighting system can be used when the trailer is parked 
near electrically-wired buildings. 


Nash Profits Off; 
Officers Are 
Reelected 


NEW YORK.~— All directors of 
Nash - Kelvinator Corp. were re- 
elected at the annual meeting of 
stockholders in Baltimore, last 
week, it was announced here fol- 
lowing a meeting of the board, 
which reelected all present officers 
of the corporation. 

Indicated net profit for the first 
quarter of the corporation’s fiscal 
year was $519,166, after provision 
for taxes, as compared with $1,060,- 
261 for the corresponding period of 
a year ago, George W. Mason, pres- 
ident, reported in an operating 
analysis. The quarter ended Dec. 
31, 1944. 

Mason pointed out that first 
quarter operations were subject to 
1944 income tax regulations, while 
the tax base of the comparable 
quarter of a year ago was com- 
puted under 1943 regulations. “Cur- 
rent net profit return,” he said, “is 
consistent with the rate realized 
during the latter part of the pre- 
vious fiscal year. 





Hyatt Hy-Load Bearings are made in separable types as 


well as in self-contained units. In the separable bearings 


‘the inner races are the separable units in one instance 


and the outer races in the other. Thus, the component 


parts of every separable Hyatt Hy-Load type bearing of a 


given size are fully interchangeable. Every race fits every 


roller assembly. 


Separable 


races may be assembled in one part of the 


shop and the rest of the bearing in another. When the 


sub-assemblies are brought together on the final assembly 


line the component bearing parts will fit correctly. No 
selection or matching required. 
Every Hyatt A-TS, R-TS, R-YS, BU-Z and BU-L type 


bearing has this feature—and many others. Write for data. 


HYATT BEARINGS DIVISION > 


Harrison, New Jersey 


GENERAL MOTORS 


. Chicago . Detroit + Pittsburgh ° 


CORPORATION 


Oakland, California 
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Colo. Carriers 


Hopes on War 


DENVER. — Ted V. Rodgers, 
president of the American Trucking 
Assn., told more than 300 members 
of the Colorado Motor Carriers 
Assn., which held its annual con- 
vention here in the Cosmopolitan 
Hotel, that greater allocations of 
new equipment for the industry de- 
pend entirely upon the progress of 
Allied armies in Europe. 

He pointed out that allocations of 
trucks, trailers and tires were 
changed Dec. 15, and that although 
the European war outlook is good at 
present, it is for the Army to say 
when more equipment will be avail- 
able to motor carriers. Rodgers said 
trucking is considered one of the 
“critical industries,” so the man- 
power shortage in the industry 
probably will not become much 
more acute than now. 

Rodgers added that the truck- 
ing industry is entitled to better 
treatment from banks and manu- 
facturers in financing purchase of 
new equipment. 

“It isn’t an important problem 
now, since truckers can buy so little 


equipment, but it will be after the | ver. 
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Told to Pin 


in Europe 


war, when we expect the industry to 
buy two billion dollars worth of 
equipment within three years,” 
Rodgers said. “The trucking indus- 
try is regulated by federal and state 
governments, and it’s much more 
stable than it used to be. 

“For that reason it is entitled to 
more favorable rates of interest 
than in the past. The financial posi- 
tion of the trucking industry is suf- 
fering from the necessity of using 
old equipment with high mainte- 
nance costs.” 

Another speaker was Robert Cass, 
assistant to the president of the 
White Motor Co., Detroit, who dis- 
cussed truck operators’ problems 
and postwar truck design. He said: 

“Radio communication between 
truck drivers and their companies 
may be a future development if 
wave lengths can be allotted. We 
must not, however, look for radi- 
cal changes in truck design as 
soon as the war is over.” 

R. B. Wilson, of Denver, was 
elected president of the association 
to succeed T. J. James, also of Den- 
Other officers 


are: Stanley 


Blunt, Canon City, first vice-presi- 
dent; R. S. McIlvaine, Denver, sec- 
ond vice-president, and E. Robert 
Baker, Denver, re-elected secretary- 
treasurer. 

The board of directors includes 
the officers and Lars Prestrud, 
Casey Jones, K. B. Charlesworth, 
Fred Kinkbeiner, A. K. Holmes, A. 
J. Fregeau, A. E. Gallagher, Dave 
Cohen, Leamon Resler, Bennie 
Goldstein, J. B. Montgomery, Carl 
Lind, S. A. Markley, Earl Harris 
and Arthur Vos jr., of Denver; Rod- 
ney Capron, Greeley, C. A. Nelson, 
Colorado Springs, and Herman Hil- 
key, Licci:*r 


Boost in Ala. Gas lax 
Sought as Aid to Cities 
MONTGOMERY, Ala.—Alabama’s 
six-cent gasoline tax would be in- 
creased to seven cents per gallon 
under a proposal made here by Ed 
| E. Reid, executive director of the 
Alabama League of Municipalities. 


| 

The gasoline tax increase was one 
of several proposals advanced by 
Reid to raise additional revenues 
for municipalities. 


Reopen in Walla Waila 

| WALLA WALLA, Wash.—Brother- 
ton’s Garage has been reopened and 
is now under the personal supervi- 
sion of Mrs. M. F. “Tex” Brotherton. 
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THE CHRISTIAN SCIENCE MONITOR 


Weekly Magazine Secton 





“the powaed for 


Linvine wrought well << = 


Norge products a part of 


the lists of thousands of 


appliances. 


Designing, engineering, construction, have made 


the home-planning tradi- 


tion. Rollator refrigerators, Norge electric and gas 
ranges, Norge washers and home heaters appear on 


post-war home-makers as 


well as those of retailers of value-established home 


The Army-Navy “E” hangs over the Norge Divi- 
sion of Borg-Warner Corporation now, and war 


assignments claim output precedence, yet its appli- 


ance planning continues. 


In support of this plan- 


ning The Christian Science Monitor is proud of its 
service as a medium for the Norge advertising mes- 
sage. Of that support, Howard E. Blood, President 
of the Norge Division, writes: 


“We consider the use of your paper an important 
link in any specific promotion program, and a defi- 
nite necessity in the matter of a long-haul public 


relations job. 


“We are using the Monitor now (when we have 


virtually nothing to sell) 


because we are ever con- 


scious of the loyalty of your readers and because 
we believe that when new products are available 


buy them.” 


NEWSPAPER 
Published by 


BRANCH OFFICES: 


Seattle London Geneva 


AN INTERNATIONAL DAILY 


The Christian Science Publishing Society 
One, Norway Street, Boston 15, Mass. 


New York Chicago Detroit Miami 
Kansas City San Francisco Los Angeles 
Sydney 


these same readers will surely be among the first 












War Products Exhibit . 





STANDARD MOTOR CAR CO., Butler, Pa., takes on a warlike atmosphere 
(top photo) when American Bantam opened its War Products exhibit recently. 
The exhibit was opened in celebration of several new awards for Bantam by the 
Office of Civilian Defense. Francis H. Fenn, president and general manager of 
the firm, is pictured below, center, looking over. the exposition. 


Bantam Wins 





OCD Award 


Opens War Products Show 


BUTLER, Pa.—Once the place 
where new automobiles were dis- 
played to attract the motoring pub- 
lic, the large sales rooms of the 
Standard Motor Car Co. here took 
on a warlike atmosphere Jan. 16, 
when the American Bantam Car Co. 
opened its War Products Exhibit. 

The exhibit was opened to the pub- 
lic in celebration of award of a star 
on the company’s Army-Navy E flag, 
six stars on the Treasury T bond 
flag, and presentation of the Na- 


tional Security Award by the Office 


of Civilian Defense. 


Preceding the opening of the ex- | 


hibit, the National Security Award 
was presented to Francis H. Fenn, 


president and general manager of | 


the company, by the OCD, Lt.-Col. 
Ralph L. Dunckel making the 
presentation. This award has been 
presented to 53 out of 1,700 eligible 
plants in Pennsylvania. 


The War Products Exhibit fea- | 


tured huge murals of Bantam prod- 
ucts in action. One of the murals 
shows a one-ton Bantam cargo 
trailer in a street scene in France. 
Also shown were a Republic Thun- 
derbolt with the Bantam oleo strut, 
Curtiss Helldiver with Bantam’s 
pedal assembly, along with the 
Army six-ton prime mover equipped 
with Bantam axle. 


The display of the products them- 
selves includes those shown in the 
murals as well as one of the original 
Army Jeeps originated at the Butler 
Bantam plant. Along with the Jeep 
are shown the quarter-ton amphi- 
bious trailer, one-ton cargo trailer 
and the large six-ton cargo trailer, 
all now being made by Bantam. 

Fenn said that the exhibit will be 
moved to Pittsburgh at the conclu- 
sion of the run in Butler. 


Business Firms Rise 
769 in Colo. in Year 
DENVER. — Colorado finished 
1944 with a gain of 769 business 
establishments licensed by the 
state Revenue Department, Direc- 
tor Cruse announced. 
Cruse said 8,464 new businesses 
were opened in Colorado during 
1944, and 7,695 closed. This com- 


pares with 7,036 new businesses 
opened and 8,666 closed in 1943. 











AUTOMOBILE 
DEALERS 


Opportunity 
for 
Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 


X>, 
% 
i a et he ag OR SSS 


Farm Labor Shortage 
has created tremendous 
demand for Portable 
Milking Machines. 





| ° 

| Require practically no service. 
Illustrated merchandising _litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


| Territories Granted 


| Dairy Supply Co. 
881 Fourth Ave. 
New York City 
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Many Study New Taxes... 


Planning of States Tops 
Level of U.S. Road Bill 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—With preparations 
for postwar highway construction 
one of the major issues before state 
legislatures throughout the country 
this year, early developments indi- 
cate that: 

1. A number of states are plan- 
ning postwar highway construction 
far in excess of the level contem- 
plated under the Federal Highway 
Act of 1944, which provides for a 
total expenditure of $3,000,000,000 of 
state and federal funds in the first 
three postwar years. The cost of 
projects currently proposed to re- 
store the nation’s roads and prepare 
them for an anticipated postwar 
traffic increase, according to Hal 
H. Hale, executive secretary of the 
American Association of State 
Highway Officials, is now estimated 
at $8,281,000,000. 

2. New automotive taxes or bond 
issues, or both, are being widely 
proposed in the states to raise funds 
for postwar highway construction. 
Use of surplus general tax funds to 
augment automotive tax receipts 
for road program financing also ap- 
pears likely in a number of states. 

3. Increased state aid to cities and 
counties to finance local street and 
road construction programs is being 
sought in many states, with the 
prospect that this movement will 
have considerable bearing on the | 
level of state taxes. 

A summary of postwar highway | 
construction developments in states 
from various parts of the country 
follows: 

! 





New York State now has a 
$310,000,000 fund earmarked for 
postwar construction of high- 
ways, public buildings and other 
projects. Gov. Thomas E. Dewey 
is on record in favor of a con- 
templated five-year highway pro- 
gram involving the expenditure 
of $840,000,000. 

Before the Iowa Legislature is a 
proposed $638,000,000 postwar road 
construction program, the financing 
of which would call for an increase 
in the state gasoline tax rate from 
3 to 4 cents per gallon; expansion of 
the present state compensating use 
tax now collected only on trucks 
with franchise rights over fixed | 
routes; and abolition of gasoline tax 
exemption for non-highway use. 

A gasoline tax increase of 1% 
cents per gallon has been proposed 
in California to aid in financing a 
proposed ultmiate billion - dollar 
postwar highway construction pro- 


gram. 
Increase Sought 

In Connecticut, where the state 
highway department is planning a 
$250,000,000 long-range highway de- 
velopment and integration program, 
a bill has been proposed to increase 
the gasoline tax rate from 3 to 4 
cents. 

Oregon’s State Highway Commis- 
sion has suggested projects which 
would cost a total of $350,000,000, but 
only a small portion of these can be 
included in the state’s postwar 
highway construction program with 
funds expected to be available. 

A $5,000,000 bond issue to enable 
Delaware to take advantage of 
available federal funds for post- 
war highway construction has | 
been urged by Gov. Walter W. | 
Bacon. 

Gov. Herbert B. Maw, of Utah, | 
recommended an increase in that 
state’s gasoline tax, from 4 to 5 
cents a gallon, to finance postwar | 
highway construction. 

To aid in financing contemplated | 
highway construction in Massachu- | 
setts, Gov. Maurice J. Tobin pro- 
posed that the gasoline tax rate be 
upped from 3 to 4 cents per gallon. 

Alabama’s gasoline tax rate would 
be lifted from 6 to 7 cents a gallon 
to raise funds for apportionment 
among municipalities under a pro- 
posal advanced by Ed E. Reid, ex- 
ecutive director of the Alabama 
League of Municipalities. The 1945 | 
Alabama Legislature is not sched- 
uled to convene until May 1. 

A.gasoline tax increase has been 
suggested in Oklahoma as means of 
raising more revenue for postwar 
road construction. 

Gov. Andrew F. Schoeppel, of 
Kansas, has suggested that postwar | 
highway construction be financed 
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either through higher gasoline taxes 
or borrowing against anticipated 
highway income. 

Mentions Increase 


In Nebraska, Gov. Dwight Gris- 
wold mentioned an increase in the 
state gasoline tax rates as a means 
of raising additional road funds to 
match federal aid. 

Gov. Sam C. Ford asked the Mon- 
tana Legislature to consider pro- 
vision for financing a long-term 
highway program. He pointed out 
the state could get the first year of 
a program using available federal 
aid, but that additional revenue 
would be needed in subsequent 
years. 

Bond issuance or a gas tax in- 
crease were suggested in South Da- 
kota, despite the fact that Gov. M. 
Q. Sharpe early in the year ex- 


“pressed belief no new taxes would 


have to be levied. 
North Dakota voters last Novem- 








ber approved a proposal to permit 
issuance of up to $12,360,000 in high- 
way revenue anticipation certifi- 
cates to raise revenue to match fed- 
eral aid funds for road construction 
and improvement. 

Gov. Edward Martin urged the 
Pennsylvania Legislature to keep 
that state’s gasoline tax rate at 
4 cents per gallon. He recom- 
mended that a 1-cent gasoline 
levy, originally adopted in 1935 as 
an emergency measure, be re- 
enacted and transferred from the 
general fund to the motor license 
fund for rebate to local govern- 
ments for local road, street and 
bridge purposes. 

In Nevada,.Gov. E. P. Carville ex- 
pressed belief that no additional 
state taxation will be needed to en- 
able that state to match postwar 
federal highway aid. 

Vermont’s State Highway Depart- 
ment, which has outlined needed 
highway improvements costing ap- 
proximately $57,000,000 which could 
be carried over a twenty-year pe- 
riod, declared that Vermont “will 
need to strain its highway funds to 
the utmost” to match postwar fed- 
eral aid. 

Gov James N. McCord, of Ten- 
nessee, declared that “if properly 
conserved” and “used with the an- 


YOUR NEW CAR! 


Everyone will want to look at it. Neighbors will ask you about it. Friends will want to ride in it. * As far 


ticipated revenues,” 
highway fund surplus will be suffi- 
cient to “rebuild our highway sys- 
tem to that standard that our peo- 
ple have a right to expect.” The 
Tennessee Municipal League is 
seeking enactment of bills to give 
local governments a larger share in 
state gasoline tax receipts. 
Favors Pay-Go Plan 

A motor fuel tax increase of 1 
cent has been advocated in Colo- 
rado by the State Highway Depart- 
ment, but Gov. John C. Vivian is on 
record as favoring a “pay-as-you- 
go” highway construction plan. He 
has indicated that money might be 
taken from the state’s general fund 
to bolster road revenues. 

Gov. Ernest L. Bailey of West 
Virginia, suggested an appropria- 
tion of $4,000,000 from that state’s 
surplus to enable the road commis- 
sion to launch a two-year $8,000,000 
secondary road building program. 

3 Buy Rowe Firm 


MONROE, Ga.—Monroe Motor & 
Implement Co. is the new name of 
the farm implement business for- 
merly owned by Aubrey Rowe here 
and known as Rowe & Co. The pur- 
chasers of the new company are H. 
J. Hix, J. T. Byrd and C. H. Byrd. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 
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Booklet Tells 
Of Trucking on 
Road to Berlin 


EUROPEAN THEATER OF 


|OPERATIONS.—Since D-Day, the 


real American secret weapon on 
the continent has been two hands 
frozen to the steering wheel, “white 
hands and black hands, driving 200 
to 300 miles in a single day to get 
gasoline and ammunition and ra- 
tions to the armies,” according to 
a booklet, “Destination—Berlin,” on 
the U. S. Army Transportation 
Corps. 

The booklet takes the story back 
to the days of the planning of the 
giant trucking enterprise on the 
continent, when Col. Loren Albert 
Ayers, of TC, foresaw the impor- 
tance of general purpose motor 
transport in the invasion. 

The real challenge to trucking 
began when Lt. Gen. George S. 
Patton’s Third Army began its 
drive down the Brest Peninsula and 
fanned out at the end of July. 

“Never before had such vast 
quantities of men and material 
been carried by motor transport,” 
the booklet says. 





as outward appearance is concerned, of course your new car will be beautiful, but won't look too radically 


different from your 1942 model—although you can expect some surprises. * But it will differ considerably 


in other ways — extremely important ways. * Its vital parts will: be better than they used to be. * New 


and far more exacting standards of precision, in an industry that has grown great through precision, will 


make your new car a better running, better riding, more economical, longer-lived vehicle. * New manufac- 


turing methods—new steels and many other new materials—will be employed in building it. * The motor 


car industry never stands still. While building aircraft engines, tanks, cars, guns, and hundreds of intricate 


mechanical devices for war, it is acquiring the broader engineering and production experience that will be so 


evident in the performance of your postwar car or truck. * Here at Eaton we know that—for we have been 


intimately associated with the automotive industry during both World Wars and the quarter century between. 


EATON 


EATON MANUFACTURING COMPANY - 


General Offices: CLEVELAND, OHIO 


PLANTS: CLEVELAND, DETROIT, SAGINAW, MARSHALL, BATTLE CREEK, LAWTON, VASSAR, 
MASSILLON, WINDSOR (CANADA) 


EVERY PLANE, EVERY TANK AND EVERY MILITARY VEHICLE SERVING OUR ARMED FORCES IS EQUIPPED WITH EATON-MADE PARTS 
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At L.A. News Affair... 


Congress Gets Health Aid 
And Security Extension Bills 


WASHINGTON.—Administration 
proposals for a broader social se- 
curity coverage and a_ national 
health plan are now before Con- 
gress, but there is little chance that 
either will receive early considera- 
tion, although the President has in- 
dicated he will follow these up with 
a social security message soon. 

The health program has_ been 
pressed by Dr. Thomas Parran, 
while Paul McNutt, FSA director, 
has been pushing for prompt Con- 
gressional action broadening the 
powers of social security. 

Dr. Parran’s plan would operate 
this way: 

1—Financing the costs of medical 
care through tax-supported pro- 
grams, health insurance or a com- 
bination of both. 

2—Making tax funds available 
through grants-in-aid to the 
states for the construction of hos- 
pitals and health centers in ade- 
quate numbers and equitably dis- 
tributed throughout the country. 

3—Insuring adequate health and 
medical personnel through the ex- 





pansion of professional education. 
4—Providing for the application 
of all available knowledge to the 
prevention of disease through full- 
time health departments in every 
part of the country and the addition 
of such services as public health 


nursing, children’s dentistry, men- 


tal hygiene and nutrition. 


5—Continuing support and en- | 


couragement to both public and pri- 
vate research in the medical sci- 
ences through grants-in-aid to 
qualified institutions. 

6—Meeting present deficiencies 
in nation’s sanitary facilities 
through the construction of pub- 
lic water supplies, sewerage sys- 
tems and pasteurization plants. 

McNutt would include extension 
of coverage of the old-age and sur- 
vivors insurance program and the 
unemployment insurance system to 
additional millions of employes and 
self-employed; establishment of a 
system of disability and sickness in- 
surance. increased benefits and 
duration of benefits under unem- 


ployment insurance; a “federal re- 





Aid to Dealer Groups 


Is Still Tax-Exempt 

WASHINGTON. — Contribu- 
tions made by corporations to 
trade associations will continue 
to be considered a deductible item 
in computation of income taxes, 
according to a reiteration of pol- 
icy last week by the Internal Rev- 
enue Bureau. 

The position of the bureau was 
reaffirmed in answer to reports 
that the bureau has _ recently 
questioned the inclusion in re- 
turns of contributions made by 
a number of companies. The 
Treasury pointed out there are 
two classes of deductible contri- 
butions to which corporations are 
entitled: first, charitable contri- 
butions, limited to 5 percent of 
net income; and, second, contri- 
butions which are “ordinary and 
necessary” in the conduct of a 
corporation’s business. 





insurance system, to buttress state 
reserves;” and medical care insur- 
ance. 


“Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. 








does it-in Philadelphia 


The one economical way to thoroughly cover the great 
Philadelphia market is with one newspaper —the one that 
reaches nearly 4 out of every 5 homes daily —The Evening 
Bulletin. Now in its 40th consecutive year of leadership. 
The Bulletin also enjoys the largest evening circulation 
in America—over 600,000. 


In Philadelphia—nearly everybody reads The Bulletin 





AUTO BRASSHATS turned out in large number at a luncheon given by the 
Los Angeles 3 News at Detroit’s Hotel Statler. Principal talk was delivered 


by Robert L. Sm 


h (left), executive vice president and general manager of the 


News, shown here chatting with William L. Stout, head of Stout Laboratories 


division of Consolidated-Vultee. 





ONE OF THE HOSTS at the Los Angeles Daily News luncheon was Vincent 


Kelley (left) of Jann & Kelley, 


Inc., newspaper representatives. 


Center is 


George H. Pratt, general sales manager of Hudson, while at right is Charles H. 
Marvin, of Jann & Kelley’s Detroit office. 





OTHER ATTENDEES at the Los Angeles News luncheon included, left t 
right, Charles Bishop, assistant to A. vanDerZee, Chrysler Corp. vieo president; 


Dan Beck of Dodge, and Karl H. 


Bronson, advertising manager of De Soto. 





LEFT TO RIGHT, Charles Arnn, vice president and advertising ma f 
the Los Angeles Daily News; E. J. Poag, account executive of aesthers tus.. 
and Ross Roy, president of Ross-Roy agency. , 





WPB Tightens 
Tool Order Rule 


WASHINGTON. — Machine tool 


purchase orders of the Army, Navy, | 


| buyers residence —f, 
and sub-contractors must hereafter | ” ace rom 1929 to 1940 


Maritime Commission or their prime 


be accompanied by photostatic cop- 
ies of WPB-542 certificates to permit 
identification with urgent programs, 
the tools division of the War Pro- 
duction Board announced. 

Such action will aid WPB and in- 
dustry in the present urgency for 
meeting military requirements, offi- 
cials said. Machine tool builders 
were urged by WPB to insist that all 
customers submit copies of WPB- 
542 certificates with their orders, 
officials stressed. 

Identification of specific WPB-542 
certificates with the armed service 
programs to which they are related 
will be expedited by the photostats 
or true copies of the certificate, the 
tools division pointed out. 


New Name 
VANCOUVER, B. C.—Ferguson's Mo- 
tor Transport Co. here has completed 
the legal steps necessary for 
change of name of the firm to Fergu- 
son’s Transport Co. 


the 


| 
| 





| AVAILABLE TO AUTOMOTIVE SALES 


and Advertising Executives 


A record of car sales by make and 


We have available detailed data 
and charts of automotive annual 
registrations in Buffalo for more 
than eleven years. These tabulations 
show the sales of cars by make and 
by residence of buyers. The data 
covers every car sold in Buffalo from 
1929 to 1940. 

This information is available for 


| setting up your Buffalo sales plans. 


Buffalo 


COURIER 
EXPRESS 


Only Morning and Sunday 
Newspaper in Buffalo 
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Tractor Output Soars 


Tracklaying-Type Production Records Peak Year; 
Wheel-Type Doubles 1943 Mark 


WASHINGTON. — Production of 
all types of tractors showed a large 
increase during 1944, according to 
statistics released here last week by 
the U. S. Bureau of the Census. 

The production of wheel-type 
tractors, which are the type prin- 
cipally used on farms, more than 
doubled from 1943 to 1944, increas- 
ing from 105,248 in 1943 to 247,376 
in 1944. There was a 52 percent in- 
crease in the number of tracklay- 
ing-type tractors produced, from 
29,453 in 1943 to 44,760 in 1944. 

Approximately 17,000 garden trac- 
tors were manufactured during 
1944, an increase of 93 percent over 
the 8,788 made in 1943. 

The production of 44,760 track- 
laying-type tractors represented the 
largest production of such tractors 
in history. For wheel-type tractors, 
1944 was the third largest’ single 
year’s production, exceeded only by 
the 313,432 wheel-type tractors made 
in 1941 and the 249,434 wheel-type 
tractors made in 1940. 


Highway Men 
Fight Airport 
Planin Md. 


ANNAPOLIS, Md.—Gov. Herbert 
R. O’Conor’s proposal to divert 
automotive tax revenues to finance 
construction of airports has been 
assailed by the Maryland Highway 
Contractors Assn. as “a breach of 
faith.” 

In a telegram to the governor, 
the contractors asserted it was 
neither necessary nor desirable to 
“go headlong into a program of 
construction of airports,” at the ex- 
pense of state roads and users of 
the roads. 

The association declared that 
highways and roads_ throughout 
Maryland will have to be repaired 
after the war “to a point where 
they cease to be a hazard to users, 
and such work will require much 
more than the money on hand or 
in sight.” 

Maryland will require all its ac- 
cumulated highway funds, plus cur- 
rent automotive tax revenue, to 
match the $4,800,000 of federal 
highway funds allocated to the 
state, according to the association, 
which warned that the federal leg- 





islation contained penalties against 


diverting states. 


The contractors also recalled that 
Governor O’Conor had gone on rec- 
ord during his campaign for the 
governorship against highway fund 
diversion, and subsequently “fur- 
ther assured this association that 
as long as you were governor, no 
constitutional amendment was ne- 
cessary to prevent such diversion.” 


The association appealed to the 
governor not to “attempt to make 
Maryland the foremost state in avi- 
ation at the expense of the quality 
and extent of our road system.” 


Traffic Body | 
Urged in Quebec 


MONTREAL. A province- 
wide traffic engineering body, to be 
established by the provincial gov- 
ernment, was urged by Percy R. 
Walters, president of the Royal 
Automobile Club of Canada at its 
annual meeting in the Ritz-Carlton 
Hotel, here. 

Walters said the suggested 
authority should comprise a full- 
time personnel for investigating, 
analyzing, reporting and control- 
ling the traffic accident situation in 
the province. 

“We need better signalling and 
protective devices,” he stated, “es- 
pecially for night driving; great- 
er traffic supervision and enforce- 


ment day and night the year 
round, and a more widespread 
education towards safe driving 


practices. Present traffic laws are 
complicated, little known and not 
adequately enforced.” 


Wilson Gets New CIT Post 
NEW YORK.—Universal CIT Cred- 
it Corp. announces the appointment 


of Clarence E. Wilson as assistant 
vice-president at the New Orleans 
divisional office which is under the 
supervision of George P. Buckley, 


vice-president and directing head 


The record-breaking production 
of tracklaying tractors is significant 
for the war effort since the military 
is an important user of this type of 
tractor. 


The number of wheel-type trac- 
tors sold during 1944 for use on 
farms in the United States was 192,- 
999 or 78 percent of the total of all 
wheel-type tractors sold. This rep- 
resents an increase of 118,234 wheel- 
type tractors over the 74,765 sold in 
1943 for domestic farm use. Almost 
14,493 of a total of 16,658 garden 


tractors sold during 1944 were des- | 


tined for domestic farm use. 


Combines and grain threshers 
were also produced in increased 


‘numbers during 1944. The 44,681 


combines, harvester-threshers, pro- 
duced in 1944 represented a 53 per- 
cent increase over the 29,219 pro- 
duced in 1943. Approximately a two- 
fold increase was shown in the num- 
ber of grain threshers manufac- 
tured, from 668 in 1943 to 1,851 in 
1944. 














A SPECIAL GUEST at the premiere broadcast of the new “Andrews 
Sisters Show” for Nash-Kelvinator, was Charles Nash, chairman of the 
board of directors of Nash-Kelvinator. Mr. and Mrs. Nash are seen above 
with stars of the new series. Left to right, Pattie Andrews, George (Gabby) 
Hayes, Mrs. Nash, Nash, Maxene, Andrews and LaVerne Andrews. 





| have been elected to membership in 
lthe Controllers Institute of Amer- 
ica. The Institute is a technical and 
professional organization of con- 
trollers devoted to improvement of 
controllership procedures. 


Controllers Institute 


Elects Earnest, Frey 

NEW YORK.—Samuel B. Earn- 
est, resident comptroller of Cadillac, 
here, and Harry M. Frey, controller 
of the Towmotor Corp., Cleveland, 
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4 U. C. Dealers 
In Denver Face 


4 
Gouge Charges 
DENVER.—In a phase of OPA 
price panel action during the past 
week, four Denver used-car dealers 
were ordered to appear before an 
automobile panel to answer charges 
that they sold cars at illegal ceilings. 

The accusations were outgrowths 
of increasing complaints that some 
dealers not equipped with repair 
and other facilities to provide “war- 
ranted” used cars were selling them 
under those specifications. The cars 
thus sold, it was pointed out, 
should have been sold under the “as 
is” terms of the OPA ceiling regu- 
lations. 

OPA officials said the price panel 
is empowered to obtain refunds to 
purchasers for excess charges in 
cases where such practice involves 
a dealer who can show no facilities 
for providing “warranted” cars. 

“Dealers Tell Me,” by John O. 
| Munn, is an open forum for the 
expression of dealers’ opinions. 





SOMEBODV 18 GOING TOGELL 
4 HELLUVA LOT OF CARS IN 


NEW ORLEANS 
by Advertising in 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


MORNING 


* EVENING * 


Representative JANN & KELLEY, Inc. 


SUNDAY 
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U.S. Rubber Co. Ups 


Of Butyl Tubes 


NEW YORK.—To meet increased 
military demands for butyl inner 
tubes, United States Rubber Co. has 
converted a large part of its tube 
production at its Indianapolis plant 
from GR-S to butyl type synthetic 
rubber, it was revealed last week. 
As more butyl becomes available, it 
will replace GR-S (Government 
Rubber-Styrene type) in tubes, it 
was also stated. 

One of the most successful of the 
synthetic rubbers evolved to date, 
butyl’s outstanding characteristics 
make it superior to both natural 
rubber and other synthetic types for 
use in inner tubes, according to 
John Cady, factory manager. 

Its chief superiority is in its ability 
to hold air three times better than 
natural rubber, he stated, and it 
excels other types of synthetic rub- 
ber tubes in this respect by an even 
wider margin. In addition it has a 
higher tear resistance than tubes 
made of tree-rubber or of other 
types of synthetic rubber, he stated. 

“Butyl also has greater resistance 


to heat,” Cady added. “Frequently, 
failures in tubes can be traced to 
the excessive amount of heat gen- 
erated inside a tire. The ability of 
butyl tubes to perform inside the 
hottest tires, is one of its important 
attributes.” 

Buty! has still another important 
advantage, Cady explained, as it 
possesses greater enveloping power 
to coat tiny foreign particles which 
inevitably get into an occasional 
inner tube. This enveloping power 
prevents such a particle of dirt or 
cinder from forming a leak, he said. 

According to Cady, United States 
Rubber Co. was the first to recog- 
nize the unusual properties of butyl 
for inner tubes, pioneering early in 
its use in this application, and pro- 
ducing the first practical experi- 
mental butyl tubes in the spring of 


Output Teen Apprentices 


High School Students Get 


Chrysler Training 

DETROIT. — The _ apprentice 
training departments of Chrysler 
Corp. has started a cooperative 
course for high 
school students at 
the Dodge main 

plant. 
John M. Amiss, 
’ director of indus- 
trial education, 


announced _—_ that 
. 200 students from 
four local high 


schools are train- 
ing at the appren- 
tice school. 


J. M. Amiss -Students alter- 
nate between 


classes at their high schools and 
work in the training course. The 
students are enrolled in pairs, one 
being in school while his partner is 
in the plant. It requires approxi- 





1942. He predicted that as more | mately five years to obtain an in- 


butyl becomes available for wider 
use, the motoring public may look 
for greater safety and tire value as 
a result of butyl’s superior perform- 
ance in inner tubes. 


aking of 


GYPSIES... You won't find any 


ethnological surveys 
classifying hunting and fishing enthusiasts as 
“nomads”, but that’s just what they are! Most of 
them make their cars headquarters when they’re 
in the field or working a stream. Because you have 
to locate your quarry before you can catch it or 
kill it. 


That’s why the sportsman considers his automo- 
bile an essential part of his equipment. He buys it 
with the same care as he does a trout rod or a 
shotgun. He wants features that give him comfort 
and dependability on long drives over highways 

and through wild country. 





dustry-high school diploma. 








To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Licensing in Houston | 


Auto Advisory Committee to Enforce Ordinance; 
Dealers Must Record Sales with Police 


HOUSTON, Tex.—The Houston 
City Council has approved an ord- 
inance for city licensing of new 
and used-car dealers. 

The action also set up an Auto- 
mobile Advisory Committee to ad- 
minister the dealer licensing pro- 
cedure. The committee consists of 
the chief of police, a new-car deal- 
er, a used-car dealer, a wholesale 
parts and accessories dealer, a new 
and used automobile retail parts 
dealer, a tire dealer and a private 
citizen. 

Under the licensing law the Auto- 
mobile Advisory Committee will in- 
vestigate all applicants for a license 
to verify their integrity. The body 
will also aid the police in prosecu- 
tion of violators and recommend 
approval or disapproval of the ap- 
plication for the city license. 

Within 48 hours after making 

a sale, the licensed dealer must 
file a record of the sale with the 
chief of police. The dealer must 
also keep a record of the trans- 


~ 
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Your advertising in Sports Afield Magazine will 
be read with as much interest as the editorial con- 
tent, because it’s about equipment. That’s what 
makes this great magazine a great advertising me- 
dium. The 350,000 men who buy and read Sports 
Afield month after month, in season and out, con- 
stitute a man market of unusual buying power; a 


market no automobile manufacturer can afford to 


overlook! 


lications. Better get 





Right now, Sports Afield guarantees the largest 
ABC circulation in the history of 25c outdoor pub- 


in Sports Afield now —space 


is scarce, because today’s lower basic rate makes 
this the outstanding buy in the field. 
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action for himself. 

Dealers who import cars for sale 
from outside Houston must record 
with the police department a rec- 
ord of sale within the 48-hour pe- 
riod, as well. The ordinance orders 
adherence to the city’s safety and 
identification rules in the sale of 
both new and used-cars. 

Used-car dealers are forbidden to 
sell any second-hand vehicle or 
part until after 48 hours of the time 
they received the merchandise. 
Dealers must apply to the chief of 
police for permission to dismantle 
a vehicle for use of the part or 
parts in repairing. 

The new ordinance also pre- 
scribes that salesmen in dealer- 
‘ ships must obtain licenses to 
transact business. The Automo- 
bile Advisory Committee is au- 
thorized to act on salesmen’s 
applications, which are also to be 
filed with the chief of police. 

Dealers are required to post a 
list of all licensed salesmen in their 
firm. : 

Violators of the Houston dealer 
licensing law will face a maximum 
fine of $200 and suspension by the 
revenue officer for an unprescribed 
period of time. 

Licensing fees have been set at 
$25 for all dealers except retail sup- 
pliers, who will pay $5. Salesmen’s 
licenses will cost $1. 

The licensing law went into 
effect on the date of its passage by 
the City Council, Dec. 13, 1944. 


Car Registration 
Off 74,208 
in Illinois 

SPRINFIELD, Ill. — There were 
74,208 fewer passenger automo- 
biles in Illinois last year, compari- 
son with 1943 license registrations 
indicate. 

The secretary of state registered 
1,518,629 cars in 1944 and got 
$14,484,812 in fees, about $775,000 
below the previous year. Current 
drivers licenses numbered 3,000,- 
993, a decline of 223,993 from the 
1939 series. 

Truck and chauffeur licenses also 
declined but trailer, motorcycle 
and dealer licenses showed slight 
increases. 


Stone Is Elected 
Graham Secretary 


DETROIT.—R. E. Stone, vice- 
president of Graham-Paige Motors, 
has been elected secretary of the 
corporation, it was announced by 
Joseph W. Frazer, chairman, fol- 
lowing a meeting of the board of 
directors. 

Stone succeeds A. H. Seiler who 
has resigned to become associated 
with Joseph B. Graham, former 
president and one of the founders 
of the automobile concern. 


Chrysler Export Names 


2 Managers in Mexico 
DETROIT.—C. B. Thomas, presi- 
dent of Chrysler Export, has an- 
nounced the appointment of two 
new district man- 
agers in Mexico. 
William T., 
Welch has been 
assigned to the 
northern and 
northeastern 
parts of Mexico, 





W. T. Welch 


north of Mexico 
City, and will 
make his head- 
quarters in Mon- 
4 terrey. Raymond 
; C. Longman is as- 
R.C. Longman signed to north- 
western and west- 
ern Mexico. He will make his head- 
quarters in Guadalajara. 
_Longman has been with Chrysler 
Since 1937. Welch has been active 


in automotive sales for more than 
20 years. 
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TORONTO. — The postwar auto- | 
mobile is going to land on a big 
cash market in Canada, according , 
to the findings of the Postwar Re- 
search Department of the MacLean 
Publishing Co., Ltd., which has just | 
released a report on a nationwide 
survey of purchasing plans in the | 
passenger car field, made for it by 
an independent fact-finding organ- 
ization. 

Reporting on a study of opin- 
ions and buying trends of Cana- 
dians from coast to coast, the 
MacLean survey finds that 30 
percent of all families have defi- 
nitely decided to buy new cars as 
soon as they are available, and 
that six out of every 10 of them 
are going to be cash buyers. 

According to the MacLean re- 

search department, which projected 
a breakdown of this percentage 
against the 1941 census figure of 
2,516,700 Canadian families, the 30 
percent figure would indicate a po- 
tential market for 762,000 new auto- 
mobiles after the war. Its break- 
down estimates were: 

(A market for 300,000 new cars 
immediately they are available, 
supplemented by 176,000 cars within 
the following two years, and by 
286,000 additional vehicles as soon 
as new models appear.) 

Released as the first of a series 
of national studies of public opin- 
ion and buying plans, the MacLean 
research is based on conditions and 
expectations prevailing at the end 
of 1944, These findings show that: 

The survey indicated that 34 
percent want to see improve- 
ments under the hood, 21 percent 
want more comfort and space, 20 
percent look to body improve- 
ments, 15 percent want more ac- 
cessories, 8 percent want better 
visibility, 4 percent look to brake 
improvements, 3 percent want 
their improvements in tires, and 
1 percent on the chassis. 

Of those who look for improve- 
ments under the hood, 10 percent | 
ask for fluid drive, automatic gear 
shift, automatic clutch, improved 
gear shift, or a change in the gear 
shift. Others want an improved 
carburetor, more miles to the gal- 
lon, a better engine, quicker pick- 
up, improved ignition, improved 
differential. Only 2 percent ask for 
the motor at the rear. Stronger, 
rustproof fenders are specified, and 
rural residents want stronger 
bodies, roomy luggage compart- 
ments, heaters, radios, defrosters 
and other accessories. 


There is a wide difference of 
opinion on the probable cost of 
postwar cars: 27 percent think they 
will be cheaper; 26 percent believe 
they will cost about the same as 
before the war, and 28 percent 
think prices will go up. 

A 1945 tire crisis is imminent. 
Almost 50 percent of car owners 
expect to need new tires within six 
months and another 25 percent be- 


Calif. Considers 
$500,000,000 Road 


. e 
Building Program 

SACRAMENTO, Calif.—Foresee- 
ing a possible increase in motor 
vehicle registrations to 5,000,000 in 
the state by 1955, the legislature 
has inaugurated plans for a $500,- 
000,000 postwar highway construc- 
tion program. 

The long-range project calls for 
3,300 miles of heavy traffic express 
arteries, including 2,700 miles in 
rural sections of the state and 600 
miles of free ways in seven metro- 
politan areas. 

As outlined in the legislature, 
funds for the program would call 
for the enactment of a 1%-cent 
per gallon boost in the current 
state gasoline tax. This increase 
has been under consideration for 
some time and has been recom- 
mended by civic and automotive 
groups. 

The tax increase would yield, ac- 
cording to preliminary estimates, 
between $700,000,000 and $870,000,- 
000 in the 15 to 20-year period 
which would be needed to complete 
the contemplated projects. Further 
revenue would be sought through 
the additional allocation of state 
and federal funds. 


Canada Eager for Cars 


Survey Indicates 30% of Families Will Buy 
New Auto; Most for Cash 







lieve theirs will be worn out before 
the end of the year. 

Of those interviewed, 43 percent 
own cars; ownership was highest in 
rural areas and in upper income 
groups. Nearly two-thirds of cars 
now being driven were bought as 
used autos. 

More cars were bought in the 
past year than in any year since 
the start of the war. British Col- 
umbia was the biggest buyer, 
with the prairie provinces second 
and Ontario last. 

Almost 27 percent of autos aw FIRST AWARD to an automotive executive, Meritorious Civilian Award by 
on the road were built in 1932 or)the Bureau of Yards and Docks, U. 8S. Navy, to John F. Creamer of Wheels, 
earlier, and less than 25 percent of | Inc., by Comm. J. F. Jelley, (CEC) U.S.N. Furber Marshall, president of Pharis 
present cars were built within the A Co., toastmaster for the dinner, presides at the presentation 
last six years. Quebec and the Mar- * 
itimes have the highest percent-| thirds of these plan to get a four- two years took place in low-income 
ages of newer car ownership. | door sedan. groups, with 29 percent of the buy- 

Of those who expect to buy a; High wartime incomes are re- ing coming from the extreme low- 
postwar car, 83 percent have made | flected in both present car owner- income class. In this same period 
up their minds about the make/ship and in future buying plans, : : 
they want. Eighty percent know|particularly in lower income |OMly 20 percent of the high income 
what model they want, and two-/| groups. Most purchases in the past| group bought cars. 








your assembly line. 


@@ Come the Peace, I hope you'll be 


Allison Allotted , 
$12,000,000 for 


Jet Production 


INDIANAPOLIS.—A _ rush _ call 
from the Army for jet propulsion 
engines to power fighting aircraft 
has brought an advance of $12,000,- 
000 more to tool and equip the Alli- 
son division of General Motors Corp. 
here, E. B. Newill, general manager 

nnounces. 

Newill said the first jet propulsion 
engines are expected from Allison’s 
Maywood plant early this year and 
that experimental aircraft powered 
by the new engine have been flying 
over the Indianapolis area for sev- 
eral months. 

The new appropriation brings the 
total advanced to Allison since the 
beginning of the war to nearly $100,- 
000,000, it is announced. 

Production of the Allison twenty- 
four-cylinder engine, for which Plant 
5 at Maywood was designed, was sus- 
pended when the Army decided to 
switch to the jet engine to attain 
greater speed for fighting craft. 








All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 








inviting me to buy the first unrationed cars off 


For readers—of—TIME like me will 


still be your best customers when the war-—money days are over. 


We have the stable jobs, higher salaries, 


the steadiest stake 


in the nation — and the ingrained prewar habit of trading in late 


model used cars for new. @@ 


PEOPLE LIKE THIS READ TIME. 
Readers like this boosted TIME’s passenger car advertising 
218% during the tough, tight years of the last depression. 
Readers like this are the kind of buyers manufacturers can 
count on through good times and bad—a market of more 
than a million families who own an average of 108 cars per 


TOPS WITH TOMORROW’S TOP CUSTOMERS, TOO! 
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100 families, 80% of whom regularly buy their cars new! 

War money or peace money, up times or down times, TIME 
readers are your best, your steadiest customers. The best way 
to talk to them is in the magazine they like best. They say 
they prefer TIME 7 to 1 over all the other magazines they read. 


TIME, 
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Iowa Truckers 
Ask Retention of 


Uniform Limits 


DES MOINES, Ia.—Asserting | 
that trucking is the state’s second 
largest industry, the Iowa Motor 
Truck Assn. has appealed to the 
state legislature to make perma- 
nent a wartime modification on 
truck weights in order to gain uni- 
formity among the states. 

“Our trucks,” said John H. Gil- 
lespie, secretary-manager of the 
association, “are operating now un- 
der a wartime proclamation issued 
by former Gov. George Wilson, | 
which lifted restrictions as to} 
weight limitations so as to make 
for uniformity, thereby removing 
trade barriers in the movement of 
war material and food supplies. 

“We hope that the legislature 
will see fit to make the present 
uniformity permanent. Iowa is one 
of the four lowest states in axle 
(weight) limitations. However, 
Iowa highways compare with the 
best in the nation, and the limita- 
tion should be uniform.” 

The wartime emergency procla- 
mation permits a maximum weight 
per axle of 18,000 pounds, which | 
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ommended by the Public Roads Ad- 
ministration and many other na- 
tional groups. Under Iowa’s statu- 
tory law, however, the maximum is 
17,000 pounds for resident Iowa li- 


| censees and 16,000 for non-resident 


licensees. 


Chargers Charged 


Casting Method Extends 


Life Five Times 

PITTSBURGH.—tThe life of air- 
plane Turbo superchargers, vital to 
stratosphere flying, has been in- 
creased by more than five times 
through a new production method 
perfected early in the war program 
by Allegheny Ludlum Steel Corp., 
the company announces. 

The nozzle diaphragm of the 
supercharger is now cast in a single 
unit, eliminating the former method 
of fabricating and assembling num- 
erous parts. 

“Production costs were materially 
reduced by the process, and the life 
of the supercharger increased by 
more than five times,” the company 
said. 





7 s s 
New Miami Dealer 
MIAMI.—R. S. Evans-Trucks, Inc.. 

dealers in automobiles, trucks and 
parts, has been granted a charter by 
the secretary of state. Incorporators 
are J. B. Powell, W. J. Curry and M. 
Brown. 





WITH U. S. SUPPLY FORCES, | 


France. — In this Second World 
War, a war characterized by great 
mobility of operations, truck 
transportation has become a logis- 
tical weapon of prime importance. 

A great deal has been written 


about the truck operations in | tp}, engineers, LCTs carrying sec- 


France called the Red Ball Ex- 
press, which moved 500,000 tons of 
supplies in its 81 days of operation. 


Much less has been heard about the | 


spearhead of the truck operation 
on the continent, the handful of 
men and trucks that landed on the 
beaches on D-day and immediately 
following. 

The success of their operation as- 
sured the initial security of the 
invasion. The armies got their 
supplies. 

On D-Day, two truck com- 
panies, the 3704th and 4042nd, 
were among the troops to land 
on the beaches. These Trans- 
portation Corps units were at- 
tached to the Fifth and the Sixth 


These brigades were assault in- 
crements that landed during the 
first few hours of the invasion, A 
part of their task was to clear the 
beaches of supplies and equipment. 

Only a few hours after the ini- 
tial landings by the infantry and 


tions of these truck companies 
were cautiously approaching the 
beaches. The trucks were loaded 
with engineer equipment. 

Their engines were caulked with 
water-proofing compound for their 
expected drive through the shal- 
low water. The men were ready 
and alert for any emergency. 


The LCTs maneuvered slow- 
ly through the maze of vessels. 
As they neared the shore, an 
order was given to start the 
truck motors. The number of 
surrounding craft became great- 
er and the course of the LCTs 
became more and more danger- 


Gillespie explained had been rec- 
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Desprre shifts in war production and a 
shortage of factory workers, Milwaukee’s 
composite business index rose to 188.5 in 
November from 177.3 in October and 187.4 in 
November 1943. This index is based on em- 
ployment, payrolls, retail sales, bank debits 
and building—with 1935-’39 as 100. 


The Wisconsin Industrial Commission reported that 
factories in the Milwaukee metropolitan area em- 
ployed 182,577 wage earners in November as com- 
pared to 201,022 in November, 1943. This 9.4% de- 
crease is approximately the same as the U. S. average. 


The trend of declining factory employment has 
been reversed since the “work or fight” order. 
An average of more than 1,000 men and wom- 
en are daily applying for essential jobs at the 
Milwaukee office of the USES. 


Factory wage earner payrolls in November averaged 
$9,512,888 weekly—a decrease of 3.6% as compared 
to a year ago. Average weekly earnings were $52.10 
as compared to $49.16 in November 1943. 


The army engineer corps awarded Wisconsin: 


factories prime contracts totaling $178,804,000 
in 1944. This volume was exceeded in only 
two states. 


Milwaukee led the big city “War Bond League” in the 
sixth war loan—first major city to top its E bond 
quota—first in the percentage by which it exceeded 
its quota—first to “go over” in all divisions of the 
bond drive. Wisconsin also exceeded its quota by 50%. 


Series E bond sales in Milwaukee county now 
total $213,000,000— an average of nearly 
$1,000 per family. 


Savings deposits in Milwaukee banks are $178,423,000, 
or an average of approximately $800 per family. 


THE MILW 


AUKEE JOURNAL 


Engineer Special Brigades. 


Milwaukee department store sales in Novem- 
ber reached an all-time high index for the 
month at 247.6 compared to 211.5 a year ago. 


Milwaukee has led all of the 15 major cities except 
San Francisco in sales gains during the past four 
years, according to Federal Reserve Bank reports. 


Independent retailers’ sales were up 16% in 
Milwaukee and 10% in Wisconsin in Novem- 
ber over November 1943. Furniture stores 
gained 22%; men’s clothing, 18%; women’s 
stores, 14%; shoe stores, 12%; hardware 
stores, 10%; drug stores, 8%; grocery 
stores, 5%. 


Check transactions in Milwaukee banks rose to $920,- 
670,530 in November, indicating an increase of nearly 
$4,000,000 daily as compared to November 1948. 


Research organizations have estimated that 
the Milwaukee metropolitan area will build an 
average of 5,000 to 6,000 dwellings annually 
in the ten years following the war. 


The Civil Aeronautics Board has authorized air route 
extensions which will give Milwaukee direct service 
to New York via two airlines. Northwest Airlines ex- 
tension from Milwaukee to New York via Detroit will 
create the fourth transcontinental airline. Pennsyl- 
vania Central Airlines route will reach New York from 
Milwaukee through Detroit, Cleveland and Pittsburgh. 


Wisconsin’s gross farm income in 1944 is esti- 
mated to exceed $800,000,000. This all-time 
high is 50% greater than 1919, which was the 
high income year in World War I. 


To get your advertising into Milwaukee homes, you 
can find no medium to compare with The Journal, 
Milwaukee’s family newspaper with 90% coverage. 
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How Trucks Supplied D-Day Invaders 


Despite Fierce Nazi Resistance, Beachhead Confusion and Lack of Combat 
Training, Army Drivers Maintained Steady Flow to Frontline 
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ous as they came into the range 
of the shore guns and entered 
the mine fields. 


Dispersing Agent | 
Found to Mix 
Synthetic Rubber 


PHILADELPHIA.—A dispersing 
agent which makes possible uniform 
distribution of carbon black through- 
out synthetic rubber stock now plays 
a vital role in the new mixing proc- 
ess ‘developed by the General Tire & 
Rubber Co. 

The dispersing agent is known as 
Triton R-100 and was developed by 
the Rohm & Haas Co., Philadelphia 
chemicals manufacturers. The mix- 
ing process using this agent has re- 
duced by one-third the time required 
to get compounded synthetic rubber 
through the bottleneck of produc- 
tion. The process is now in opera- 
tion at the Rubber Reserve Co., plant 
of the General Tire & Rubber Co. at 
Baytown, Texas. 

The demand for heavy duty proc- 
essing equipment was so urgent be- 
fore the development of this process 
that the War Production Board had 
authorized the expenditure of $85,- 
000,000 for new compounding equip- 
ment at a time when acute shortages 
of all machinery existed. 

Despite the versatility of synthetic 
rubber, it is not an exact duplicate 
for natural rubber. The production 
capacity of each unit of processing 
equipment is substantially lower, a 
longer time is required for process- 
ing, and a smaller amount of syn- 
thetic must be used for each charge. 
Once synthetic rubber was develop- 
ed, the rubber industry was thus 
faced with an equally acute prob- 
lem: a shortage of the processing 
equipment necessary for the manu- 
facture of the crude synthetic rubber 
into the finished product. This mix- 
ing process solves the problem. Al- 
ready tires’ manufactured by the 
process have proved the equal of 
those made by the older process. 


Bonia to Head 


Sparton Division 
JACKSON, Mich. — Harry G. 


Sparks, president, Sparks-Withing- 
ton Co., announces the appointment 
of Edward C. Bonia as general sales 
manager of the radio and appli- 
ance division. 


Bonia has been 
with the company 
for about 15 years 
serving as eastern 
sales manager 
since 1940. 

Bonia, who has 
been closely as- 
sociated with the 
success of the 
Sparton Coopera- 
tive Merchandis- 

ss ing Plan, says 
E. C.\Bonia “The Sparton 
Plan will be con- 
tinued without any fundamental 
changes. While our initial sales ef- 
fort in the postwar period will be 
put behind the aggressive promotion 
of a new and complete radio line, 
new products will be added when 
they can be introduced with full 
confidence.” 





PCA Passenger Total 
Zooms to Peak in 1944. 
WASHINGTON. Carrying as 
many passengers during 1944 as 
were carried by all of the airlines 
of the nation 10 years ago, Pennsyl- 
vania-Central Airlines has recorded 
the biggest year in its history, it is 
reported by PCA Treasurer Ray- 
mond G. Lochiel. 


In 1944, PCA transported 433,584 
passengers, an increase of 77 per- 
cent over the 244,961 passengers 
carried in 1943. Airmail transported 
over the company’s system in- 
creased 22 percent over 1943 figures, 
with 5,572,516 pounds boarded on 
PCA’s Capitaliners. 


Moumlan Tractor Co. Sold 


MISSOULA, Mont. — Alfred N. 
Allen, owner and general manager 
of the Moumlan Tractor Co. here. 


has sold the firm to V. R. Howell 
who has been associated with the 
company for the past vear, 
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the Dealers, Jobbers and Maintenance Men who are Servicing 


30,000,000 essential Motor 





Backshop 


Inside NADA 
Ecuador Talk 


Big Operators 


By 
Jack Weed 


Yous STUTTERING columnist 

felt very much like a psychia- 
trist last week—you know the story 
—two met on the street and one 
psychiatrist said to the other: “I’m 
awfully happy to see you in such 
evident good health and doing so 
well financially—how’m I doing?” 


Well I put my stutter-and-stam- 
mer act on for the-directors of the 
National Automobile Dealers Assn. 
last week—the very guys who are 
supposed to be the best dealers in 
America and leaders in dealer 
thinking and business progress. 
And of course my current torch- 
topic is what the sound thinking 
dealer is planning for postwar. 


I should have said “Youse guys 
are doing all right—whoinell had 
the nerve to put me on the program 
to tell you so?” 


But then—either out of courtesy 
or because all live-wire business 
men like to see a composite of 
around 900 reflections of themselves 
thrown on the screen at one time— 
these boys from the 48 states 
seemed to be very much interested 
in what the Automotive News sur- 
vey showed, and many a big-time 
operator buttonholed me after the 
talk to discuss certain figures and 
trends which seem to point to an- 
other evolution in this business of 
retailing automotive vehicles. 

* * * 


AT THE DIRECTORS’ dinner 
that evening, being one of the in- 
vited guests who had to “sing for 
their meals,” I was allowed to 
browse in the “only directors al- 
lowed” room. I had an opportunity 
to see Dave Kelly (Dodge-Plymouth 
from Grand Forks, N. D., no less) 
in action as & very able master of 
ceremonies. Dave inaugurated a 
new theme song for this affair— 
that of encouraging directors and 
even alternates to get on their feet 
and spout—subject always to many 
side remarks from guys like Mike 
Lannahan who seems to have a 
very happy faculty of dropping dis- 
concerting remarks into the middle 
of a guy’s attempt to say some- 
thing he has had on his chest for 
some time. Thus the dinner takes 
on something of the complexion of 
a newsman’s “gridiron” event and 
acts as a great deterrent on pom- 
posity. 

Incidentally I learned a new defi- 
nition of an “alternate” at this 
affair, but I’m afraid that you will 
have to ask your director for the 
description as I did not get an okay 
from Ray Chamberlain to release 
such deep state secrets. 

* * * 

BUT IT IS in the extra-curricu- 
lar sessions in the boys’ rooms be- 
tween scheduled events that one 
gets to really know the temper of 
this stalwart body of men who fur- 
nish this nation with its self-pro- 
pelled transportation—and inciden- 
tally have played such a prominent 
part in keeping that transportation 
in efficient operation in spite of 

(See BACKSHOP, Page 58, Col. 1) 
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Sales Training 
In Service Held 
Postwar Need 


Dealers’ Competitors 
Already Started on 
Training Courses 


DETROIT.—Training of 
salesmen to do a better job 
of merchandising cars, trucks, 
replacement parts and serv- 


ice, is going to be one of the 
big jobs facing retailers and whole- 
salers of the automotive industry 
in post war. Already several firms 
are starting courses and getting set 
for the training jobs that are in 
the offing. 

One example of such a prelimi- 
nary sales-training school was con- 
ducted by Chek Chart Corp. last 
November, to which the lubrication 
sales managers of the refining com- 
panies were invited to attend. 

The course was set up at the 
University of Illinois, and college 
professors ran the course. The 
attending oil men were given a 
week of mixed book study and 
practical work and, when they 
finished, they were supposed to 
be able to go back to their com- 
panies and set up a similar school 
for their own salesmen. 

The thought behind this course 
was that when we go into a post- 
war market, where hundreds of 
thousands of returned soldiers will 
be the buyers, the salesman must 
know more about his product and 
its applications than the customer, 
or the companies will lose business 
to the company whose salesmen are 
able to answer every question. 

Motor & Equipment Wholesalers 
Assn. is also inaugurating a sales 
training and refresher course for 
jobbers’ salesmen, with a similar 
objective in view. 

In response to a widespread de- 
sire on the part of all automotive 
wholesaler sales managers for 
salesmen’s refresher and training 
material written in down-to-earth 
language, the MEWA has prepared 
this special “Getting Ahead in Sell- 
ing” service for its members. This 
service consists of a series of com- 
monsense discussions of experience- 
tested and time- proved selling 
methods and the reasons why peo- 
ple buy, presented in the language 
of the automotive wholesale sales- 
man and his day-to-day problems. 

With the idea in mind that sales 
training is a continuous process, 

(Continued on Page 59, Col. 1) 


Shops Fear Effort 
To Extend Scope 
Of Labor Act 


SALEM, Ore.—The automotive 
service industry is concerned about 
the efforts of the federal wage-hour 
division to “interpret” most auto- 
motive service establishments un- 
der the Fair Labor Standards Act. 

The so-called six months limita- 
tion on suits for overtime pay, 
passed by the Oregon legislature in 
1943 and copied by several other 
states, was intended to protect au- 
tomotive employers from _ bank- 
ruptcy, threatening retroactive ef- 
fects of the changing division in- 
terpretations. The act was sustained 
in the three state courts, but Fed- 
eral Judge McCulloch held the act 
unconstitutional in an oral decision, 
or at least that section requiring 
the filing of accrued overtime claims 
within 90 days of the enactment of 
the law. 

Confronted by this setback, Ore- 
gon employers will attempt at the 
1945 session of the legislature to 
remedy the defeat. Proposals in 
other states will likely follow the 
amended patterns. 


President, International 


918 F. Street, N.W. 
Washington, D. C. 


Dear General Draper: 


material over our highways. 


both state and local, 














Somervell Backs Test 
Brigadier General D. C. Draper 


Association of Chiefs of Police 


American law enforcement agencies perform a vital war 
service in facilitating the movement of men and 


I congratulate your 


association for its active and vigorous leadership 
which has made possible the fine degree of cooperation 
between your people and the military command. 

Every automobile in America must be regarded as a 
weapon in our all-out war effort. 
to reduce highway accidents, 
and extend the life of our cars. 
that your organization redouble its efforts to curtail 
highway accidents and that the police of the country, 
exercise every precaution to 
prevent the deterioration and the destruction of the 
automobiles and trucks now in service. 

Your program has my full and enthusiastic support. 


We all must strive 
conserve transportation 
To this end I urge 


Sincerely, 
(signed) 
BREHON SOMERVELL, 


Lieutenant General, 
Commanding 


Equipment Makers Reveal 
Cancelled NADA Plans 


DETROIT. — Judging from .a 
round-robin survey of firms which 
had intended to display in the serv- 
ice exhibit at the National Automo- 
bile Dealers Assn. conference last 
week, most of the companies merely 
planned to be there to talk to 
dealers. 

The majority of the companies 
had nothing new to show and few 
expected to be able to do any more 
than let the dealers know they were 
still in business and would be ready 
to serve them as soon as the war 
would let them. 


Blackhawk Mfg. Co., for instance, 
intended to display a large map 
showing their complete distribution 
outlets; neither Allen Electric or 
the DeVilbiss Co. had any new 
products to display. 

Gray-Mills Co., however, intended 
to display a part-cleaning system, a 
new carburetor cleaning tank and 
a new line of cleaning fluids for au- 
tomotive service. 

Reynolds & Reynolds intended to 
introduce a new carbon interleaved 
repair order. A new method of 
manufacture had solved the prob- 
lem of being able to furnish this 
type of order form, imprinted and 
numbered in just a few days after 
receipt of order with carbons in- 
serted. 

John E. Wolf Co. intended to dis- 
play their service for dealers. 


Lempco Products Inc. intended to 
disp!ay a drum lathe designed to 
turn brake drums weighing up to 


Brakes Head Detroit’s 


Accident Defect List 
DETROIT. — Defective brakes 


caused most of Detroit’s auto ac- 
cidents in 1944 attributed to me- 
chanical defects, the annual po- 


lice report shows. 

Most accidents occurred in 
daylight and clear weather on 
dry pavements to cars with no 
defects, however. In all accidents 
170 persons were killed and 11,- 





290 injured. 








600 pounds, another drum lathe for 
passenger car and light truck work, 
a brake shoe grinder with special 
molded wheel, and a sixty-ton hy- 
draulic press. 

Van Norman Co. intended to 
show a new boring bar, a valve re- 
facing tool, a crankshaft grinder, 
two surface grinders—one rotary 
and one horizontal, and a connect- 
ing rod boring and grinding ma- 
chine. 

Norick Brothers, of Oklahoma 
City, had planned to show their 
latest developments in visual serv- 
ice record systems, mechanics in- 
centive record forms, visible inven- 
tory devices, customer follow-up 
systems, and other standard shop 
forms. 

Independent Pneumatic Tool Co. 
intended to show dealers its multi- 
matic air tool kit which consists of 
a small powerful air motor with at- 
tachments for drilling, grinding, 
sanding, polishing, buffing and hole 
sawing. Under the merchandising 
plan, it is not necessary for the 
shop or mechanic to buy the entire 
kit at one time as any tool can be 
purchased as a separate unit. 


Canadian Jobbers Announce 





Brake-Emphasis Drive 
Will Tax Dealer Shops 


Calls for Action 
On Draft Status 


National Safety Check 
Expected to Bring 
Flood of Service 


DETROIT. — With a na- 
tional brake-test campaign 
coming up in April and with 
cars needing more repair work 
this spring than any other 


time since the war started, the pres- 
ent drive of Selective Service to 
force all eligible men under 29 
either into the armed forces or war 
plant work, should get the closest 
attention from every dealer and au- 
tomotive repair shop operator. 


Just because the mechanics now 
employed by a dealer or shop are 
not in immediate jeopardy is no 
reason for the dealer to remain in- 
active. Everyone close to the prob- 
lem advises all employers of auto- 
motive mechanics to immediately 
file 42-A forms with local draft 
boards for every man between the 
ages of 18 and 45, unless the local 
draft board deems otherwise be- 
cause a worker’s deferment does not 
run out soon. 

Filing of a new 42-A form or let- 
ter not only brings the man’s record 
up to date in the Selective Service 
board files but reaffirms the critical 
part the man is playing in the war 
effort. 


In Detroit, where the Mainte- 
nance Committee of the Office of 
Defense Transportation contact- 
ed every local Selective Service 
board in the area during the 
critical manpower situation last 
spring, the local boards are now 
voluntarily calling the committee 
for advice regarding the essen- 
tiality of mechanics whose draft 
status is being changed. 


In his letter of instruction to Se- 
lective Service boards dated Jan. 
19, Gen. Lewis B. Hershey em- 
phasizes to the boards that the War 
Manpower Commission’s list shows 
the critical occupations in bold face 
type (automotive mechanics are in 
bold face type under classification 
Number 31 headed Repair Serv- 
ices); that these classifications 
“will be revised from time to time 
and that some of the activities now 
listed as critical will be changed to 
essential but not critical. If, how- 
ever, you find that a replacement is 
available for a registrant, he should 

(Continued on Page 52, Col. 4) 











March Parley at Montreal 


MONTREAL. — Officials of the 
Canadian Automotive Wholesalers’ 
Assn. have announced that the asso- 
ciation’s 1945 annual convention will 
be held in the Mount Royal Hotel 
March 5-7. 

The industry has found it neces- 
sary to hold the convention in con- 
junction with the manufacturers 
and national distributors, in order to 
plan a more equitable distribution of 
parts essential to maintaining and 
conserving the vital motor vehicle 
transportation. 

The convention will have an inter- 
national character, as United States 
associations and trade representa- 
tives have been invited to partici- 





pate. It will be the first time in Cana- 
da that the United States and Cana- 
da will meet to discuss automotive 
wholesalers’ problems. 

An elaborate program has been 
drawn up covering the three days’ 
activities. Speakers from the United 
States and Canada will address the 
meetings. 

There will be a business session of 
the association members only, as well 
as two sessions for manufacturers, 
national distributors and whole- 
salers for full discussion of problems 
affecting all branches of the indus- 
try. All business sessions will be un- 
der the chairmanship of C. C. Keyes, 
national president of the Canadian 
Automotive Wholesalers’ Assn. 
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Injunction Suits Filed... 
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OPA Attacks Price 
Of False Premium Gas 


WASHINGTON.—Injunction suits 
have been filed in Chicago and Los 
Angeles as part of a concerted 
drive to prevent the sale at pre- 
mium gasoline price ceilings of 
lower grades to which other sub- 
stances have been added, the Office 
of Price Administration announced 
last week. 

At Chicago an injunction is 
sought against the Lubrigas Labor- 
atories to prevent that concern 
from continuing what OPA be- 
lieves is a misrepresentation. This 
misrepresentation consists of in- 
forming gasoline sellers that they 
can take a lower grade of gaso- 
line, add some lubrigas to it, and 
then sell it as premium gasoline, 
OPA said. 

At Los Angeles injunction suits 
have been filed against 10 service 
station operators to prevent them 
from continuing to sell lower 
grades of gasoline, mixed with 
lubrigas, at premium gasoline ceil- 
ing prices, the agency said. 

“Most sellers are complying with 
our price ceilings,” Thomas I. 
Emerson, OPA deputy administra- 
tor for enforcement, said. “A few, 
however, are selling gasoline to the 
public at the ceilings for premium 
grade when the gasoline does not 
qualify as premium grade. 

Emerson said that the practice of 


Sealed Power | 
Ups Murbarger, 
Three Others 


MUSKEGON, Mich.—The ap- 
pointment of R. E. Murbarger as 
assistant sales manager and three 
changes in dis- 
trict manager- 
ships have been 
announced by 
John E. Norwood, 
sales manager, 
Replacement 
Sales division of 
the Sealed Power 
Corp. 

Murbarger 
joined Sealed 
Power in 1937 
and for the past 
five years has 
been a district manager with head- 
quarters in Syracuse, N. Y. He has 
been associated with the replace- 
ment parts business for over 10 
years. 

William Pasma, a special repre- 
sentative since 1941 and with Sealed 
Power since 1937, has been ap- 
pointed to succeed Murbarger as 
district manager. Prior to his ad- 





Murbarger 


vancement three years ago, he was | 


a zone salesman covering Indiana 
and Kentucky. 

The two other district manager 
assignments announced by Nor- 
wood are J. W. McGavock, who 
will have headquarters in Dallas, 
and William E. Haase, who will 
cover New England out of New 
York. 

McGavock fills a position left va- 
cant by the resignation of Leon 
Toll. McGavock has been associated 
with the replacement parts busi- 
ness more than 20 years and joined 
Sealed Power in 1938 as a zone 
salesman in Kansas City. For the 
last two years he has been work- 
ing on special assignments at the 
home office. 

Haase has been acting district 
manager of the New England ter- 
ritory since July, 1943. He joined 
Sealed Power in 1934 and has been 
in the parts business since 1923. 


Building in Little Rock 

LITTLE ROCK, Ark.—The Voss- 
Hutton Co., W. F. Barbee, presi- 
dent, has purchased property at 
400-408 Spring St., a brick building 
erected in 1924. 

The firm plans to occupy the 
property soon. A wholesale distrib- 
utor of automotive products with 
modern machie shop, the firm was 
founded at Pine Bluff, Ark., by Carl 
Voss in 1883 as a harness concern. 


Voss-Hutton Purchases 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


adding lubrigas for the purpose of 
selling regular or third-grade gaso- 
line at premium grade ceilings has 
become a serious type of price ceil- 
ing violation. 

In other cases, OPA said, sub- 
stances are being added in an effort 
to obtain the premium grade ceil- 
ing price. In still other cases, de- 
liberate substitutions of regular 
grade gasoline for premium grade 
are being made. The public then 
pays the premium ceiling price for 
a lower grade of gasoline. Gener- 
ally, there is a difference of as 
much as two cents a gallon be- 
tween retail ceilings of regular and 
premium gasolines, according to 
Emerson. 

“In addition to the present in- 
junction proceedings, we plan, as 
part of the national program, to 
bring actions for treble damages 
against sellers of gasoline above 
their proper ceiling prices,” Emer- 
son said. 





FOR THE THIRD TIME since the start of the war, Champion Spark Plug Co. 
has won the “ to fly the Army-Navy E ——— for high achievement in 


production of v 


ital war materials. Lieut. W. 


Riberio, center, of the Toledo 


sub-area office of the Air Technical Services command, presents the award to 
R. A. Stranahan, left, company president, and John Grup, right, chairman, of 
the Champion Spark Plug unit, local 12, UAW-CIO. The two stars indicate its 


third award. 





Wheat Yields 


Antifreeze 


MONTREAL.—As a result of the 
largest chemurgic experiment so far 
undertaken in Canada, scientists of 
the National Research Council now 
are turning out butylene glycol—a 
superior antifreeze—as a by-product 
of wheat in a pilot plant on Rideau 
River, Ottawa. 


Butylene glycol can be broken 


down chemically into several other 
useful substances, and research into 
these possibilities now is going on. 
The plant produces 10 pounds of bu- 
tylene glycol and six pounds of ethyl 
alcohol from a bushel of wheat. 


Heads W. Va. Liquor Board 


CHARLESTON, W. Va.—A. K. Can- 
terbury, for the last eight years head 
of Mountain Motors, Beckley, has been 
appointed by Gov. Clarence W. Mead- 
ows to serve as chairman of the State 
Liquor Control Commission. 


SERVICE SECTION 








Firm Formed 
In °39 Explains 


Wartime Boom 


PEORIA, Ill.—(UTPS)—T. K. 
Morrow, vice president of G. W. 
Rossetter (Ford) here, explains 
that his motto for a successful 
dealershipand an expanding serv- 
ice department is, “Try to do to- 
day’s job today—let tomorrow take 
care of itself.” 

The Rossetter dealership opened 
in 1938. Its president is G. W. Ros- 
setter, head of the Rossetter Public 
Accounting Co., Chicago. 

In 1939, Rossetter and Morrow 
brought their organization together 
under one roof, although neither 
man knew the other; since that 
time the dealership has sold from 
1,400 to 1,500 new cars yearly. Ap- 
proximately 3,000 used autos moved 
out of their sales department annu- 
ally prior to wartime restrictions. 

Today Rossetter boasts a stock of 
Ford parts that exceeds 25,000, 
with a retail turnover of $160,000 
yearly. 

Before coming to Peoria, Morrow 
was superintendent of the Ford as- 
sembly plant in Chicago. 








One of the great commercial pictures 
of the year 


Here’s Hollywood at its best. Entertainment! ...Fun!... 5 
Laughter! ... All in the new, animated motion picture, 


“The Right Spark Plug in the Right Place.” All done 
in magnificent, sparkling technicolor! Another first by 


Auto-Lite. 


It features another great star created by Walt Disney Produc- 
tions, “Johnnie Plug-Chek”—a laughing, lovable gallant hero. 


For sheer joy and entertainment and a liberal education in 
what makes a spark plug tick, don’t fail to see, “The Right 
Spark Plug in the Right Place.” It’s coming your way 
soon. Get full information about showings from your jobber. 


TOLEDO, 1 
“EVERYTHING FOR THE BOYS” 


TUNE IN 





THE ELECTRIC AUTO-LITE COMPANY 9 


Merchandising Division 


STARRING DICK HAYMES... EVERY 


OHIO 
TUE 


THE RICHT 
PLACE 








1 When engines start to miss, there's 
one sure way to help discover 
what's wrong. 






Right now we'd like to introduce a char- 
acter who knows nearly all the answers. 





But you've also got to have a plug with the 
right heat range, according to Johnnie. 


SDAY NIGHT ...NBC NETWORK 
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SERVICE SECTION 


Big Postwar Gain 


In Service Workers 
Is Held Unlikely 


WASHINGTON.—The aggregate 
number of persons engaged in the 
service industries in the postwar 
period is not likely to increase 
greatly over prewar or wartime 
totals even if employment generally 
is high, according to the U. S. De- 
partment of Commerce. 

According to Edward F. Denison, 
of the national income unit, service 
industries in 1943 furnished em- 
ployment to the equivalent of 6.3 
million fulltime proprietors and em- 
ployes, Denison said. 

“The view that the service indus- 
tries will play an important role in 
furnishing postwar jobs probably de- 
rives from the observation that 
during the twenties the service in- 
dustries were characterized by 
sharp relative growth. However, 
this movement was contrary to the 
secular trend of employment and it 
ceased about 1930, when the posi- 
tion of the services stabilized. 

“Furthermore, in examining the 
wartime experience of these indus- 
tries one finds an expansion of serv- 
ice employment only moderately 
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VIEW OF THE RECENTLY modernized parts and accessories department of 
the South Park Motors, Buffalo (N. Y.) Chevrolet dealer. Additional floor space 
and extra parts storage equipment put the dealership in a better position to 
facilitate the handling of parts and service for essential motorists. 


smaller, except in domestic service, 
than would have been expected had 
total private employment risen to 
similar new record levels under 
peacetime conditions. 

“Domestic service employment 
dropped sharply during the war, but 
is expected to make only a partial re- 
covery if the total employment pic- 


ture is satisfactory in the postwar 
period.” 


Hits Tax Cuts in Ohio 


COLUMBUS, O.—Ohio tax reduction 
proponents received a setback when re- 
tention of the state’s existing tax 
structure was urged by Gov. Frank J. 
Lausche in an address to the state leg- 
islature here. 








DETROIT.— Anticipating the 
needs of fleet and individual oper- 
ators who in increasing numbers 
are purchasing surplus military 
trucks from the Treasury Procure- 
ment, Chevrolet has set up a com- 
plete program to provide spare 
parts and maintenance service for 
these vehicles to all purchasers. 

Under this arrangement, when 
notification of a Treasury procure- 
ment sale of surplus military ve- 
hicles is received, a representative 
of Chevrolet in the sale area makes 
available a windshield sticker for 
each Chevrolet military truck of- 
fered. This sticker notifies the pur- 
chaser at once that the vehicle is a 
special military truck, built under 
government contract to Army spe- 
cifications. 

The sticker advises that an own- 
er’s and operator’s manual has 
been made available to help insure 
maximum service from the vehicle 
when converted to civilian use. The 
buyer is urged to obtain the oper- 
ator’s manual by sending in a post- 


ny amalcge ls 


TECHNICOLOR FILM 


That's to drive in to the service station 
which displays this sign. 





XA 


6 It’s Johnnie 


like this on spark plugs. 


“Plug-Chek.” One of his pet 
peeves is a mechanic who uses a wrench 





cause. plugs to look like this. 


Be sure to let Johnnie tell you what makes 
a spark plug tick in the technicolor movie, 
“The Right Spark Plug in the Right Place.” 


Many a rough engine needs a complete 
check of the spark plugs. 





Johnnie can tell you the conditions that 





4 If so, here’s one of the handiest service 


tools ever offered the industry—the Auto- 


Lite ‘“Plug-Chek” Indicator. 








& He believes, too, that cleanliness is next 


to godliness. As a first step—he always 


uses the Auto-Lite cleaner. 








Surplus Truck Aid 


Chevrolet Sets Up Complete Program to Help 
Civilians Who Buy Army Vehicles 
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card attached to the windshield 
sticker. 


The manual points out that the 
operation of a 4x4, 1%-ton military 
type truck differs in many ways 
|from the conventional commercial 
truck; that many are fitted with 
special equipment such as winches, 
hoists and earth borers. 


Special instructions have been 
given to each of Chevrolet’s 37 zone 
service managers located through- 
out the country on the proper 
maintenance of these Army ve- 
hicles. This information is then 
made available to the Chevrolet 
dealers called upon to service these 
trucks. 


While the majority of the parts 
used are the same as on regular 
Chevrolet equipment, those special 
parts peculiar only to the military 
units have also been made avail- 
able to Chevrolet dealers. 


ODT Urges 
Weekly Check 
Of Batteries 


WASHINGTON. — The Office of 
Defense Transportation last week 
urged truck, bus and passenger car 
operators to make weekly check- 
ups of their storage batteries. The 
appeal was made in a maintenance 
bulletin calling for proper and reg- 
ular storage battery maintenance 
because of increased manpower 
and material shortages. 


Maintenance suggestions made by 
ODT follow: 


A. Lack of water—Water is lost 
as the result of charging and 
should be replenished as soon as 
the liquid level falls to the top of 
the separators. If water is not re- 
placed and the plates become ex- 
posed, the acid will reach a danger- 
ously high concentration that will 
char and disintegrate the wood sep- 
arators, thus impairing perform-. 
ance of the plates. 

Plates cannot take full part in 
the battery action unless they are 
completely covered by the electro- 
lyte. Sulphuric acid need never be 
added to a cell unless spillage has 
occurred. 


B. Loose “hold-downs”—“Hold- 
downs,”or battery supports, if not 
properly adjusted, allow the battery 
to bounce around in the cradle. 
This will not only crack battery 
cases, but also do severe damage 
to the plates by causing the active 
material in the grids to drop to the 
bottom of the battery. 

C. Overcharging—A high gener- 
ator charging rate burns up the 
plates and separators; the violent 
gassing action forces the active 
material from the plates so that it 
collects in the bottom of the cell 
and is lost. 


D. Undercharging —A battery 
with insufficient charge over a long 
period may develop a coating of the 
plates, which will permanently re- 
duce the battery capacity. In addi- 
tion, a partially charged battery is 
liable to freeze during severe win- 
ter weather. Whenever the specific 
gravity of a battery tests 1.225 or 
lower, the battery should be re- 
charged. 

E. Battery “dopes”—No satisfac- 
tory substitute electrolyte has been 
found for the simple mixture of 
sulphuric acid in water. Use no 
substitutes. 





J ones-Dabney 


Elects Officers 


CHICAGO. — William C. Dabney 
was elected president of the Jones- 
Dabney Co., division of the Devoe 
& Reynolds Co., at a recent direc- 
tors meeting of the firm. 

Andrew W. Bornhauser was 
named vice president and general 
manager, and James C. Wilcox was 
elected vice president and director 
of sales. Edwin J. Probeck and 
William S. Stark were given vice 
president’s posts, while Fred H. 
Volk and Earl L. Pangborn were 
elected secretary and treasurer, re- 
spectively. 


Read Jack Weed’s Bocenen for some 
highlights in the service fiel 
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McFaydens Gets 
New Building 
In Omaha 


OMAHA.—McFaydens (Ford) is 
now established in its new location 
at the corner of 20th and Howard 
Sts. here, according to Joseph H. 
McFayden, general manager. 

The service plant, parts head- 
quarters and motor rebuilding unit 
occupy two floors. The lower floor 
contains two separate repair de- 
partments for cars and trucks. The 
second floor includes a paint shop, 
body shop, storage, and the assem- 
bly line for rebuilding. 

Facilities for new cars will be 
arranged after the war. 


Labor Adviser 


CLEVELAND. — Miss Grace G. 
Glascott, for the past four years 
Ohio-Michigan regional director of 
the wage-hour and public contracts 
divisions of the Department of 
Labor, will resign March 1 to open 
her own offices in Cleveland and De- 
troit as advisory consultant on wage 
and salary stabilization and other 
industrial problems, she announced. 
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MORE SPACE and generally improved facilities available in this building, 


recently occupied by the Shirley Self Motor Co., Chrysler distributor in Wichita 
Falls, Texas, have resulted in greatly increased business. Parts and customer 
labor sales are setting new records since the move. 


Spartanburg Firm Opens 


SPARTANBURG, S. C.— Formal 
opening of the remodeled two-story 


Crane. 


plant of Lee Tire & Battery Service, 
Inc., was announced by Charles M. 
Burns, president and general man- 
ager. 


















Draft Action Vital... 





SERVICE SECTION 





Brake Emphasis Drive 


Will Tax Dealer Shops 


(Continued from Page 49) 
be classified as available for induc-| spring, showed that the publicity 


tion regardless of his place.” 

Gen. Brehon Somervell’s letter to 
Brig. Gen. D. C. Draper, president 
of the International Assn. of Chiefs 
of Police (reproduced herewith) 
emphasizes the critical need and es- 
sentiality of keeping every car and 
truck not only running but running 
safely. It also indicates the need for 
every dealer keeping his trained 
mechanics on the job. 


The national brake test cam- 
paign is necessary and vital to the 
well being and safety of our over- 
road transportation, it is pointed 
out, and every dealer should start 
to make plans now to take care 
of the extra work that this cam- 
paign will bring into his shop. 
While the Michigan campaign of 

Similar nature, conducted last 


WAR’S TOUGHEST SHOCKS 
are cushioned by Houdaille 


@ Swinging giant 240 mm. Howitzer barrels — which fire 
a shell nearly 10 inches in diameter — onto their mounts 
is the battlefront job of the powerful Thew Lorain Moto- 


Traveling at surprising speed considering their size and 
weight, these huge mobile cranes encounter punishing 
road shocks. Big Houdaille* Hydraulic Shock Absorbers 
cushion both the-ound and rebound of the heavy axle. 

Houdaille some day soon will re-enter the peacetime 
automotive field and will bring to it a wealth of experi- 
ence which is available even now to the industry’s engin- 
eers who are planning ahead. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
Buffalo 11, New York 


The Houdaille* Shimmy Damper controls nose wheel shimmying on America’s fore- 
most bombers and fighters ... and tail wheel travel on huge cargo planes, as well. 


*PRONOUNCED: 
HOO-DYE 





given the test period will bring in a 
great deal of work before the actual 
campaign starts (unsafe brakes 
dropped from one out of every seven 
cars checked at the start of the 
campaign to one out of 23 near the 
end of the period), dealers should 
start now to tell their customers 
about the campaign and endeavor 
to sell them on getting their brake 
work done early. 

To understand just what this na- 
tional campaign will produce, one 
has to but review the results of the 
Michigan campaign and multiply 
that to the national basis. In Michi- 
gan, during the six-week campaign, 
over 217,800 motorists were stopped 
and warned; over 80,000 motorists 
had their brakes checked and re- 
ceived brake service at repair 
shops; 3,272 motorists were safety- 
educated in court; 66 lives were 
saved; 1,188 serious accidents were 
prevented, and over 3,630 property 
damage accidents were averted. 

No complaints were received by 
the Michigan State Safety commis- 
sion, either from repair shops that 
they couldn’t take care of the work 
or from motorists that they could 
not get the needed work done. Man- 
power shortage last spring in Michi- 
gan, especially in the greater De- 
trit area, was felt to be just as criti- 
cal then as it is now. 

This only tends to show that, 
when shops anticipate such a cam- 
paign and plan for it, they have the 
ability to take care of the extra work 
with the existing manpower. Dur- 
ing the campaign, dealers in Michi- 
gan reported that they experienced 
three times as much brake service 
work as normally with an increase 
of but 25 percent in the use of re- 
placement parts. 

Those who are heading up the 
preparation for this national drive 
say that there is and will be 
ample supplies to take care of all 
needs during the campaign, with 
the possible exception of brake 
fluid. This item and hydraulic 
brake cups are short now, and 
every effort is being made to in- 
crease the supply before the cam- 
paign starts. 

Dealers also found that, when 
they programmed the test period in 
advance, they were able to schedule 
work ahead and eliminate the val- 
leys in their work schedules. 


Minn. Mining 
Promotes 3 


NEW YORK.—Three promotions 
in the tape division of Minnesota 
Mining and Mfg. Co. have been 
announced by G. H. Halpin, vice 
president and general sales man- 
ager. 

Bernard W. Lueck, a sales engi- 
neer for the last several years, be- 
comes products sales manager of 
industrial “Scotch” masking tape, 
sandblast stencil and “Scotch-Rap,” 
with headquarters in St. Paul. Rob- 
ert L. Westbee has been named 
sales manager of electrical tape 
and electrical insulation products. 

C. N. Del Porte, who has been 
working out of the St. Louis, Cin- 
cinnati and Chicago offices in the 
shoe tape line, is the new sales 
manager for that product, with 
headquarters in St. Paul. 


Used-Car Dealers 


Organize in Dallas 


DALLAS, Tex.—Organization of 
the Dallas Used Car Dealers Assn. 
has been effected here to cooperate 
with OPA in enforcement of ceiling 
prices on used cars. 

It is also announced that plans 
are under way to make this body a 


| Statewide organization to combat 


sales of used cars above ceiling. 


Wisconsin Truck Group 


Names Konkol Manager 

MILWAUKEE.—Edward J. Kon- 
kol, Green Bay district manager of 
the ODT’s highway transport divi- 
sion, has resigned to become gen- 
eral manager of the Wisconsin 
Motor Carriers’ Assn. 
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Record Rate in Tacoma... 





Titus Motor Rebuilding 


Speeds Ford Service 


TACOMA, Wash.—The Titus Mo- 
tor Co., of which Leon E. Titus is 
president, has been setting a rec- 
ord in repair an dmaintenance of 
automobiles and light trucks. 

The main contribution was made 
through opening of the motor re- 
building division, which now has 
an output of close to 3,500 com- 
pleted units to its credit. Produc- 
tion, of late, has been running at 
approximately 10 motors a day, but 
plans are in the making to step 
this up to 15 and even 20, before 
many months go by, Titus said. 

In May, 1948, Titus Motor Co. 
was designated an authorized 
motor rebuilding plant by Ford 
Motor Co. Since then the fore- 
going record has been made. Ta- 
coma, southwest Washington, 
Alaska and other northwest areas 
have been served by this plant. 

“When war came, our company 
fully recognized the importance of 
automobile transportation in the 
war effort,’ Titus said. “We were 
sure that automobile dealers would 
be classed as an important war 
supporting industry. When it be- 
came evident that reasonable serv- 
ice on rebuilt motors, fuel pumps, 
carburetors and distributors could 
not be obtained from the Ford fac- 
tory in California because of war- 
time transportation bottlenecks, 
our company immediately went 
into the rebuilding and recondition- 
ing business. 

“An entire section of our com- 
pany’s building was turned into an 
ultra-modern assembly line, com- 
pletely equipped with new machin- 
ery allocated by the War Produc- 
tion Board for this work. Our em- 
ploye payroll has more than dou- 
bled since then and the average 
hours per week worked have in- 
creased 40 percent.” 

The operation at the recondition- 
ing plant is along precision lines. 
Motors taken from Ford cars and 
trucks are replaced with rebuilt 
ones purchased from the Titus 
plant, payment for which is made 
with the old motor as a trade-in, 
and cash, thereby saving consider- 
able vital metal for the war's re- 
quirements. The service is available 
to individual owners and garages, 
as well as to Ford dealers in south- 
west Washington. 

In the Titus plant the old mo- 


National Carbon 
Ups Kleinsmith 


NEW YORK.—C. O. Kleinsmith 
has been elected a vice president 
of National Carbon Co., Inc., a unit 
of Union Carbide 
& Carbon Corp. 
Kleinsmith was 
formerly general 
sales manager for 
the company’s 
“Eveready” prod- 
ucts. He joined 








Kleinsmith 


the company in 
1919. 

Kleinsmith an- 
nounced the ap- 


eral sales man- 
ager for consum- 
er and related products. Bergan 
had formerly been assistant gen- 
eral sales manager. D. B. Joy was 
named general sales manager for 
Carbon Products. 


R. P. Bergan 


Weaver Buys 


Jacks from U. S. 


SPRINGFIELD, Ill.—The Treas- 
ury has reported sale of $282,780 
worth of hydraulic jacks to the 
Weaver Mfg. Co. here during De- 
cember, and of $54,633 worth of 
used motor vehicles to Illinois. 
These sales were made from sur- 
plus war property. 


Read Jack Weed’s Backshop for some 
highlights in the service field. bf 


pointment of R.| 
P. Bergan as gen- | 





tor is boiled in a special solvent 
and thoroughly steam - cleaned 
with all water and oil passages 
blown out. The block is painted 
and together with all the parts of 
the motor, passes along the over- 
head tramway to the motor re- 
building department. 


Here the motors are rebuilt to 
conform with Ford factory specifi- 
cations and requirements under 
factory-approved methods of re- 
building. In addition to rebuilding 
motors, the department is also 
equipped to rebuild carburetors, 
distributors and fuel pumps. 


The plan enables Ford dealers in 
the Tacoma area to speed up serv- 
ice on motor exchanges, thus help- 
ing keep essential cars on the road. 
Titus declared that his agency 
guarantees to have any war-work- 
er’s motor replaced in less than six 
hours after it is driven onto the 
service floor. 
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NE of the reasons why Quaker State Motor 
Oil dealers are thankful for being Quaker 
State dealers is that they never need to make 


excuses for 


Quaker State Motor Oil, made only from 
pure Pennsylvania grade crude oil, is always 
dependable, always the same, always satisfying 
to the customer. 


back. 


And that’s why Quaker State Motor Oil deal- 
ers enjoy a constantly growing motor oil busi- 


ham, eggs and toast.” 


You Won’t Need 


That’s why he keeps on buying—keeps coming 








RAY RIDGE (right) and Leon E. Titus of Titus Motor Co., Tacoma, Wash. 
They’re making postwar plans, too, for the newest division of that firm, the 
motor rebuilding plant, which has written such a splendid record since its 
establishment in May, 1943, to meet demands for motor vehicle maintenance. 


In directing the present activities ,and merchandise manager, Chuck 
of the organization, Titus is as- | Falsetta, foreman of the motor and 
sisted by Ray Ridge as general|small parts reconditioning division, 


manager, 
manager, 


Tony Falsetta, 


Ralph Jacobsen, parts |} department. 







MACK: “Give me the same; 
only eliminate the eggs.” 


have grapefruit, 
















an Alibi 


the quality of the oil they sell. 


neo aoe Ray Wagner, body rebuilding 


would you just as 


WAITER: “ ’Scuse me, sir; but 
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Markel Gets 
New Quarters 
In Council Bluffs 
COUNCIL BLUFFS, IA.—The 


Markel Motors (Ford) have moved 
to a new location here at 12-24 
Fourth St., and is in full operation 
of its new facilities. The dealership 
is one block from the center of the 
city. 

In changing location, emphasis 
was stressed on expanding the 
service department, and improving 
customer conveniences within the 
building, according to a _ report 
from Markel Motors. 

_ The move was undertaken in con- 
—— with postwar plans of the 
rm. 


Booklet on Lighting Out 

Wabash Appliance Corp., manufac- 
turers of reflector type lamps for in- 
dustrial and commercial lighting instal- 
lations have prepared a special booklet 
for lighting engineers, featuring a set 
of charts containing illumination values 
based on various spacings and mount- 
ing nee The booklet is obtainable 
by writ eho Wabash Appliance Corp., 
Birdseye mp Sales division, 345 Car- 
roll St., Brooklyn 31, New York, 
questing booklet No. 1-545. 


re- 


For America’s Future—For Your 
Future — BUY WAR BONDS. 








soon have 


your eggs fried? Our elimina- 


tor is done broke.” 
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SOUTH BEND.—A semi-circular 
automotive parts bar which offers 
arm’s reach access to small, fast- 
moving items and a modernistic 
setting for larger display pieces has 
just been developed by Studebaker 
Corp. 

The design was conceived by E. 
C. Mendler, manager of Stude- 
baker’s parts and accessories divi- 
sion. 

“Tt is an attempt to replace or at 
least supplement the old type of 
decked bin storage and to simplify 
and accelerate the handling of 
counter sales,” Mendler explained. 

Main construction features are a 
rounded forty-four-inch high, eight- 
een-inch deep bar or counter and a 
tall back bar or island, the rear of 
which provides additional storage 





Renegotiation Completed 

CLEVELAND. — President Ben F. 
Hopkins, of Cleveland Graphite Bronze 
Co., states that the company has com- 
pleted renegotiation proceedings with 
the War Department Price Adjustment 
Board for 1943. The amount of the set- 
tlement was covered by reserves pre- 
viously provided and resulted in no 
change in the net income stated in the 
annual report for 1943. 


PLENTY OF STRETCH. Plenty of crepe and 
flexibility in the backing gives Permacel lots 
of “‘stretch,”” makes it curve quickly, easily, 
without tearing. And once down, Permacel 
stays down—won't creep back. 


STAYS UP. A special coating process pro- 
tects the backing on Permacel against paint 
solvents—prevents curling, sagging. Perma- 


cel hangs on tight. 


Modern Parts Bar 


Semi-Circular Counter Puts Fast-Moving 
Items Within Arm’s Reach 
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facilities. Narrow, removable stor- 
age boxes are housed on shelves 
under the counter. These boxes are 
further divided for the segregation 
of as many as five types of small 
parts. 

“Since we realize that the same 
shape and size will not suit all re- 
tail establishments, our bar installa- 
tion at the factory was primarily 
intended to illustrate to dealers the 
possibilities of dressing up automo- 
bile parts quarters,” Mendler said. 

“However, we do feel that the 
fundamentals are to be recommend- 
ed. The bar has the advantage of 
compactness. Instead of forcing a 
customer to wait while the clerk 
walks back and forth between bins, 
all fast-selling items can be housed 
close at hand. 

“Our own experience shows that 
we have reduced customer waiting 
time by a minimum of 50 percent. In 
other words, we have doubled the 
utility of a given parts space.” 

The Studebaker parts bar was 
built entirely of scrap lumber. As a 
potential company-sponsored im- 
provement for postwar dealer show- 
rooms, Mendler envisions sectional- 








ized counters and a standard trim 
and equipment scheme not practical 
under existing priority regulations. 


N. W. Boosters 
Install Officers 


SEATTLE. — New officers have 
been installed by the Automotive 
Boosters of the Northwest. 

Harry F. Turner, Portland, is 
president; Lee Gruennert, Seattle, 
first vice president; Art Scrivner, 
Portland, second vice president; 
Jim Rice, Portland, secretary, and 
Marshall Smithman, Seattle, treas- 
urer. New Seattle directors are Sid 
Berwanger, Phil Lund, Dick Flan- 
agan and Fred Morehouse; Port- 
land directors are Jack Ward, J. 
M. Lantz and Roy Howard. 


Wholesale Parts Firm 


Opens in Valdosta, Ga. 

VALDOSTA, Ga.—The Automo- 
tive Parts and Equipment Co., a 
wholesale auto parts concern, has 
opened for business. 

The new establishment will en- 
gage only in wholesale business, 
doing no repair work. It is owned 
by B. D. Carter, Roger V. Wether- 
ington and Ronald H. Wether- 
ington. 


For America’s Future—For Your 


Future — BUY WAR BONDS. 


NOT TOO THICK. The thickness of 
Permacel is scientifically controlled—to pre- 
vent paint “build-up.” Permacel is plenty 
tough to stand the gaff, yet thin enough to 
leave a fine, sharp edge. 


WON’T “TRANSFER.” Because the adhe- 
sive compound on Permacel is bonded on, 
this masking tape strips off clean—doesn’t 


“transfer” on the roll or on the job. 


Permacel masking tape 


Industrial Tape Corporation, New Brunswick, New Jersey 


MAKERS or 1eXxcel Tape , 


**PERMACEL’ REG. U.S. PAT. OFF, 


A New Wrinkle .. . 
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STUDEBAKER’S NEWLY developed ‘“‘bar service’ has glamourized the auto- 


mobile part and speeded up customer service. Small, ne 

stored in narrow, sectionalized boxes under the semi-circular bar. The back bar 
or “island” provides a smart setting for the display of decorative parts and a 
reminder of customer needs. The company built the bar out of scrap lumber to 


illustrate to dealers the possibilities of dressing up parts quarters. In addition 
to creating a more favorable sales environment, Studebaker claims the design 
will double the utility of a given parts sales area. 





FAST-MOVING, small items are kept ‘“u 
boxes in Studebaker’s new service bar tha 
The bins are sectionalized to accommodate more than one part. 


front” in under-counter storage 
glamourizes the automobile part. 


Williams Stresses Service 


In N.Y. Reelection Speech 


NEW YORK.—Importance of con- 
centrating on automobile and truck 
servicing during the current year 
was stressed here by Harry Wil- 
lians, following his reelection to 
the presidency of the Automobile 
Merchants Assn. of New York, Inc., 
which he has headed since Novem- 
ber, 1943. 


“At this time,” Williams declared, 
it looks as though the automobile 
dealer’s job for 1945 will consist 
entirely of maintaining vital trans- 
portation. Very few of us have any 
new cars and the used-car market 
is drying up at a remarkable rate. 
Therefore, it will be necessary dur- 
ing the coming year to concentrate 
our efforts on the service end of 
our business and try to keep the 
automobiles and trucks in this ter- 
ritory running. 

“It would be most gratifying to 
us in the automobile industry to 
learn that the War Manpower 
Commission included the repair of 
automobiles, buses, trucks, tractors 
an dtires in the 35 general cate- 
gories of critical activities. This 
surely indicates that the job we 
must do in 1945 to maintain trans- 


Tractor Tires 


Filled with Fluid 


AKRON.—Inflation of farm trac- 
tor tires 100 percent with a calcium 
chloride solution has proved so suc- 
cessful that E. F. Brunner, man- 
ager of farm tire development for 
Goodyear Tire & Rubber Co., rec- 
ommends the liquid solution for all 
farm implement tires. 

Use of solution 100, Goodyear’s 
method of filling tractor and imple- 
ment tires entirely with liquid, has 
several advantages over air, it is 
said. Solution 100 inflation remains 
constant without pressure loss. This 
provides maximum performance be- 
cause tires remain properly in- 
flated the year around, in storage 
or in use. 


portation is considered a critical 
part of the war effort.” 


Other 1945 officers named by the 
association’s board of directors 
were: First vice president, John D. 
Casey; second vice president, D. F. 
Jennings; treasurer, L. F. Jacod, 
and secretary, Howard E. Laux. 
Joseph W. Farlow continues as 
general manager and Herbert G. 
McLear as chief counsel. 


New directors are Morgan E. 
Bishop, C. L. Cawood, E. P. Mau- 
der, E. F. Nolan, Joseph C. Walker 
and F. L. Yarrington. 


Tow Gouge Costs 


Muller Bros. $50 


LOS ANGELES.—In an unusual 
action involving alleged over- 
charges for tow car services, 
Muller Bros., operator of what is 
labeled the “world’s largest service 
station,” was recently penalized $50 
and costs in the Los Angeles small 
claims court. 

Mrs. G. K. Koontz, according to 
testimony, had engaged Muller 
Bros. to tow her car to a garage. 
Muller Bros. claimed that it took 
one and one-half hours to do the 
job, adding that it was a twelve- 
mile round trip. 


Ceiling price, according to OPA, 
for the job is $5 per hour. Mrs. 
Koontz protested the charge of 
$7.50 as exhorbitant and also 
doubted that the distance was 12 
miles. After driving the route in- 
=e the judge ruled against the 

rm. : 


Pay Tax Cut Sought 


ST. PAUL.—Minnesota’s state income 
tax rates would be reduced one-half of 
1 percent through the first $4,000 in 
1945 and 1946 under terms of a bill in- 
troduced in the state legislature here 
by Reps. Edwin Meihofer and Anthon 
Podgorski, of St. Paul, and John 
McNulty, of Minneapolis. 


For America’s Future—For Your 
Future— BUY WAR BONDS. 
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She’s the Boss 


Wife Heads Fla. Dealership While Husband 
Serves in Army; Service Up 43% 


ORLANDO, Fla. — Mrs. A. P. 
Clark, wife of “Al” Clark (Chrys- 
ler), is acting general manager of 
the dealership here, since her hus- 
band was commissioned in the 
Army in 1942. 

Since Mrs. Clark has been in 
charge of the dealership, parts and 
service sales have increased 43 per- 
cent and the parts inventory has 
more than doubled. Owners say that 
the quality of the service is com- 
pletely satisfactory and that they 
are happy to deal with this woman. 


Bear Offers 
Idea Book 
For Shops 


ROCK ISLAND, Ill.—Bear Mfg. 
Co. is offering dealers and service 
stations the “Bear Idea Book”—a 
forty-eight page suggestion man- 
ual. The book is designed to help 
car dealers, service stations, repair 
shops, tire stations and others in 
their planning to “tune up” their 
establishments and services to meet 
postwar conditions. 


There are special sections on 
“tuning up” the building exterior, 
interior, equipment arrangements 
and merchandising displays. Each 
section is illustrated with actual 


photographs of new, modern serv- | 


ice stations, plan drawings of pro- 
posed stations, diagrams for equip- 
ment location, and photographs of 
new developments in merchandis- 
ing displays. 

Typifying the principle behind 
the book is the equipment section, 
which is not limited to Bear prod- 
ucts, consisting of wheel alignment 
and balancing and other testing 
and safety equipment—but includes 
arrangement suggestions for lubri- 
cation department, brake service 
and many other types of equipment 
not produced by this company. 

One page is devoted to trained 
service personnel, emphasizing that 
the best equipment is useless with- 
out men who know how to operate 
it properly, and that with this in 
mind, an increasing number of shop 
owners are sending their men “to 
school.” Illustrating this page are 
scenes from the Bear factory 
school, typical of many training 
schools in various branches of au- 
tomotive service. 

In discussing the Book, Will 
Dammann, president of Bear, said: 

“As we state in the introduction, 
the purpose of this book is not to 
have us become architect or de- 
signer for tens of thousands of 
automotive establishments. It is 
rather for the purpose of provid- 
ing auto service men with starte1 
ideas, ideas that they may adapt to 
their needs... ideas that may start 
them thinking of even better ones. 
The material in the book has been 
gathered from many sources, to in- 
dicate to station operators the 
trend in building design equipment 
arrangement and merchandising 
display.” 

The book is available to automo- 
tive service men without charge. 


Coast Meetings 


Stress Service 


SAN FRANCISCO. — The impor- 
tance of service was the keynote of 
a series of meetings of motor car 
dealers here in the San Francisco 
Bay area. Reports that there would 
be an adequate supply of actual 
working parts available for repairs 
this year, had a stimulating in- 
fluence on the meetings. 


Visitors attending the meetings 
included Nick Ahrens, general sales 
manager of Cadillac; D. E. Ralston, 
Oldsmobile sales chief; Lyman 
Slack, Packard’s sales executive, 
and Joseph A. O’Malley, assistant 
general sales manager of the 
Chrysler division of Chrysler Corp. 


Diversion Ban Up in Utah 


SALT. LAKE CITY.—A joint resolu- 
tion calling for a state constitutional 
amendment to outlaw highway fund 
diversion has been introduced in the 
state legislature here by Representa- 
tives Amos B. Robinson, ketown 
Democrat, and Selvoy J. Boyer, Spring- 
ville Democrat. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


Mrs. Clark puts in eight to 10 
hours a day on the job. She hasn’t | 
taken a single day’s vacation since 
her husband went into the Army, 
and says she won’t take one until 
he comes home. In addition to her 
hours at the dealership, she finds 
time to take an active part in the 
program of the Orlando Parent- 
Teachers Assn. 

She is supported by six loyal em- 
ployes who have been with the con- 
cern since it started in 1937. 

Clark was recently promoted 
from captain to major, and when 
last heard from he was stationed in 
Australia as commanding officer of 
an overhaul squadron in the air | 
forces. | 

He is one of the veterans of the | 


Sympathetic 
Louisville Paper Defends 


Service Charges 

LOUISVILLE. — An editorial 
appeared in the Jan. 26 Louis- 
ville Times, upholding prices 
eharged by automobile service 
establishments. The editorial 
went as follows: 

“If you object to a labor charge 
of $2.60 an hour by Louisville 
automobile service shops, don’t 
hone to choke the proprietor. 

“The charge is allowed by OPA, 
which exists to see that charges 
are not in any way incorrect. If 
you are a white collarite and 
your pay in dollars is what it 
was in 1940, and your automobile 
upkeep is only one of 101 ex- 
penses which worry you, and 
you are, as a result, as irritable 
as a sore-headed bear, and wish 
to argue with somebody, don’t 
bother the garage proprietor. He 
is busy. He’s human. He has 


MRS. A. P. CLARK, general manager of A. P. Clark Motors, Orlando, Fla., | troubles of his own. 


Chrysle izati i 

aia “anne i a 4 Chrysler dealer, at her desk. Since “‘Al’’ Clark went into the Army in 1942, she “He wanted the increase, of 

1928 w. - a ’ 1 has been running the business so ably that parts and service sales have in- || course, just as you would like to 
as promoted to regional man- | creased 43 percent. She puts in eight to 10 hours daily on the job. have more than you get. He got 


ager, in which capacity he served 


in Memphis, Chicago, Cleveland and| [ould Aid Utah Vendors 
Cincinnati, until he opened his own! satT LAKE CITY.—Vendors would 


dealership here. | be allowed to retain 10 percent of their | Hill, Salt Lake Democrat. 


his—not all he feels that he needs 
sales tax collections to cover expenses 
involved, under a bill introduced in the maybe from the government. 
state legislature here by Rep. R. S. ‘And that is that.” 


Real strength! Filaments are 
clamped in vise-like grip in- 
side slotted lead-in wires. 
Vibration and road shock 
cannot jar them loose! 


IRT, dust and air never can penetrate the hermetically 
D sealed G-E Mazda Sealed Beam lamp. The reflector can’t 
tarnish. Even at the end of its life, the average G-E Sealed 
Beam headlamp delivers 99 per cent as much light as at the 
beginning. It does not grow dim. 


And G-E Sealed Beam headlamps are rugged. Lens and reflec- 
tor are made of hard glass. Filaments are firmly clamped in 
place. Give your customers the benefit of this startling advance 
in automotive lighting . . . rugged lamps that provide safer 
seeing on the road from start to finish of lamp life. Check 
your stocks of G-E Sealed Beam headlamps. . - the lamps 
that DO NOT GROW DIM. 


CHECK YOUR STOCKS OF G-E MINIATURE LAMPS 


Supplies of G-E Mazda Miniature lamps such as parking, indi- 
cator, license plate and stop and tail lamps now are being shipped 
in larger quantities although a few types still are short. Keep 
asking your distributor salesman for G-E Auto Bulbs. 


G-E MAZDA SEALED BEAM LAMPS 


GENERAL @ ELECTRIC 


KEEP BUYING WAR BONDS—KEEP THE WAR BONDS YOU BUY 


Hear the G-E radio programs: “The G-E All-Girl Orchestra’, Sunday 10:00 p. m. EWT, NBC; 
“The World Today’ news, Monday through Friday 6:45 p.m. EWT, CBS; ‘The G-E Houseparty”, 
Monday through Friday 4:00 p. m. EWT, CBS. 
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One Too Many 


Vancouver Drivers May Pay 
For Third Inspection 

VANCOUVER, B. C.—Steady de- 
cline in the mechanical perfection 
of automobiles on Vancouver 
streets may cause the city to im- 
pose an extra fifty-cent charge for 
a second re-inspection of automo- 
biles passing through the civic test- 
ing station. At present the fifty- 
cent fee charged for the compul- 
sory inspection each six months al- 
lows an original examination and 
two re-inspections within that pe- 
riod. 

Sgt. H. S. Gray, in charge of 
the station, reported to the City 
Council recently that there had 
been a 10 percent increase in the 
number of vehicles which required 
a third inspection before approval 
could be granted. In December, 
counting the accumulation from 
back months, a total of 10,268 in- 
spections was made. Sgt. Gray re- 
ported that 61.1 percent of the cars 
were rejected on their original in- 
spection. 


Democracy is the American way of 
life; let’s keep it that way. 


crectatttts |..0N EVERY TYPE OF STARTIN 
ee 
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LATEST U. S. ARMY contribution to the Chinese armies’ offensive against 
the Japanese on the Salween front in Western Yunnan Province, is a number 
of GMC two and a half-ton ordnance machine shop mobile trucks, first of which 
is shown above. Shown here is Maj. Harold H. Morse of Kansas City, showing 
Maj. Gen. Siu Ho, commanding general of Chinese Ordnance, om enman inside 
the mobile shop truck, which includes a bench shaper, lathe, drill press, bench 
grinder, portable electric drills and a 5 KW generator set. 


Seek Tag Raise in Ida. from the present rate of $5 to $10 to 


BOISE, Ida.—Issues before the Idaho |help raise the state’s share of con- 
legislature include a proposal to raise |templated postwar highway construc- 


the fee on automobile license plates ‘tion. 


Eclipse* 













NEW YORK. — Breakdowns in 
foreign automotive transportation 
are expected to result in consider- 
able easing in export licenses for 
garage equipment and small tools, 
it was predicted by speakers at a 
recent meeting here of the Over- 
seas Automotive Club. 


Peter Karl, export manager of 
Brunner-Arro-Globe, and chair- 
man of the garage equipment com- 
mittee, said war agency officials had 
indicated a program was being de- 
veloped to expand the number of 
licenses issued and that such equip- 
ment and tools needed abroad also 
would get higher ratings than the 
AA-3 level now generally channeled 
to such products. He said war agen- 
cies realized that Latin American 
countries and others are in severe 
need of replacements and that do- 
mestic ratings would be reduced to 
take care of larger export require- 
ments. Domestic needs, he said, 
were not so great. 


J. V. Franklin, managing director 
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All over the world, in every form of transportation, in the air, on the land, on the sea 
and under the sea, Bendix Starter Drives are acclaimed most dependable—most adapt- 
able—and most economicul. Over sixty-five million installations underscore its wide- 
spread acceptance. 


In the field of automoti 


transportation, through the Bendix Starter Drive, Eclipse 


not only helped to pioneer the self-starter but thtough the years has developed 
many improvements in $tarter drive performance and design. 


For a solution to postwar starting problems, the automotive industry can look with 
assurance to Eclipse—s 



























ecialists in every type of starting. 


PUSH BUTTON—Conveniently located on the 


Dependable and universally adaptable. 


Clutch-Peda! starting. 
hands are free to o 
starting is quickened by clutch depression. 


hands free to operate throttle, choke, etc. 


FLOOR BUTTON-—With Bendix Starter Drive, Floor-Button starting 
is in wide use today on all types of pleasure and commercial 
vehicles. It is easy to locate with the foot—simple to operate... 
simple and inexpensive to install and service . . . and leaves both 


AUTOMATIC—Startix, or “Switch-Key” starting, is the simplest form 
of automatic starting. Its strong points of “‘user-acceptance” are ease 
of operation (once the ignition key is “on” Startix is in automatic 
control of your engine) ... and that the engine is kept running at 
all vital times—heavy traffic, on hills and railroad grade crossings. 


It is engineered to provide just the right time interval between 
engine stop and re-starting. It entirely eliminates the starter button 
and positively prevents accidental starter engagement. 


dashboard, Push- 


Button starting with Bendix Starter Drive is especially preferred by 
women for its neatness, visibility and extreme ease of operation. 


It is simple to operate . . . inexpensive to install . . . easy to service. 


CLUTCH PEDAL—Many appreciate the safety and convenience of 
e engine is always started in “neutral” — 
rate choke, throttle, etc.—and cold weather 








“BENDIX” AND “ECLIPSE” ARE TRADE-MARKS OF BENDIX AVIATION CORPORATION 


Drive ECLIPSE MACHINE DIVISION 


Yor K 


BENDIX AVIATION CORPORATION 


Cimtiea. NEW 


Export Boost Forecast 


Overseas Club Sees Higher Priority on Tools 
and Garage Equipment for Foreign Market 
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of Black & Decker, Ltd., predicted 
that England will adopt stringent 
postwar import regulations to pro- 
tect its own industries. Practically 
all products which can be produced 
in Britain, he said, probably will get 
such protection. 

Franklin said there is a strong 
movement in England to reduce 
road and other taxes after the war 
so that large domestic automobile 
production can be absorbed in 
Britain and for export. Facilities for 
postwar production, he pointed out, 
will be much in excess of prewar 
levels due to expansion for war pro- 
duction. 

Canada is now the second largest 
exporting country in the world, 
with a $3,000,000,000 level for 1944, 
and will make strong efforts to keep 
far ahead of normal figures, it was 
declared by Walter J. Weldon, man- 
aging director of the Coleman 
Lamp and Mfg. Co., Toronto, and 
a director of the Canadian Export- 
ers Association. 


Portland Dealers 
Hear U. S. Clinic 
On Draft Needs 


PORTLAND, Ore .—Automotive 
manpower problems created by in- 
creased requirements of selective 
service were discussed by repre- 
sentatives of three federal agencies 
at a meeting of the Portland Auto- 
motive Trades Assn. at the Im- 
perial Hotel. 

The manpower clinic consisted of 
Maj. Fred Brennan, of Oregon se- 
lective service; Cletus McDonough, 
of the War Manpower Commission, 
and William W. Teiser, of the 
Office of Defense Transportation. 

Approximately 150 members of 
the association were told that the 
“essential” status of their employes 
is unchanged, but that the chances 
of retaining men under 30 years of 
age are only fair, no matter how 
important they may be to individ- 
ual businesses and motor transpor- 
tation. 

In a discussion of wartime traffic 
problems Municipal Judge J. J. 
Quillen said that the city made a 
mistake when it abandoned com- 
pulsory motor vehicle inspection 
for the duration. He supported the 
statewide inspection program. 


Thermoid Post 


Goes to Beecher 


TRENTON, N. J.—F. E. Schluter, 
president of Thermoid Co., has an- 
nounced the appointment of Fred 
D. Beecher as di- 
rector of automo- /\ i, 
tive replacement <¢ 
sales. 

Beecher suc- 
ceeds Charles A. 
Klaus, who re- 
signed. Associated 
with Thermoid 
since 1928, Beech- 
er was Therm- 
oid’s eastern man- 
ager of automo- 
tive replacement 
sales before his 
present promotion. 


Walter Chick, who has been as- 
sisting the director of automotive 
replacement sales, will continue to 
serve in this capacity under 
Beecher. 





F. D. Beecher 


Manchester Is Given 


Promotion at Emark 

KEARNY, N. J.—Benjamin F. 
Morris, vice president and manager 
of the Emark division of Thomas 
A. Edison, Inc., announces the ap- 
pointment of A. A. (Jack) Man- 
chester as assistant division man- 
ager of the Emark division plant 
No. 1 here. 


Manchester will continue to be in 
charge of sales, in which capacity 
he has served for several years. He 
has been with Thomas A. Edison, 
Inc. for approximately 25 years. 


Fruehauf Shifts Scott 

CHICAGO.—J. C. Scott, who has 
been manager of the material survey 
department at the Detroit plant of 
Fruehauf Trailer Co., has just been 
transferred to the sales department 
of the Chicago branch, according to 
C, L. Schneider, branch manager. 
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DETROIT.—Construction of the; car showroom door and there will 


new building for Taylor’s Inc. 
(Dodge-Plymouth) wag begun last 
week at the corner of Livernois 
and Pembroke and, when the proj- 
ect is completed, it will represent 
one of the most modern automobile 
sales and service headquarters in 
the United States. 


The War Production Board has 
approved immediate completion of 
the service building and this will be 
ready for occupancy May 1. The 
Office of Defense Transportation 
has urged speed in construction, in 
order that demands can be met for 
service on trucks and a large num- 
ber of cars in essential wartime 
transportation. The adjoining sales 
office and new-car showroom will 
be built as soon as conditions per- 
mit. 


George M. Taylor, president, 
said the present headquarters at 
15400 Livernois will be vacated 
as soon as the new building is 
ready. The present used-car and 
truck lot at 15800 Livernois will 
be operated for some time, along 
with facilities at the new loca- 
tion. 


Taylor’s Inc. has operated a 
Dodge-Plymouth dealership since 
1932, when the firm was located at 
4011 Fenkell. They moved to 15400 
Livernois in 1936. Taylor has been 
active in the retailing of cars and 
trucks for 32 years. 


When WPB regulations permit 
completion of the entire Taylor 
project the firm will have 560 feet 
fronting on Livernois. The show- 
room will extend 60 feet south from 
Pembroke. Adjacent to the sales 
headquarters will be the service 
building, which will extend 188 
feet. Adjacent to the service build- 
ing will be an eighty-foot concrete 
paved outdoor new truck display. 
The remaining 220 feet fronting on 
Livernois will be devoted to used 
car and truck facilities. 


The property is 73 feet deep and 
Taylor’s new home will occupy ap- 
proximately 40,000 square feet, 
which includes 18,000 square feet 


_ within the buildings. 


Many new features will be in- 


» corporated in the modern service 


building, which represents an ini- 
tial investment of $55,000. 
Faced with red brick and stone, 
the structure will be reinforced 
with steel and there will be no 
posts to impede traffic. Three | 
wide doors on Livernois will per- 
mit easy entrance and exit of 
any size truck. Daylight will en- 
ter from all sides. ] 
All repair stalls will be equipped} 
with an overhead trolley, from} 
which will be hung extension cords | 


} and individual floodlights for each 


mechanic. The lights are of special 
design by Taylor. There will be a 
bench for each mechanic and each 
one will be equipped with a Wood- 
ward bench light. } 
For quick disposal of water and 
dirt, a drainage ditch in the center 
will extend the entire length of the 
building, covered by iron grating 
flush with the floor. An under- 
ground exhaust system will remove 
gasoline fumes from all sections of 
the service area. A special pit wil’ 
be installed for use in straighten- 
ing frames and other heavy work. 
Hydraulic hoists will be installed 
for both trucks and cars. Heating 
will be with individual steam radia- 
tors, each one equipped with an 
electrical steam generator of Tay- 
lor’s own patent design. All floors 
under lubrication hoists and in the 
men’s locker room will be red tile. | 
The parts department will be 
located directly opposite the new- 


Irregularities Found 


In Surplus Auto Sales 
WASHINGTON.—In the course 

of a routine audit of sales of 

surplus property, irregularities 


in the disposition of government 
automobiles and trucks have 
been discovered in the Chicago 


office of the Procurement di- 
vision, Office of Surplus Prop- 
erty, according to a Treasury 
Department statement last week. 

Eugene Puhl, Chicago regional 
sales officer of the Procurement 
division, has been suspended 
from duty, pending completion of 
the investigation, it was stated. 





Taylor’s New Building 


Last Word in Service Facilities Will Be 
Incorporated by Dealer 
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be a parts display window on 
Liverndis. The company will con- 
centrate on the wholesale parts 
business and will carry a large 
stock of parts for Dodge and 
Plymouth cars and Dodge trucks. 
In one section of the stock room 
will a unit repair shop for 
carburetors, starters, generators 
and other sub-assemblies. 

The system of dispensing lubri- 
cating oil will be unique. On a bal- 
cony overlooking the stock room 
will be located five 250-gallon tanks 
for different grades of oil, and the 
tanks will be filled by a new air 
compression method to save time 
and labor. Oil will be dispensed by 
gravity through penstocks over a 
white enamel sink. 

The showroom will include sev- 
eral innovations for the sale and 
display of new cars. Slanting glass 
will be used to cut down reflection. 
The display room will be set back # 
20 feet from the street at the north|a better view of cars on the floor. | shop will be visible through a glass 
end so that approaching traffic has|From the showroom, the entire | partition. 





AS CONSTRUCTION began last week on the new headquarters for Taylor’s, 
Ine. (Dodge-Plymouth) at Livernois and Pembroke, George M. Taylor (right), 


president, and L. J. Ouellette, Dodge regional manager, display the architect’s 
drawing of the new modern automotive sales and service building. It will be 
ready for occupancy May 1 and Taylor’s will vacate their present location at 
15400 Livernois. 





TODAY’S BEST PROFIT OPPORTUNITY 


The new war-proved Monroe Hydraulic Shock Absorbers are specified 
for smoothing the ride on the lighter, faster motor vehicles and railway 
cars planned for tomorrow. They are easily and quickly installed on 
present equipment, too. Needed now as never before on more than 
25,000,000 aging cars and trucks . . . here’s a sales “natural” for alert 
dealers, service stations and jobbers. 


300% PROFIT with MONROE REFILL KIT 


Contains everything needed—correct fluids, tools, instructions, 
sales helps, etc.,—to enable you to get your share of this huge 
market. Opens the door to double profits—(1) on refillings— (2) 
on replacement of worn shocks—with dependable new Monroes. 
Get A Kir—ANnpD CHECK THE SHOCKS ON EVERY CAR AND TRUCK 
Tuat Comes IN. 
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MEMA Roster 
Reaches Peak 
Of 341 Members 


NEW YORK.—With the addition 
of 44 members last year, the roster 
of the Motor & Equipment Manu- 
facturers Assn. is at a high of 341 
manufacturers. 


As of Feb. 1, the number of 
MEMA credit service subscribers 
also is at a high. There is keen in- 
terest among MEMA credit users— 
many of them new entrants to the 
automotive aftermarket—in the 
status of the various jobbing ac- 
counts. 


So many changes have taken 
place and so many new accounts 
have entered the field that despite 
a generally overall good credit situ- 
ation, credit executives neverthe- 
less must be on their toes to keep 
abreast of what is taking place, 
MEMA says. All indications are 
that there will be more changes and 
more newcomers. 

Volume of service spurted in 
1944, and 1945 is expected to be a 
heavy year. 


Buy War Bonds and Stamps—crush ~ 
the axis. 
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By 
Jack Weed 





(Continued from Page 49) 


manifold difficulties and official 
hindrances. 

It’s also in these smaller group- 
ings where one comes to know 
these merchandisers as fellow men, 
sans their trading coats and aroma 
of austerity. 

It was grand to see that grand 
oldtimer of the Ford dealer body— 
Billy Hughson—so ably managed 
by Mrs. Billy. She kept Billy out 
in the limelight at the proper times 
when his friends could have a 
chance to chat with him but saw 
to it that he got the sleep and rest | 
that he needed. So one always saw 
Billy with that wonderful smile on 
his face and feeling as chipper as a 
two-year-old. ‘ 


* * 


I WAS TAKEN back in this busi- 
ness nearly 30 years when I got 
into one of those reminiscent chats 
with C. C. Freed from Salt Lake 
City. I asked him about Harry 
Quigley who used to be our dealer 
in the Mormon capital when I was 
with the old HAL Motor Co. Freed 
knew this wild bull of the Utah 
Pampas well and so we dug up a 
lot of dirt about a guy who has 
been chasing sheepherders up 
above for several years. 

Quig had a habit of liking to get 
factory men to come out to Salt 
Lake City and play with him so he 
would let cars pile up in the freight 
yards until the factory would begin 
to think the demurrage would eat 
up the value of the cars. That al- 
ways brought a factory man out to 
see why Quig wouldn’t lift the ship- 
ments. 

That’s all Quig was looking for— 
he’d lift the shipments and spend a 
few hours on the long distance tele- 
phone selling them to his rancher 
friends all over the state and then | 
proceed to take the factory man 





Reports Progress on Factory Relations 


Treasury Procurement’s automotive | program except one, that dealing | of a long-range program for the 
| with protection of a dealer’s heirs. 


(Continued from Page 1) 


sales. Tabled were resolutions fav- 


oring retention of Regulation W | 
and one regarding OPA Admini- | 
strator Bowles’ stand on dealer dis- | 


counts. 

Principal by-law changes _ in- 
cluded provisions (1) permitting 
the NADA president to hold two 
consecutive terms instead of only 
one; (2) providing that the presi- 
dent can be elected from the 
board of directors instead of only 
from the regional vice presidents 
(executive committee); (3) fur- 
ther defining the method of elect- 
ing NADA directors in connection 
with state associations (must now 
be elected before Sept. 1, or 
NADA will conduct a mail elec- 
tion). 

In reviewing the past year’s ac- 
complishments of the Postwar 


Planning committee, Chairman | 


Arthur Summerfield reported that 


his committee had received “most | 


encouraging” results from meetings 
with various factory officers on 
dealer relations. He said his group 
felt continuance of the conference- 
table sessions is the best method to 
obtain needed reforms for postwar. 

Various sub-committees of the 
postwar planning group reported 
satisfactory sessions with factory 
men. 

The subcommittees re ported 
steady progress on all of 12-point 


House Passes 
Work-Jail Bill; 


Now in Senate 


WASHINGTON.—The House 
passed and sent to the Senate last 
week the work or jail bill effecting 
every man between 18 and 45 at 
the discretion of the local draft 
boards. 

As passed in the bill, local draft 
boards can direct every man in 
that age group, who is not already 
critically employed, into war work 
or else freeze him in the one he 
already has. 

The bill was passed by a majority 
vote of 246 to 165. Those who do not 
abide by the bill will be subject to 
the same penalties as violators of 
the Selective Service Act, up to 
$10,000 fine, or five years’ imprison- 
ment, or both. 


for a little killing up in the card 
room of the Mormon Club. Great 
Quig—a western edition of the rip- 
roaring automobile men of the 
early teens. 

* + 

HARRY BELL has got me try- 
ing to figure out what kind of a 
story I can cook up to sell the pub- 
lisher on the necessity of sending 
me out to Missoula, Mont., either 
next July or early October. Harry 
says there is great automotive ac- 
tivity along certain trout streams 
and in the close proximity of cer- 
tain cornfield hideouts of the not- 
so-elusive pheasant and that I 
should come out and get a story on 
this action. Harry promises to cart 
me around and see that I am prop- 
erly introduced. 

Mike Turk, one of NADA’s new- 
est shiny directors, was much in 
evidence around the Stevens dur- 
ing the meeting—especially among 
the ladies where he could put in a 
good word for the pottery indus- 
try of his home town—East Liver- 
pool does make dishes, I am led to 
believe. 

Lynn Snow sang his swan song 
to the dealer body—he’s sold his 
dealer business and from now on 
out intends to be a parts manufac- 
turer, or re-manufacturer might be 
more accurate. You Ford dealers 
will be ahearing from him soon no 
doubt. Lynn was in line for the 
presidency of NADA this year if he 
had stayed a retailer. 

* * * 

_— boys out Los Angeles way 

certainly don’t stunt their vision 
any when they point their civic en- 
deavors toward a goal. They hitch 
their objective to a star—and I 
don’t mean a Hollywood star—al- 
though to many of us Detroiters 


jand inter-city buses are continu- 
|ally packed to the proverbial gills 





their predictions of the size of Los 


Most factories felt that, because 
of extenuating circumstances in a 
majority of such cases, it would 
be impossible to set up a general 
rule. However, they pledged full 
assistance in giving heirs every 
break possible regarding cancel- 
lation, new contracts, etc. 
Summerfield also reported that, 
although the new surplus property 
bill’s teeth were drawn, he still was 
hopeful that the new board would 
remedy some of the legislation’s 
defects. 

Calling for immediate adoption 








Chrysler to Make 
Steel Overshoes 


For Tank Treads 


EVANSVILLE, Ind.—Production 
of steel overshoes for tank treads, de- 
signed by Chrysler Corp. and Army 





Ordnance engineers in Detroit to 
provide additional traction and im- 
proved flotation in General Sherman 
tanks now in action in France, will 
be added to the war products of the 
Chrysler-operated ordnance plant 
here, C. L. Jacobson, general man- 
ager, announced. 

The overshoes will be rushed to 
foreign battlefronts to make Ameri- 
can tanks more maneuverable on 
muddy terrain. The overshoes have 
the general appearance of an in- 
verted railroad rail. When fitted 
over the treads perpendicular to the 
tank hull, they widen the present 
tread surface by 16 inches. 

This additional tread surface pro- 
vides added traction, much the same 
as do chains fitted to an automobile 
wheel, in substantially the same 
manner as fitting snowshoes to the 
feet. 

Engineers and technicians are 
converting thousands of square feet 
in the Evansville plant for the ini- 
tial production of 2,000 sets of the 
assemblies. To meet the present 
production schedules, workers will 
be required to produce a _ total 
of approximately 350,000 separate 
pieces for the 2,000 sets. 

Several hundred persons will be 
engaged in the work.To insure quick 
deliveries to the fighting fronts, the 
department will operate 22 hours 
daily on a three-shift basis, Jacob- 
son said. 


Angeles in 1955 may seem a little 
Hollywoodish. 

A little over a week ago Bob 
Smith and Charles Arnn, of the Los 
Angeles Daily News, sprang a little 
luncheon for the local Paul Prys 
and I was fortunate enough to be 
one of their guests. It was a nice 
party and many of the auto big- 
wigs were there. 

But getting back to this star- 
pinning stuff— Bob Smith, vice 
prexy and Brass Hat of the News, 
made a prediction that in 1955 L. A. 
would have a population of be- 
tween ten and fifteen million—and 
even with such a wide spread in 
the figures, it still sounds a little 
like wishful thinking. 

But these Los Angeles boys are 
not stopping at thinking—they are 
already doing things—for instance, 
Bob says that they have already 
leased one of the war baby air- 
plane plants for a commercial 
hangar when peace comes and pro- 
duction of war planes ceases. 


I can understand now why Slim 
Barnard knows his way around so 
well, for it seems that he got part 
of early education on the News be- 
fore he broke away from the news- 
paper business and started ped- 
dling grease and fittings. 


* * * 


pew Ecuador way —in South | 
America for those of you who 
don’t have a map in front of you— 
they are also having their trans- 
portation troubles. At least J. M. 
Sheppard, director of the Pan 
American Society, dropped a couple 
of mentions about some of their 
troubles in a recent letter to me. 
Shep says that Ecuador’s urban 


(his own phraseology) and that, 
outside of the cities proper, it is 
not uncommon to see the roofs of 
their buses crowded with passen- 


gers—and with bus fares remaining | 


20 centavos—less than two cents in 
our money—maybe they have to 
ride ’em on top to break even. That 


may be a tip for our own intercity 
truckers, although they surely 
would have to put light loads on 
top and go around all viaducts. 

Two weeks before Shep wrote 
me they had one of their worst 
railroad accidents. A freight car 
full of 200 Indians and Cholos—in- 
side and on top—was so packed 
that in going around a curve it ac- 
tually split wide open, jumped the 
rails and dumped the 200 passen- 
gers down over a cliff, killing some 
146. Second class fare in Ecuador 
entitles the passengers to ride only 
in freight cars. The occasion for 
the packing was the celebration of 
a Blessed Virgin feast day in one 
of the small town churches. 

* * * 

| hee YOU'VE got a car you can go 

places in Ecuador, however—gas- 
oline is both cheap, 15c per gallon, 
and plentiful—and not rationed. 
Two British firms have producing 
wells and small refineries and pro- 
duce more gasoline than the coun- 
try needs. 

Their tire problem too is not too 
bad—as long as the carcass is good. 
Recapping is done from fresh crude 
rubber right out of their own 
jungle—in fact Shep writes that he 
has seen natives do a home recap 
job by jacking the car up and ro- 
tating the tires slowly while they 
pour crude latex on the tread. He 
says such a recap doesn’t last long, 
but it is free so “what to hell!” 
New tires, however, are practically 
unknown. 


When the carcass of their tires 
gets so bad that they can’t do any- 
thing else with it they put a big 
patch inside the casing and hold 
the patch in by bolting the patch 
to the tire with regular bolts and 
nuts—the heads of which protrude 
outside the tire. Many tires, he 
says, carry an ample supply of this 


| “hardware.” 


They -don’t have a used car ceil- 
ing down there either. According 
to Shep, he has a well-used 1932 
Ford delivery truck for which he 
has been offered what amounts to 





| association, Ray Chamberlain, ex- 
ecutive vice president of NADA, 
warned directors that NADA’s 
existence after the war is depend- 
ent on an “offensive” rather than 

a “defensive” program. He urged 
new committees to hold their first 
sessions at the earliest possible 
moment and lay out definite 
plans. 

Chamberlain, noting the enthu- 
siasm shown over the Service Show 
that had been planned for the 
NADA convention, urged that 
every association conclave from 
now on embody such a show. He 
also attacked the election of lax 
directors, condemning a practice of 
“honoring” a dealer in various 
states. 

He reported membership in 
NADA at 12,500, and called for a 
goal of 18,000 in 1946. He painted a 
dark picture for 1945, citing the 
probability of no new cars, 





mand for repair parts, and unceas- 
ing OPA drives on violations of 
regulations. 

On the legislative front, Chair- 
man William L. Mallon reported 
progress on bills affecting dealers 
and the auto industry. He cited the 
urgent need for “unassailable” fig- 
ures to support congressional ap- 
peals against OPA and ODT prac- 
tices. 


Abernethy to Head 


New Packard Zone 


PITTSBURGH.—Appointment of 
Roy Abernethy, who has been asso- 
ciated with the Packard Motor Car 
Co. here for more than 17 years, as 
manager of the 
newly formed 
Packard distribu- 
tion zone encom- 
passing parts 
of Pennsylvania, 
Ohio and West 
Virginia is an- 
nounced by L. W. 
Slack, sales man- 
ager. 

“Formation of 
the Pittsburgh 
zone and appoint- 
ment of Aber- 
nethy are current steps in extensive 
use of the zone system of distribu- 
tion by Packard,” Slack said. 





Roy Abernethy 
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few | 
new trucks, increased military de- | 


$600 in our money, but he has 
turned down every offer to buy, for 


| if he sold this he would have to 


Dimensions: 
Strongly constructed. Shelves flush inside—nothing 





to catch. Bolt assembled. 


installations built to specification. 
wire. 
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walk from here on out—and he 
doesn’t want to ride Shank’s mares. 

He said he saw a 1940 Buick 
coupe sell for $3,000 cash, and the 
buyer was very happy over the deal 
as he thought he had bought a bar- 
gain. He says that anything that 
will run will bring up to 600 per- 
cent over its normal market value 
now—what a market our manufac- 
turers will have there for a little 
while. 


Incidentally, if you would like to 
take up a home course in simplified 
Spanish, Shep will lend you a free 
booklet that will enable you to or- 
der ham and eggs or something 
when you go down there after the 
war. Just write him—J. M. Shep- 
pard, Pan American Society, Apar- 
tado 315, Quito, Ecuador, South 
America. It’s their good neighbor 
gesture to us here in the States. 

o& * cd 


= A.P.I. Quarterly, house or- 
gan of the American Petroleum 
Institute, had a story in it recently 
titled “Riding on Borrowed Money” 
that seems to have some meat in 
it. This article states that we are 
paying two bucks for every one 
dollar’s worth of roads we get un- 
der the system that is now in vogue 
for financing new road building. 
The author points out that if we 
could pay as we go in our road 
building—and we are going to do a 
lot of it in postwar—we could get 
double the number of miles we will 
get if our states and local govern- 
ments continue to finance road 
work on borrowed money. 


Koppers Unit Gets 
Fourth E Star 


PHILADELPHIA.—A merican 
Hammered Piston Ring division of 
Koppers Co., Inc., has won its 
fourth star award to the Army- 
Navy E flag. 

Instead of the usual six months 
extension of the production award, 
the Army-Navy Board, “in view of 
the excellent record made by the 








1x3x7 feet; 14 to 112 compartments. 
Shipped one piece or 


knocked down. Deliveries now one week to ten days 
on AA-5 Auto Maintenance Priority. Special bin 


RENIE METAL PRODUCTS CORP. 
| MANSFIELD, OHIO 





|company,” has granted a full year’s 
‘extension, the division said. 


Write at once or 
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SHERRILL 


MAGNETIC* " DIRECTOR” COMPASS 


This big brother of the famous 
pre-war Sherrill auto compass 
has established records in 
gruelling combat that assure 
greater Sherrill compass effi- 
ciency at war’s end. The new, 
battle-tested principles of com- 
pass design built into this 


*Reg. U.S. Pat. Office 
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fine, precision instrument will be 
available in the entire peace-time 
line of Sherrill Magnetic Director 
Compasses for boat, autoand plane 


...and they'll sell at popular prices! 


BATTLE COMPASSES TODAY! 
AUTO AVIATION AND BOAT 
COMPASSES TOMORROW! 
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Competitors Already Started... | 
Service Sales Training 


Held Postwar Need 


(Continued from Page 49) 


this series has been laid out in 12 
monthly discussions, one to be 
issued each month, starting with 
January, 1945. The MEWA Sales 
Management committee, and the 
MEWA board of directors who also 
studied the text of this material, 
feel that this service will help 
everyone in an automotive whole- 
sale distributor’s organization who 
comes in contact with the firm’s 
customers. The outside salesmen, 
inside salesmen, order clerks, the 
sales manager and even the head of 
the firm himself will benefit from 
its use, it is believed. 


Similar schools and refresher 
courses must be made available to 
the “service salesmen” of the car 
and truck dealers, if they are to 
hold and expand the volume of 
service business they are enjoy- 
ing today. 

Among authorities in the indus- 
try who have made a study of the 
selling methods of the average 
dealer, it is felt that in the pre- 
war period dealers had too many 
“greeters” and lubrication men who 
knew little or nothing about the 
actual service operations on an 
automobile or truck. 


One of the reasons why auto 
dealers never captured a greater 
share of the truck service in pre- 
war days is laid to the thinking 
that most truck operators and own- 
ers knew too much about their ve- 
hicles and that they were either 
disgusted with the ideas advanced 
by these floormen or became irri- 
tated by the failure of the shop to 
properly repair the item for which 
the vehicle was brought into the 
shop. Truck men know that the 
driver knows what is wrong nine 
times out of 10 and go ahead and 
fix the thing the driver wants fixed 
and thus retain their service trade. 


With keen competition coming 
for the car and truck dealer on 
service, it behooves everyone to 
thoroughly train the floormen so 
that they can properly diagnose 
what is the matter with the car 


Service Boom. 
Experienced by 


Peoria Dealer 


PEORIA, Ill.—(UTPS)—Although 
Mitchell & Cassell (Dodge-Plym- 
outh) had only a few years in the 
new-car field be- 
fore the big freeze 
came, the dealer- 
ship has proved 
its ability to cope 
with the times. 

Turning to the 
service field, 
Mitchell & Cas- 
sell, under Presi- 
dent Harry Mitch- 
ell, built up a 
staff of 27 men, 19 
of whom are spe- 
cialized mechan- 
ics, and is now handling 40 to 45 
jobs daily. 

In addition, the firm established a 
Dodge-Plymouth parts depot across 
the street. Housed in a separate 
building with 1,500 square feet of 
floor space, the parts depot has an 
annual inventory of more than $83,- 
000 and employs 20 men and 
women. Frank Donahue, of the 
Chrysler Parts Corp., and long in 
the service field, was called in to 
operate the depot. 


M. & C. began business as a cor- 
poration in 1938. Mitchell’s automo- 
tive experience dates back to 1911. 
At that time he was employed by L. 
Burg Carriage factory, Dallas City, 
Ill. The carriage company, an early 
assembler of autos, produced one 
complete car each week. 

In 1937 Mitchell became sales 
manager for the Dallas City firm. A 
year later he advanced to general 
manager of the Joe Fisher Dodge- 
Plymouth dealership. In 1940 Cas- 
sell joined Mitchell and together 
they purchased the business. 

In 1941 Mitchell & Cassell sold 
1,036 new cars and trucks. In the 
used-car line the firm sold more 
than 700 autos. The firm’s total sales 
volume soared well above $1,377,000. 





Harry Mitchell 








brought in, and also sell the proper 
repair to the customer. 


The lubrication hoist has long 
been admitted as the “salesroom 
of the service shop,” but few 
dealers made the effort to put 
good service salesmen in this de- 
partment so that they could reap 
the benefit that could accrue if 
the proper type of selling was 
made at the time the lube job 
was performed. 


Dealers must recognize that the 
proper type of man on the lubrica- 
tion hoist must have a pay basis 
that will enable him to make as 
much money as if he were doing 
tune-up work or front-end aligning. 


Good lubrication men should be 
qualified mechanics and know what 
is wrong with the car they drive up 
on the hoist, and what should be 





done to fix it. They have the oppor- | 





tunity to inspect the car thoroughly 
as they go about their primary job 
of lubricating the vehicle. 

In most shops they have con- 
tact with the customer as well 
and can easily explain to the cus- 
tomer what they found that 
should be repaired. Being lubrica- 
tion men in the eyes of the cus- 
tomer, they are not looked upon 
as service salesmen and, in hun- 
dreds of shops where the lubrica- 
tion man does do a selling job, 
it is found that the customer 
places considerable confidence in 
the lube man’s word and does not 
feel that he is being “barber- 
shopped.” 

Sales analyists say that this coun- 
try will need about 3,500,000 sales- 
men if we are to reach the econ- 
omy we need to be prosperous in 
postwar years. The service end of 


the auto industry must absorb its |: 


share of this increase in selling, if 
it is going to meet the competition 
that will be in evidence after the 
shooting is over. 


Two Firms Dissolve 
INDIANAPOLIS. — Officials of the 
West Side Auto Salon, Inc., and the 
Main Street Motor Sales, Inc., both of 
Evansville, Ind., have filed papers with 
the Indiana secretary of state eviden- 
cing the dissolution of the corporations. 
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Wilcox Succeeds Anderson 


As MEMA President 


NEW YORK.—E. J. Wilcox, of 
J. H. Williams & Co., Buffalo, was 
elected president of the Motor & 
Equipment Manufacturers Assn. at 
the recent annual meeting here of 
its board of directors. He succeeds 
John W. Anderson, president of the 
Anderson Co., Gary, Ind., who re- 
tired as MEMA president after 
three consecutive terms. 

Also named were: Vice president, 
A. B. Bussman, Bussman Mfg. Co., 
St. Louis; secretary, C. F. Hodgson, 
Weaver Mfg. Co., Springfield, IIl., 


and treasurer, C. P. Brewster, K-D | 


Mfg. Co., Lancaster, Pa. 

Anderson will continue as a 
member of the association’s policy 
committee, which also includes F. 
G. Wacker, Automotive Machinery 
Co., North Chicago; D. S. Brisbin, 
Columbus - McKinnon Chain Corp., 





Tonawanda, N. Y., and H. R. Ker- 
ans, K-D Lamp Co., Cincinnati. 
The association’s 1945 directors 
are: R. A. Bell, the Rajah Co., 
Bloomfield, N. J.; C. A. Benoit, 
Permatex Co., Brooklyn, N. Y.; A. | 


B. Bussman, Bussman Mfg. Co., St. 
Louis; Will Dammann, Bear Mfg. 
Co., Rock Island, Ill.; C. E. Ham- 
ilton, Automotive Gear Works, 
Richmond, Ind.; C. F. Hodgson, 
Weaver Mfg. Co., Springfield, IIL; 
E. E. Husted, Titeflex, Inc., New- 
ark, N. J.; R. R. Layte, Purolator 
Products, Inc., Newark, N. J.; H. S. 
Powell, Powell Muffler Co., Utica, 
N. Y.; L. E. Russell, Peters & Rus- 
sell, Inc., Springfield, O.; G. W. 
Sherin, E. I. du Pont de Nemours 
& Co., Wilmington, Del., and E. J. 
Wilcox, J. H. Williams & Co.,, 
Buffalo. 

A. H. Eichholz, general manager, 
declared that during Anderson’s ad- 
ministration as president the 
MEMA moved forward to the larg- 
est membership and cash reserves 
in its more than 40 years of exist- 
ence, with no debts and with its 
past due receivables less than two 
percent. 


Buy War Bonds and Stamps—crush 
the axis. 





These Duplate Safety Plate Glass windshields are examples of the wide variety 


of shapes and forms made possible by “ Pittsburgh's” new production methods 





VEN if the first new cars look the same, the 


inevitable 


race for public favor will de- 


mand all-out effort, by rival concerns, to pro- 


duce the safest, 


most efficient, best-looking car. 


The trend toward streamlining seems des- 
tined to be a strong factor—the adaptation to 
automotive design of some of the new develop- 
ments of “Pittsburgh,” such as the production 
in mass quantities of bent Duplate Safety Plate 
Glass, which contributed so importantly in the 
streamlining of our war planes. This will allow 
the designer greater latitude, in windshields 
and other body openings. 


Duplate Safety Plate Glass has stood the ex- 


"PurrsBURGH’ ston for Duality Glass and Ceint 
PITTSBURGH PLATE GLASS COMPANY 


treme test of war service in windshields, “green- 


houses,” 


“blisters” and windows on our big 


bombers and fighter planes. Its proven high 
quality is the result of our many years of experi- 
ence in providing new forms of glass to meet 


the changing needs of industry. 


The past record of “Pittsburgh’s” service to 
the automotive industry is your best guide to a 
dependable source of supply for all sorts of 
glass. Now is the time to get full information on 
the latest developments in safety glass. Write 


today for complete information 


to Pittsburgh 


Plate Glass Company, 2131-5 Grant Building, 


Pittsburgh 19, Pennsylvania. 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 
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New Carbon Remover 
Developed by Turco 


Carboblast, a supplementary | 


treatment for removing carbon 
from aircraft, automotive and diesel 
engine pistons and other parts is a 
new development announced by 
Turco Products, Inc., Los Angeles 
and Chicago. 

Mass overhaul schedules are 
speeded up and more easily main- 
tained through the use of Carbo- 
blast since parts soaking time is 
materially reduced, the company 
said. The Carboblast pellets of lig- 
nocellulose are considered softer 








|than any metal used in engine con- 


struction. 
++ * = 


Foamite Folder Ready 


American - LaFrance - Foamite Corp.. 
Elmira, N. Y., has issued a new illus- 
trated folder describing the various 
types of foam applicator again made 
available by the government release of 
aluminum. The folder is free upon re- 
quest, and describes applicators suit- 
able for both land and marine service. 


* * 8 


2 Pesco Leaflets 


Two new descriptive leaflets, Pesco 
Hydrolease Folder and Pesco Univac 
Folder, may be obtained upon request 
from Pesco Products Co., 11610 Euclid 
Ave., Cleveland 6, O. 


| the Crocker-W 








A NEW MOTOR, combining the sur- 
plus capacity of the conventional open 
motor with protection against dripping 
liquid, falling metal chips and other 
foreign matter, has been developed by 

heeler division of Joshua 
Hendy Iron Works at Ampere, N. J. 


Lempco Has New Model 


Of Grinding Machine 

CLEVELAND.—Lempco Products 
has a new model ACX internal and 
surface grinder. Micrometer screw 
adjustment on the automatic power 
cross-feed is said to assure pre- 
cision face grinds. Both rack and 
pinion and screw feeds are avail- 
able for longitudinal travel. 








For— 


mean it 
for you 


YOU can get out much more 
work in less time with the help 
of a Globe Auto Hoist. 


Goodrich to Distribute 


Lonn Blow Guns 


Since air and water hose in in- 
dustrial plants and other places are 
often used with spray guns, noz- 
zles and hand-operated valves, B. 
F. Goodrich Co. is adding to its 
line of industrial hose a complete 
series of Lonn blow guns, whose 
fingertip-control is made possible 
by the use of rubber. 

This announcement, made by E. 
F. Tomlinson, general manager of 
the Goodrich industrial products 
sales division, reveals that the com- 
pany will handle exclusively, 
through distributor channels, na- 
tionwide sales of these valves made 
by the Lonn Mfg. Co., Indianapolis. 


* * * 
Century Announces 
New Caliper Gauge 


A new adjustable caliper gauge 
for accurately measuring the 
diameters of crankshaft main 
bearing journals without the nec- 
essity of the costly operation of 
removing the shaft from the en- 
gine, has been developed by the 
Century Engineeering Co., 5529 
South Vermont Ave., Los Angeles 
37, Calif. 








Brake Work 

Tire Work 
Lubrication 

Car Washing 
Under-Body Repairs 


—also for showing customers where 
replacements are needed, a Globe 
Hoist can be one of your Best 
Money Makers. And Globe’s rugged 
stamina and in-built superiorities 


will continue making money 


for years to come. 


GLOBE HOIST COMPANY 


Philadelphia 18, Penn. 
Des Moines 6, lowa 








A SINGLE UNIT charger for its re- 
cently introduced rechargeable wet flash- 
light storage battery, which can be op- 
erated from the ignition system of auto- 
mobiles, trucks, buses, tractors, boats 
|or airplanes, is announced by F. 
| Goodrich Co., Akron, O. Designed for 
easy attachment on the dash, cowl, 
side panel, or several other convenient 
places on the vehicle the charger may 
be connected so that it does its work 
with the vehicle either running or idle. 


s + #8 


Westinghouse Reveals 
‘Slimline’ Lamp Prices 


List prices of the new “slimline” 
fluorescent lamps, which are sched- 
uled for production as soon as war 
'conditions permit, have been an- 
nounced by the Westinghouse Lamp 
division, Bloomfield, N. J. 


| The new lamps, all high efficiency 
| hot cathode types, wiJl be available 
|initially in 42-inch, 64-inch, 72-inch 
}and 96-inch overall length, taking 
|into account the sockets and single 

pin bases at both ends. The 42-inch 
lamp, which measured % inch in 
diameter, is listed at $1.55. The list 
price of the 64-inch fluorescent 
tube, also ™% inch in diameter, is 
$1.75. The 72 and 96-inch lamps, 
|both one inch in diameter, will 
have list prices of $2 and $2.70 re- 
| spectively. 





* * » 


| New Hot Dip Tank 


For Radiator Cleaning 


A new hot dip tank for radiator 
cleaning has been designed by the 
| Aeroil Burner Co., Inc., West New 
York, N. J. 
| The new model can be supplied for 
|a complete choice of fuels: city gas, 
|manufactured gas, liquified petro- 
leum gas, or kerosene. Where gas is 
used as the fuel, automatic tempera- 
ture controls can be supplied for ac- 
curate thermostatic regulation from 
100° to 550° F. 





Michigan Tool Reports 


Gear Cutting Device 

A new method of gear-cutting is 
announced by Michigan Tool Co., 
Detroit. Representing the first major 
advance in equipment and processes 
| for the production of spur and heli- 
cal gears, splines, etc., since the 
early part of the century, the ma- 
| Chine is said to cut all gear teeth 
|simultaneously with radially fed 
|form-tool blades having a _ shear- 
cutting action. 


Compact Gear Lathe 


Offered by Logan 

Combining features of the stand- 
ard Logan quick change gear ldthe 
in a compact cabinet, the new 
Logan No. 825 lathe is adaptable to 
tool room work, for maintenance, 
for training or for production. 

Full information and complete 
specifications on this lathe may be 
obtained from Logan Engineering 
|Co., 4901 W. Lawrence Ave., Chi- 
| cago 30 





NEW BRITAIN RATCHET has dou- 
ible tooth engagement feature. Made in 
all standard sizes. A priority rating of 
AA-5 or higher is required, 
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NADA Legislative Committee 
Finds Plenty to Do 


Report of the NADA Legislative 
committee, given at directors meet- 
ing last week in Chicago: 

“Legislation presented in Con- 
gress during the past year that was 
of particular interest to our asso- 
ciation, did not require any meet- 
ings or direct activity on the part of 
the Legislative committee, com- 
posed of Russ C. Jones, A. B. Smith, 
Stanley Horner, William Regan, L. 
C. Cargile, William L. Mallon, 
chairman. There was a total of 43 
bills, all of which were carefully 
analyzed and closely followed. The 
Legislative committee initiates Con- 
gressional action only when di- 
rected to do so by the Executive 
committee. 


Surplus Property 
“This is a subject originally and 
rightly assigned to the Postwar 
Planning committee. Throughout 


the development of a plan of action 
there was complete cooperation be- 
tween the Postwar Planning com- 
mittee and the Legislative commit- 
tee. At the proper time our plan was 
presented to the Small Business 





SPLIT SECOND 


_ feels touch 


STOPABILITY 


Car dealers who are planning ahead 
— independents who are servicing 
commercial trucks .and passenger 
cars—jobbers who are alert in mak- 
ing distribution contacts now. These 
are the men who are writing us daily 
for the complete VACDRAULIC 
proposition. 

Vacdraulic is a rugged, self-con- 
tained unit, attached at a conve- 
nient point in the hydraulic brake 
line. It utilizes the vacuum produced 
by the motor to multiply the power 
and stopping energy exerted on the 
brake drums. 

EASY TO INSTALL 
Only four simple steps necessary. 

1. Mount on Frame 

2. Connect Hydraulic Line 

3. Connect to Intake Manifold 

4. Bleed Hydraulic System 


TETRA 
LT 


BRAKE-POWER 
BOOSTER 





KELSEY - HAYES WHEEL CO., DETROIT 32, MICH. 
Sold to Automotive Distributors by 

EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 
Vacdraulic is a Trade Mark of 

Empire Electric Brake Co. 





committee by the chairman of the 
Postwar Planning committee be- 
cause of his familiarity with the de- 
tails. At the committee hearings in 
1943, President Castles testified. 
Our legislative counsel worked di- 
rectly with Chairman Summerfield 
of the Postwar Planning commit- 
tee, always keeping the Legislative 
committee completely advised. 
Highway Bills 

“There were several bills intro- 
duced providing for federal appro- 
priation for a postwar road build- 
ing program. Because of the differ- 
ence of opinion between officials of 
the various states as to certain pro- 
visions in the bills, and feeling sure 
that Congress would unquestion- 
ably enact some bill containing 
benefits to the states, your execu- 
tive committee felt it wise for the 
association to quietly function from 
the sidelines. This matter was han- 
dled by our legislative counsel who 
was instrumental in effecting some 
constructive changes. The bill finally 
passed was S 2105, now P. L. 521 of 
1944, The law appropriates $1,500,- 
000,000 to be equally distributed 
over the first three-year period 
after the war. Chances are that not 
many roads will be built under this 
measure, and there may be a new 
road bill during the present Con- 
gress. 

Price Control 

“A bill providing for the exten- 
sion of the law to June 30, 1946, and 
certain amendments, was acted 
upon last June. Your Executive 
committee again felt that the asso- 
ciation should not prominently ap- 
pear in these discussions. Such 
amendments that were finally en- 
acted from S 1764 are probably 
beneficial to the dealers. 

Social Security Taxes 

“Your committee, through legis- 
lative counsel, helped obtain the 
freeze of Social Security tuxes on 
the present basis of 1 percent. 

Revenue Taxes 

“The amendments to the Revenue 
Act, which were enacted this past 
year, are not detrimental to dealers. 
Sudden tax changes are to be ex- 
pected once the war is over in Eu- 
rope. Certainly when reconversion 
and resumption of production for 
civilian needs gets under way, your 
association should be prepared with 
concrete recommendations as to 
taxes affecting dealer business. 

Dealer Discounts 

“The Executive committee re- 
ferred this subject to President 
Kelly and the staff to pursue, While 
it finally required Congressional 
contact, the matter was handled by 
our legislative counsel in accord- 
ance with the directions of the 
President. 


Small Business 

“Two of our important points of 
Congressional contact, the House 
and Senate Small Business com- 
mittees, have remained friendly and 
helpful. Both of these committees 
will be in operation during the new 
Congress, and we have every con- 
fidence in their continuing willing- 
ness to work with the dealers. 

“An effort was made early in the 
new Congress to dissolve the House 
committee, of which Wright Pat- 
man is the head, and make it a part 
of another committee. In coopera- 
tion with both Democratic and Re- 
publican members of the House, 
NADA fought this proposal vigor- 
ously and its defeat resulted. In 
this connection, directors of all 
states were most helpful. They 
wrote House party leaders of their 
appreciation of the good work of 
this committee over the years. The 
letters were strong and convincing. 
This sort of cooperation with your 
committee, when timed properly, is 
of great assistance. 


Congressional Contact 

“In the report of the Legislative 
committee for 1943, there appeared 
the following— 

“*Your retiring Legislative com- 
mittee recommends the above sub- 
ject for careful consideration. In 
1941 President Cargile and Legis- 
lative Counsel St. Clair instituted 
a plan for a controlled and effective 
approach to members of the Con- 
gress. 

“It is felt that lately appeals to 
members of the Congress have be- 
come practically a continuous ac- 
tivity on the part of dealers and as- 
sociations. Continuance of such 
persistence might tend to lessen our 





effectiveness. We recommend that 
careful consideration be accorded 
recommendations made by our legis- 
lative counsel on this important 
subject.’ 

“During 1944 there were a num- 
ber of occasions where state and 
local associations urged their mem- 
bers to contact Congress on prac- 
tically any subject bothering deal- 
ers at the moment. Such activity 
built up to such a point that the 
matter was brought to the attention 
of the executive committee, and 
that committee instructed President 
Kelly to write a letter to all NADA 
directors and to all presidents and 
managers of local and state asso- 
ciations, explaining the danger of 
the continuance of these many and 
varied contacts; urging the coopera- 
tion of all to clear through NADA 
any subject to be presented to 
Congress. 

“This letter was mailed on Dec. 
14, 1944. 

“Members of Congress are busy 
individuals. They constantly have 
numerous and varied subjects re- 
quiring their attention. It is desir- 
able that a subject in which we are 
interested is presented to them at 
the psychological moment in order 
to obtain the most satisfactory re- 
sults. Our legislative counsel, who is 
in daily contact with the members 
of Congress, is best able to deter- 
mine the psychological moment in 
each instance. It is therefore hoped 
that in the interest of good Con- 
gressional relations everyone will 
cooperate along the lines suggested 
by President Kelly. 


Future Program 

“This is best covered by quoting a 
memo from our legislative counsel— 

“*The present Congressional ses- 
sion promises to be interesting. At 
present, it is just about getting 
under way. Generally, committees 
are waiting for the President to 
point the way on big issues. Doubt- 
less there will be important legis- 
lation on manpower, and quite pos- 
sibly wages, social security, public 
works and, as a remote possibility, 
labor control. 

“‘Tmportant NADA negotiations 
now are in progress with OPA and 
ODT over used car price controls 
and they may reach into Congress. 
All depends on what the bureaus do 
and the policy that the executive 
committee adopts. 

“‘One thing certain is that if 
NADA goes into this and other 
factual situations demanding ac- 
curate statistics and records on 
dealer transactions, it had better be 
prepared with better information 
about our activities than it now 
possesses or ever has possessed. I 
have urged this point many times 
before, and there has been much 
talk about something being done, 
but the fact remains that nothing 
has been done. We had better fortify 
ourselves with able help and accu- 
rate figures. 

“Tf unassailable figures are not 
available, you are going to find 
your Legislative committee oppos- 
ing carrying your case to Congress, 
and if you override that advice, you 
are going to make NADA look 
ridiculous. The government bureaus 
that NADA must go up against in 
these matters, if it comes to a Con- 
gressional fight, will be well pre- 
pared: NADA had better be.’ 

“In conclusion, the chairman is 
grateful for the cooperative and 
valuable assistance rendered by the 
legislative counsel. In the personal 
opinion of the chairman, NADA is 
most fortunate in having the serv- 
ices of Labert St. Clair in handling 
our interests on the hill.”, 





Raymond Named Head 


Of L. A. Shrine Club 


LOS ANGELES,— Harold Ray- 
mond, Chrysler dealer at Compton, 
Calif., has been elected president of 
the Los Angeles 
Pyramid Shrine 
Club for 1945 and 
was installed Jan. 
19 at a formal 
Shrine party. 

Raymond has 
been active for 
many years in lo- 
cal Shrine work. 
With the advent 
of the war, he 
turned his plant 
and facilities to 
war work and has 
produced millions of machined 
parts monthly for southern Cali- 
fornia war contracting firms. 


H. Raymond 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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In Danger 
Individual Appeals Peril 


Legislative Success 

CHICAGO.—Citing several recent 
instances which have endangered 
NADA’s national legislative rela- 
tions, Dave Kelly, retiring presi- 
dent, last week called on “each 
association to instruct its manager 
or executive secretary not to di- 
rectly communicate with or submit 
letters or material to any congres- 
sional committees” but instead re- 
fer “any particular matter to 
NADA for action.” 

Kelly cited recent incidents 
which embarrassed congressmen 
and at the same time harmed 
NADA’s relations, he said. Of far- 
reaching importance was this in- 
stance: 

“The manager of a state associa- 
tion, who previously had by-passed 
the NADA legislative committee in 
sending communications direct to 
Congress, mailed a mass of mate- 
rial on a highly controversial in- 
dustry subject to a Congressional 
committee. The material was the 
combined product of his own think- 
ing and surveys he had made. They 
did not represent the approved pol- 
icy of NADA on the subject. 
Through a misunderstanding in the 
Congressional committee headquar- 
ters, however, the impression was 
gained that the manager’s conclu- 
sions represented the consensus of 
dealer opinion throughout the 
United States. Accordingly, the 
committee chairman, who had been 
interested in the subject, addressed 
a letter to some 25 leading manu- 
facturers asking their positions on 
the question raised by the state 
manager, and began laying plans 
for a public hearing based on them. 

“Fortunately, when it was ex- 
plained to the Congressional group 
that dealers and factory represen- 
tatives were seeking to iron out 
their differences within the indus- 
try on the subjects covered by the 
manager’s letter, the committee 
chairman agreed not to press his 
inquiry plans for the present. Now 
the Postwar Planning Committee 
and the factory representatives can 
continue their work in an orderly 
way without Congressional inter- 
ference.” 


Indiana Studies Bill 


On Dealer Licensing 

INDIANAPOLIS.—Municipal gov- 
erning bodies would be empowered 
to enact ordinances to license and 
regulate used and new car dealers 
under terms of a bill introduced in 
the state legislature here by Sen- 
ator A. W. Mitchell, La Porte Re- 
‘publican. 











Buy War Bonds and Stamps—crush 
the axis. 
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ATAM 


(Continued frorn Page 1) 
ment, he declared, will be another 
major factor, with its proportions 
depending upon the ability to absorb 
returning service men and war 
workers in peatetime industries. 

Acknowledging that the smaller 
banks will engage in direct lending 
and the larger industrial banks in 
the discount approach, Rogers con- 
tended that all of them will be “sub- 
ject to general state and federal 
regulations, with government be- 
hind the scenes in control of the 
optimism or conservatism of the 
banks, since depositors’ money is at 
stake.” 

Rogers indicated that sales 
finance companies are not only 
aware of but prepared to meet 
the teaming up of banks and in- 
surance companies in seeking the 
financing of automobile paper on 
a big scale. 

“What of the attitude of the 
dealer and customer?” Rogers 
asked, and answered that “both of 
them need marketing organizations 
with the requisite service and 
know-how. The dealer is interested 
because he serves the needs of his 
customer, who will find much in- 
formation and many claims thrown 
at him in many ways; hence, the 
main thnig is to serve the customer 
and take care of his requirements 
at reasonable cost.” 

“Let’s not forget, in thinking of 
direct lending by the banks, that it 
costs the lender something to get an 
account on his books, and this cost 
must be included in the customer’s 
cost,” Rogers concluded. “The cus- 
tomer has been served well over the 
years by the finance company- 
dealer arrangement. Service is im- 
portant, and it has been carried on 
in the most economical way.” 

The ATAM passed an amend- 
ment to its bylaws providing that 
the presidential tenure be limited to 
two consecutive terms of one year 
each. As a consequence, a new 
president will be elected at the mid- 
summer meeting to succeed W. A. 
(Cappy) Williamson of Texas, 
whom the ATAM has refused to 
allow to resign during the past five 
years. 

Considerable discussion arose, but 
no action was taken, on a request 
by the National Automobile Dealers 
Assn. that all matters of a political 
character be channeled through 
NADA headquarters in Washing- 
ton, D. C. 

Exchanges of experiences fea- 
tured the deliberations of the 
ATAM on numerous subjects. A 
highlight was the panel discus- 
sion led by Walt Hamer, Colum- 
bus, manager of the Ohio associa- 
tion, wherein he expressed oppo- 
sition to plans for integration of 
local, state and national dealer 
organization dues. Hamer took 
the stand that each type of asso- 
ciation should collect its own 
dues. 








Keep Those Harp Strings Quiet 


Obviously enraptured, DICK HAYMES blithely strums 








the harp 


although Helen Forrest and Gordon Jenkins register violent 
disapproval. Scene is backstage in NBC studios during rehearsal 
of AUTO-LITE’S radio hit, “EVERYTHING FOR THE BOYS,” 
in which all three team up to dispense top entertainment every 
Tuesday night on NBC. Be sure to listen in next week. 
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Chamberlain Cites Dangers ... 





Long-Range Program 
Urged for NADA 


Following are the highlights of 
the annual report of Ray Chamber- 
lain, executive vice president of 
NADA: 

“The last year has been a busy 
one and, I think, both productive 
and constructive. Surely NADA is 
greatly stronger in every way, by 
which strength can be measured, 
than at this time a year ago. Even 
so, we have barely made a real be- 
ginning in what can be done... 


“The membership committee, to 
hold many meetings, would have 
been both expensive and difficult, 
if possible at all. Russ Jones, 
therefore, worked out a plan, at 
once equivalent to a meeting, de- 
veloped through it a practical 
plan and proceeded to put that 
plan into force. It has involved a 
terrific amount of traveling and 
sacrifice of his own time. But the 
results have proven two things. 


AC 


First, that his plan was sound, 
and second, that the plan has been 
worked thoroughly. He has per- 
sonally attended over 35 meet- 
ings in all parts of the country, 
some of which I asked him to at- 
tend as an NADA speaker, and 
he has covered some 26,000 miles 
in the doing of it. 

“The Postwar Planning Commit- 
tee has likewise been very active. 
Here too the fact that the member- 
ship was widespread has been a 


difficulty, but Arthur Summerfield | 


wisely called his meetings at or 
nearly the time of the Executive 
Committee meetings, thereby mini- 
mizing expense and adding to the 
convenience of the members, most 
of whom fortunately were . also 
members of the Executive Commit- 
tee. The appointment of R. L. Led- 
terman as vice-chairman was wise. 
The problems of this committee 





have been intricate and delicate, 
and they have been handled with 
wisdom and tact. 


“T want to emphasize one im- 
portant characteristic of both these 
committees. They both immediately 
set about to analyze their work and 
get started at it. We have too many 
committees that do not follow this 
pattern. I believe that every com- 
mittee should have an initial full 
meeting as quickly as possible, and 
survey the work to be done. This 
should be done with long range ef- 
forts in mind. Usually those are 
more important than the close up 
problems, although they seem im- 
portant at the moment. Too many 


| of our committees, both standing 


and otherwise, are not called to 
meet until something makes its ap- 
pearance that requires work. Some 
of thers have not met at all for that 
reason, whereas if a careful survey 
of their field were made much might 
have been discovered that could 
have been profitably dealt with... 
“Let me say here that the prin- 
ciple that we had hoped to estab- 
lish this year of having an exhi- 
bition of machinery, systems, sup- 
plies, equipment, etc., that deal- 
ers are interested in, should—ih 
my judgment—always be a part of 


SPARK PLUGS FIRED 


Record -Breaking Run 


OF BOEING’S “C-97" ARMY TRANSPORT 


(SEATTLE TO WASHINGTON=6 HOURS, 3 MINUTES, 50 SECONDS) 





All speed records by planes of any 
size were wrecked on January 9 
when Boeing’s giant ‘“C-97” — 
Wright “Cyclone” powered— made 
the 2,323 transcontinental trip at 


383 miles an hour. 


AC ceramic aircraft spark plugs fired 


the four big engines. 


those AC plugs. 


ACME NEWS PHOTO 


It took 36 years to build up the 


“know how” which produced 


And they are 


only one example of the results 


which experience and research 


have developed in all the many 


products which carry the AC 


trade-mark. 


SPEED FINAL VICTORY= BUY WAR BONDS 


a se 
AC SPARK PLUG DIVISION \- GENERAL MOTORS CORPORATION 
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every NADA convention. You will 
find adding and bookkeeping ma- 
chines at the meetings of the 
American Bankers Assn, and 
dental equipment at dentists’ con- 
ventions. Why should we not 
serve our members by making it 
possible for them to get that 
much added value from going to 
an NADA convention? It can be 
done at a profit too, usually. But 
that is not the major reason for it. 
Our duty is to serve the welfare 
of our members and that is one 
good way to do a good job of it. 
If we do those things right, then 
from now on the NADA conven- 
tion will always be the one big 
outstanding automobile event of 
the year... 


Bulletin Changes Name 

“Perhaps you have noticed that 
the old NADA Bulletin has had her 
name changed and her face lifted. 
We all felt that we needed rejuve- 
nation and have really done a good 
deal to improve it. The advertising 
carried this past year has been 62 
pages greater than 1943, and 300 
percent of 1942. This made possible 
a net profit for 1944 compared to a 
loss of $3,603 in 1943. Never before 
has the magazine paid for itself... 


“The Weekly News Letter con- 
tinues to hold its prestige, but is far 
from satisfactory physically ...The 
trouble is that only a relative few 
of the state and local associations 
do a fair job of sending regular 
bulletins to their members and, 
therefore, our members, who are 
also theirs, do not get the service... 


“Let me start by saying that I 
think the only possibility of this 
association succeeding after the 
war, rests on our ability to make 
the directors of the association 
the most important automobile 
men in their several states, and 
their accepting their responsibili- 
ties and functioning properly on 
them. We have done a fair job in 
the last three years on an “ex- 
pediency” basis. We have been on 
the defensive all the time, always 
looking for the problems that the 
government was about to impose, 
and either getting them altered 
somewhat or warning our mem- 
bers of the future and what to do 
about it. No long-range program 
has engaged our study with the 
possible exception of the old fac- 
tory-dealer relations theme. True, 
progress has been made on that. 
That has been going on, to a more 
or less degree, for the last 10 or 
15 years. 

“During the year a few new li- 
cense laws have made their appear- 
ance, the most extreme of which 
was the Virginia Law. 1945 will 
probably produce more, because the 
legislatures of 44 states are, or will 
be, in session. From my contacts 
during the year with dealers every- 
where, I judge that their opinion is 
that there is no hope of settling 
factory-dealer relations by law, any 
more than there is of securing a re- 
turn to private enterprise through 
government agency regulation. They 
generally feel that license laws seek- 
ing to regulate our own people and 
our organizations in such a way as 
to raise the standard of our busi- 
ness and, therefore, justify greater 
public confidence, is alright, but that 
to go beyond that in seeking legal 
control of others, such as factories 
or finance companies, is beyond our 
proper sphere. 


Offensive Program 

“There are many other problems 
equally or more important than 
factory-dealer relations, and the es- 
tablishment of a future program on 
them which can be an “offensive” 
instead of a “defensive” action is 
important to NADA and our indus- 
try. There is an old saying that 
‘When the devil is sick, the devil a 
saint would be.’ That applies to us 
now. We have recently been the 
beneficiaries of adversity. Every 
association manager knows that 
such organizations thrive on ad- 
versity. Let this emergency disap- 
pear, and without a sound, long- 
range program well publicized, 
NADA will again retire to the ob- 
scurity of a nice quiet Guide Book 
publishing company, as it has done 
more than once in the past. Asso- 
ciations, like armies and individu- 
als, must have objectives of vital 
character. If there are no such 
things in our future picture, then 
this talk is hollow and after the war 
we should close up and go home. If 
there are, you must do something 
about them soon... 


“Our Postwar Planning commit- 
tee, under Arthur Summerfield, has 


done a splendid job of work on Sur- 
plus War Materials. The surplus 
situation is much better than it 
would have been if the committee 
had not been active. Distinct gains 
in factory-dealer relations, too. I 
believe that either this or some 
other committee should be giving 
its time to nothing but study of 
what our long-range program 
should be. When its conclusions are 
reached, they should be submitted 
to the whole association so that a 
plan may be reached that has the 
general approval of members every- 
where. That will unite us in a com- 
mon cause, and I hope you will in- 
dicate your wishes on this matter 
to your new Executive Committee. 


“How can we make directors 
more important? One way is for 
the directors themselves to as- 
sume that importance, and then 
justify it... Most of the elections 
of directors are not formal enough 
and the importance of electing 
the best man is not regarded of 
sufficient importance by the mem- 
bers of the state. There is too 
much emphasis on “honoring” 
some dealer by making him the 
NADA director. More thought 
should be given to selecting a 
strong, active man, one who will 
do more than attend directors’ 
meetings at NADA expense... 


“I should like to suggest to you 
that every new director be required 
to come to Washington soon after 
his election, at the expense of the 
association, for three or four days, 
preferably when the Executive 
Committee is at work, just to get 
himself educated, informed and 
imbued with the spirit that impels 
us all, I believe that the total of 
$2,500 or so that this would cost 
would more than pay handsome 
dividends... 

Increased Membership 

“And speaking again of member- 
ship, let me say here that we have 
a big job ahead of us there. Sure, 
we have come a long ways, but we 
are still far short of what we must 
have. Let us remember that it is 


| easier to keep members than it is 


to get them. But our rate of expira- 
tions un-renewed is far too big. I 
believe that we are now experienc- 
ing about 15 percent, whereas I 
know that other similar groups feel 
that 5 percent is about normal. 
Obviously, in order to hold a con- 
stant number of members we must 
find 15 percent of new members if 
our rate of loss is that great. Too 
many directors leave the followup 
of these delinquents to an associa- 
tion manager. Sure, we give his as- 
sociation 15 percent, but don’t for- 
get that his primary interest is his 


own association. The manager can 


help and he should, but don’t leave 
it to him entirely. Work with him. 

“T hope you will set a goal of mem- 
bership to be attained in the next 
year of no less than a total of 15,- 
000 (membership now 12,500). Then 
in 1946 we should try to reach 18,- 
000. To do that means getting the 
new ones needed, and enough more 
to make up for the loss of those 
who do not renew. 


“Getting back to the present, I 
think that you must look forward 
to a year in 1945 that will be far 
from as satisfactory as those just 
preceding it. The war is going to 
be much closer to us than it has 
been, Manpower is going to be 
tighter, much tighter even than 
we were led to believe 30 or 60 
days ago. No new car production 
is in sight and the probability of 
any is lessening daily. Parts are 
fair now, but we look for raids by 
the military that will shorten that 
supply. Trucks, while in reduced 
production, will be very low rela- 
tively. OPA is going all out this 
year for rigid enforcement, and 
we must expect them to try to 
crack down to make some shining 
examples. 


“Travel is going to be tougher 
and war casualties will be in evi- 
dence everywhere. You will have 
difficulty holding dealer meetings. 
Perhaps you can apply the plan of 
sending your state officers out to 
hold small meetings throughout 
your state instead of a large one 
centrally. Experience seems to in- 
dicate that a larger total attendance 
may be expected, particularly if the 
meetings are held at night. Penn- 
sylvania held five such meetings 
this fall with great success. It will 
be more difficult for NADA people 
to get to your meetings too, but we 
will try to compensate in part at 
least by doing a better job of re- 
porting to you.” 


| 
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HELP WANTED 





ONE OF THE LARGEST Chevrolet Deal- 
erships in, Indiana has an opening for 
a Parts Manager. Must thoroughly un- 
derstand Chevrolet parts business and be 
a proven merchandiser. Top salary and 
liberal commission to right man. Box 
849, c/o Automotive News, Detroit 26. 


ee 


TWO EXPERIENCED FORD MECHAN- 
ICS, with tools, can make $75 to $100 





a week. Sam Murray, Ford Dealer, 
Miami, Florida. 
AUTO PARTS MANAGER for Southern 


California Chevrolet Dealer. Man with 
Chevrolet experience preferred but not 
mandatory. Excellent opportunity for the 
right man. Must be capable executive. 
Guarantee of over $5,000 per year. Reply 
box number 852, c/o Automotive News, 
Detroit 26, giving experience, qualifica- 
tions, etc. Replies shall be handled in 
strict confidence if requested. 





EXPERIENCED GENERAL MOTORS 
BOOKKEEPER and office manager for 
large dealer in city of 500,000. Executive 
ability necessary. Attractive salary and 
opportunity for advancement. Write Box 
858, c/o Automotive News, Detroit 26. 





FORD PART® COUNTER MEN, experi- 
enced. Opportunities for quick advance- 
ment. Write Sam Murray, Ford Dealer, 
Miami, Florida. 





EXPERIENCED SERVICE MANAGER for 
large dealer in city of 500,000. Must have 
outstanding record and best qualifica- 
tions. Attractive salary and bonus. Write 
Box 859, c/o Automotive News, Detroit 


RETREAD 
FIELD 
ENGINEER 


Who is familiar with and 
experienced in tire tread- 
ing equipment, proc- 
esses, and compounding. 
Should have broad train- 
ing and preferably an en- 
gineering degree. Perma- 
nent position with post- 
war possibilities. Salary 
commensurate with pre- 
vious experience. Write 
full details in confidence 


" T. G. Plumb 


Sales & Office Personnel 
Goodyear Tire & Rubber 
Company 
Akron 16, Ohio. 








SERVICE MANAGER. Old _ estab- 
lished Oldsmobile-Cadillae dealer, 
located in Central Ohio, has open- 
ing for Service Manager. Prefer 
man 40-45 years of age, who de- 
sires to make a permanent connec- 
tion. Must have a pleasing per- 
sonality, be of good character, 
aggressive and experienced. One 
who can handle volume, on a sal- 
ary and bonus basis. Must furnish 
satisfactory references. Right man 
can make $450 to $500 a month. We 
have approximately 30,000 square 
feet of floor space, in a well-heated 
and well arranged building. Box 
861, c/o Automotive News, De- 
troit 26. 





WANTED: ACCOUNTANT - OFFICE 
MANAGER. Requires man with 
executive ability who has an eye 
to the future. This position is open 
to a man who is willing to work 
hard for advancement and who in 
time can assume complete account- 


ing of several integrated com- 
panies. Excellent salary. Mail re- 
ply to Box 130, Waukesha, Wis- 
consin. 
DEALER ACCOUNTANT, man _ or 


woman, Full charge, permanent. 
General Motors Dealer Accounting 
System. Reply via Air Mail, BAL- 
BOA OLDSMOBILE, 1521 Broad- 
way, San Diego, California. 


POSITION WANTED 


AVAILABLE FEBRUARY st. General 
Manager who can assume complete re- 
sponsibility of running a large dealer- 
ship. 1 have over 15 years’ experience in 
every department and phase of the auto- 
mobile business from sales managing, 
advertising, and appraising to a com- 
plete and thorough knowledge of mer- 
chandising the Service and Parts Di- 
visions. Have outstanding record of 
success with both Chrysler and General 
Motors organizations—with a reputation 
of hard hitting aggressiveness. Am now 
seeking a permanent postwar connection. 
Prefer West Coast, but will consider offer 
from a large organization elsewhere. Box 





850, c/o Automotive News, Detroit 26. 
SERVICE MANAGER, executive type, de- 
sires permanent position. 25 years’ ex- 


perience with Cadillac factory and Cad- 
illac distributors. Box 851, c/o Automo- 
tive News, Detroit 26. 





QUALIFIED MANAGER — With over 20 
years’ experience in automotive field. 
Have ability to organize and manage all 
departments of any Distributor or Deal- 
ership. Box 856, c/o Automotive News, 
Detroit 26. 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low urd 


TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 
numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No. re | 
Te eu ike he ee ee ORB MOC UM me ete ee else) i a) 


eC Ce bac. ho tM t ae ee PA ee ad) 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 
























PARTS WANTED 


a 


WANTED—RBEAR DECK DOOR 1939 or 
1940 convertible or regular Nash coupe. 


USED CARS FOR SALE 


100 CARS AVAILABLE at as is Hartford 
Ceiling Prices. These cars are in aver- 


USED CARS WANTED 





SEVEN PASSENGERS, limousines, large age condition, good assortment of mod- The Tuller Construction Co., P. O. Box 
fives; cars must be clean. Prices els and types. Immediate freight ship- 431, Red Bank, N. J. 
reasonable. McCLINTOCK - CADILLAC, ment can be made. Ask for L. Snow, 


Lansing, Mich. Capitol Motors, Inc., 368 Main St., 


Hartford, Conn. Phone 7-8144. LEFT RUNNING BOARD for Chevrolet 


1939 JB town sedan. Strong Motor, At- 
water, Minnesota. 


SEVEN PASSENGER cars, in fine |2 ROLLS-ROYCE 5 passenger sport sedans. 
condition only. A. A. Auto Service, 


‘ Model: Phantom number one. Appearance, 
153 West 54 Street, New York, tires and mechanical condition perfect. 





RIGHT FRONT DOOR and right rear fen- 


N. Y. Telephone Circle 7-6279. Both cars completely equipped. One} der for 1941 Ford Super Deluxe 4-door 
black, 33,000 miles; one gray, 43,000 Sedan. Front fenders, front grille, radi- 
TRUCKS WANTED miles. Price $1250 each. J. F. MacKay, ator shell and hood for 1941 DeSoto De- 


CADILLAC DEALER, Sewickley, Penna. 
Phone: 1400. 


luxe 4-door Sedan. William Catlin & 
Sons, Jacksonville, Fla. 





FOR SALE-—1941 Cadillac five passenger, 
four door sedan, Fleetwood body, 75 
model. Black finish which has never had 
a scratch or mar. White sidewall tires. 
Driven 5,900 guaranteed miles. One of 
the newest Cadillacs in the U.S.A. Mc- 
Evoy Motors, 55 Monroe Avenue, Roch- 
ester 7, New York. 


You Are Always 


Welcome At 


Lasky & Reinhold, Inc. 
2246 S. Michigan Ave. 
Chicago, Illinois. 





Chevrolet Dealer 
Will buy any amount New 
Chevrolet, Ford, or G. M. C. 
Trucks, less 5%, within ra- 
dius of 500 miles of St. Paul. 


WANTED 


25 or 30 Metal Parts Bins 
New or Used 
























































Johnson Auto Company 
380 Hudson St., Hartford, Conn. 
Phone or Wire Collect. 





MIDWAY CHEVROLET 
‘COMPANY 


1389 University Avenue 





In their large three-story build- 
ing chuck full of used car bar- 
gains. 


Wholesale exclusively. 
When in Chicago make this 


LIBERAL REWARD—For parts that 
ean be purchased. Body for 1941 
Packard 6 cylinder Club Coupe 
preferred. Will take any style that 
can be had, also can use Station 


St. Paul 4, Minnesota Wagon Body. Body for 1941 Cadil- 


your home. lac, model 61, Sedanet preferred. 
Will take any style that can be 
had, also can use Station Wagon 





Body. Complete Grill for 1939 
Buick Century. Complete Grill for 
1941 DeSoto Custom. Fenders for 
Chevrolet, Models 38, 39, 40. J. W. 
Motor Sales, 1021 Kenmore Blvd., 
Akron, Ohio. 


sete" WHOLESALE IS OUR BUSINESS. 
Auction sales twice a month. Drop 
us a card if you want your name 
on our mailing list. We buy and 
sell at wholesale any time. Capitol 
City Pontiac Co., 235 S. Grand Ave- 
nue, Lansing, Michigan. 


1942 BUICK 46 COUPE, 13,000 miles. 
Body is burned, would require an- 
other body and instruments. The 
chassis. including motor, tires, 
hood, radiator, grilles and fenders 
are in perfect condition. $950. Bert 
Brim Buick, 432 St. Louis St., 
Springfield, Missouri. 


BUSES WANTED 


WANTED—BUS CHASSIS, current models 
Fords, Chevrolets, Internationals, any 
wheelbase, OPA ceiling prices. Wire col- 
lect, American Body & Trailer Company, 
1500 Exchange Avenue, Oklahoma City, 
Oklahoma. 











WANTED—1939-40-41-42 Ford truck cabs. 
Write or wire W. W. Wallwork, 319 
Fifth St. N., Fargo, North Dakota. 


1940 DODGE FRAME. Crescent Mo- 
tor, 425-433 Broadway, Revere, 
Mass. 


WANTED: RADIATOR SHELL AND 
GRILLE complete, also left rear 
fender for 1940 Plymouth Station 
Wagon. Will pay list price. Wil- 
lard H. Johnson, Belding, Michigan. 


Ford Dealer 


Will purchase any 
amount 1944 Ford 
trucks, less 5%. In- 
quiries from Dealers 
within radius of 300 





WANTED — FORDOR OR TUDOR 
body for 1940 Model 60 Oldsmobile. 
Write Bancroft Motors, 33 Stillson 
St., Rochester 5, N. Y. 





WANTED — TWO GRILLES — Two 
center pieces 1940 Standard Ford 
Model 85HB. V. H. Steckel, 344 N. 
7th Street, Allentown, Penna. 


WANT GOOD USED SCHOOL BUS. 
Must be Ford chassis and good 
body. All details first letter. M. J. 
Mackin, Lockport, Illinois. 


miles from New York 
solicited. 


WANTED: 1941 FORD TUDOR DE- 











ree “ . " LUXE or Super Deluxe Body. 
BUSES FOR SALE ne Cc. Watson, Ford, Linesville, 
* FOR SALE—1941 Ford school bus, "a. 
Lasky Motor Cat Carpenter 48 passenger body. Body, 


BODY WANTED for 41 Chevrolet 
Sedan, Club Coupe or Station 
Wagon. Write or Wire Stephens 
Buick Company, 25 South Tenth 
Street, Minneapolis, Minnesota. 


seats, tires, motor in good condi- 
tion. Ceiling price. Also 1939 Reo 
bus. 30 adults, six practically new 
7.50x20 pre-war tires. Very nice 
condition. $1650. S & S CHEVRO- 
LET CO., THOMPSONTOWN, PA. 


Corporation 


90 Montrose Avenue 
Brooklyn, N. Y. 





ACCESSORIES FOR SALE 








GOVERNMENT SURPLUS, 200 brand new 
Wayne all steel bus bodies. Similar bodies 


UNDERSEAT HEATERS complete 
list $1335, our price carload lots of six, 


with hose and fittings. Will-fit any 











TRUCKS FOR SALE $325. Also wide variety buses at whole- G.M. car using underseat heater. 
sale. Wire Consolidated Bus & Equip- re on ae $11. F.O.B. Min- 
a ms Several “ juty 1942 ment Co., 420 Lexington Avenue, New neapolis. Stephens Buick Company, 
oe eicaneens a eacen” Wate York City. MU 3-9297. 25 South Tenth Street, Minneapo- 
Whites, WK-60 Dodges, model 45 Feder- ee lis, Minnesota. 
als and Internationals with gasoline tank | BUS — DELIVERED NEW JULY 


trailers, 4,000 to 4,800 gallon capacities. 1943. Wayne all steel 36° long. 72 WILL TRADE 


All are in first-class condition and very forward facing seats, Used 1e8alssienese.e 2... 
clean. Good tires. May be seen at Van-| than 10,000 miles. 1100x20 tires. | “to so to41 orem Saul TRADE up 
deventer Auto Sales, 717 So. Vandeventer Priced to sell quickly. Volk Mo- oor Sedans for 


$759 each on 50 New Cars, any make, 
at full ceiling price. Telephone Philadel- 
phia, Sherwood 1700, or write Box 860, 
c/o Automotive News, Detroit 26. 


Avenue, St. Louis, Mo. Telephone— 


tors, 451 Calhoun St., Trenton, N. J. 
Franklin 1750. 





NEW CARS WANTED 








oe STATION WAGONS FOR SALE 
FIFTY (50) or less new 1942 auto- 

mobiles. Nash preferred. Box 863, 
c/o Automotive News, Detroit 26. 





BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


FOR SALE—1942 Chrysler N. Y. Royal- 
Windsor. 1942 Mercury Station Wagon, 
12-passenger. Eleventh Street Motors Co., 
1120 S. 11th St, Philadelphia 47, Pa. 





PARTNERSHIPS 











AUTOMOBILE DEALERSHIP. Long MISCELLANEOUS 


established, G.M., 400 car contract 
Penna., desires partner. Must have 
automotive experience in all phases 





CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO., INC., 





of a dealership. In first letter 801 Commerce St., Lynchburg, Virginia. 
clearly indicate your qualifications, Used Cars and Trucks On Hand Te ae 

including nationality and age. ato. 4 JBING % inch to 5 
Must have’ capital. Box 862, ¢/0 At All Times inches in diameter. Dealer’s price 


Detroit 26. 10 cents per foot. NOTTINGHAM 
AUTO PARTS CO., 1606 West 25th 


St., Cleveland 13, Ohio. 


Automotive News, 


BUY BONDS 
and STAMPS 





FOR DEALERS ONLY 








WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Il. 





TRUCK EQUIPMENT WANTED 





USED CAB to fit 1940 Dodge truck. 
Lukeman Motor Co., Jacksonville, 
Illinois. 





TRUCK EQUIPMENT FOR SALE 





TWO 1944 1% T, truck cabs. Removed 
to install school bus body. Boyd 
Auto Service, Orangeville, Ohio. 
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ACCESSORIES WANTED 





WANTED TO BUY. Automobile heat- 
ers, HaDees preferred. L. 8. JUL- 
LIEN, Inc., 1443 P St., N.W., Wash- 
ington 5, D. C, 


DEALERSHIP WANTED 


DESIRE TO PURCHASE small dealership. 


Would accept partnership in progressive 
organization. Have years of automotive 
experience in all phases of a dealership. 
Can make financial investment. Box 844, 
c/o Automotive News, Detroit 26. 





EXPERIENCED DEALER EXECU- 
TIVE 35, with proven record man- 
aging active high-class dealership. 


Will pay cash for agency up to 
800 car potential or will buy part 
interest. Will keep replies confi- 
dential. Box 857, c/o Automotive 


News, Detroit 26. 





EQUIPMENT WANTED 





WANTED—36 steel automobile parts bins. 
Box 412, Johnson City, Tenn. 


WANTED BERLOY PARTS BINS. 
Describe. Roy F. Martin, Wooster, 
Ohio. Ford. 


WANTED VAN NORMAN or Lempco 
Horizontal Grinding machine for 
surfacing cylinder heads. J. R. 
Herbertson, West Brownsville, 
Penna. 











EQUIPMENT FOR SALE 





DODGE-PLYMOUTH neon horizontal 2- 
faced sign and 2 window neons. Bear 
wheel balancer, Thompson Magnaliner, 
complete greasing outfit, Stiles-Barrett 
complete brake shop. R. L. Moncrief, 
Billings Road, RD-2, Willoughby, Ohio. 





1941 BENDIX FRAME and wheel align- 
ment machine, fully equipped. Write C. 
R. Porter, RD-3, West Meyer Ave., New 
Castle, Pa. 





Bumper Jacks, Screw Type, 
$3.25. Lots 50 ............$3.00 
Hand Tire Pumps, Deluxe 
4-Way Tire Wrench, each 
Ws: DOOR FD ois cscencdtcas 
37-40 Ford “60” Water- 
Pump Kits, each......... 
°34-~"388 Chev. Knee Action 
Arms and Kit ........... 3.10 
*37 Chev. Pass. Grilles, $6.40; 
’41 Buick Grille Center Bar, 
WE Jes Secks cates Sak oe .- 5.75 
’37 Buick Grilles, Pairs... .22.50 
°38 Buick Grilles, Pairs . ...24.00 
’37 Plymouth Grilles ....... 8.00 
Heater Hose, Goodyear, odd 
DOGG, Ths: isi cncdscswsces 
Fire Extinguishers, Brass, 
and 1 qt. fluid ........... 5.25 
PRICES — F.O.B. Cincinnati, O. 


Auto Parts Exchange 
1118-20 Race Street 
CINCINNATI 10, OHIO 


7.00 






ll 


PARTS FOR SALE 


*42 CHEVROLET DOORS 


*42 CHEVROLET SEATS & 
CUSHIONS 


SPECIAL LOW PRICES 


COOPER-LEWIS CO., INC. 
765 PARKWAY REVERE, MASS. 





FOR SALE—New 1942 Chevrolet parts (re- 
moved from new vehicles). Doors, Trunk 
Lids, Upholstery, etc. for Town Sedans, 
5-passenger Coupes, sedan deliveries and 
half-ton panels. 50% to 80% off list. 
Write for complete list and prices. 
CURRY CHEVROLET, 3300 Broadway, 
New York City. 





Running Board Mouldings 
to fit 
Chevrolet Passenger Cars 


Chromium plated, high quality, pre- 
war manufacture. 


Part No. 593614, net ea.......... $.76 
Part No. 350392, net ea.......... 16 
Part No. 3653729, net ea......... -16 


Your parts manager is looking for 
these. Show him this ad. Prompt 
shipment. 


Howard Crumley Chevrolet 
Company 
P. 0. Box 68 SHREVEPORT, LA. 





USED AUTOMOBILE and TRUCK PARTS. 





Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 
FOR SALE genuine 1941 and 1942 


Oldsmobile Main Bearings, Pistons, 
Rist Pins & Rings. Standard for 
6 & 8 cylinder motors. Philadelphia 
Motor Car Co., 1155 S. Broad St., 
Philadelphia 47, Pa. 





An Asset in the Past... 


It offers more than ever for the Future! 


Yo don’t have to tell any automobile dealer 
how highly the Chrysler-Plymouth dealer fran- 
chise was rated in pre-war days! The type of men 
who sought and held those dealerships is evidence 
enough of that! 


Now, nobody is going to try to claim that, since 
December 7th, 1941, any automobile dealership has 
been a bed of roses. But Chrysler-Plymouth dealers 
have been very fortunate during this period. 


They’ve been fortunate in having been identified 
with cars enjoying such unusually high owner loy- 
alty. This has automatically assured them a substan- 
tial volume of dependable business. 


Good factory management has maintained a field 


organization of highly trained men to counsel on 
all phases of the dealer business. This has kept deal- 
ers so well supplied with necessary parts that they 
have been able to repay their customers’ confidence 
and loyalty with adequate maintenance service. 


And they are also fortunate that the tremendous 
scope of Chrysler’s war work has taught Chrysler 
many valuable things that will contribute directly 
to its building better cars tomorrow. 


Doubly fortunate—may we say—is the man who 
gets one of the new postwar Chrysler-Plymouth 
dealer franchises. For he will be able to offer these 
even finer Chryslers and Plymouths to a market of 
loyal, satisfied owners, and to prospects at large. 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 





